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A Study in Wood House Building Costs 


Probably a good many readers will want to cut out and 
permanently preserve this article—not alone because it 
illustrates and describes an excellent example of modern 
adaptation of the Colonial type, in a house of moderate 
cost: or even because it portrays the home of a well-known 
retail lumberman, but mainly because it embodies figures 
showing the actual cost of every item of material and labor 
entering into its construction. 


able argument for 
use with those who 
claim that they can 
not afford to build 
now because “lum- 
ber is so high.” 
Confronted by the 
fact that the lumber 
in this house 
amounted to only 


‘1324 percent, or 
with all millwork 
added, about 23% 


percent of the entire 
cost of ccnstruction, 
the prospective 
builder is compelled 
to admit that it is 
unfair to lumber to 
a.sert that the cost 
of that material is 
mainly | responsible 
for what he may 
conceive to be “high 
building costs,” al- 
though that term is 
heard much less fre- 
quently than it was 
a few years ago, be- 
cause lumber values 
have become stabil- 
ized on a basis that 
can not be justly 
criticized by any one 
at all conversant 


with the facts regarding the costs of production, transportation 


and distribution. 


Thoroughly accurate, reliable figures, covering the actual 
cost of a typical residence such as is here shown are hard 
There is no difficulty about obtaining estimates 
and approximations of the cost of construction of any 
sort of a house, but carefully checked figures, after the 
house is built, showing the cost of the materials and labor 
that actually went into the completed structure, are ‘“‘some- 
thing else again.” Therefore the AMERICAN LUMBERMAN was 


to get. 


materials and labor. 


Thus it affords an irrefut- 


This attractive new home of a Missouri lumber retailer 
cost, exclusive of lot, $12,466.97, of which amount lumber 
represents $1,697.67, or 1324 percent; and millwork 
$1,237.66, or 934 percent; total of beth lumber and mill- 
work $2,935.33, or 23.54 percent. A detailed showing of 
cost of all materials, labor, etc., appears on page 53 




















Stairs: 
on east corner from kitchen door. 

Hot air heat. 
either. 
upstairs. 


Three bed rooms. 
8-foot hall. 





Philippine mahogany rail, balusters and risers. 
four turns in stairs without a newell post. 
Size of foundation 28x38; 6-foot projection on south; 6-foot porch 


particularly pleased when the erection of the house here- 
with shown, by E. C. Abernethy, of the Abernethy Lum- 
ber Co., Joplin, Mo., afforded—through the courtesy and 
cooperation of the owner—the opportunity for obtaining 
and making a permanent record of actual costs, for both 


The house, which is modestly described by its owner as 
“just a sound, plain well-built, livable house for this com- 


munity,” contains 
seven rooms. It is 
an all-lumber house. 
The siding is of 10- 
inch clear _ white 
pine; the floors of 
select and quartered 
oak ; doors, trim and 
stairs of mahogany 
and birch. The house 
was designed by 
Truman E. Martinie, 
architect; and M. B. 


Davidson was the 
builder. Some fur- 
ther details are as 
follows: 


Ceiling joist up stairs 
2x6, plastered; then 
above covered with ma- 
sonite and lumber. 

Rafters 2x6; shiplap 
sheathing; 1-ply roofing, 
then shingled. 

Walls: storm sheath- 
‘ing; “-ply paper. 

Clear white pine sid- 
ing—34-inch by 10-inch. 

One by six sub-floor; 
13/16x1% clear quar- 
tered white oak floors 
downstairs, select plain 
* upstairs. 

Philippine mahogany 
trim, except kitchen, 
which is hemlock. 

Four mirrored 
included. 


doors 


Oak treads; 


Fir 2x4 studding; 2x10 Nos. 1 and 2 yellow pine joist on two floors; 
two steel beams running north and south. 
Gas and coal furnace housed in same jacket; can use 
One bath; one toilet under stair landing, one in basement and two 


Reading and writing room at south end upstairs; 


[Turn to page 53] 
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4 Zeger, Wino Here’s a Point We Want ; 


March 6, 1928. 


2a Every Dealer to Know . 
ce eS 


Gentlemen: Car C. B. & Q. 16100— 
arrived in good shape and has been 


unloaded and checked. That is that we aim to make the most important part 


Allow us to compliment you on the : - . F 7 
splendid grade of lumber you shipped of our selling the preparation of our stock at the mill 
us. We also like the way you have every car of Palco Redwood a silent salesman for the 


marked the bundles of siding showing 


length and total board measure in following car. 


each bundle. The mouldings are as “ _ 
eagle Rn gas oe omen And we believe that the letter reproduced here bears 
greatly pleased with the shipment, us out. 
and want you to know that we appre- f ; “ 
ciate this kind of service. The writer Our economy mixed car buying plan keeps your stock 
expects to visit your part of Cali- oa . . 
eet ones ee See ox investment down and your turnover and profits up. 
over your plant. Our quality insures you satisfied customers. - 
Yours truly, Let us tell you how other dealers are profitably mer- 
Stotlar-Herrin Lumber Co., chandising the complete line of Paleo Redwood. prod- 


Geo. P. Baggott, Mgr. 


ucts—frames, mouldings, wide clear, 1” x 4” to 12” 
finish, verge or show rafters, shop and siding. ( 








OF ILLINOIS 
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The Largest Manufacturers and Distributors of California Redwood. 
332 So. Michigan Ave., CHICAGO 100 E. 42nd Street, NEW YORK 
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How Many Retailers Share in This “Guilt”? 


N THE SPRING the fancy of some roofing concerns lightly 
turns to thoughts of green pastures, succulent and juicy, 
awaiting, and even inviting, their invasion. 

of high-powered roofing salesmen start out, north, east, south and 
west; and in whatever community they appear there is likely to be, 
figuratively speaking, much weeping, wailing and gnashing of teeth 
on the part of the local dealers, who usually wake up to the fact 
that there is a lot of re-roofing business in the town, all ready to 
harvest, only after the boys from afar have swooped down and 


begun to skim the cream off the dish. 


The question “What to do?” then has the floor,’and to give the 
local dealers due credit the situation is often, if not usually, met 
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in a vigorous and effective way, either through individual or coép- 
erative campaigns of publicity and education, in which the burghers 
are shown that they can have their roofs re-covered cheaper and 
better by dealing with local lumber dealers and contractors than 
by signing on the dotted line the contracts which the out-of-town 
salesmen place before them. 

But the question suggests itself—why should dealers wait for an 
invasion of this sort before selling the re-roofing jobs that exist on 
every side? Would it not be better, from every point of view, for 
the local lumber dealers to see to it that house owners are made 
to understand that the local lumber dealer is equipped to-.take care 
of his roofing needs at reasonable prices, and if necessary on as 


So the crews 
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easy terms as can be had from the out-of-town crews, than to defer 
locking the stable door until after the horse has been stolen? 

It would seem that some such thought was behind a circular 
headed “We're Guilty,” recently issued by the lumber dealers of 
Salina, Kan., in an effort to stem an invasion of the sort referred 
to, from which circular we quote the following lines: 

“Some folks in Salina have been paying a big price for their 
re-roofing work. This is due to the fact that we have failed to let 
them know that we can take care of their needs in this line. 
Therefore, we are guilty, but from now on we want everyone to 
know that we are in this business to stay, and that we are head- 
quarters for roofing materials.” 

It is said that open confession and repentance are good for the 
soul. That being the case, these Kansas dealers are to be com- 
mended for, and congratulated upon, this evidence of their contrite- 
ness. And, as Sam Walter Foss, or some one else, says: “Many 
a moral this might teach, but we are not ordained to preach.” 





Smoothing Lumber’s Trade Channels 


URING THE last decade or two many improvements have been 

) made in methods of merchandising lumber, with the result 

that lumbermen find more pleasure, if not more profit, in 
the conduct of their business. But there is still no lack of room 
and opportunities for improvement. Standardization of sizes and, 
to the extent that it is practicable, the standardization of grades 
are steps toward trade betterment. Grade-marking also offers ad- 
ditional help along the same line, and there are numerous other 
activities that are calculated to smooth the channels of the lumber 
trade. 

Most of the work of the National Committee on Wood Utilization 
is designed directly to reduce waste, increase realization and open 
the way generally for the more profitable manufacture, distribution 
and use of wood. Its meetings bring together representatives of 
all branches of the industry and afford occasion for interchanges 
of views and statements of policies that can hardly fail to be 
helpful. An example of such a statement is the address of Thorn- 
ton Estes, retailer of Birmingham, Ala., appearing. elsewhere in 
this paper. Mr. Estes used the popular form of “fourteen points,” 
to suggest some of the faults of present methods, obstacles to im- 
provement and ways of smoothing the pathway of retailers in par- 
ticular. 

Reference can not be made here to all the “points,” but one or 
two may be mentioned. Mr. Estes notes that the average retail 
yard is spread over a large area, that it carries a large assortment 
of sizes and that its overhead is high. Here are three factors 
closely related. In view of the prevalent practice of buying in 
small amounts and often, it may prove to be practicable to reduce 
the area occupied. The rate of turnover, presumably, has increased 
with the change in buying methods, but the rate may be speeded 
up on items that still move too slowly. Mr. Estes notes that other 
materials have ousted lumber in some fields, not because they are 
better than wood, but because they are more readily merchandised. 

The entire address of Mr. Estes will be read with interest and, 
it is believed, with profit, by all classes of lumbermen, for all classes 
are admonished by the speaker. There is in fact hardly a phase 
or stage of lumber merchandising that is not touched upon in the 
address; and being made by a practical and successful retailer of 
lumber, it has the virtues of simplicity, practicability and timeliness. 
It is a valuable contribution toward the betterment of the industry, 
but one, however, whose effectiveness will be measured by the extent 
to which it is read and its doctrine put into actual practice. 





Forestry Research on Adequate Scale 


N SATURDAY, May 12 the House of Representatives passed 
(S) the McSweeney forestry bill, companion to and practically 
identical with the McNary bill, which passed the Senate 

April 17. These bills have been sponsored by the National Forestry 
Program Committee, and are designed to provide the funds needed 
for forestry research in the United States. The principal difference 
between the House and the Senate bill is in the House provision 
for a forest experiment station in the intermountain region, one 
for Alaska, one in Hawaii, one in the tropical possessions of the 


United States in the West Indies, and an additional station ig 
the South. Other stations provided for, some of which already are 
in existence, are the following: Northeastern, Allegheny, Appa- 
lachian, Southern, Central States, Lake States, California, Northern 
Rocky Mountain, Northwestern, Rocky Mountain (Northeastern), 
Southwestern. 

The house bill as passed provides annual appropriations, variously 
allotted, totaling $3,635,000. Of this amount $1,000,000 is allotted 
to the experiment stations; $250,000, to the investigation of forest 
tree diseases; $350,000, to investigation of insects injurious and 
beneficial to the forests; $150,000, for investigation of forest animals 
and wild life; $50,000, for investigation of weather in its relation to 
forestry; $275,000, for investigation of methods of forest man- 
agement; $1,000,000, for research in the physical and chemical 
properties of woods of the United States, with an additional $50,000 
for research in foreign woods; $250,000, for a survey of the forestry 
resources and needs of the country and methods of balancing the 
one against the other, the total appropriation for this purpose 
being limited to $3,000,000; and $250,000, for investigation of the 
economics of forestry. 

Under the terms of the first section of the House bill the Sec- 
retary of Agriculture is authorized and directed to conduct such 
investigations, experiments and tests as he may deem necessary 
under the remaining sections in order “to determine, demonstrate 
and promulgate the best methods of reforestation and of growing, 
managing and utilizing timber, forage and other forest products, 
of maintaining favorable conditions of water flow and the pre- 
vention of erosion, of protecting timber and other forest growth 
from fire, insects, disease or other harmful agencies, of obtaining 
the fullest and most effective use of forest lands and to determine 
and promulgate the economic considerations which should underlie 
the establishment of sound policies for the management of forest 
land and the utilization of forest products.” 

This bill, like its predecessors, provides for codperation with 
State and private agencies in promoting forestry throughout the 
country, and in the case of foreign woods coéperation with similar 
agéncies in foreign countries. It is expected that an early agree- 
ment will be reached between the Senate and the House and that 
the resultant bill will be signed without delay by President Coolidge. 
In this law the United States will have the most comprehensive 
forestry legislation ever enacted, making possible the carrying out 
of a forestry program adequate to the needs of the country. 





Protecting Lumber’s Good Name 


OWEVER SIMPLE wood species, and lumber grades, sizes 
H and measurements may seem to the experienced lumber- 

man, they in fact appear somewhat complicated and difficult 
for the novice to understand. For this reason, there are oppor- 
tunities for fraud in supplying lumber for building and other 
purposes. Conditions connected with the delivery of lumber for 
building also increase the opportunities for fraud. Persons inter- 
ested and responsible may not be present when stock is delivered 
and may not know how to check deliveries if present and inter- 
ested. 

Where, as in small communities, there is personal acquaintance 
between lumber dealer and lumber buyer there is little likelihood 
of fraudulent dealing, but in the larger cities the competition of 
unscrupulous dedlers and the lack of personal knowledge and 
contact may combine to create a situation favorable to misrepre- 
sentation of various kinds. It is well known, of course, that 
the fellow whose sole inducement is low price may readily recoup 
his loss on that account by shuffling grades or delivering short 
count. The alley peddler may sell potatoes or apples at a lower 
price than the corner grocer, but he may and doubtless often does 
get the difference back by short weight. His pounds may be 12 
or 14 instead of 16 ounces. Established reputation and permanent 
place of business, in fact, are two of society’s best guarantees of 
honesty in merchandising. 

In times of advancing prices opportunities for fraudulent manipu- 
lation of merchandise multiply, and when the material bought is of 
a sort that is not seen, bought and handled frequently it may 
all look alike, however much it may in fact differ in quality. This 
is especially true of lumber, particularly in its appearamce to the 
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casual observer. Lumbermen, in fact, have too often excused their 
reluctant sales effort with the remark that “all lumber is lumber”; 
whereas, there is hardly another commodity that differs from 
others so widely and in so many ways as one lot of lumber differs 
from another. 

It was doubtless a recognition of the difficulties confronting 
puyers of lumber and a feeling of obligation to see that they got 
a square deal that induced the New York Lumber Trade Association 
to provide at its own cost a service to lumber buyers of the most 
commendable sort. As reported elsewhere in this paper, that asso- 
ciation has issued what is termed “a primer” giving important 
facts about lumber, and it has also offered to inspect lots of 
lumber that buyers’ think are not what they have been represented 
to be. As will be seen on a careful reading of the report referred 
to, the New York association has taken upon itself its full obli- 
gation to protect the industry’s good name in that community. 





Seven Billions in This “Purse” 


HERE is to be held at Dallas, Tex., May 22 to 26, a meeting 
© of great interest and importance to lumber and building 
material dealers, and to the entire construction fraternity. 
We refer to the annual convention of the United States League of 
Local Building & Loan Associations. When it is remembered that 
there are in the United States 12,900 building and loan associations, 
with total assets of $7,178,562,451, the tremendous part played by 
these institutions, in financing the construction activities of the 
country, particularly in the field of home building, must be realized 
by all. Indeed, it has been stated, with good foundation of fact, 
that “the building and loan associations hold the purse strings 
for the construction industry.” During the last year the 12,900 
associations advanced approximately two billions of dollars for 
the building or buying of homes for their members. 


The facts cited in the foregoing paragraph explain, at least in 
part, why the AmericAN LUMBERMAN has been devoting so much 
space in recent weeks to urging closer codperation on the part 
of lumber dealers with their local building and loan associations, 
and also why this journal has been endeavoring to secure general 
acceptance of the proposition that it is a perfectly safe and reason- 
able policy for these associations to loan 100 percent of the cost 
of remodeling and modernizing old homes, thereby making avail- 
able ample funds for ‘financing the great volume of remodeling 
and repair work that is expected to materialize as a result of the 
activities of the recently organized Home Modernization Bureau of 
the national building industries, and other movements looking to 
the same end. 

Numerous letters received by the AMERICAN LUMBERMAN from 
building and loan association executives have expressed approval 
of the principle of making loans covering the full cost of moderniza- 
tion work, and many of these officials also have said that general 
adoption of this policy undoubtedly would greatly increase the 
volume of such business. This paper also has received official 
assurance that its suggestions with regard to these subjects will 
be brought before the Dallas convention, and it is to be hoped 
that discussion may result that will be crystallized into action. 
In this connection, the AMERICAN LUMBERMAN wishes to suggest 
that any reader who may have missed the constructive article by 
A. J. Le Blanc, of the Pacific Savings & Loan Association of Tacoma, 
Wash., which appeared in the May 12 issue of this paper, suggest- 
ing a working plan for coédperation between lumber dealers and 
building and loan associations, should turn back to that issue 
and read the article. 

It is gratifying to know that as a whole the building and loan 
associations of the country have made splendid progress during 
the last year, the total assets now reported—$7,178,562,451—repre- 
senting a gain of $844,458,644, or 13.3 percent, over the preceding 
year’s showing. 








First Full Time Secretary 


St. Louis, Mo., May 15.—The appointment 
of Lester W. Lease as salaried secretary of 
the St. Louis Hoo-Hoo Club was announced 
today by Marvin E. Meacham, president of 
the club, who also announced that the club 
had established headquarters at 909-10 Cen- 
tral National Bank Building, adjoining the 
offices of the International Order of Hoo- 
Hoo. The action of Mr. 
Meacham, who also is 
president of the Good- 
fellow Lumber Co., is 
in accordance with the 
plan under which the 
Hoo-Hoo club is creat- 
ing a fund of $60,000 





LESTER W. LEASE, 
St. Louis, Mo.; 


Appointed Secretary 
Hoo-Hoo Club 





for a three-year wood- 
promotion campaign. 
Mr. Lease comes 
here from Kansas City, 
where for four years 
he was assistant secre- 
tary of the Kansas 
City Motor Dealers’ 
Association. His experience there is expected 
to prove valuable in solving some of the 
problems affecting the wood industries here. 
Mr. Meacham also announced that Mr. 
Lease would be introduced to the lumbermen 
and others engaged in the wood industries in 
the St. Louis district at a dinner to be held 
at Hotel Chase on Thursday, May 24. Plans 
will be made then for codperation between 
the secretary and the firms and individuals 
comprising the forest products family here. 
Wilson Compton, secretary-manager of the 
National Lumber Manufacturer’s Association, 
will be the principal speaker at this dinner. 
Other speakers will be -Mr. Lease, Mr. 
Meacham; Frank Fish, secretary-treasurer of 
the National Hardwood Lumber Association, 





and Burdett Green, of the National Lumber 
Manufacturers’ Association. 

Mr. Lease is the first full-time secretary of 
a Hoo-Hoo club. 


Carload Rates on Wooden Doors 


[Special telegram to AMertcan LumBerMAn] 

Wasuincton, D. C., May 16.—Rates on 
wooden doors in carloads from St. Joseph, 
Mich., to destinations in Central, Trunk Line, 
New England, Southeastern, southeastern 
Mississippi Valley and Western Trunk Line 
territories are unreasonable and unduly preju- 
dicial. This is the finding of Division 1 of the 
Interstate Commerce Commission in Docket 
No. 18,773—Manufacturers’ Traffic Bureau vs. 
Baltimore & Ohio Railroad Co. et al. The 
complaint was filed on behalf of the Compound 
& Pyrono Door Co., which manufactures 
veneered wooden doors at St. Joseph. 

Division 1 prescribes reasonable rates for 
the future to the several destination territories 
and awards reparation, the amount to be deter- 
mined in accordance with Rule V. 





Manufacturers of doors and related articles 
at Oshkosh, Merrill, Wausau and Milwaukee, 
Wis., Dubuque, Clinton and Muscatine, Iowa, 
and Goshen, Ind., intervened through the 
Wholesale Sash & Door Association, contend- 
ing there was no prejudice to complainant or 
undue preference of the intervening manufac- 
turers. 


Pioneer Lumberman Dies 


PittspurGH, Pa., May 16—QOn Saturday, 
May 12, occurred the death of one of the pio- 
neer lumbermen of Pittsburgh, William War- 
ren Dickey, president of the West Virginia 
Lumber Co. Mr. Dickey had been associated 
with the lumber industry for the last 45 
years. He was born March 20, 1859, at Brook- 
ville, Pa., attended Westminster College and 
in 1883 came to Pittsburgh, organized the 
West Virginia Lumber Co., and has been asso- 
ciated with it ever since. His loss will be 
keenly felt not only by his associates in that 
company but by the lumber industry as a 
whole. 





National Statistics for Week Ended May 12 


[Special telegram to AMERICAN LUMBERMAN] 


WasuinctTon, D. C., May 17.—Three hundred eighty-nine softwood mills with normal pro- 
duction of 271,203,000 feet, gave actual production during the week ended May 12 as 94 percent, 
shipments 102 percent and orders 98 percent of normal production. Their shipments were 110 per- 
cent and their orders 106 percent of actual production. The week’s figures for normal and actual 


production, shipments and orders follow: 


No. of 


Normal Actual 








Sorrwoops— mills Output Output Shipments Orders 
Southern Pine Association .........+e+e+e08 109 68,783,000 64,780,000 73,605,000 65,199,000 
West Coast Lumbermen’s Association...... 114 109,713,000 116,492,000 132,917,000 *134,214,000 
Western Pine Mfrs. Association............ 24 22,584,000 19,961,000 19,341,000 16,481,000 
Calif. White & Sugar Pine Mfrs. Assn...... 20 23,047,000 23,221,000 20,445,000 18,553,000 
California Redwood Association............ 13 7,597,000 5,793,000 5,620,000 7,080,000 
North Carolina Pine Association........... 71 14,610,000 13,030,000 14,114,000 12,114,000 
Northern Pine Mfrs. Association........... 8 10,846,000 8,120,000 7,158,000 8,190,000 
Northern Hemlock & Hardwood Mfrs. Assn. 30 14,022,000 3,490,000 3,971,000 3,803,000 

Totals, softwoods ..............e0e.eee+-389 271,202,000 254,887,000 277,171,000 265,634,000 

HarRDWoops— - " . 
Northern Hemlock & Hardwood Mfrs. Assn.. 48+ 10,132,000 8,078,000 5,810,000 3,819,000 
Hardwood Manufacturers’ Institute......... 429¢ 74,024,000 39,867,000 49,886,000 50,179,000 





Totals, MATEWOOES. oc oo ciccvivvscesvicvree 
7Units of daily capacity of 35,000 feet. 
*Of West Coast bookings, 33 percent was 








port cargo delivery, 47 percent for rail delivery, and 7 percent was local business, 


$4,156,000 47,945,000 55,696,000 53,998,000 


for domestic cargo delivery, 183 percent for ex- 
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Source and Use of Plastic Wood 


I am attaching 
paper pertaining to 
for splinting fractures etc. 
nent physicians handed me this, asking me to 


hereto a cutting 
plastic wood 


out of a 
to be used 
One of our promi- 


get more information about it, also where I 
could get it for him and what it would cost. 

If you know where I can get this informa- 
tion, I should be pleased if you would either 
hand my letter -to the concern able to supply 
the material or give me its name.—INQUIRY 
No. 2,143. 

[This inquiry comes from the manager of 
a retail yard in Missouri. The clipping en- 
closed evidently is from a medical journal, 
and the article clipped describes the method 
of using plastic wood for splinting fractures 
after the original dressing has been removed 
from the injured parts. 

Lumbermen may not be especially interested 
in supplying plastic wood for surgical pur- 
poses but the same material may be used for 
filling nail holes, cracks and crevices in and 
about wood structures. Plastic wood is sup- 
plied in small cans at a moderate range of 
prices. When applied to unpainted wood, plas- 
tic wood sticks tight and has all the char- 
acteristics of wood, except grain. It may be 
painted and otherwise finished in such a way 
as to harmonize with the adjoining parts. It 
would appear to be an attractive side line for 
lumber concerns that operate stores carrying 
paints and other hardware or household spe- 
cialties.—Epitor. } 


Hardwood Barn Door Buttons 


Can you put us in touch with a manufac- 
turer of hardwood barn door turn buttons? We 
are in the market for a large quantity of 
these buttons but do not know who manufac- 


tures them.—INquirRyY No. 2,142. 
[This inquiry comes from an Iowa manu- 
facturing company that produces hog and 


poultry houses and sectional buildings. Sam- 
ple of the buttons wanted was not enclosed, 
but it is assumed that such sample will be 
supplied on request to concerns wishing to 
quote on the buttons. Inasmuch as there is 
a decided tendency among lumber manu factur- 
ers to convert into specialties small pieces of 
wood that otherwise would be wasted, this in- 
quiry is published with the hope that it will 
come to the attention of readers interested ir: 
supplying these buttons. The name of the 
inquirer will be furnished on request.—Ebrror. | 


Use of Small Maples and Basswoods 


I have control of about 500 acres of, mostly, 
soft maple, hard maple and basswood. This 
timber is 35-year old second growth, from 
14 to 4 inches on the stump, and should maké 
good crate and box lumber. 

Can you advise me of buyers of crate lum- 
ber in the Chicago market? I do not know 
anything about making crate slats. Can you 
tell me the usual dimensions of these slats? 

On page 80 of your March 17 
you quote prices on northern hardwoods. 
What do you mean by 4/4, 10/4 ete. and 
what is the meaning of F.A.S.? You see I 
do not know much about the lumber business. 

What would be the most profitable way of 
manufacturing this second growth timber? 
Some would make lumber, but most of it is 
more suitable for crating, box lumber, staves 
ete. Do you know whether lath are 
from soft maple and basswood? 
with $6 a cord of hardwood, 
the value of wood alcohol 
INQuIRY No. 2,145. 

[It is quite clear that this inquiry does not 
come from a lumberman. Much of the timber 
appears to be so small that cutting it to advan 
tage would require equipment different from 
that commonly used for handling larger tim- 
ber. In New England and in some other sec- 
tions methods have been devised for converting 
small timber into box lumber, but in such con- 


issue I see 


made 
Compared 
what would be 
and charcoal?— 


version the logs often are cut into bolts and 
then into boards without edging. The requisites 
of a wood lath are that it shall not be too hard 
for nailing, that it shall not warp when exposed 
to moisture and that it shall not stain when 
plastered. Basswood and soft maple might meet 
these specifications, but it is likely that hard 
maple would be too hard. It would appear 
more than likely that the greatest profit from 
this young timber would come from its preser- 
vation for increased growth rather than from 
its present conversion. So many factors are 
involved in the conversion of such timber that 
it is impracticable to give comparative values 
of different products.—Epiror. | 


Builders of Portable Bleachers 


Will you kindly give us the names of firms 
mapufacturing portable bleachers for gym- 
nasiums etc.? We want something that prob- 
ably fastens to the walls and that can be 
knocked down and put up again with mini- 
mum labor.—-Inquiry No. 2,141. 

(This inquiry comes from an Oregon lum- 
ber company. Most of the concerns listed as 
manufacturers of bleachers are in the East 
or at any rate are a long distance from this 
inquirer. The inquiry is published with the 
hope that it will come to the attention of con- 
cerns able to supply these bleachers and who 


are nearer to the source of the inquiry. . The 


name of the inquirer will be given on request, 
—Epiror. ] 


Wood’s Strength and Breaking Point 
Kindly advise if you have a builder’s lum. 


ber manual giving the tensile strength and 
breaking point of timber.—INquriry No. 2,144, 

[This inquiry comes from a manufacturer 
of insulation in New Jersey. The book treat- 
ing most comprehensively of the mechanical 
properties of wood is Betts’ “Timber, Its 
Strength, Seasoning and Grading,” which is 
supplied by the AMERICAN LUMBERMAN at the 
publisher’s price, $3 a copy, delivered. 

The matter of tensile strength is one that 
seems often to engage the interest of persons, 
particularly outside of the lumber industry. 
As a practical matter it is seldom of very 
much importance. Wood probably has the 
greatest strength along the grain or length- 
wise, that is, the greatest tensile strength, 
However, there are practical difficulties in tak- 
ing advantage of this tensile strength, for the 
reason that it is almost impossible to devise 
any method of holding the wood to the limit 
of its tensile strength, without making clamps 


‘or fixtures for holding it that are of a size 


out of all proportion to the wood 


used.— 
EpiTor. | 
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C. H. Hackley & Co. of Mus- 
kegon, Mich., purchased 26,000,- 


have laid an effectual embargo 


now bringing only $7.75 to $8 


000 feet of logs of W. S. Ger- 
rish. This is claimed to be the 
largest single sale of the kind 
ever made on the Muskegon 
River. 

6 


A new sawmill is to be} 


built at Deception Pass, be- 


tween Whidby and Fidalgo Is- | 


lands, Washington Territory. 
The machinery is now in course 
of construction at Seattle. 

* 8 * 

A boom of logs has been sold 
at Milton, Washington Terri- 
tory, at $4 per 1,000 feet. 

ae age 

The general tenor of our 

reports from the various log 


drives shows that, as usual, 
a great deal of unnecessary 
fuss has been made over the 


recent rains. So soon as the 
first drops began to fall the 
cry went up loud and long 
to the effect that all the logs 
would be in the mill booms 
within a very few days. Now 
the clouds have cleared away 
and the streams which suddenly 
filled with a swift volume of 
water have as suddenly sub- 


sided. There was nothing to 
keep up the flood. It is a mat- 
ter of very grave doubt if 
more than one-half of the 
stocks in the Chippewa” and 
Black rivers will reach the 


mills this season. In all Michi- 
gan streams driving progresses 
just fairly, while the rains that 
have helped in that direction 








upon the work of trucking or 
operating pole logging roads. 
* 8 & 

The McIndoes Lumber Co. 
has finished its annual repairs 
at the boom in the Connecticut 
River at Mount Tom, Mass., 
and the new drive of logs is 
beginning to accumulate. 


* * * 


Port Austin, located on the 
east shore of Saginaw Bay, 
Mich., has ceased to be a lum- 
bering point, the last cargo of 
lurnaber having been shipped 
from there last week. The 
mill at that place was de- 
stroyed by fire last winter and 
as the pine is nearly exhausted, 
it was thought best not to re- 
build. 

* 8 ® 

An enterprising lumberman 
at Glen Sutton, Que., who lost 
fifty saw logs in a_ recent 
freshet on the Little Missisquoi 
River has got even by marking 
all the stray logs left on the 
banks; he did not stop at fifty, 
but kept right on until he 
had marked 200. 


. . * 


The course of the Chicago 
cargo market thus far this sea- 
son has been from not very 
good to decidedly bad, and 
present appearances indicate 
that it is rapidly gravitating 
into about the worst possible 
condition that could be im- 
agined. Our table of quota- 
tions shows that piece stuff is 





—a decline of 50 cents from 

last week’s range—and a few 

sales are on record of inferior 

cargoes from White Lake at 

$7.50 to $7.6214. Common inch 

is also down to $9 to $10.50. 
7 * — 


“w 


The water in the Mississippi 
River still progresses Gulf- 


| ward, but few are the rafts it 


bears as compared with former 
seasons,” states a correspondent 
from Quincy, Ill. “The lumber 
trade generally at this point is 
dull, and prospects duller.” 

* * * 


Pole roads and logging by 
means of trucks are failures in 
practice, declares a Chicago 
lumbermain with an_ intimate 
acquaintance with the lumber 
interests, who has just returned 
from a trip to the Saginaw 
Valley. The extra expense of 
trucking is too great for the 
small advance in price of 
manufactured lumber. One of 
the best posted men at Saginaw 
states that if lumber could be 
sold for $1 per thousand more 
than the present price, the use 
of trucks would not be a pay- 
ing venture. Pole roads are 
open to the same objection as 
the soft condition of the ground 
over which they must pass dur- 
ing the time when enough rain 
falls to make driving practic- 
able, renders working of teams 
impracticable. This gentleman 
gives preference to a tramroa 
with iron rails and steam for 
the motor. 
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Southern Pine Mills Are Advancing Scarce Items 


Demand for southern pine was a little easier last week, 
but still in excess of production. Shipments were heavy, 
being nearly fourteen percent above production, while those 
during the preceding four weeks were ten percent above it. 
Stocks have therefore undergone steady depletion, while 
order files are comfortably filled. And the prospect is that 
with the opening up of the weather in the middle West and 
East, there will from now on be a steady flow of new busi- 
ness. Bookings of the Mississippi Valley mills have re- 
cently tended to be larger because of the floods that ham- 
pered those in Alabama and Georgia. Present orders are 
predominantly from retail yards. The mills are much en- 
couraged over the outlook. They have put into effect small 
advances on items of boards and dimension, and feel that it 
will not be long before there is a livening up in the move- 
ment of finish and other uppers. 


Fir Output Curtailed and Prices Being Advanced 

Bookings of West Coast mills were again heavily in ex- 
cess of production during the week ended May 12. Rail 
trade appears the strongest section of the market, originat- 
ing 47 percent of the business against 40 percent the week 
before, so that the recent let-up is shown to have been the 
temporary effect of bad weather in consuming territory. 
Offerings of rail orders at last week’s figures are declined, 
and uppers are at least $1 higher. In California, fir com- 
mons now bring $1.50 more, and uppers are several dollars 
stronger. Stocks there are low and mills are not shipping 
at old figures. East coast volume is fair but behind sea- 
sonal normal, retailers being cautious about stocking while 
expectations of lower freight rates have retarded wholesale 
buying. The foreign movement is steady, Japan leading the 
buying. Many Coast mills have announced curtailment 
programs, so there is strong probability that recent market 
improvement will be maintained. 


Inland Empire Mills Curtail; Advance Is Probable 


The outstanding recent development in the Inland Em- 
pire producing section is the announcement of curtailment 
by many important factors. A number of mills have taken 
off night crews, and others have curtailed to 5% days a 
week, Demand in recent weeks had been slowed up by 
bad weather in consuming territory, and the mills are 
determined to avoid accumulations and secure better re- 
turns. Prospects for increased demand are rather good, 
and it is understood that all concessions off list have been 
withdrawn. No. 2 Pondosa is stronger, and some sellers 
are asking more for Nos. 4 and 5. The lower list adopted 
for Idaho last fall is reported to be turning a larger pro- 
portion of the buying to this species. The best demand so far 
has been for shop lumber in all species, and accumulations 
of this have been so reduced that practically no dry stock 
remains unsold. Manufacturers are contemplating an ad- 
vance of the list $1 throughout, some already having put 
it in effect. 


California Pine Market Is Becoming More Active 


Total output of the California pine region seems to be 
making its seasonal increase, for while output since the 
first of the year averaged 9 percent above normal, in the 
week ended May 5 it was 11 percent above. Important 
producers, however, are curtailing. Some mills find their 
stocks short of wanted items, as shipments during the first 
eighteen weeks of the year ran 45 percent ahead of the 
output. Rail trade is reported slightly above normal. The 
recent shipping merger is expected to stimulate inter- 
coastal business. The California market for building lum- 





Lumber Statistics Appear on Pages 54 and 55;Market Prices and Reports on Pages 81 to 86 


ber has been improving, and there is also a good demand 
for box. Australasian demand has been active and prospects 
look encouraging. So far shop grades have been moving 
best in the domestic market, with consumers’ stocks in 
both the East and middle West reported low. Yard or- 
ders tend to include a little more finish. 


Eastern Spruce Mills Start Sawing; Prices Are Firm 


Trade in eastern spruce continues light, as the starting 
up of active building operations has been retarded, and 
retailers are not inclined to take more than their day to 
day needs. The stronger stand being taken by producers 
of competitive western lumber is expected to help the mar- 
ket for spruce, though occasional transit lots from the 
Coast are still being offered at concessions. There is not 
much dry eastern spruce available. Practically all the 
New England mills have started sawing on their spring 
drives. They are holding dimension steady at $42 base, 
and Canadian random is firming up. Merthantable boards, 
not quite dry, have sold recently at $36. 


Curtailment Is Firming Up Southern Hardwood Prices 


Further severe curtailment of production is shown by 
reports of southern hardwood mills for the week ended 
May 12. Output of 429 units was only 54 percent of normal. 
Shipments and new bookings both exceeded actual cut by 
about ten million feet. There has been little change in 
volume of demand or its character. Automobile makers are 
still the best buyers, though they have begun to restrict 
their takings to current needs even more closely. Not much 
business is coming from furniture plants, though prospects 
are considered to be improving. Retail yards are beginning 
to round out their stocks, but their takings of flooring and 
trim have so far been rather light. Some mills are reported 
to have quoted direct to central markets at less than 
wholesalers figures, and the price situation is therefore still 
irregular, but nevertheless, the market tendency is toward 
strength, as a result of curtailment of output and steady 
depletion of mill holdings. Some producers are said to be 
edging up prices a little, and predictions are that small 
advances will soon be general. 


Northern Hardwocd Output Lower; Prices Readjusted 


Northern hardwood mills operated at only 67 percent 
of their productive capacity during the week ended May 
5, whereas in the preceding week their output had been 
74 percent of capacity. It would therefore appear that 
they, as well as the southern mills, are operating in accord- 
ance with current demand. In the first eighteen weeks 
of this year, their bookings amounted to 78 percent of 
actual production, compared with a percentage of 66 for 
the corresponding period last year. The best part of the 
demand so far has come from automobile plants, but with 
spring demands supplied it appears that these are now cur- 
tailing somewhat their purchases. The furniture industry, 
however, will soon be in the market, as it had fair results 
at recent shows, but it looks as if forward purchasing will 
be avoided. Building trades consumption is showing more 
life, and retail vards are increasing their orders, but these 
do not include much trim nor flooring, and takings of the 
plants making these products are light. Quotations on a 
number of items have been adjusted. In hard maple, FAS 
6/ to 12/4 is up $5, while 6/ to 10/4 in select and No. 1 
and select are down $2@3, with select 12/4 up $3. In soft 
elm, 8/ to 12/4 FAS and select are up $5, while 10&12/4 
No. 1 are down $3. In basswood, 4/ to 6/4 FAS and select 
are up $2, and No. 1 is down $1. In ash, 4&5/4 FAS and 
select are off $5. ~ 
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“TX”? Men Commend Notable Address by Retailer 


Fourteen Points in Profitable Handling of Lumber—Architects Appreciate 
Available Information—Airplane Hangars Promising Field for Wood 


Wasuinecton, D. C., May 14.—The trade ex- 
tension department of the National Lumber 
Manufacturers’ Association is urging all re- 
tail lumber dealers, and also manufacturers and 
wholesalers, to read every word of the state- 
ment made by Thornton Estes, well known 
retailer of Birmingham, Ala., at the annual 
meeting of the National Committee on Wood 
Utilization. Mr. Estes gave fourteen reasons 
why the retail lumber trade is not all that it 
should be from the standpoint of profits and 
efficiency. The National trade extension enter- 
prise aims at the elimination of all these ob- 
stacles that originate with the manufacturcr. 
They all pivot on grade-marking and trade- 
marking of lumber, supported by guaranties of 
the former. Many at the meeting commended 
Mr. Estes’ statement. 

Mr. Estes’ remarks were covered briefly in 
the general story of the meeting of the Na- 
tional Committee on Wood Utilization pub- 
lished in the AMERICAN LUMBERMAN last week. 
His fourteen points follow: 


If all retail dealers in the United States and 
Canada could be gathered with us in one great 
cenvention for the purpose of considering 
merely the economies that might be effected 
in the handling of lumber they would probably 
bring up the following points: 


1. It ought to be possible for the retail 
dealer to stock only the minimum assortment 
of sizes. This would speed up all handling 
and reduce handling costs. : 


2. The average lumber yard is spread over 


entirely too much yard and shed room and a 
more careful selection of stocks would result 
in a considerable reduction of invested capital. 


3. The rate of turn-over of working capital 
is entirely too low at present. Few yards 
exceed five turnovers a year. Consequently, 
with smaller stocks, better assorted and better 
stacked, the average rate of turn-over could 
be increased to eight, ten, and twelve turn- 
overs of capital and stocks a year, which 
would be far more in keeping with the modern 
trend of scientific merchandising. 


4. The retail lumber dealer needs to be put 
in a more favorable position in bidding. In 
fact, he ought not to have to bid at all as at 
present. He ought to be able to name a price 
that is based upon an accurate understanding 
of his costs of doing business, based on the 
best merchandise he can buy, and with a guar- 
anty back of it. This would, to a very large 
extent, place him and all his competitors on 
a standard competitive basis. 


5. He ought to be able to place his orders 
with far less possibility of misunderstanding 
and the resulting loss of time when the order 
is incorrectly filled. 


Establishing Confidence and Friendly Relations 


6. If the buying public could have fur- 
nished it a system by which it could know 
for itself the different grades of lumber the 
retail dealer would be able to secure the same 
degree of consumer satisfaction and confi- 
dence that retail handlers of other commodi- 
ties are able to get, more confidence would be 
established. Increasing good-will would be 
built up and profits would be more frequent. 

7. The dealer would say that a friendly 
contractor, who was at the same time a good 
business man, would be one of his most valued 
customers and most trusted friends. If the 
contractor could be absolutely sure of the 
gradé and quality of the lumber he bought 
and if he knew that the buying public could 
know as much about the quality as he him- 
self, he would automatically demand a better 
grade of lumber, become a better customer, 
and develop into a far better community 
builder. 

8. If the architect in writing out the speci- 
fications could know that he could go on the 
job and check the lumber himself and be sure 


of lumber being delivered as desired by his 
client and as specified by him, he would be 
able to render a far greater service than at 
present and there would be fewer misunder- 
standings between architects and contractors 
and between both of them and the retail 
dealer. 


9. If it were possible, in the event of errors 
in grading, to place the responsibility with 
the minimum of delay on the producing mill, 


ity of its lumber because of reliance upon 
the manufacturer’s guaranty. 


12. Architects would willingly, because of 
the adaptability of lumber to architectural 
expression, give lumber a natural preference 
over a great many other materials if the 
architects could have the quality of the lumber 
specified guaranteed them. 

13. Contractors, because of a natural pride 
in their work, which if latent in the case of 
“Jerry builders,” can usually be stimulated, 








I am a board. 
In fact, I am a superior board. 


I have only a few knots. 


no waist-line problem. 


board’s duty. 


my “grade.” 


his prize package. 


to do the job. 


greed. 
I thank you. 








A Pedigreed Board Speaks 


My surface is clean and smooth, and no dirt disfigures my appearance. 


I am exactly the same width from end to end, and consequently have 


I do not suffer from spinal curvature. 


I was carefully nurtured; the most exacting care was exercised in 
bringing me from my native habitat. 


I do not have any streaks of bark or rough edges. 
I have no malignant growths or decay infections. 
I have been thoroughly seasoned and am ready to perform an honest 


I have been examined and vouched for by an Inspector and his 
opinion is stamped on me so all can see it. He has “marked” me with 


The man who made me takes a special pride in me. He says I am 


Already my popularity has grown as rapidly as Babe Ruth’s. The 
dealer who handles me knows that “just ordinary” boards haven't a 
ghost of a show when I’m around. I save him a lot of money because 
my quality is marked and he doesn’t have to sort and grade me. Be- 
sides his customers think I am the best thing he ever handled. The 
architects, once they see me, haven’t the time to waste on low-brow 
boards. And Mr. Home Builder goes wild over me. He likes me be- 
cause I am genuine, and he doesn’t pay a cent more for me. I don’t 
misrepresent myself, and he knows just how far he can count on me 


I suppose some one will come along soon and take me away and put 
me in a house. I shan’t mind it, for that’s where I “shine.” 

My only wish is that more of my kind go into the same house. I 

ave many, many brothers and sisters, and together we can make a 
house last for hundreds of years. We are unusual boards; we are pedi- 


{ 
‘ 














the architect, contractor, retail yard, and home 
owner would be benefited. 


10. Lumber substitutes or lumber alter- 
nates are enjoying a merchandising advantage 
not based, apparently, so much upon their 
inherent superiority over lumber goods, but 
rather upon the failure of lumber to be so 
handled as to maintain at all times its nat- 
ural supremacy in the building field. 


11. All agencies lending money on ‘im- 
proved real estate would be far more inclined 
to codperate with the retail lumber yard if 
lumber could be handled so that the retail 
yard would be in a position to back the qual- 


could be led to take a pride in handling only 
the most suitable type of lumber for the par- 
ticular job and would do so if their judgment 
of lumber could be both supplemented and 
protected. 


14. The building public, once it became pos- 
sible to forget the many misuses to which 
building lumber has been put, and in turn to 
rely upon lumber that is not only certified by 
“Centuries of Service’ but certified through 
the honesty and integrity of men handling it, 
would turn again to the oldest known building 
material and the only building material which 
can never be exhausted. 
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Cross Section of- Retailer’s Thinking 


Continuing, Mr. Estes said: 

These fourteen points present a cross sec- 
tion of the average progressive retail dealer’s 
thinking. The things discussed are the things 
the retailer has to handle. The individual 
groups mentioned are the groups whom the 
retail lumber dealer must serve. 

I believe I voice the sentiments of the ma- 
jority of the retail lumber dealers of the 
United States when I say that the answer to 
every one of these fourteen points lies in a 
very large part in the outcome of the move- 
ment which we are today engaged in discuss- 
ing. 

tt lumber all over the United States, where 
it is being produced, can be handled with the 
same degree of efficiency that characterizes 
the handling of every other major commodity, 
the home loving, home building and home 
keeping people of our great commonwealth 
will have been rendered a gigantic service. In 
turn their satisfaction and good-will will be 
reflected back through the retail lumber yard, 
the contractor, the architect, the wholesaler, 
the commission agent, the manufacturer, and 
the forester in the shape of easier trade con- 
ditions and more substantial and certain 
profits. 

The standardizing of lumber so as to elimi- 
nate as far as possible the economic wastes 
of unnecessary sizes and dimensions; the 
standardizing of lumber that will place the 
handling of lumber from different sections of 
the United States and from different localities 
on, as far as possible, a uniform basis; the 
grade-marking of all lumber so that, from 
its manufacturing down to its incorporation 
in the final structure, it carries with it the 
stamped guaranty of its quality; the season- 
ing of all lumber through scientifically tested 
and regulated drying processes that would 
produce uniformity in the entire lumber 
world—all these things would make possible 
the certification of quality and integrity of 
grade that would restore to the public its 
shaken confidence in lumber, our first, and 
still today, one of our greatest natural resources, 

This work will have to be carried through- 
out the entire domestic and export trade. 
There are sea ports in the United States whose 
dealers are distinctly unfavorable to the han- 
ling of grade-marked lumber for the reason 
that lumber for export in their market is not 
grade-marked and finds its way readily into 
the local market for domestic consumption. 

We are launched on a great program of edu- 
cation, not only with the public, but also with 
the entire industry. The retail dealer, just as 
well as the wholesaler and the manufacturer, 
needs the assistance of every progressive lum- 
berman in the spreading of this new doctrine 
of maximum efficiency in the lumber field, 
and I, for one, speaking for my fellow retail 
dealers at this great conference called by 
our distinguished Secretary of Commerce, 
Herbert Hoover, hope that we have reached a 
solidarity of opinion regarding the means and 
methods of attaining speedily the desired end, 
and that we will have hastened by many 
months the day when lumber will be able to 
stand unchallenged in its service to the public. 

so t+ 2 *@ 
Bulletins on Airplane Hangars and Airports 

The Airplane Hangar Bulletin recently 
published by the National Lumber Manu fac- 
turers’ Association is in great demand. Orig- 
inally 4,000 copies were printed. A second 
issue of 2,000 copies is now being run off 
Requests for the bulletin are being received 
from all sections of the country. They are 
coming in from Chambers of Commerce and 
other commercial and business organizations, 
municipal officials, pilots, aircraft owners, re- 
tail lumber dealers, lumber manufacturers and 
many others. 

Apparently the bulletin was issued at a 
psychological time, with many municipalities 
planning the establishment of airports. Those 
interested in airport development have found 
an almost complete lack of authoritative in- 
formation concerning hangars and the cost of 
constructing them. 

For example, Utica, N. Y., is establishing 
an airport but so far has no hangar. ,A lum- 
berman has written in for copies of. the bul- 
letin and feels that he can with the informa- 
tion it contains convince the municipal authori- 


ties in Utica they should build wood hangars. 





Many retailers see a direct sales opportunity 
in the airplane hangar field and not a few 
lumber manufacturers_are similarly convinced. 
Requests for copies of the publication have 
come in from Coast to Coast and from the 
Lakes to the Gulf. No other publication is- 
sued in connection with the trade extension 
campaign has met with so wide and prompt a 
demand. 


Among others, local Hoo-Hoo clubs are 
taking an active interest in seeing that the 
bulletin is distributed where it promises to 
accomplish the most good from the lumber 
point of view. District offices of the Depart- 
ment of Commerce likewise are assisting ac- 
tively in its distribution. 

‘+ * kk * 


To Co-operate in Furniture Publicity 

The advertising committee of the Associated 
Office Furniture Manufacturers has made an 
arrangement with the central division of the 
National Lumber Manufacturers’ Association 
looking to active codperation. The Associated 


-Office Furniture Manufacturers are planning 


an advertising campaign and the Central Com- 
mittee will furnish A. H. Stringe, chairman 
of the advertising committee, any information 
that may be of use to them. In turn, Mr. 
Stringe will report to the National Lumber 


- 


comings which they have run acros$ in their 
professional work, but- frank discussion has 
proved very helpful. 


* * * * * 


Building Code Activities in the West 

The building code activities of the National 
association have resulted in preventing dis- 
crimination against wood in many municipal 
codes. William D. Smith, of the Portland dis- 
trict office, is now on a field trip which will 
take him through the States of Idaho, Montana 
and Washington. An important part of his 
trip will be to interview city officials in a 
number of communities on building code mat- 
ters. On May 25 Mr. Smith will address the 
Spokane Hoo-Hoo Club. 


* * k * * 


Cuts Logs From Trees He Planted 


Some of the many thousands of persons 
who entered the National Wood Slogan con- 
test but failed to turn in winning slogans are 
writing to headquarters and making it clear 
that their interest in lumber is as active as 
ever. 

Henry McCarty, who lives on Rural Route 
No. 2, Grand Rapids, Mich., is very proud of 
a grove of white pines he planted on his farm 
back in 1875 and is beginning to cut for lum- 

ber. He sent in this let- 











Henry McCarty, farmer near Grand Rapids, Mich., and hired man 
hauling logs cut from trees McCarty planted 


Manufacturers’ Association anything of in- 
terest which his salesmen run across concern- 
ing wood office furniture. This is just one 
more line of TX codperation, many of which 
are already actively at work. 

* * * * * 


Unique Uses for Redwood Bark 

Redwood bark ordinarily is burned in the 
woods, but a San Francisco firm has advised 
the western division of various ways in which 
this product is being utilized to advantage. A 
process has been evolved by which redwood 
bark can be colored and used for table tops, 
wall panels, mats and novelties. These unique 
articles: from material usually wasted are said 
to be proving popular in the West. The bark 
can be obtained for the cost of gathering, plus 
freight charges to the factory. 

i + 2 * 
Architects Appreciate Information 

The central division recently mailed to ar- 
chitects in Illinois a short circular letter de- 
scribing the services of the National associa- 
tion and listing available publications. Within 
a few days replies were received from a large 
number of architects. Several personal calls 
and telephonic requests for information like- 
wise were received. One of the important 
features of the work of TX field men is to 
maintain contact with architects through per- 
sonal interviews with a view to promoting 
wood construction. With few exceptions the 
architects are found to be very sympathetic. 


Not a few of them have complained about im- - 


properly dried lumber and certain other short- 





ter and accompanying 
snapshot : 

I received the list of 
slogan winners and 
want to thank you for 
same, I bought this 
farm in the spring of 


ed 


75 and have been on it 


ever since. Planted 
these trees and cut 
them. Took them to 


the mill and had 2,000 
feet sawed. Have 
enough more for about 
6,000 feet when I want 
to cut it. These are 
white pine trees. This 
is a snapshot of myself 
and hired man drawing 
trees to mill. 

I think you did very 
well to pay for all 
those slogans. If any 
of you come to the De- 
troit fair this year you 
will probably see me 
and my son there and 
you might get some fruit to eat. We gener- 
ally take 50 or 60 bushels to exhibit. 


* * * * & 

Requests for White House Souvenirs 

The trade extension department of the Na- 
tional Lumber Manufacturers’ Association has 
received several requests for souvenir pieces 
of White House lumber recently purchased 
from the Government. In addition to individ- 
ual requests, colleges are asking for pieces of 
the timber which held the roof over twenty-six 
presidents of the United States during a pe- 
riod of 112 years. 

One letter recently received from Nelson C. 
Brown, professor of forest utilization, New 
York State College of Forestry, Syracuse, says 
in part: “In fact, one larger piece and one of 
the smaller pieces could be exhibited to good 
advantage in two locations in the college— 
one in the large utilization exhibit in the cen- 
tral rotunda and another in the specialized 
exhibit devoted to historical specimens.” 

The National association purchased some 
of this timber for souvenir purposes as a part 
of the TX campaign. Some of the pieces are 
apparently as rich in rosin as when they were 
first installed in the White House roof more 
than a century ago. In fact, they look exactly 
like longleaf pine newly cut and dried where 
a cross section is cut through. 

Of course, some of the timbers taken from 
the White House roof had been exposed to 
moisture and on the outside at least show signs 
of age. Where the timbers had anything like 
reasonable protection, however, they stood the 
test of time 100 percent. 








‘ 


42 AMERICAN LUMBERMAN 


May 19, 1928 





————___ 


ome Interesting Sidelights on Business 


What Industrial and Business Leaders Are Thinking and 
Doing as Reflected in the Daily Press 


Standing out above all other factors which are reducing manufac- 
turers’ profits is “price demoralization” brought about by price cutting 
and the unfair tactics pursued by many buyers. 


With the above as his text, Charles F. Abbott, executive director 
of the American Institute of Steel Construction, has advanced the 
thought that there is need for a code on buying practice that would 
govern the relations of buyers and sellers. He thinks buyers and sellers 
should get together to work out a solution for a situation that threatens 
the economic stability of many lines of industry. Mr. Abbott said: 


In the wild scramble for business, the seller is often over-anxious 
to obtain volume without regard to sales price or profit, and in his 
anxiety has promoted methods of buying that now militate against his 
interest. 


“One of the most constructive influences is the establishment of a 
one price policy, thereby making prices and discounts ‘fair to all,” is the 
belief of Mr. Abbott, who further said, “Purchaser profiteering usually 
takes the form of jockeying one seller against another to force down 
the price. Each seller in turn is told that the buyer would like to give 
him the business but that another’s bid is lower.” 


Here’s a Story Familiar to Lumbermen 


Of course that sounds very familiar to the lumberman, whether he be 
manufacturer or distributer, and the following incident related by 


Mr. Abbott might be a leaf from the notebook of almost any seller of 
lumber : 


“A prosperous contractor summoned to his office the lowest of ten 
bidders for the structural steel on a certain job. ‘Tom,’ the contractor 
said, ‘you and I have been friends for a long time and I would like you 
to get the order I am going to place. The other bidders are strangers, 
but some of them are lower than you. Sharpen your pencil and see if 
you can’t get your price down within reason.’ Tom, anxious to get the 
order, dropped his price $10 a ton and left with an 800-ton order. 
He never learned that he gave $8,000 away to a smart buyer. Tom 
would have obtained the order without making the cut, as he was 
already the low man.” 


Finally this suggestion was made, which also will apply not only to 
the steel industry but in full measure to the lumber industry : 


The solution for much of the present price demoralization is to a 
very large extent in the hands of the manufacturer, who is the only one 
who has power to lead in the campaign to improve conditions. He can 
do so if he will exert that leadership which is rightfully his by virtue of 
his position in the industry. 


* * * * * 


Thinks Trade License Should Be Required 


Louis I. Nash, commercial advisor for the accounts of Bachmann, 
Emmerich & Co., textile bankers of New York, believes that some gov- 
ernmental or State body should be authorized by law to license individ- 
uals or concerns desiring to enter the manufacturing field, and that this 
license should be issued only after the individual or the responsible execu- 
tives of the concern have demonstrated by passing a thorough examina- 
tion their knowledge of the various ramifications of the line which they 
desire to enter. 

The requirements for fitness to receive a license were described by 
Mr. Nash in a broad way as knowing how to figure overhead properly; 
how to figure costs correctly, based on this overhead, and a thorough 
knowledge of all angles of financing his business, including the buying 
of raw materials. He should know not only how to make goods, but 
which to make and when to make them. He should know and demon- 
strate his knowledge of all angles of marketing his products, including 
the granting of credit. 


Association Should Prepare Educational Data 


Mr. Nash believes that for the carrying out of such a plan an expert 
might be assigned by the Department of Commerce to every recognized 
association of manufacturers and it would be his duty to see that the 
association prepared with his assistance all the data needed to teach a 


man the basically necessary things about production in that trade. 
reference to this special training, Mr. Nash said: 

In order to get the benefits of this training, the applicant for a license 
to do business should be required to join his trade association. Once a 
member, he should not be permitted to resign without giving up his 
license to do business, just as a bank must retain its charter in order to 
operate. 

Mr. Nash believes that if the Federal or a State government has the 
right legally to tell a bank and insurance company or a public utility 
how to run its business with a view to serving best the interests of the 
general community, it should have the same right to protect the com- 


munity against the menace of a man or a concern which wants to do 
business in the wrong way. 


With 


* * *” 
Do the Chain Stores Drain a Community of Money? 


A writer in the New York Times believes that the proposed investi- 
gation of chain stores, to determine whether they violate the anti-trust 
law, is likely to amount to little more than some good advertising for the 
many unit systems. It is estimated that the chain stores do about 9 
percent of the total business of the country. In a further discussion of 
this subject, the writer said: 

“First criticism of the chains was directed along the familiar line that 
the chain stores ‘take money out of the community.’ These complaints 
are still made, but they are wavering a little against the facts that the 
system store must pay rent, salaries, taxes, cartage etc. The figures 
show that only the profits of the chain establishment leave the com- 
munity and it is then a question if the savings passed on to consumers 
through quantity buying do not more than offset these amounts. At- 
tempts to legislate against efficiency, so long as it conducts itself in the 
public’s interest, are not apt to go very far, and the chain store does noi 
seem to lack popular favor.” 

This view probably does not appeal to the local merchant who has to 
meet this competition, and this is a subject in which retail lumbermen 
especially are greatly interested just now. 

* * * kK * 


Motor Car Producers Suggest a Way Out 


A representative of the automobile manufacturers recently made the 
statement that codperation has been substituted for cut-throat competi- 
tion in their industry and that instead of trying to take trade from one 
another, the policy has been to help make all motor cars better and to 
enlarge the market so that every manufacturer would have a bigger field 
for his product. Commenting on this, a writer in the New York Times 
says: 

This plan of pushing forward the interests of a whole industry is not 
new in these days of numerous trade institutes, but the motor producers 

-can point to some very positive results. They have made this headway, 
for example, under successively lower tariff rates and they are forging 
ahead to new records in the export field. It would seem in the present 
difficult circumstances of domestic business, that many manufacturers 
might emulate the motor car producers. They might switch, say, half 
the effort they now make in trying to get trade away from competitors 
toward the task of building up foreign sales. 

* * * *K * 


Teaching Boys How to Become Builders 


Eight hundred young men, who had completed four years of training 
as apprentices in the building trades, were graduated one night this 
week at one of the schools in New York City. The work of these boys, 
which has been under the guidance of the apprenticeship commission of 
the New York Building Congress, includes the following trades: Brick 
laying, painting and decorating, plumbing, carpentering, upholstering, 
electrical, plastering, marble setting and granite work. The nine honor 
apprentices, one from each trade, will each receive a gold Burt Leslie 
Fenner medal, to be presented by a son of the late architect, Ward W. 
Fenner. This naturally leads to the thought that every manual training 
school and every apprentice school in the country should have available 
text books on wood and its uses. 


- 
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Protection for Lumber Consumer. 


New York, May 14.—People who buy lum- 
ber at extremely low prices and suspect that 
the dealer plans to make up his loss by short- 
counting deliveries can have the protection of 
the New York Lumber Trade Association. 
This statement by H. B. Coho, secretary of 
the association, elicited comment from Allen 
E. Beals, in his daily building reports and 
created much interest in all branches of the 
construction industry locally. Mr. Beals says: 

Not only home builders, but even experi- 
enced professional contractors, are being so 
generally defrauded in this present buyers’ 
price market by distributers of sub-standard 
and short-counted building materials, equip- 
ment and appliances in so many different 
ways that almost every trade in the building 
construction industry of New York City and 
vicinity is meeting as groups or has com- 
mittees at work to try to find practical and 
legal ways by which to stop it. 

The contribution that the New York Lum- 
ber Trade Association makes to the sym- 
posium is in the form of a staff of qualified 


the primer says, is to count the number. of 
pieces across and down and then multiply 
the two totals. 

Discrepancies on 1x6-inch roofing (5% face 
measured as 1x6), due to the fact that this 
material is widely used for reinforced con- 
crete form construction, receives special at- 
tention in the primer, because it is a difficult 
item to tally. 

The unwary buyer of lumber is informed, 
moreover, that he should expect to receive 
between 7,500 and 8,000 feet of this material 
on an average truck load, which, by the way, 
should never be dumped on the building site 
after working hours, when the superintend- 
ent is absent or is not on hand to scan the 
load before it is taken off. 

When the material is once dumped it scat- 
ters and the quantity appears to be much 


greater than it really is. The public is fur- . 


ther advised to let the New York Lumber 
Trade Association send an inspector at its 
own expense to count suspected loads, as it 
is almost impossible for a novice to do it 
himself. 

Buyers of 1x4-inch underflooring (3%-inch 
face measured as 1x4 inches) should expect 
to receive on each average truck delivery 


especially lumber, to be purchased in the open 
market at prices far below cost, and secondly, 
when such purchases are made, to at least see 
that the buyer, no matter how large or how 
frequent a purchaser he may be, gets full 


_ measure and exactly the quality of lumber the 


seller, regardless of who he may be, under- 
takes to supply. 

“At any rate,” Mr. Coho added, “this is the 
contribution that the members of the New 
York Lumber Trade Association make to the 
cause of honest building.” 


(a@aae2a 


West Penn District Activities 


PitTsBuRGH, Pa., May 15.—A new local as- 
sociation of retail lumber dealers, affiliated with 
the Retail Lumber Dealers’ Association of 
Western Pennsylvania, was formed last Fri- 
day night at a meeting in Reynoldsville, Jeffer- 
son County, parts of Jefferson and Clearfield 
counties comprising the territory represented. 
W. R. Cole, of Ptnxsutawney, was elected 
chairman of the new association, and D. W. 
Smyers, of DuBois, secretary. There were 











A Suggestion for the 


What the Birds Were Talking About 


Retail Lumber Dealer 


This morning | awoke real early as day was break- 
ing in the East, and, lying in my bed, through the 
»pen window | could hear the birds singing and chirp- 
ing in the trees and evidently holding an animated 
conversation. I looked out the window and saw a 
robin with his mate building a nest. They were talk- 
ing about this home they were building and about the 
family they are going to raise this coming summer. 
The wife was telling the husband that he should 
hustle out and bring her some string and some live 
twigs that would bend into shape properly in the con- 
struction of their nest. 

| didn’t understand all they said, of course, but as 
| heard them chattering away | got to thinking about 
folks building homes and I wondered if it wouldn't be 
a nice thing for some progressive lumber dealer in 
some progressive town to employ a good writer—one 


with sentiment in his soul—take a little space in the 
local paper, say a quarter of a column or a half col- 
umn, and for this space write a little story every day 
or every other day or once a week about the hopes 
and ambitions of the young couples who are thinking 
of getting married and building a home. 

These young people are thinking about the kind of 
a house they want to build and the comfort and con- 
veniences that they desire in that house. One day 
they will talk about the sun parlor; then later they will 
talk about the hall and where they want to put the- 
umbrellas and overshoes; and they have frequent con- 
ferences about the things they want in the house. 

Then, at the bottom of the column each time add a 
line something like this: “Plans showing how these 
ideas may be made realities will be found at the office 


of the Lumber Co.” 

















lumber inspectors and tally men, who are 
competent to check and inspect deliveries 


6,500 to 7,500 feet. The association says this 
material should also be checked before it is 








nineteen present at the meeting for organiza- 
tion, which was effected by M. W. Dickey, field 





of lumber, either in small or large quantities. 

The association, with headquarters in 
Grand Central Terminal, is furnishing these 
men free of cost to those who ask for them 
to tally and grade any lumber purchased 
from any source, and, in addition, it pro- 
vides (also free of cost to applicants) a lum- 
ber buyers’ primer, in which purchasers of 
lumber, regardless of quantity bought, are 
supplied with information on how to make 
delivery check-ups at their building sites to 
nable them to see that they are getting ex- 
actly what the seller promised to supply. 

On timber, for example, the primer empha- 
sizes the necessity of the purchaser keeping 
with great care his delivery tickets, for, 
while it is comparatively easy for him to 
tally this material on the truck, the ticket 
should state plainly the number of pieces 
of each length and not the total number of 
feet board measure. 

Concerning 2x4s, the buyer is told not to 
pay for running feet on price-per-thousand- 
feet-board measure estimate, because each 
running foot is eight-twelfths of a board 
foot. The way to check a load accurately, 


taken off the truck, because when it scatters 
it appears excessively bulky. On such loads 
free inspection by association checkers is 
provided by those who ask for it. 

To further checkmate  fraud-intending 
sellers, Mr. Coho urges all builders to inquire 
as rigidly as to their lumber dealers’ honesty 
as the lumber dealer inquires about the 
honesty of the builder. Furthermore, he says 
his association is prepared to check the bills 
received by lumber buyers in cases where 
high bills follow low estimate. 

He says his association is prepared to ad- 
vise lumber buyers at any time what the 
approximate total of a lumber bill should be 
for any given quantity of rough lumber de- 
livered on a building site based on “signed” 
estimates. 

Mr. Coho says that the New York Lumber 
Trade Association believes that the greatest 
service the organized building trades of New 
York City and vicinity can render to the 
present greatly perplexed building public is to 
inform it fully and completely as to what 
makes it possible for building materials, and 


secretary of State association. The next meet- 
ing is scheduled to be held in Punxsutawney, 
June 12. Dealers present reported business 
generally slow on account of the situation in 
the coal industry. 

A meeting of the Monongahela Valley Asso- 
ciation, embracing parts of Washington, Fay- 
ette and Westmoreland counties, was held last 
Tuesday night at Nemacolin Country Club, 
near Brownsville. The following officers of 
the Retail Lumber Dealers’ Association of 
Western Pennsylvania were present: G. F. 
Hoge, of Canonsburg, president; A. M. Haines, 
of Connellsville, first vice president; R. F. 
McCrea, secretary; M. W. Dickey, field secre- 
tary; G. P. Textor, of Wilkinsburg, treasurer ; 
F. R. Dague, auditor; A. C. Eggers, of Union- 
town, director-at-large of the State association. 
The national advertising campaign was dis- 
cussed by a representative of the promoters, 
but no action was taken. Business was re- 
ported fairly good in this territory in spite of 
the condition of the coal mine industry. 
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Retailing in the French Parishes of Louisiana 


Conservative Building and Loan Policies Work to Dealer’s Advantage— 
How Frogs and Rice Figure in Business Life 


The Realm is still in the French parishes 
of southern Louisiana, and we start this 
week in the city of Lafayette. This place 
is roughly at the corner of the sugar, rice 
and cotton countries, with each of these 
great staples adding its share to the pros- 
perity of the region. 


J. C. St. Germain, of the Mouton Lumber 
Co, (Ltd.), stated that business could be 
better. But it happens that these spring 
days find all the farmers at work in their 
fields. A person driving along the fine high- 
ways or riding the Southern Pacific trains 


sees them busy getting the various crops . 


planted. The autumn season is the season 
of building. When the harvest is over and 
money is in hand, that is the season of 


greatest building activity. Of course this 
does not apply to town building, and this 
work is jogging along. Lafayette is build- 
ing a new hotel to be six stories high; a 
rather unusual undertaking. It marks the 
growing importance of the city and may be 
part of the beginning of winter visits of 
northern hunters and climate buyers. The 
tourist crop as yet seems to be limited; 
partly because northerners have not learned 
the special attractions of this area and 
partly because many of the local people are 
not notably interested in telling the world 
what they have to offer the visitor. 


Conservative Financing Reduces Cost 


All of these southern Louisiana towns seem 
well equipped with building and loan associa- 
tions, and the associations are well supplied 
with money and are recognized as the regu- 
lar channels through which to finance new 
homes. Mr. St. .Germain tells us there is 
little carrying of second mortgages. It has 
never become fashionable in these quiet 
parishes to play fast and loose with costly 
financing. A man just naturally expects to 
save some money before he considers build- 
ing a home. This, as Mr. St. Germain sees 
it, is the wise attitude. He has thought 
much about modern merchandising with its 
conflicting and often self-cancelling efforts. 
He sees the desire for big volume that costs 
may be reduced. And he has seen elaborate 
selling schemes that increase the cost more 
than the big volume reduces it. He is of 
the opinion that for the average small city 
and town it is wiser to compromise on sell- 
ing efforts that are moderate in cost and on 
financing that involves small risk of loss 
either to buyer or to seller. 


“There may be industrial centers,” he 
said, “where it is all right to sell a house to 
a wage earner who has accumulated small 
savings. But in general it seems a doubtful 
practice to get people involved in financing 
plans that entail heavy expense. Such 
plans mean that most of the profits, if there 


," 


are any, will go to the money brokers. If 
customers discover that it costs as much as 
80 or 40 percent of the total outlay just to 
pay for financing, they will soon become con- 
vinced that house building is too expensive 
for the average person. The building and 
loan, with its conservative policies, takes 
care of our local needs very well. 


Displays Unique Medel Home 


At the office of the Lafayette Lumber Co. 
we were told that the manager was away. 
This company has a clever little permanent 
display near the station, consisting of a 
roofed pavilion sheltering a small model 
house. These displays are of course more 
expensive to erect than a sign board, but 
they are quite striking. Children notice 
them. They look with endless interest at 


the little houses and spell out the signs. 
It takes 


They talk about them at home. 














Office of the Mouton Lumber Co. (Ltd.) of 
Lafayette, La., a city rapidly growing in im- 
portance as a winter haven for northerners 


some trouble to keep these displays attrac- 
tive, but they are unique. They can indi- 
cate to the observer but one thing; namely, 
the old urge that has been present in civili- 
zation from antiquity, the desire for a home. 
[A detailed description of this permanent 
display house will appear in an early issue 
of the AMERICAN LUMBERMAN.—EbDIToR] 


Creoles Are Proud Race 


O. B. Hopkins, of Hopkins Bros. Co. (Inc.), 
is one of the veteran lumbermen of this 
territory. He was born near Lafayette. His 
father was a physician and practiced medi- 
cine for more than: 60 years. Mr. Hopkins, 
as his name would indicate, is not of French 
origin; but as I sat beside his desk he 
answered the telephone and immediately 
began talking French at a great rate. My 
own French vocabulary consists of about 
four phrases, none of which a Frenchman 
can understand when I pronounce them; so 


I didn’t follow the conversation. Mr. Hop- 
kins said his father lived for many years 
among these Creole French but never would 
try to learn the language. Probably his 
Scotch tongue, like my own, was stubborn. 
So when the doctor was called to a Creole 
house, they sent also for an interpreter. 
But the business man finds it an asset to 
be able to talk to these French people in 
their own language. 


Perhaps it should be said here that many 
northerners have a wholly wrong impression 
of the meaning of “Creole.” Your north- 
erner usually thinks, putting it bluntly, that 
a Creole is a conglomerate mixture of negro 
and Indian and perhaps some white blood. 
This is a mistake. The true Creole has no 
negro and no Indian blood. To be sure, 
there are negroes who call themselves 
Creoles; just as some freed negroes after 
the Civil War took the name of Lee or 
Washington. It seems that shortly after 
the Civil War a group of negro singers 
toured the North, calling themselves Creole 
Jubilee Singers or something like that; and 
so the mistake got started and still con- 
tinues. The true Creole is a French Ameri- 
can; though I believe the name is also 
accurately applied to certain Spanish-Ameri- 
can strains. The Creoles have numbered in 
their ranks some of the greatest aristocrats 
and some of the proudest families in Ameri- 
can history. The old Puritan families of 
New England and the Cavaliers of Virginia 
are essentially commoners in comparison; 
at least in Creole opinion. 


Country Is Hunter’s Paradise 


The Hopkins company operates four yards 
at present, of which the Lafayette yard is 
the head. This is a big plant, and Mr. 
Hopkins tells me that business is going 
along in a satisfactory manner. Krause 
& Managan, with headquarters at Lake 
Charles, recently purchased one of the Hop- 
kins yards that lay in their territory. In 
fact I believe that these two companies are 
closely associated in a business way. 


“This is a remarkable country,” Mr. Hop- 
kins said, “and in a good many ways we 
have failed to make the most of our re- 
sources. Lafayette is a city of about 12,000, 
and some new and, we think, important de- 
velopments are going on here. But we never 
have advertised our winter climate and our 
hunting and fishing to northerners. This is 
a hunter’s paradise. The wildfowl are sim- 
ply countless in the hunting season. Of 
course this Gulf coast, from Brownsville 
around to a short distance east of New 
Orleans, is the great winter haven for these 
birds, It is easy to hire a_guide, go out to 
the blinds and shoot the bag limit. If a 


man is in a hurry he can do it in half an 
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nour. Some of my friends from the North 
who have hunted and fished down here have 
expressed endless wonder and admiration. 
Some of them are preparing to build homes 
in or near the town. One man in particular 
has bought a place outside of town and has 
just given us the contract for the material 
to build a fence around it. This fence is 


number of people add to their income by 
supplying it. 

When we called at the yard of L. Privat, 
the proprietor was away, but we talked with 
his son; a handsome and friendly young 
fellow who was in charge. After a moment 
or two he said-he wanted to show me some- 
thing and led me to a house next the yard. 
At first glance the 
house seemed quite a 








familiar looking struc- 
ture with walls of ce- 
ment blocks. But at 
second glance’ the 
blocks appeared _ to 
have an unusual tex- 
ture. They looked a 
little like volcanic 
rock except for the 
lack of bubbles and 
blow holes. We gave 








The Hopkins Lumber Co. (Inc.) operates four yards of which the office 
pictured above, at Lafayette, La., is the head 


going to cost him $7,000. He has architects 
and landscape artists at work now on plans 
for his house and grounds. He tells me he 
is confident that half a dozen or more of his 
friends will also build winter homes here. 
This may be the beginning of a new de- 
velopment for us. 

“Our Acadian people are friendly and not 
especially clannish, but they are satisfied. 
The average Acadian farmer has about 40 
acres and is as happy as a clam at high 
tide. He will make little effort to develop 
new sources of revenue. Why should he? 
As he sees it, he has enough now.” 


Rice Growing and Frog Catching 


The town of Rayne, a short distance west 
of Lafayette, is in the rice country and even 
disputes with Crowley the title of the Rice 
City. It also deals in other commodities, 
such as cotton and frogs. Did you ever 
think of frog catching as an industry? This 
department never did before. If you’ve 
ridden along the bayous and swamps and 
listened to the booming of the big bulls, you 
might think it would need a brave man to 
tackle one of them single handed. But if 
it takes courage, these people have it; and 
the frog industry has its place in the local 
hierarchy of businesss. As we walked along 
the street we saw a frog warehouse or stock 
yard or whatever you call the place where 
the bulls are herded on the hoof. It was 
a low building with sides of double chicken 
wire and the roof covered with burlap for 
coolness, and inside was a shallow pool of 
water. We looked through the meshes with 
horrified fascination. It was a_ picture 
worthy of Dore in his most depraved mo- 
ments; slithery, scrambling monsters big as 
a dinner plate, climbing and sliding four 
deep. It was as though the mud of the 
pool had taken on big goggle eyes and 
webbed feet and was heaving and rocking 
with acute appendicitis. If we remember 
correctly, Moses brought a plague of these 
creatures upon Pharoah to remind him it 
was time the children of Israel should be 
going. We never yet have seen an Israelite 
we wouldn’t speed on his way without a 
moment’s hesitation if he were to send us 
such a memorandum. But of course frog 
legs on toast don’t remind one of this 
squirming pool any more than your break- 
fast bacon reminds you of a mud hole full 
of pigs on a hot day. It all depends on 
the point of view. They tell us there is a 
steady market for frogs and that quite a 


up guessing, and well 
we might; for, accord- 
ing to Mr. Privat’s ex- 
planation, the blocks 
were made of cement but contained no sand 
or gravel. Instead they were mixed with 
the ash from rice chaff; the stuff the rice 
mills burn under the boiler for the double 
purpose of producing steam and getting rid 
of a bulky waste product. We don’t know 
that this points the way to any revolution- 
ary industrial innovations, but to us at 
least it was a decided novelty. “You tell 
your friends,’ Mr. Privat said, “that you 
saw a house built of rice chaff. I guess 
you'll find plenty to call you a liar. But it’s 
true, whatever they say.” He added that 
these blocks aré much lighter to handle 
than the usual concrete blocks, apparently 
will carry as heavy a burden and will last 
as well. It is possible, in fitting them 
around a door or window, to cut them with 
an old saw; something a person wouldn’t 
do so easily with the concrete blocks with 
which all of us are familiar. 


Leave Delivery to Drayage Firms 


At the Rayne Lumber Yard we met the 
proprietor, Joseph Gossen; a friendly and 
dignified and quite Pa- 


when this service costs so much a load the 
customer will remember whether the piece 
is to be 10 or 12 feet long and whether or 
not he mightn’t as well step down and get 
it himself. The patrons of the yard took 
the change in delivery policy in good part, 
and that annoyance has been abated. 


South Serves Delicious Rice 


This is the day of national advertising of 
industries. We in the lumber business are 
sailing in with our millions, to tell the pub- 
lic about the advantages of wood and to 
root out the notion that there are only a 
couple of trees left which must be saved for 
Christmas. The laundrymen and the florists 
and a good many others have found it profit- 
able to tell their story en masse. We heard 
a speaker at the Southern Pine convention 
telling about a stove manufacturer who 
spent a little money reminding people to 
buy stoves; and so they did. They just 
hadn’t thought of buying a stove until some- 
body told them to. Well, the rice growers 
are getting ready to join the ranks of the 
national loud speakers. The Chamber of 
Commerce, of Jennings, La., led in the move- 
ment to get the rice men lined up on a 
campaign to acquaint the public with the 
excellences of rice. You might think that 
everybody knew about rice; but apparently 
they don’t, for the per capita yearly con- 
sumption is less than five pounds. The rice 
growers have to Jook to foreign markets for 
an outlet, 

Rice is one of the oldest and best foods 
in the world. In fact a pretty large per- 
centage of the world’s population, some- 
thing like half, makes rice its principal arti- 
cle of diet. These southerners know its 
value and how to prepare it in a good many 
ways. Up North, Grandma used to cook it 
wonderfully. She’d take something like half 
a day to the job, and when it appeared on 
the table it had raisins and such in it and 
was eaten as dessert with sugar and cream. 
A good deal can be said for Grandma’s 
method, but she overlooked a few bets. 
Down here in the South they have a way of 
cooking it some thirty minutes; and they 





risian looking person. 
He told us that busi- 
ness was going along 
comfortably. Quite a 
bit of building and re- 
pair were going on in 
the town, as we could 
see when we walked 
around. Farmers in 
these parts are busy 
in their fields. Per- 
haps they were pick- 
ing frogs; though I 
imagine they do that 
at night when they’re 
resting. In any event 
they don’t do much in 











the building line until 
fall and winter. 
These two yards 
conceived the idea 
seven or eight years 
ago that life would be pleasanter if lumber- 
men did no delivering. So they stopped 
the practice. It had annoyed them quite 
a bit, Mr. Gossen remarked that it got to 
be common for a person to send down for 
a 2x4, 10; and after it had been hauled out 
he’d send down and ask the yard to come 
and get it as he really wanted one 12 feet 
long. There are draying companies in town 
that are willing to do this delivering, and 


Frog catching as an industry has been rather highly developed in 
Rayne, La. The accompanying picture shows a stockade or corral 
where the frogs are kept before being sent to market 


serve it with meat sauces and gravies. We 
never yet have seen a Northerner who 
didn’t look upon this method with suspicion 
the first time he saw it practiced. He would 
as soon put gravy on ice cream. But we 
never yet have seen- a Northerner who, 
when finally persuaded or forced into try- 
ing this dish, wasn’t an instant convert. So 
we look to a successful issue for the Na- 
tional Rice Association’s campaign. 
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Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 














Establishes Personal Contacts 


How a monthly circular on seasonable goods, 
plus constant personal contact with the trade, 
aids in building a profitable business, even un- 
der unfavorable conditions, it told by L. C. Gless- 
ner, of the Glessner Bros. Lumber Co., Eldena, 
Ill. This yard is located in a community of 
100 population, only six miles out of Dixon, 
and in a country well dotted with retail yards. 
There is consequently no lack of competition; 
yet the Glessner Bros. Lumber Co. averages 
between $50,000 and $60,000 in gross business 
annually, 

“As we have no town trade, due to the 
small size of our community, we must depend 
almost exclusively on the surrounding farmers 
for our business, and alertness to every busi- 


value has been in preparing the way for our 
contact man. The farmer has been interested 
through the circular, and when our man calls 
the next time the conversation naturally gravi- 
tates toward the subject discussed in it.” 

In addition to the monthly circular, the 
Glessner Bros. Lumber Co. is a regular user 
of the more usual type of mail matter. 


Se@eaaaeaeaaaeasae 


Steak Dinner for Contractors 


FREMONT, On1I0, May 14.—On Monday even- 
ing, May 7, the Gordon Lumber Co., of Fre- 
mont, jointly with the Johns-Manville Co. of 
New York, entertained some sixty contractors 
and builders at a rather elaborate and very 
enjoyable four-course steak dinner. L. O. Kil- 





appreciate. 
as follows: 





This Week’s 


Get Extra Profit on “Bothersome” Orders 


Here is a suggestion that retailers operating planing mills will 
It is sent in by the Bourbon Lumber Co., Paris, Ky., 


“A new idea which we are putting into effect is that of getting 
an extra percent of profit on the little troublesome orders, such as 
special sizes of lumber which entail the additional work of running 
through the mill, half windows, etc., which require extra expense 
and consume the time of the most expensive employees.” 


Watch for Next Week’s “Tip” 


Timely Tip 








ness opportunity is required to maintain the 
annual volume we have built up,” declares Mr. 
Glessner. “One of our men does little else 
than travel through the territory, up one high- 
way and down another—not neglecting the by- 
ways—calling on the farmers in a social way, 
discussing their problems with them, pointing 
out ways and means of improving this and 
that, and acting as a sort of friendly advisor. 
He notes the condition of their fences, their 
barns, homes and outbuildings, of their stock, 
implements etc., and diplomatically recommends 
such changes and improvements as he believes 
necessary or advantageous. This personal con- 
tact has brought us such decided benefits that 
we count it as indispensable to our business. 
“Another thing that we have found of great 
value is the monthly circular which we mail 
to every farmer in our section. This circular 
discusses seasonable subjects and improve- 
ments and offers strictly seasonable goods. 
This month we concentrate on fencing, the next 
on hog pens, the following one on some other 
pertinent subject, of course incidentally intro- 
ducing some mention of other items. These 
monthly circulars have brought us much direct 
business—as many as three and four orders 
within two days of mailing out; but their chief 


mer, of Oak Harbor, assistant general manager 
of the Gordon Lumber Co., which has ten 
yards in this section of the State, officiated as 
toastmaster, making a short address of wel- 
come. This was the fifth annual joint affair 
of the same sort. 

W. C. Craig, of Cleveland, sales manager of 
the Johns-Manville Co., gave an illustrated taik 
on the products of his company. Albert Fie- 
gelist, jr., manager of the Fremont yard of 
the Gordon Lumber Co., and other officials of 
both concerns, also spoke, the meeting ending 
with an informal discussion. 


Educational Tour of a Lumber Yard 


ALBUQUERQUE, N. M., May 14.—Twenty- 
three boys who are taking manual training in 
the Albuquerque High school, were escorted 
by J. Tom Benton, their instructor, to the 
J. C. Baldridge Lumber Co.’s yard last Friday, 
where Kenneth Baldridge guided them from 
one end of the yard to the other, explaining 
means of identifying woods used in building, 
lumber grades, specifications etc. Especially 
did he impress the fact that for this South- 
western country wood shingles will outlast 
any other kind of roof covering. 


Is Inspired to Pen Poetry 


Boston, Mass., May 14.—F. E. Bowron of 
the Woodstock Lumber Co., of this city, has 
been inspired, by reading the Lumberman 
Poet’s contributions to the AMERICAN Lyux- 
BERMAN, to burst into verse. He dashed off 
the following lines the other day, and they 
so pleased the Woodstock management that 
Mr. Bowron has been designated Poet Laureate 
of the organization, and the composition sent 
to the printer: 

W-0-0-D-S-T-O-C-K 
Our motto is SERvicE, our aim is to please, 
Our business, to market the product from trees, 
Our office on State street is easily seen, 
The Board of Trade building, room seyen- 
sixteen. 


Spruce frames or dimension, random or boards, 


We can give you the best that the market 
affords. 


Our connections are many, the best we can find, 
To supply you with lumber, all sizes and kinds, 


Perhaps it is hardwood that you need the most, 
Pine roofers from Georgia, or fir from the 
Coast, 


Lath, shingles or clapboards, or Idaho pine, 
That we ship from Dalkena, of quality fine. 


Or if you want flooring, birch, maple or beech, 

We've a line at a price within everyone's 
reach. 

In short, if it’s lumber, rough-sawn or dressed, 

The Woodstock Lumber Company can give you 
the best. 


A Quick Method of Loading Bundles 


A time-saving method of loading Balsam- 
Wool and similar soft bundled material is that 
used by the Alexander-Carr Lumber Co., Au- 
rora, Ill. These materials are stored on a 
platform over the driveways, just at the exits. 
After the rest of his load has been completed, 
the truck driver stops under the platform just 
long enough for the yardman to push down 
onto the load the required number of bundles, 
and the job is done. This platform is open 
from the second decks, giving easy access from 
both sides. 


New Retail Plant Opened 


VINCENNES, IND., May 14.—The formal 
opening of the Reel-Blue Lumber Co.’s plant, 
which occurred recently, was attended by hun- 
dreds of Vincennes and Knox county people. 
Souvenirs were given to all visitors. 

The Reel-Blue Lumber Co. was organized 
seven years ago and until its fine new local 
plant was completed its general offices were 
in the La Plante building. The company oper- 
ates a large yard and planing mill at Wash- 
ington, Daviess county, a yard and planing mill 
at Hazelton and a yard at Petersburg. 

The general offices have been removed to 
the new plant, which is equipped with hand- 
some office quarters in addition to stock sheds 
and buildings of modern design. The entire 
plant is painted blue—the Reel-Blue color. 

The members of the firm are: E. C. Reel, 
president; Earl Oliphant, vice-president; Clar- 
ence Umfleet, secretary-treasurer. Directors— 


Frank Oliphant, W. M. Alsop, Chester Hus- 
ton, Clarence Umfleet and Earl Oliphant. 

Mr. Umfleet who has for many years been 
identified with the lumber business in Vin- 
cennes will be the manager of the local yaré 
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The office building was fragrant with floral 
congratulations from manufacturers and local 
business concerns. Among those extending 
well wishes in this manner were: G. F. Oster- 
hage Lumber Co., Simpson Lumber Co. and 
Knox-Lumber Co., of Vincennes; Saiter-Mor- 
gan Co., Vincennes; the Knox-Harrison Bank 
and Trust Co., Vincennes, and others. 

F. A. White, manager of the Washington 
yard, was here for the opening and assisted 
in the hospitalities. 


Credit Data Forestalls Losses 


Co.umBus, Onto, May 14.—The Columbus 
Building Credit Bureau, which was _ incor- 
porated about eight months ago with an au- 
thorized capital of $10,000, has been thoroughly 
organized and is functioning as a bureau sep- 
arate from the Columbus Retail Lumber 
Dealers’ Credit Association, although R. M. 
Lucas, who has been secretary of the latter 
association for the last eight years, is also 
secretary and manager of the Building Credit 
Bureau. 

Mr. Lucas states that much valuable credit 
information has been compiled and is available 
to the members. Much of the heavy previous 
credit losses of the lumber industry of Colum- 
bus has been eliminated as a result of the 
bureau’s activities. While Mr. Lucas has not 
compiled a record of the number and amount 
of building liens secured in Columbus during 
1927, he is sure that they are considerably less 
than the records of the previous year, due pri- 
marily to the functioning of the credit bureau, 
which has effectually eliminated the worst of 
the risks among contractors and builders. 

Many of the building supply dealers ex- 
change information with the credit bureau, thus 
considerably widening its scope. 


Boosts Reroofing by Circulars 


J. T. Grant, well-known lumber and _build- 
ing material dealer of Rolfe, Iowa, is sending 
out on his regular letterhead a multigraphed 
sales talk on the advantages of re-covering old 
roofs with red cedar shingles, three of which 
benefits he features as follow: 

1. As the new shingles are applied right over 
the old roof, much labor is saved and there 
is no muss or rubbish to clean up. 

2. The roof is at no time left open, expos- 
ing the contents of the house to damage in case 
of sudden storms. 

3. The double roof thus obtained means a 
much warmer house in winter and a cooler 
one in summer, 


Wouldbe Buyers Sometimes Liars 


Here and there are retail lumbermen who 
look askance at their competitors and accuse 
them of price-cutting and all sorts of unethi- 
cal practises—based on what customers tell 
them more than on personal knowledge. 


“When some time ago I bought a second 
lumber yard in my community,” relates E. W. 
Houghton, of the Houghton Lumber Co., 
Galva, Ill., “that fact did not become public 
knowledge for some time. Nevertheless, I 
managed the two yards and personally fixed 
the prices for both. It was highly amusing to 
me to hear the stories of customer after cus- 
tomer, of how much cheaper they could buy 
at the other yard. They had just been over 
there, they would say, and got a price that 
would make me look like a highbinder. That 
proved to me that all the liars are not in the 
retail lumber business by a long ways; and has 
caused me to change my ideas of the fellow 
across the street. Some customers will attempt 
to drive down your. prices by any method at 
all, and it’s a good -plan not to get to roiled 
up over what they tell you about your competi- 
tor to gain their ends.” 

Did you ever have a contractor or other 
customer pull this sort of stuff on you—and 
what did you say to them? 





This Week's 
AD-IDEA 


OFFERS A COMPLETE SERVICE 


Under the caption, “We Make Home Build- 
ing Easy,” the Wilbur Lumber Co., West Allis, 
Wis., featured in large display space in the 











Sunday issues of the Milwaukee papers of - 


May 6 its complete building service, which in- 
cludes financing on basis of as little as $45 a 
month to persons owning their lots and making 
a small down payment. 

The houses built on this plan are not sec- 
tional or ready-cut buildings, but are well-de- 
signed homes constructed by local builders 
under the company’s own supervision. Free 
plans and free consultation with the company’s 
architectural and financial departments are ot- 
fered without charge or obligation. 

The advertisement is illustrated by pictures 
of two attractive homes, also cuts of a garage 
and of an arbor. A coupon at bottom of the 
ad offers further information—which includes 
free descriptive booklets on lake cottages, 
garages, lawn furniture, sun-rooms, sleeping 
porches, remodeling and re-roofing, as well as 
information and advice concerning construction 
of new homes. 

This is a very convincing advertisement and 
well-designed to enlist the interest and secure 
action of all readers who have any notion of 
building in the near future. 

Needless to say, to cash in on advertising of 
this type requires an exceptionally strong, well- 
equipped organization, able to make good on 
its advertising promises and really deliver the 
offered service. 


Organizes for Clean Yard and Stock 


The Newell Coal & Lumber Co., Pawtucket, 
R. IL, is quite a “fan” on the “clean yard” 
proposition, and its name usually appears on 
the honor list when the winners in the annual 
contest held in its territory are announced. 

In response to invitation of the AMERICAN 
LUMBERMAN, F., Brooks, secretary of the 
company, tells why and how his company goes 
into these contests. 


“We enter this contest every year,” writes 
Mr. Brooks, “as we feel that we save several 
times the amount that it costs us, in labor, to 
participate. 

“We divided our yard and buildings into sev- 
eral sections, and each man is given one sec- 
tion over which he is held personally responsi- 
ble. He must keep the floor of the building 
clean at all times. The piles must be level 
and the ends even. We also hold him respon- 
sible for the return of unsalable stock and ac- 
cumulation of odd lots. 

“Each man makes a list of the items in his 
shed that we desire to move, and each clerk 
is given a copy of this list. As a result, our 
inventory at the end of each year shows prac- 
tically no undesirable items. 

“As we operate a coal yard in connection 
with our lumber business, we formerly had con- 
siderable trouble with dust, but we have over- 
come this difficulty by keeping all moldings and 
flat finish in dustproof bays, and as a further 
preventive we wet our yard down around the 
buildings daily when there is no snow on the 
ground or in the absence of rains of sufficient 
volume to make such action unnecessary.” 


Acquires Interest in Retail Concerns 


BELLINGHAM, Wasu., May 12.—Ray Clark, 
of Big Lake, Wash., who was formerly con- 
nected with the Day Lumber Co. at that point, 
has purchased an interest in the Lakeside- 
Western Lumber Co. at Mount Vernon, and 
in the Mount Vernon Fuel Co. These are re- 
tail concerns, having yards in Concrete, Mount 
Vernon and Anacortes. Mr. Clark will have 
charge of the Mount Vernon yard. 





What Do You Think of This Layout? 
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The above plan for a retail lumber-yard was tentatively designed by a dealer in a large, pro- 
gressive Illinois city, who expects to build such a yard within the near future, at a consider- 
able investment. This dealer desires the opinion of other retailers as to the practicability. of 
this plan, and any suggestions for rearrangement to promote the efficiency of the yard. He is 
especially concerned regarding the width of the driveways, whether 23 feet 6 inches is suff- 


‘cient, or whether they should be wider in order to insure maximum efficiency. 


If the latter, he 


wishes to know what width practical experience has shown to be most satisfactory. Suggestions 
from retailers are invited, addressed to the AMERICAN LUMBERMAN, which will forward the in- 
formation to the inquirer 
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Plant Planned for. Efficiency and Appearance 


Newly Reconstructed Yard Is an Expense Cutter and Eye Filler—Many 
Side Lines Handled—Gravity Conveyor Is Valued Feature 


NEWBERRY, Micu., May 14.—In this thriving 
little city away up in northern Michigan, in 
what is known far and wide as a sportsman’s 
paradise, is situated one of the best planned, 
best constructed and best equipped retail lum- 
ber yards to be found in a long day’s journey. 

3ut as a matter of fact the accustomed des- 


are many lake resorts nearby. Within twenty 
miles of the town are five excellent hotels situ- 
ated on beautiful lakes. .The town itself is a 
nice, cleau-looking place, and the village 
fathers have planned for fixing up the park 
and making other improvements that will this 
year further enhance its appearance. Newberry 





Storage shed and garage of William Horner Lumber Yard, Newberry, Mich. 


ignation hardly describes the establishment 
known far and wide through this district as 
the William Horner Lumber Yard. As Lee 
Bettis, local manager of the concern, puts it: 
“The term ‘lumber yard’ in days gone by 
usually meant a few old sheds, placed more or 
less haphazard fashion, and an old gray mare 
hitched to a go-devil or wagon to make deliv- 
eries when the customer positively demanded 
that service; but here we conduct a business 
that is more like that of a department store. 
3esides our varied stock, we take a great many 
special orders from hardware catalogs, even 
supplying automobile repairs—and baby carts. 
In fact, we never miss a sale if it can be 
made. Perhaps you, or some reader of your 
good paper can coin a short phrase that would 
accurately describe a business such as ours. 
The. AMERICAN LUMBERMAN comes to this 
office each week and we all read and enjoy it.” 

The AMERICAN LUMBERMAN passes this sug- 
gestion on to its readers, believing that some 
short name, or terse phrase, that really would 
describe the modern retail lumber establish- 
ment would be a boon to the trade. The newer 
names already in use, such as “lumber store,” 
“building materials store,” “home builders’ 
store” etc. are all good as far as they go, but 
none seems quite to fill the bill. 

A few words about this interesting commu- 
nity probably will not be amiss before plunging 
into a detailed description of the Horner es- 
tablishment. As has already been intimate/, 
the inhabitants will assure you that around 
here are to be found the best hunting and 
fishing of any place in upper Michigan. There 


is situated 67 miles from Sault Ste. Marie, 76 
miles from Mackinaw City, 100 miles from 
Marquette; while 35 miles north, to Lake Su- 
perior, takes one into the very heart of the deer 
country. 

The slogan of the Horner yard is, “Every- 
thing to Build Anything,” which Mr. Bettis 
says that he first saw in the AMERICAN LuM- 


r a — — 





ware, paints, sewer pipe, plumbers’ supplies, 
bathroom outfits, stoves and furnaces, heating 
plants, loggers’ supplies etc. A custom planing 
mill is conducted in connection with the yard, 
The company solicits and appreciates orders 
for a single article or a carload, and both are 
handled with equal care and promptness. 

This yard has been in operation for eight 
years, the present buildings having been erected 
in the winter of 1927, replacing those destroyed 
by fire in October, 1926. It is operated by the 
Grand Rapids Trust Co. of Grand Rapids, 
Mich., as receiver, under the direction of E. F. 
Birdsall, with Lee Bettis as local manager, and 
designer of the present buildings. 

Under the same management is conducted 
the manufacturing end of the business, pro- 
ducing the “Old Reliable” brand of maple, 
birch and beech flooring, and also lumber of 
all the above species, plus hemlock and elm. 

“We believe we have the finest set of build- 
ings to be found in a small town lumber yard 
anywhere,” said Mr. Bettis, with pardonable 
pride. The accompanying photographs and de- 
scription certainly go far toward substantiating 
that claim. 

The buildings and in fact the entire yard 
layout were planned for neatness and good ap- 


es, | 





Office and main building of William Horner Lumber Yard, Newberry, Mich. 


BERMAN, and adopted for use because it so fit- 
tingly expressed the character and scope of the 
stock carried, which even a casual stroll 
through the yard will show to include lumber 
of every sort, interior finish, moldings, mill- 
work, sash and doors, roofing, wallboard, ce- 
ment, glass, brick, builders’ and shelf hard- 














The hardware and paint departments 


pearance, as well as for such arrangement as 
would permit handling the greatest possible 
volume of business at lowest labor and operat- 
ing costs. The main building measures 76x164 
feet, with hardware department 26x64 feet. 
The office occupies part of the hardware room. 
Additional shed room, 26x204 feet, contains 


A glimpse of the well appointed office 
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the stock of hemlock, dimension, timbers, lath, 
sewer pipe, brick etc. 

The planing mill is 60x120 feet, this plant 
taking care ofall special millwork, and alsc 
affording carpenter shop facilities. The ma- 
chines are all driven by electric motors and 
equipped with blowers. The barn and garage 
buildings house the teams_and trucks used for 
deliveries. ; 

“We use light trucks for deliveries,” said 
Mr. Bettis. “We can handle small deliveries 
quicker, and even if we are obliged to make 
two trips with heavy loads, we find it pays.” 
The trucks are all equipped with extra gear- 
shift, which gives them greater pulling power. 
Each also has a 24-inch extension in the frame, 
giving a longer wheel base. Timbers 30 feet 
long can be loaded by shoving them past the 


space, so that two to 
two and a half tons 


can be hauled. The 
wagons have dump 
bodies, which make 


quick work of unload- 
ing lumber and other 
materials, 

The outside studding 
of the main shed is 16 
feet, which provides a 
roomy upper deck for 
the storing of finish 
lumber and the lighter 


weight material, this 
space naturally being 
more free from dust 


than the lower bins in 








cab on the sides. The stake platform, 7 feet the building. The 
wide and 11 feet long, gives a large loading doors and windows are 


~~ --~~- - §f:- ~ ~ - — 








- ss 
K. = —— — 
os 























Arthur 



































Wht FENCE 


, l Wike FENCE 3 


eam em a+ -66. — —He 
\ S) 


y 
L- - - 4 €. 


TROAD 


_ a 


i 
[ROAD ‘“ 























ye LUMBER 
CINDER ROAD ae J TORAGE 


e- TRACK 











i 
sl 


LAWN (0° 


27° $ 
\ 


> <—_ = = = 














Ss wrelt 





‘ROAD 








C/NDER 











20¥vT 
oF A 


” im 9° 0 
a 0 
\_L® | 


CO° 
CINDER] 
° 








PLANK FLOOR 


LAWN 























x . LAWN 


























Left to right—Miss Viola Fountain, book-keeper and stenographer ; 
J. Green, 
Stephens, foreman of deliveries; Lee Bettis, general manager 
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stored in dark rooms, which keeps them from 
fading from the sunlight. 

The molding racks are constructed for stor- 
ing the moldings on end, which Mr. Bettis says 
he finds the best method, and very handy, as 
the lengths can be seen at a glance; moreover, 
dust does not adhere to end-stacked moldings 
as it does when they are laid flat in bins. All 
stock throughout the yard is kept under cover 
and everything delivered clean and_ bright, 
which naturally pleases the customer and helps 
to hold his trade. 

As an interesting illustration of the pains 
taken to have the office and store rooms, im 
fact the entire establishment, present as neat 
and attractive an appearance as possible, may 
be mentioned the fact that Mr. Bettis now has 
67 house plants growing in the office windows, 
these making an exhibit which greatly attracts 
and pleases all feminine customers, visitors and 


arranging several flower beds. It may be said 
in this connection that all of the company’s 

personnel and’ employees are imbued with the 
same spirit, and take special interest in keep- 


ing the premises in nice condition and the stock 
neat and orderly. 


Gravity Conveyors Cut Handling Costs 

A feature deserving special mention, as it is 
a great factor in reducing labor and expense, 
is the system of gravity rollers used for un- 
loading stock from the cars to any part of 
the yard or buildings, which effects a great 
saving of labor and increases speed in unload- 
ing, handling and transferring stock. Mr. Bet- 
tis was not able to state the name of the 
gravity rollers in use, as they were purchased 
second-hand and he could not find a name on 
them. He said, however, in this connection: 

“We have used various makes of rollers and 


surprised at the use we make of our roller 
system. | was just out in the yard, and the 
boys were using the rollers to move a pile of 
brick about 200 feet, to make room to build g 
new roadway. 

“Our stock is unloaded directly from freight 
car to bin. The car can be moved to any bin 
for loading or unloading, and two men are all 
that are required to load or unload it. I be- 
lieve the rollers are more useful to us even 
than our rail switch track. Had we known 
more about the efficiency and elasticity of a 
good roller conveyor system, we would have 
hesitated about putting a switch into the main 
shed, as these rollers are so easily moved from 
place to place as to. make this almost unneces- 
sary. We also use them to run stock out from 
the planing mill to the storage shed, about 400 
feet. You may think that we are pretty en- 


passers-by. It is planned to beautify the lawn 
this summer by setting out some trees and 


find them all 100 percent efficient. 
lumber 500 feet if necessary. 


thusiastic about the usefulness of gravity roll- 
ers, and we are; in fact, we can not say too 
much in their favor.” 


We can roll 
You would be 


Dealers Fight Out-of-town Roofers’ Raid 


SALINA, Kan., May 14.—This is the story of how the 
dealers of this town declined to sit idly by while an out-of-town roofing 


crew gobbled up the re-roofing business that legitimately belonged to 


We're Guilty 


Some folks in Salina have been paying a big price for their re-roofing 
work. This is due to the fact that we have failed to let them know 
we could take care of their needs in this line. Therefore, we are 
guilty, but from now on we want everyone to know that we are in 
this business to stay, and that we are 


Headquarters for 
ROOFING MATERIALS 


in Salina. We have complete stocks, and can get local mechanics to 
do this work. This assures you the best roofs obtainable, and at 


$60 and up 


Fill in the following slip and return to your lumber dealer. 
have a representative call and go over this with you. 


See Your Local Lumber Yard First 





He will 





Please call at 








(Dealer's Name) (Street Address) 





, and give me prices on my 


(Time and Date) 


re-roofing work. This does not obligate me in any way. 





(Signed) 





Reduced reproduction of dealers’ circuler delivered at every home 


them. They are putting up an aggressive fight that has already brought 
excellent results, and gives promise of demonstrating to all itinerant 
roofers that Salina is a good town to “lay off of.” 

It appears that an out-of-town roofing concern sent its solicitors into 
Salina, and before the local dealers were aware of what was going on 
they had contracted for re-covering something like 200 roofs, at $10 
a square. When the dealers woke up to the situation, and got to figur- 
ing with their local contractors, they found they could do this re-roof- 
ing at $6 a square, and both dealer and contractor make a good profit. 


retail lumber 


The upshot was that the local dealers concluded to get together and 
use some printers’ ink to let the home folks know not only that they 
were in the roofing game themselves, but that they could actually save 
the house owner considerable money, besides giving him better materials 
and workmanship. Accordingly a circular, printed in big, bold black 
faced type (of which document a very much reduced reproduction 
appears on this page) was gotten up and distributed to every house in 
town, besides being sent out with their local mail by the dealers of 
the town. 

This “shot” was reénforced by a large display advertisement in the 
local newspapers, only the text portion of which, headed “In Dad's 
Day,” is here reproduced—much smaller than the original advertise- 
ment, which also included a cut at the top, while at the bottom 
appeared the same coupon that is shown on the circular headed “We're 
Guilty.” 

“The results have been,” said F. C. Utt, manager Utt Lumber & 
Coal Yard, to the AmMerIcAN LUMBERMAN, “that we are getting in 
touch with prospects that perhaps we would not have known anything 
about otherwise, and more than that, we are selling the jobs.” 

“We have also got the contractors and carpenters busy,” continued 
Mr. Utt, “and have given them samples and prices so that they can 
compete with price jobs. Our big problem was how to get in touch 
with the prospect, and the foregoing methods have produced good 
results in that respect.” 

“The out-of-town roofers are aware that we are after the business 


which rightfully belongs to us, and it is our intention to fight it out 
with them.” 


In Dad’s Day 


the Board of Education was the wooden shingle. Such applications have had 
lasting results, but those applied to roofs at that time are now about useless as 
far as protection is concerned. But, say, they do make wonderful insulation 
when left right on and covered with new roofing materials. 


Detach and mail the following slip to your local lumber dealer, as he is head- 
quarters for any kind or type of roofing you want. He will have a representa- 
tive call and go over this with you, and at this time can make you a very at- 
tractive price on this class of work. Some roofs will only cost $60 complete. 


A New Roof Complete 
for only $60 ~ 


for all material and labor. All work done by Salina mechanics. thus assiiring 4 
quality job at the lowest possible cost. 


See Your Local Lumber Yard First 


























Reduced reproduction of text portion of newspaper advertisement 
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Display Windows Create Desire for Better Homes 


Houston, Tex., May 14.—During the last 
nine years the Howard G. Fields Lumber Co. 
of this city has grown from a very modest 
beginning in the retail field to one of the larg- 
est concerns in its trade territory. 

In attaining this suecess, -display windows 
have played a leading role. It was more ac- 
cident than actual planning that resulted in 
the battery of display windows that have paid 
this building material merchant such large divi- 
dends. In fact, the office building and the mate- 
rial sheds were completed before any thought 
was given to proper display facilities for sug- 
gesting quality material for better homes. 
Just as in most other lumber yards, the 
sheds, the stacks of material, brick, tile, fence 
posts and other articles over the place did not 
present an attractive appearance; so Mr. Fields 
decided to have a fence erected that would 
hide all this from view of the critical observer. 
His yard architect drew a plan of the fence, 
which plan suggested the change into a bat- 
tery of display windows. J. M. Wilder, active 
manager of the material retailing, communi- 
cated with a number of national and _ local 
firms with view to building some- 
thing unique and valuable in the 
form of display windows. A num- 
ber of these firms co6perated by 
supplying the plate glass at cost, 
paying a portion of the construc- 
tion cost in exchange for display 
space for showing their products, 
furnishing paints and paper for 
the windows and the display booths 
for the privilege of displaying, 
and by other means. But these 
concerns merely have the privilege 
of displaying their merchandise, 
as the Fields company itself owns 
the windows and all merchandise. 

A painted fence might answer 
the purpose of shutting off the 
view of a busy lumber yard; but 
the attractive display windows 
also serves the purpose of getting 
attention from all that pass up 
and down this main thoroughfare. 
Four large display windows, plate 
glass front, form the fence that 
extends from the office building across the en- 
tire front of the city block. At the center of 
these four display windows is a wider sec- 
tion, where model rooms are erected. 

The first of these windows from the office 
building is used to contain a display of built-in 
fixture units. Trellises, lawn furniture, and 
other articles of a seasonable nature likewise 
are displayed from this window. The second 
window of the battery is used for displaying 
paints, wallpaper and other supplies. Then the 
series of four model rooms begins. One of 
these is a model bathroom, furnished with all 
fixtures to make it inviting to the prospective 
home builder. Another features a_ beautiful 
living room, while a kitchen with all bulletin 
fixtures forms a third. The fourth of these 
sections is devoted to built-in fixtures for the 
hreakfast room. Each of these divisions has 
heen attractively decorated and the home touch 
incorporated through the codperative efforts of 
decorators, painters, contractors and _ others 
that have their display cards in the booth. 

One of the last two of the four display 
windows that are inspected from the street 
contains a display of brick, mantels and simi- 
lar merchandise, while the other window fea- 
tures any type of building merchandise that 
happens to be seasonable and appropriate. 

The “prospect” who visits this firm is not 
merely told about the type of home that he 
can expect; he is shown. Manager Wilder 
finds that a blue-print means little to the aver- 
age man or woman; therefore, he has pictures 
made illustrating the many designs of pretty 
homes that this firm has built. These pictures, 
used along with the blue-prints, bring out all 


. building confidence and _ sales. 


the desired features, and have a tendency to 
arouse desire for better homes. 

Along with the plan of showing pictures of 
finished jobs, the prospect is carried through 
the four model display booths where he comes 
in actual contact .with home -surroundings. 
During these visits the reaction of the pros- 
pect to certain designs and particular fixtures 
gives the salesman basis for making some per- 
sonal suggestions that often lead to a sale. 
Manager Wilder finds that it is not so much 
a matter of price in getting the building jobs; 
but more a matter of gaining the“ confidence 
of the prospect that this particular firm can 
best serve him. 

Other merchandising methods and business 
policies supplement the display system in 
Many good 
building jobs are sent directly to this firm 
by loan companies and agents. There is a 
reason for this, which is the fact that every 
loan representative is kept assured that when 
Fields company builds a home there will be 
no comebacks or hitches for the loan agent. 
Manager Wilder points out that he>stands be- 


other times, the contractor is called in and 
some compromise is reached that is satisfac- 
tory to all concerned without the loan agent 
being involved in any manner. 

A free architectural service is given with 
all building jobs that sell for less than ten 
thousand dollars. The company’s architect 
makes plans for every estimate and gives per- 
sonal supervision to every building job, thus 
assuring the builder of a modest home of the 
same quality of material and workmanship that 
goes into the more expensive homes. 

One of the outstanding facts that has helped 
build increased confidence in this firm is the 
constant stressing of a better type home. 
Naturally, if the customer has a certain amount 
of money and must bring his building within 
these terms, it is often of no use to talk of 
any thing better. But in many instances, the 
customer or prospect who is considering a 
home can be showed where a bit more in- 
vested will not only give a home that is more 
appreciated, but it will insure economy in the 
long run. 

Although this concern runs a lumber yard, 

special emphasis is placed on brick 











Lumber firm’s “glorified fence” that also provides for a battery of 
display windows and show rooms 


hind only the reliable contractors. When a 
painter or workman approaches the loan com- 
pany with a labor claim, the loan is not held 
up, nor is this loan company bothered with 
the claim; they have been taught to send such 
claimant directly to the lumber firm’s office. 
If the claim.is just, it is paid at once. At 





How Would You Handle 
This Proposition? 

A retail lumber dealer in a small 
town had closed his yard for the day, 
but was still in his office when a man 
came ‘in and said, “I want to get a 
piece of 2x4-16 and a sack: of ce- 
ment.”” The dealer replied, ““I would 
be mighty glad to accommodate you 
but the shed is closed for the night, we 
have no electric lights in it and we 

* never permit the doors to be opened 
after night. We do this as a precau- 
tion against fire, and it will not be pos- 
sible for me to wait on you this eve- 
ning.” 

Query: What would you, Mr. 
Dealer, have done in a similar situa- 
tion? 














veneer houses of the better class. 
It does not build skeleton-type ven- 
eer houses. Actually more lumber 
goes into these jobs than into 
many all-wood houses for they 
have floors of hardwood over pine, 
in keeping with the idea of a bet- 
ter-class home. Again, shiplap 
and two-by-fours, the major pro- 
portion of the lumber used in a 
brick veneer house, can be han- 
dled with a maximum of speed 
and a minimum of expense, a con- 
dition that pleases the customers 
and increases the profits. 

The fact that this firm has built 
sixty-seven of. the better type 
homes in Houston during the first 
three months of 1928 goes to show 
that cultivating confidence and 
using attractive displays pay. 





New Use of Telephotograph 


New York, May+14.—New possibilities for 
the transmission of a.large- volume of infor- 
mation with photographic accuracy over great 
distances are suggested by a recent combina- 
tion of two speedy vehicles of communication. 
Messages of 2,000 words may now be sent 
from coast to coast, or to different sections 
simultaneously by means of a single 7-minute 
transmission. The combination represents the 
latest improvements in orthography and elec- 
trical communication. A 100-word message, 
written in a new form of shorthand known as 
speedwriting, was placed on a telephotograph, 
together with the picture of the writer, and 
message and photograph were flashed across 
the continent from New York to Los An- 
geles in seven minutes’ time. 

This feat marks a new development in the 
use of the telephotograph, which is now being 
employed by many commercial and manufac- 
turing companies to transmit important letters, 
statements, advertising copy and sketches or 
diagrams in connection with new products. 
The establishment by the Bell System of eight 
telephotograph stations at strategic points from 
Boston to Atlanta to Los Angeles and San 
Francisco has made it possible by this method 
to distribute accurately and rapidly throughout 
the entire country a large volume of informa- 
tion. The completeness of this distribution is 
made possible by redistribution from telepho- 
tograph cities of copies of the photograph re- 
ceived, by special delivery or air mail. 
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Attractive Lumber Packages Promote Sales 


Cutting Ends “4-Square”’ Avoids Costly Waste of Carpenter Labor— 
End Cover Carries Assurance of Quality 


Protecting 


CLoguet, Minn., May 14.—Better quality 
lumber is the aim of every progressive manu- 
facturer of forest products, because it means 
increased satisfaction to the ultimate consumer. 
One of the leaders in the manufacture of a 
quality line of sawmill products is the Weyer- 
haeuser Sales Co., which a short time ago 
announced through I. N. Tate, of Spokane, 
Wash., general manager, that the affiliated 
mills represented by that organization had 
added to their regular line a new product 
known as “4-Square” lumber, embracing sea- 
soned, selected and graded material manufac- 
tured to precision standards. This new line 
combines genuine advantages for the builder, 
architect, contractor, carpenter and dealer, and 
since being placed on the market 4-Square 
lumber has met with an enthusiastic reception 
wherever introduced. 

Under the 4-Square plan each piece of lum- 
ber is squared at both ends to save labor 
costs for the contractor, and to insure better 
construction at no greater cost for the owner. 
It is scientifically packed to protect the ends 
and faces in shipping and to make it easy to 
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H. H, Payzant, inventor of the “Wizard Saw,” 

showing Sherman L. Coy, general manager of 

one of the Weyerhaeuser mills at Cloquet. 

Minn., how this remarkable device cuts lum- 

her 4-Square, eliminating much of the carpen- 
ter’s squaring up work on the job 


handle and identify, the species and grade be- 
ing plainly printed on the label. Only the bet- 
ter grades of finest manufacture are packaged, 
labeled and guaranteed under the 4-Square 
plan, these products comprising square edg< 
finishing lumber; bevel, Colonial and drop sid- 
ing; softwood flooring; ceiling and partition; 
shelving; stepping; end-matched softwood 
flooring; casing; base; moldings. These items 
are now available under the 4-Square label 
in mixed cars with standard items of ordinary 
yard stock. 

The story of the 4-Square movement, which 
sets up a new standard of value that is more 
to be desired than cut-throat prices with no 
standard of quality behind them, is very in- 
teresting. Here is the way the plan was de- 
veloped by the Weyerhaeuser organization: 
First, it was recognized that lumber needed 
a label, to improve selling conditions in the 
business by enabling the producer and the 
merchant to advertise and promote lumber by 














The old way of “squaring up” lumber by the 

carpenter on the job, which a new move in 

the lumber industry is destined to eliminate, 

thus doing away with one of the most costly 
wastes in building 


the same methods employed by the competi- 
tive specialties; and to improve the status of 
lumber on the building lot by carrying a 
consumer-guaranty that would prevent substi- 
tution. During eighteen months of experi- 
mentation and testing it was. found that a 
fiber end-cap was the ideal package to carry 











New “package lumber” and the old “rough 
end” type being compared by A. J. Taylor, 
dean of Weyerhaeuser lumber salesmen, and 
H. H. Payzant, inventor of “Wizard Saw” 
which cuts lumber 4-Square at the mill 





the label, but this package required that both 
ends of each piece be absolutely smooth and 
four-square, which necessitated the invention 
and installation of machinery costing tens of 
thousands of dollars. 

The distinctive feature of the new equip- 
ment is the “Wizard Saw” invented by H. H, 
Payzant, of the Weyerhaeuser engineering 
staff, this being a circular saw of which every 
tooth is so set that it does an equal part of 
the work. This saw is mounted in the center 
of a re-trim bench 36 feet long. Each group 
of boards is held against the guides by pneu- 
matically-operated clamps which are rubber- 
faced to prevent even the slightest damage be- 
ing done to the edges and corners of the lum- 
ber. The saw can be operated either by an 
electric push-button or manually controlled by 
a lever. Each end of each package of boards 
is trimmed separately. 

This machinery was built in the Pacific 
Northwest and has already been set up in 
several of the seventeen Weyerhaeuser-affili- 
ated mills in that region, Idaho and northern 











D. H. Bartlett, at one of the Weyerhaeuser 

mills at Cloquet, Minn., showing how the new 

“4-Square” lumber cut by the “Wizard Saw” 
is packaged with fiber caps 


Minnesota, and also at the large eastern dis- 
tributing plant of the Weyerhaeuser Timber 
Co. at Baltimore, Md. It is expected that ad- 
ditional plants will be equipped later. 

One of the picturesque contrasts between 
the old and the new ways of handling lumber 
appears by comparing the illustration showing 
how lumber is made ready for application by 
the new invention, with the one depicting 4 
typical carpenter of the old school squaring 
up a board by hand. Every person who ever 
has been on a building lot is familiar with this 
scene—the mechanic carefully applying his rule 
to a board, marking it off with a heavy pen- 
cil and then sawing off the end. 

One thing that the photographs clearly dem- 
onstrate is that this re-manufacturing process 
enables the lumber trade, for the first time, 
to offer the building public a product that 1s 
ready to use. Another contrast between new 
and old is revealed in the picture showing the 
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finished product. This was taken at Cloquet 
and shows A. J. Taylor, the vigorous dean of 
Weyerhaeuser salesmen, and Mr. Payzant, in- 
yentor of the “Wizard Saw,” looking over a 
group of boards turned out by the re-manu- 
facturing plant together with a group picked 
out of ordinary stock. 

As the lumber leaves the re-trim bench, and 
after it has been re-inspected to make certain 
that each piece is perfect in every particular, 
the package is adjusted. Attached to the 
labeled cap are two side flanges and a top and 
bottom flange. On each side of the bottom 
flange are heavy wrappers which fold around 
the group of boards; then the top and bottom 
flanges are attached to the top. and bottom 
wrap-boards. Their faces are turned in, and 
the method of attaching is such that the 
marks left on the reverse sides of the wrap- 
boards are almost indistinguishable. 

The carton fits over the end of the package 
like a sleeve. There is a certain give to it, 
a sort of hinge-action which enables the boards 
to shift slightly during handling without de- 
taching the fiber caps. Its practicability in this 
respect is demonstrated in loading 4-Square 
lumber for shipment. In each of the mills 
where this process has been introduced, the 
new machinery has been installed near the 
loading platform. The re-butted lumber is 
placed on trucks where the package is ap- 
plied, these trucks then being moved out to 
the platform where the lumber is loaded for 
shipment. The old loading-jack method still 
is retained, and many carloads of the packaged 
goods have been loaded and shipped without 
the flexure of the boards breaking the pack- 
ages open. 





Cost of Materials, Labor etc. for 
Home of E. C. Abernethy, 
Joplin, Mo., Shown on 
Front Cover* 


Woodworkers’ Contract Form 


New York, May 14.—The American Insti- 
tute of Architects and the Building Congress 
will be asked to approve the standard form 
of contract now in progress of being formu- 
lated by the eastern woodworking manufac- 
turers, through the Eastern Millwork Bureau. 

The movement was inaugurated by the bu- 
reau for the purpose of bringing members of 
the wood trim industry east of Chicago to a 
united opinion with regard to that standard 
of trade practice which will most effectively 
offset the price standard which alone seems 
to dominate building material purchasers 
everywhere and through which vast sums of 
money are lost in manufacture each year. 

Replies to questionnaires sent to millwork- 
ers in the East are now being scanned for 
the purpose of obtaining a standard contract. 
If the approval of the architects and the Build- 
ing Congress is obtained, members of the 
Eastern Millwork Bureau feel that they will 
be in a position to protect themselves against 
the counter-bidding tactics of owners and 
general contractors, at least to the point where 
the lowest bidder will know in advance that 
if he signs contracts at below-cost he will 
have to cheat to win. The standard form of 
contract is designed to show the bidder what 
he may expect from its fulfillment. 

The contract is designed, moreover, to let 
the owner or builder know exactly what he 
is buying and when he will get it, as he 
does when he buys other standard goods. So 
far as possible, there will be an equitable price 
for the material and the necessary service. 

It is also felt that with the standard con- 
tract in general use along the Atlantic sea- 


board, foreign competition, that is now grip- 
ping other branches of the building construc- 
tion industry, can be much more effectively 
combatted. 


This menace of foreign competition is be- 
coming more apparent to woodworking firms 
along the Atlantic and as far west as Chicago, 
said William Lucas, managing director of the 
Eastern bureau. Only a few days ago a man 
was in this office as the representative of 
woodworking interests in Melbourne, Aus- 
tralia, 


He assured me that the Australian wood- 
working trade was interested particularly in 
the chances of specializing here on bank fix- 
tures. Of course, if bank fixtures can be 
manufactured half a world away and brought 
here, and can be successfully sold in competi- 
tion with mills normally equipped to supply 
the Atlantic seaboard building trades, there is 
no reason why they can not sell public school 
contractors and, in fact, any one else who 
wants to build. 

The standard form of contract is the most 
efficient wall against this kind of competition 
that has so far been devised, in the opinion 
of the members of the Eastern Millwork Bu- 
reau, if replies to our questionnaire are any 
criterion of how this branch of the industry 
feels about this growing overseas competition. 





A 2-story frame building of uncertain age 
at Kittanning, Pa., and considered the oldest 
structure in the town, is being demolished. Ac- ~ 
cording to report, this building was “100 years 
old” 75 years ago, which takes it back to pre- 
Revolutionary days. Double-split lath were 
used in the walls of the building and the tim- 
bers were found to be in a remarkable state of 
preservation. 








Business in Brief 


MATERIALS cosT PERCENT 
US «oo ecncly Ponda wom $ 1,697.67 13% 
CE antnuds edcaabied 1,237.66 9%, 
Kitchen cabinet .......... 105.00 ¥, 
NE “Viccvecamet ba ca eee 294.10 2% 
eT rene eee 41.40 y% 
Cement, brick, plaster, 

lime, sand, gravel...... 815.15 61, 
Ee eee 184,80 Ly, 
Wall paper (2 rooms).... 110.00 5% 
Coping ret. wall......... 104.00 %, 

$ 4,589.78 

LABOR 
Paper hanging .......... 53.70 VY, 
Lathing and plast....... 269.80 2% 
Cement work and com. 

PE cbse id Were cobs anen 336.13 2% 
Mason work ............ 322.75 2% 
si nanerus ewosies 1,647.39 13% 
TL. ‘wentaersvensensé 680.50 5Yy 
Miscellaneous ............ 75.00 %, 

$ 3,385.27 

CONTRACTS 
i eer $ 225.52 1%, 
Electric wiring .......... 233.00 1%, 
Electric fixtures ........ 377.86 3 
POE cavwesetceceeces 1,034.22 TY% 
WN bcbebelecshs seekaanws 177.82 ~1y% 
PEE pathedenccetemenes 733.50 6 

$ 2,781.92 

SUPERVISION 
PE iid ain cialeweteing $ 500.00 4Y, 
Superintendent ........... 1,050.00 Ti, 

$1,550.00 

MISCELLANEOUS t 
Insurance liability........ $ 160.00 1% 

GRAND TOTAL $12,466.97 
on 3 











No marked change in general conditions has taken place within the last week. Slight better- 
ment is reported in the employment situation, but there has been no notable expansion in 
retail purchasing. Both manufacturing output and distributers’ demand have 
continued close to actual requirements. In some lines slack demand has 
GENERAL developed price weakness that has led to small concessions, but in general 
output is kept so close to consumption that there is neither occasion nor opportunity for a 
serious slump. The call money loan again rose to 6 percent on the New York market. Bank 
clearings for the week ended May 11 totaled $11,703,762,000, compared with $13,516,363,000 the 
week before. Car loadings of revenue freight for three weeks in succession have shown in- 
creases, the total for the week ended May 5 being 979,662 cars. Commercial failures for the 
latest week numbered 517 compared with 442 for the corresponding week of 1927. 
Activity on the stock exchange continues to be the outstanding feature of the trade picture, 
both the prices paid and the number of shares traded in setting new records and leaving the 
public in general at a loss for an explanation, in view of the lack of every- 
PRICES thing of a spectacular nature in industrial activities. After advances for 
five weeks in succession, Harvard Economic Society’s index of wholesale 
prices declined slightly, to 97.9, compared with 98.7 for the week before. Dun’s Review reported 
31 advances to 20 declines for the week ended May 11, compared with 35 and 34 respectively 
for the corresponding week of 1927. 


The crop report of the Department of Agriculture, issued at the end of the week, indicated 

conditions of the wheat crop that helped to explain the recent spectacular rise in the price of 

that cereal, which stood at $2.1744 a bushel on the Chicago market at the 

PROVISIONS latest week-end. The price of corn also has been pretty well sustained at 

high levels recently reached, No. 2 yellow being $1.26, a bushel at the 

week-end, compared with about $1.15 two months previously. Livestock has participated in the 

advances made by grains. Beef steers have held above $14 for two months, with the exception 

of one week when they dropped to $13.75. Hogs, after two months of steady advance, dropped 

to $9.70 at the latest week-end, compared with $11 the week before. Creamery butter re- 
mained at 444% cents a pound for the third week in succession. 


Considered the most reliable of trade barometers, steel output gives abundant evidence of 

the fundamental soundness of the present industrial situation. At a season when decline is 

the normal expectation steel mills in the principal centers are operating at 

STEEL from 7@ to 95 percent of capacity. Decreases in unfilled orders suggest early 

reduction in output, and slight concessions already made in some items indi- 

cate a weakening in demand that is operating to the benefit of buyers. Buying of steel as of 

other commodities varies with the current actual needs, and every fluctuation in local demand 
is immediately reflected in the major markets. No definite downward trend is yet noted. 





*Basement, foundation and retaining wall, 
not included—except brick veneer of retain- 
3 wall and stone top of same, which are 
included, 
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National Production, Shipments and Orders H 
Wasuinoton, D. C., May 14.—The following statistics were compiled by the National Lumber Manufacturers’ Association: Os 
Softwoods: No. of Mills Production Shipments Orders Hem! 
Week ended: 1928, May 5; 192’, — 6— 1928 1927 1928 1927 1928 1927 1928 1927 tion 
Southern Pine Association evecteswees cooce 10D 105 65,514,917 59,093,221 ‘72,694,888 60,417,150 70,480,095 62,091,871 andet 
West Coast Lumbermen’s Association. aha ag 113 72 122,923,818 76,794,228 137,932,281 74,147,640 154,646,757 58,875,297 en 
Western Pine Manufacturers’ Association.... 25 37 21,636,000 30,516,000 19,957,000 29,202,000 1 ;000 30,450,000 tits 
California Redwood Association............- 14 15 6,934,000 6,686,000 8,674,000 7,586,000 9,295,000 7,682,000 Units 
North Carolina Pine Association........... - 70 41 10,500,000 7,912,540 12,119,000 6,560,414 9,320,000 10,873,523 cal 
Northern Pine Manufacturers’ Association... 8 7 6,813,400 8,471,100 f 600 8,669,100 5,482,000 7,078,000 prod 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 33 15 3,781,000 2,180,000 3,441,000 2,937,000 4,491,000 2,573,000 Actu: 
omen — _— 3 Pe 
Total softwoods, one week...........+.+- - 391 441 238,103,135 191,653,089 262,480,769 189,519,304 271,721,852 179 623,69] Ship! 
California White & Sugar Pine Mfrs.’ Assn.. 19 0 ee | ee py © eo Pe 
Eighteen weeks ended above dates— : Orde 
Southern Pine Association.............e+0% at eee = 1,220,880,667 1,185,967,034 1,277,280,326 1,145,999,060 1,318,769,468 1,196,686,328 Pe 
West Coast Lumbermen’s Association.......+... ae 2,085,948,009 1,316,940,163 2,064,340,822 = 1,348,625,555 2,263,699,636 1,395,633,521 a 
Western Pine Manufacturers’ Association........ 296,494 414,391,000 356,963,000 525,796,000 5,505,000 539,719,000 Orde 
California Redwood Association...... ae eae 147,216,000 122,818,000 130,894,000 146,285,000 137,876,000 163,224,000 Li 
North Carolina Pine Association........... wg 124,790,000 139,106,159 131,982,000 139,544 352 118,346,000 124,560,580 stru 
Northern Pine Manufacturers’ Association... ... 115,907,100 123,102,700 129,018,500 132,266,800 137,632,000 137,041,000 ship 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 51,666,000 57,663,000 45,075,000 61,043,000 336,000 61,098,000 
Total softwoods, eighteen weeks............. 4,042,901,776 3,359,988,056 4,135,553,648 %.499,559,767 4,402,164,104 3,617,962,429 Qu 
California White & Sugar Pine Mfrs.’ Assn..... pC Yee CS x hate ee ae 
marawoods: eo we - T 
Northern Hemlock & Hardwood rs.’ Assn— ~ 
SEER chnaceswctecerscss cusceess+ss: 53+ 15 7,548,000 3,647,000 6,032,000 2,995,000 6,377,000 3,747,000 Co. 
I ee eins ne bw Pp 129,123,000 114,265,000 96,565,000 77,011,000 100,664,000 75,950,000 law 
a f , titute— its 
on gy peep eens ere 350+ 1294 39,399,000 10,856,000 51,861,000 17,601,000 50,508,000 20,360,000 orig 
Bighteen weeks... ....cccccccvcccceccvess vee ee 662,654,000 387,923,000 713,972,000 451,235,000 742,983,000 480,026,000 itl 
tUnits. sd 
ab 
. ° a ° 2 ates 
National Analysis | West Coast Review California Redwood a 
Wasuincton, D. C. May 14.—The Na- | Seatrie, Wasu., May 14.—For the week San Francisco, Carir., May 12.—The fol- - 
tional Lumber Manufacturers’ Association is- | ended May 5, 113 mills report as follows to | lowing information is summarized from the - 
sued the following analysis for the periods | the West Coast Lumbermen’s Association : report of the California Redwood Association _ 
ended May 5—orders and shipments being | Production 139,983,818 ™ ‘ for the week ended May 5: 
ion: Shipments .137,932,281 12% below production SS 
shown as percentages of production: Orders .....154,646,757 26% above production —— ee ; = 
One Week 18 Weeks 0. 0 ercentof wood 
. bot = Shipments— Mills Feet production Feet 
Noof Ship- Or- Ship- Or- | Water delivery: Feet Feet Production yee | 6,934,000 100 1,277,000 
Association— mills ments ders ments ders | Domestic ........... 41,402,678 Shipments ... 14 8,674,000 125 — 1,710,000 
Southern Pine....109 111 108 105 108 0 ere 25,482,981 Orders— 
West Coast....... 113 112 126 99 109 | — Received ... 14 9,295,000 134 1,919,000 
Western Pine..... 25 92 83 120 127 | Petes water €489 ).. .ccccrscece 66,885,659 On hand ... 12 32,634,000 8,347,000 
California Pines*. 19 91 Oe ae ee. 1b BR ei a ho bs Bac vv wieevrcens 62,828,469 
California Redwd. 14 125 134 can 94 Ser ee rears 8,218,153 Detailed Distribution of Redwood 
N. Carolina Pine.. 70 115 88 ( 95 | Se Nor . , iat - ® 19K 
Northern Pine.... 8 112 80 111 119 | ‘Total shipments ............+-. 199,002,001 | SOs Coneree Peenees ec ienees 
N. Hem. & Hdw.. 33 91 118 a 97 | New Business— ee i Pee geet gaeees 35,000 
F , . aa > ” Water delivery: as ees bade obeactiad 1,527,000 1,036,000 
Fi Cony a ies + le RS is - ile as ~~ 52,943,376 PEE Sbssienccdacancs 924,000 3,308,000 
Haw. Mfrs. Inst..350+ 132 1: 7 > PEE ceusaccnseteen 24,713,289 
a, ae PaO eeey See ee aes oneeelih Sapseb at ifia ——t ES. cccciedcncienbasa 8,674,000 9,295,000 
All hardwoods. 123 121 102 06 | _ Total water (50%)........+...- 77,656,665 *North and south of line running through 
All woods .,. 111 113 105 # 112 | pall (ee BAD a Peale a ato Weld bales wether San Luis Obispo and Bakersfield. 
* j -eoj s0CEe TOP eevee sererteesesesesece ’ ’ 
Fifty-four percent of cut in region. o +Washington, Oregon, Nevada and Arizona. 
Actual production reported made the fol- | Total new business............. 154,646,757 


: ; P tAll other States and Canada. 
lowing percentages of normal in the periods | unfilled orders— . 




















indicated: | Water delivery: 
1928 1927* Domestic cargo ...... 189,617,564 i 
—_ > ~ at NOES SiS since os coun 141,633,151 Western Pine Summary 
Mills Wk. Wks. Mills Wk. Wks. | P,P  cc¢ceninhsc as ob eee ved 331,250,715 . 
Sorrwoops— it wees aa ae hone 167,837,384 PortLAND, Ore., May 12.—The Western Pine 
South. Pine...A 109 95 95 105 89 88 -_——-~ | Manufacturers’ Association summarizes as fol- 
wot eggs ~ rn 113 a + 72 - i, Total unfilled orders........... 499,088,099 lows reports for the week ended May 5 from 
estern Pine. 25 92 37 ; bE ; : 5 . : 
Calif. Pines...A 19 111 109 .. .. ° e 25 member mills: Per- 
Guanes 2 "HON eo | North Carolina Pine rere Sh 
4%. . . ot 2 ‘ | x na 
> a 7 > ; —_— 
yf pine. A B. 4. 95 vhs a a NorFoLk, VA., May 14.— The North Caro- | }T eee Carst , ae of cut ments ; 
he caciihsiliiciae ‘ammaty.ceummae ital lina Pine Association makes the following ee ret at zen eee eee er ; 
All softwoods. 391 97 100 270 99# | analysis of figures from sixty mills for the | Shipments (car). 729 187954,000 .... 12.) 
™ ere 2 dee salae | week ended May 5: Local deliveries ... ar 
at. ° ‘ * oor ) | Per : . — a Raa quate a 
a oe Sane 66 et 1h fe- 18 | Percent Percent cent Total Shipments ... 19,957,000 92.24 .... | 
i alee aia SOs eg ne Ee ety OR ee —_ Normal Actual Ship- Orders— 
asia . 5B *roduction— eet output output ments Cancelled ..... 26 hn eee ( 
22 See... « Be 68 Normal* ..... ee case | Booked (onsh.. Oba 17,004,000 2.2... 
Nn . et os ti : et sf Cie ‘ bli h a by —— icine o eEaione 85 =p Ln: ‘éivcneses : 1,003,000 ee 
ormal production had been establishe | Shipments ..... 10,654,000 94 101 <i iaigedliodinaimmaae * Aleit: gual 
only six associations for 1927. #Five groups. | Orderst Ee 8,587,000 76 89 81 } Total orders... 18,007,000. 83.23 90.23 
A—Normal based on actual output for pe- | Unfilled orders.. 64,701,000 ‘ On hand end 
tiods of two to five years tas compared with preceding week, there is week ....... 2449 63,674,000 
¥ ng a-decrease in orders of 5 percent, but that Bookings for the week by twenty- “five iden- 
C—Normal based on estimated mill capacity. week sixty-one mills reported. tical mills were 84.94 percent of those for 
#Units of production, having daily produc- *“Normal” is based on the amount of lum- | the previous week, showing a decrease of 


tive capacity of 35,000 feet. 


ber the mills would produce in a normal work- 
ing day. 





Southern Pine Barometer 


New Or.eans, LaA., 


May 14.—For the week ended 


May 11, Friday, 109 mills of total 


capacity of 16034 units (a unit representing monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), report as follows to the Southern Pine Asso- 


3,016,000 feet. 
*Cars basis is 26,000 feet. 


*Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weeny basis which is constant throughout 
the year. 


During the week production was 102 percent 
of normal; 


2 > “ : 1 gee pg Fac normal, 

jati . ercent Percent | an orders percent of normal. Average 

zeagenagh 3-Year Actual “Orders were 88.47 percent of shipments. | for the corresponding week of last four years 

Production— Carst Feet Av. Prod. Output tOrders on hand showed a decrease of 3.59 was as follows: Production, 105 percent; ship- 
Average 3 yrs. O8.788.398 .... percent, or 8,486,590 feet, during the week. | — percent, and orders, 89 percent of 
err ---- 64,780,932 94.18 Dias | . 

Shipments* 3,556 73,605,644 107.01 113.62 ease meee car loadings is March average, Production is so seasonable that, during 

Orders— ° 7 . | two winter montths, actual production 
Received* ... 3,146 65,119,054 94,67 100.52 One hundred and six mills reported net | amounted to only 53 percent of normal, while 
On hand end overtime of 150 hours, which is 2.36 percent during two peak summer months the produc- 

Weekt .11,008 227,854,592 


more than full 60-hour week basis. 


tion increased to 114 percent of normal. 
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Hemlock and Hardwood 


Osuxosn, Wis., May 14.— The Northern 
Hemlock & Hardwood Manufacturers’ Associa- . 
tion makes the following report for the week 


ended May 5: 
Hardwoods Hemlock 
Units of 35,000 feet daily 


CAPACItY ..ccecccrevess 84.0 113.7 
Productive capacity. .. 17,667,000 23, 891, 000 
Actual production. . .11,897,000 5,322,000 

Percentage of capac ity. 67.0 22.0 
ShipmentS .....--++-+ees- 10,360,000 5,255,000 

Percentage actual cut.. 91, 0 100.0 
Orders received.......... 8,335,000 6,378,000 

Percentage actual cut.. 80.0 105.0 


Orders on hand end week.72,477,000 23,428,000 

Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Quebec Company Increases Capital 


Toronto, Ont., May 14.—The Howe Lumber 
Co. (Ltd.) has been incorporated under Quebec 
laws to take over the assets and business of 
its predecessor of the same name. It was 
originally established in the spring of 1923, 
with headquarters at Three Rivers, P. Q., and 
a branch at Shawinigan Falls, P. Q. It oper- 
ates a mill at Three Rivers, ‘and also imports 
3ritish Columbia lumber by vessel, unloading 
at wharves on the St. Lawrence River. For 
the purpose of increasing the company’s work- 


Southern News Items 


Southern Pine Features Dock 


New Orveans, La., May 14.—A new half 
million dollar addition to the Lake Charles 
(La.) docks, built of longleaf southern pine, is 
representative of the latest advancement in 
wharf engineering and design, according to 
word received today from W. H. O’Brien, field 
engineer of the Southern Pine Association. Mr. 
O’Brien has just concluded an intensive study 
of the type of timbers and construction meth- 
ods used. 

More than one and one-half million feet of 
longleaf southern pine in piling, bulkheading, 
floor decking and roof decking as well as ware- 
house framing, were used in the new addition 
to the present docks. The total construction 
cost of the Lake Charles docking and ware- 
house facilities is now, more than a million 
dollars and they are said to be among the best 
structurally and for accommodations of any 
in the South. 

Practically all of the lumber used in both 
units of the dock was creosoted under pressure. 
A foundation consisting of 104 creosoted south- 
ern pine piles is being used for a fire wall be- 
tween the two units. This wall divides the en- 
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New half-million-dollar addition to dock at Lake Charles, La., in which 1,500,000 feet of longleaf 


southern pine was used, as it appeared under construction. 
These are set on longleaf southern pine piling and bulkheading 


members used. 


ing capital, it is offering to the public an issue 
of $350,000 7 percent first cumulative sinking 
fund preferred stock, of a par value of $100 
per share. The transfer agent is the Royal 
Trust Co., Montreal. 


Buys Plant for Fifth Yard 


New York, May 14.—The Brislin Lumber 
Co., one of the oldest retail lumber concerns in 
New York City, has purchased the Williams- 
Harvey Corporation’s plant at Mill Basin, on 
Jamaica Bay. The property consists of sev- 
eral large buildings and gq tract of eight acres, 
which will be improved by the new owners for 
an up-to-date lumber establishment—the fifth 
Brislin yard. Other yards of the company 
are located in East New York, Newtown 
Creek, Maspeth and Hicksville, L. I. 

The company plans to convert the property 
into one of the most important lumber dis- 
tributing plants in the East, and when im- 
provements have been made coal will be added 
to the products handled. 








Photo shows the structural framing 


tire wharf into two practically equal units and 
will protect each from flames in a cargo on the 
other side. 

The use of longleaf 
praised highly by Elmer E. Shutts, engineer of 
the Lake Charles Harbor and Terminal Dis- 
trict. 

Specifications for both units of the wharf 
called for 1,225,000 feet of longleaf southern 
pine, board measure. This quantity was given 
a 12-pound creosoting treatment; 236,000 feet, 
lineal measure, of 16-pound creosoted piling 
was used; 550,000 feet, board measure, un- 
treated decking and 500,000 feet of roof deck- 
ing were specified while 21,000 square feet of 
longleaf southern pine Martinez piling and 15,- 
000 square feet of bulkheading completed the 
principal lumber items for the job. 


Mr. Shutts said that he believes a timber 
dock such as has been built at Lake Charles is 
more economical from a construction stand- 
point than a similar structure built with other 
materials would be. This type of dock con- 
struction is absolutely sound for at least 25 


southern pine was. 


years, he said, and it is only to be expected 
that changed conditions at the end of that 
time will make desirous redesign of the struc- 
ture. 

The total length of the St. Charles dock is 
1,574 feet and it is 180 feet in width. 


(SEEBBSBEBELLaS: 


Tells of Grate Bar Installation 


BIRMINGHAM, ALA., May 14.—An attractive’ 
and unusually effective piece of sales promo- 
tion literature has been prepared and is being 
sent out by the Thomas Grate Bar Co., of this 
city. This is in the shape of a folder with 
illustrations of the big sawmill plant of the 
Homochitto Lumber Co., at Bude, Miss., in- 
cluding the picture of the battery of boilers 
that supply steam for this. plant. On the in- 
side of the folder is a striking illustration 
showing two grate bars taken from the boil- 
ers of the Homochitto Lumber Co. by its resi- 
dent manager, Nicholas Greener. On the left 
is a Thomas durable grate bar in almost per- 
fect condition after sixteen months’ service, 
and on the right is shown another bar which 
under same conditions was completely burned 
out in three months. Mr. Greener, resident 
manager of the Bude mill, says he is getting 
wonderful results from his Thomas grates and 
found that after installing them his boiler effi- 
ciency increased from 20 to 25 percent and that 
“the Thomas grates lasted so much longer that 
they are considerably cheaper in the long 
run.” The Thomas Grate Bar Co. is an old 
established concern in Birmingham, which for 
many years has been supplying a high grade 
grate bar for sawmills and other power plants 
throughout the country. 


Forestry Essay Prize Winners 


Austin, Tex., May 14.—The forestry prize 
essay contest, conducted under the auspices of 
the Texas Forestry Association, resulted in 
many manuscripts being submitted. E. A. 
Siecke, secretary of the association, announced 
the -winners, as follows: In the university 
group, Baker W. Armstrong, jr., a senior at 
Rice Institute, Houston; in the Texas State 
Teachers’ College group, Miss Gladine Bow- 
ers, Alpine, a sophomore at Sul Ross State 
Teachers’ College; in the high school group, 
Joe Lair, Bonham, senior in Bonham High 
School; in the lumbermen’s group, H. R. 
Brown, employee of the Peavy-Moore Lum- 
ber Co.,/ Deweyville. 

The subject assigned for the contest was 
“A Forestry Policy for Texas and How to 
Advance It.” AA Me ae 


Wood Bridges in Emergency 


Loursvitte, Ky., May 15.—Railroads may 
depend upon steel bridges for permanency and 
in carrying heavy traffic, but when it comes to 
throwing up emergency bridges, it is the tim- 
ber bridge which comes to the- rescue and 
which carries traffic until permanent construc- 
tion is possible. 

This was forcefully called to attention in a 
recent item in the Hazard Herald, telling of 
how H. M. Brooks, Louisville & Nashville 
Railroad supervisor of bridges on the L. C. L. 
division, last June built a bridge in eleven 
days to connect the railroad on one side of the 
Kentucky River with the town on the other 
side after a cloudburst had carried away 
bridges, trackage, houses etc., through the val- 
ley, with a heavy loss of life on the night of 
May 30. That bridge served for nearly a year, 
until a steel bridge could be constructed. 

Last week Mr. Brooks returned to Hazard 
with a plaything in the form of a 6-ton 
locomotive crane, the largest on the system, 
and salvaged the big timber bridge, which will 
be yarded until the material is again needed. 

Eleven days to build and three days in tak- 
ing down. It certainly shows that timber has 
many advantages in rush construction. 
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New Developments on the West Coast— 


Utah Retail Yard Changes 


Satt Laxe City, Utan, May 12.—The 
trend toward consolidation of lumber company 
interests in Utah begun a few years ago, con- 
tinues. No less than two important sales were 
recorded during the last week. The three 
yards of the Home Lumber Co. operating in 
Sale Lake City, Murray and Bingham Canyon, 
were sold to the Cross Lumber Co., of Salt 
Lake City. Another sale involved the transfer 
of the important lumber department of the 
Granite Lumber & Hardware Co., in Salt 
Lake City’s Sugar House business section, tu 
the Smoot Lumber Co., of Provo. The Smoot 
company, which purchased a lumber company 
in Ogden several months ago, has leased the 
lumber department of the Granite company and 
purchased the good will of the business, the 
building itself remaining in the hands of the 
Granite Holding Co. The Granite company 
was organized about 25 years ago. 

The new manager of the Granite Lumber Co. 
will be E. D. Ramsey, who has been manager 
of the Home Lumber Co- Whether or not 
Lon Fisher and P. A. Shaver will remain with 
the Granite concern has not yet been decided, 
Mr. Fisher said. Reed Smoot, United States 
senator from Utah for a quarter of a cen- 
tury, is associated with the Smoot Lumber Co. 
O. A. Spear, formerly president of the Western 
Retail Lumbermen’s Association, is its general 
manager. 


A Record Month’s Production 


LinnTon, Ore., May 12.—During the en- 
tire month of April the West Oregon Lum- 
ber Co. plant in this city made an average 
cut of 295,600 feet for each 8-hour day. When 
it is taken into consideration that this plant 
has one single band head rig, it means that 
this is a record that probably has never been 
equalled by the same sized plant. E. D. Kings- 
ley, president and general manager of this 
company, points out that about four years ago 
the company with the same amount of initial 
equipment was producing about 125,000 feet 
per 8-hour shift. Since then through organ- 
ization and speeding up of the machinery, as 
well as the men, this tremendous record has 
been achieved. -A large engine with very 
high pressure steam, fed directly into its cyl- 
inders, has enabled them to feed the big car- 
riage up to a point where it has all the 
appearance of the carriages run by shotgun 
feed, such as are usetl in the pine mills. 


Demand for Kiln Dried Products 


PortLAND, Ore., May 12.—The Moore Dry 
Kiln Co., of Jacksonville, Fla., and North Port- 
land, Ore., has recently taken an order from 
the Weyerhaeuser Timber Co. for 8,000 dry 
kiln trucks to be used at the new plants the 
company is building at Longview and Klamath 
Falls. These trucks will be complete with 
4-inch I beam bunks attached in sets and 
equipped with cast steel wheels and Alemite 
greasing. 

The constantly increasing demand for kiln 
dried lumber products from the Northwest 
is reflected in the sales of kilns by the Moore 
Dry Kiln Co. Among the more recent sales 
are eight of the new type reversible cross 
circulation internal fan kilns which are being 
built at Condon, Ore., for the Kinzua Pine 
Mills Co. The layout for these kilns shows 
that the lumber will enter at one end, go out 
through the other, and will be unloaded with 
a Leitelt unstacker. After being pulled off 
the chain it will be handled by carriers to 
the rough dry sheds and piled down solid 
for at least a week, which will allow it to 
thoroughly cool before going to the planing 
mill, The planing mill will then draw on this 
shed for its stock. 

Another. order came in during the week for 
a repeat order for two kilns for the Biles- 


Coleman Lumber Co., Omak, Wash., and a 
kiln for the Tidewater Cross Arm & Conduit 
Co. at Chehalis, Wash., and one for the Amer- 
ican Wood Products & Cross Arm Co., of 
Tacoma, Wash. The Moore company also has 
received orders from quite a large number of 
small mills taking one kiln of the Moore moist 
air natural circulation type. These kiln or- 
ders are coming from the small mills, being 
the type of mill which in the past has never 
attempted to kiln dry any of its products, 
but in order to meet the present demand for 
dry dressed common lumber, these mills are 
installing Moore kilns to dry their dimension. 


Oregon Mill Leased 


KLAMATH, Fatis, Ore., May 12.—The mill 
at Pelican City, formerly called the Wheeler- 
Olmstead Lumber Co., and which some time 
ago passed into the hands of F. Hill Hunter 
and his associates, has been leased to the Shaw 
Bertram Lumber Co., which operates another 
mill in this city. The mill has a one-shift 
capacity of 75,000 feet, and will be started up 
on that basis in the near future, with John 
M. Bedford, a well known mill operator of 
this district, as manager. 


Erecting Remanufacturing Plant 


CENTRALIA, WasuH., May 12.—The Centralia 
Lumber & Manufacturing Co. is the corporate 
name of a new planing mill and lumber re- 
manufacturing plant which is under construc- 
tion here. W. C. Hamilton and F. P. 


Etheridge, who were formerly in the lumber * 


business at Sparta, Ga., are the owners. The 
plant is expected to be in operation by the 
middle of June and its daily output will be 
in the neighborhood of 75,000 feet of remanu- 
factured lumber. 


Enters Business Under Own Name 


SEATTLE, WasH., May 12.—J. H. Ehrmann- 
traut, a well known lumberman who has re- 
cently been on the east coast, has launched a 
wholesale and commission lumber business 
under his own name at 4425 White Building. 


Buy Stock in Colorado Firm 

Puesio, Coro., May 14.—Louis E. Schumann 
and W. B. Hatton, have bought the stock of 
A. A. Ladd and Robert Newton in the New- 
ton Lumber Co. Louis E. Schumann will be 
president of the firm and W. B. Hatton, sec- 
retary-treasurer. Mr. Schumann, the new 
president, has been with Johns-Manville Cor- 
poration since 1915, with headquarters in 
Pueblo, while Mr. Hatton has been a certi- 
fied public accountant in this city for some 
time. 


Installs New Equipment 


MARSHFIELD, Ore., May 12.—The Coos 
Veneer & Box Co.’s plant at Marshfield has 
increased its production of Port Orford cedar 
battery separators about 50 percent by the in- 
stallation of new equipment. 


Adopts Distinctive Trade Mark 


SPpoKANE, WaSH., May 12.—C. D. Hudson, 
sales manager of the Western Pine Manu- 
facturing Co., is now on a trip to the middle 
West, Boston, New York and Philadelphia. 
This is to be introductory of the firm’s new 
trade mark and short form guaranty of the 
character and quality of its product, “Bestpine 
Woodwork.” When this label goes on a frame, 
a side of trim, a bundle of windows or on any 
other item of millwork, it is expected to invite 
and merit the confidence and respect of the 
purchaser. The action of this company in thus 
adopting a distinctive trade mark is in line 
with the growing tendency of the most pro- 
gressive manufacturers. 


— 


Body Makers Purpose Plywood Plant 

Seattte, WasuH., May 12.—Edward F. 
Fisher, president of the Fisher Body Corpora- 
tion, manufacturer of the famous Fisher bodies 
for automobiles, arrived in Seattle this week 
in a special railroad car with a party of other 
officials from Detroit. Mr. Fisher and party, 
together with the Fisher Body Co.’s local 
representative, W. F. Webb, spent considerable 
time looking at possible sites for a branch 
factory to manufacture plywood and possibly 
other parts for Fisher bodies. It is reported 
that the Fisher Body Corporation secured an 
option on a large factory site with both rail 
and water shipping facilities while in Seattle. 
It is generally understood that the corpora- 
tion has quite definite plans for establishing a 
branch plant somewhere in the Pacific North- 
west in the near future. 





Tacoma, WasuH., May 12.—Tacoma is un- 
der consideration as the site for a great veneer 
and plywood factory to supply material for 
automobile bodies for the Fisher Body Cor- 
poration. Edward F. Fisher, president of the 
company, visited Tacoma last Wednesday and 
has requested complete data regarding Ta- 
coma’s industrial advantages. Mr. Fisher 
called on W. R. Ripley, of the Wheeler, Os- 
good Co., and was taken for a tour of the 
tideflats industrial district. The Wheeler, Os- 
good and Tacoma Veneer companies now sup- 
ply a large part of the veneers used by the 
Fisher organization. 


West Coast Situation Stronger 


SEATTLE, WaAsH., May 12.—The situation of 
West Coast lumber at this time is the strong- 
est it has been for several years. Order files 
at the mills are, generally, in good shape, and 
many mills have turned down more business 
during the last week than they have accepted. 

Rail business continues to flow in to the 
mills in a good volume, and prices have in- 
creased on many items. Reports of short 
stocks in the hands of the yards, and knowl- 
edge- of low inventories at the mills have 
caused prices to advance, and with continued 
good weather in the consuming sections the 
mills feel they are in position to increase their 
selling figures. 

The intercoastal market is still taking a com- 
fortable amount of lumber. Some shippers 
have held off, thinking the freight rate would 
be reduced, but others have taken the avail- 
able cargo space and shipped unconsigned lum- 
ber with the result that the mills have been 
able to move their cut. The mills are now 
quoting on Atlantic coast specifications $23 
base on fir and $22 base on hemlock. ‘ 

The best evidence of the situation in Cali- 
fornia is the increased prices buyers are offer- 
ing the mills, the raise having amounted to 
$1.50 on common and $3 to $4 on uppers. 
There is no surplus lumber on California 
wharves except boards. 

The off-shore business is fair to good; 
Japan is buying freely, while other markets 
are taking less lumber than they did a year 
ago. The east coast of South America 1s 
buying in larger quantities; the first full cargo 
of fir for that section being loaded recently, 
although parcels have been shipped there for 
some time past. ‘ ; 

Railroad and car material business is com- 
ing in in good volume; many mills have suf- 
ficient of this class of business to keep them 
going for some time. An authority on rail- 
road and car material stated this week that 
while the average year saw the construction 
of 90,000 cars, he was expecting to see this 
number increased by 25 percent during the 
present year. He also said that a check-up 
indicated railroad purchasing agents had so re- 
duced their supplies of lumber that they must 
purchase sizable quantities during the year. 
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utput Curtailed and Market Stronger 


The list of mills which are closing down 
or curtailing their production by taking off 
a shift continues to grow. This is true in 
fir, in cedar and in pine. 

There is no surplus of logs of any kind; 
on the contrary there is a marked shortage 
in cedar logs, and prices are firm on all grades 
and species. The total footage of logs in the 
water on Puget Sound is about 20 percent 
lower than at this time last year. 

On the whole there is much to support the 
views of the lumber producers that the de- 
mand for lumber is at last catching up to the 
supply and that there should be a correspond- 
ing improvement in prices. 


On 514-Day Week Schedule 


KLAMATH Fatis, Ore., May 12.—Ewauna 
Box Co. .here has adopted a 5%4-day week 
working schedule. Secretary Fred Schallock 
said: “This means a reduction in our output 
of about 12%4 percent—we’ve all been making 
too much lumber and it would be a good thing 
if the rest of the mills would reduce their cut 
—then, perhaps, the demand would catch up 
to the production.” 


New Mill for Klamath Falls 


KLAMATH FALts, Ore., May 12.—Announce- 
ment of the new Weyerhaeuser mill to be 
built at Klamath Falls was made by George S. 
Long, of Tacoma, general manager of the 
Weyerhaeuser Timber Co. here tonight at the 
annual banquet of the Klamath County Cham- 
ber of Commerce 

Actual construction of the mill will be started 
by June 15, and it is expected to be in opera- 
tion by July 1, 1929. The mill will be modeled 
somewhat after the Weyerhaeuser mill at 
Lewiston, Idaho, and will cut 250,000 to 275,- 
000 feet in an 8-hour shift. Four band head 
rigs will be installed with necessary edgers 
and other machinery to take care of this pro- 
duction. A planing mill and box factory will 
be built, while a veneer plant is also to be 
constructed. A first unit of 20 dry kilns is 
to be built. Plans call for an electric power- 
plant, which will provide 6,000 horsepower, 
and should be sufficient to take care of power 
needs for the contemplated sawmills and other 
factories for some time. A logging road twelve 
to fifteen miles long will be built to get in to 
the edge of the Weyerhaeuser timber, a part 
of which lies on the west side of Klamath 
Lake. 


Branded Shingles Bring Premium 


SEATTLE, WasuH., May 12.—A red cedar 
shingle salesman recently made the statement 
that in his territory at least 40 percent of 
red cedar shingles were sold by brand. He 
said that manufacturers who have kept their 
quality up, and still continued their original 
brand, are able to get more money for their 
product than the mills which have equally 
good shingles, but whose brands are not as 
well known in that territory. In attempting 
to prove his statement he mentioned a line- 
yard concern, which also does a_ wholesale 
business. This line-yard concern wholesales 
any kind of red cedar shingles, but in its own 
yard uses nothing but John McMaster shingles 
which cost it a premium. Upon checking 
up at the John McMaster Shingle Co.’s offices 
here it was found that the line yard in ques- 
tion has been purchasing shingles used by its 
vard from the McMaster company for sev- 
eral years. The shingle salesman says that 
dealers are sold on the idea of buying inspected 
shingles, and that a guaranty of a shingle in- 
spection association is worth a good deal of 
money to a shingle salesman in marketing his 
product, and he urges his mills to get the 
inspection service now provided by the Wash- 
ington & Oregon Shingle Association. 


Successful Trade- and Grade-Marker 


PINEDALE, CALIF., May 12.—The latest de- 
velopment in the mechanical field and one of 
particular importance to the lumber industry 
in view of the accelerated trend toward trade- 
and grade-marking, is a lumber trade- and 
grade-marking machine invented by Joseph 
Miller, shop foreman for the Sugar Pine Lum- 
ber Co., here. 

This machine is remarkable in that it trade- 
marks and grade-marks at one operation, and 
requires only one hand for its manipulation. 
A keyboard operates within handy finger dis- 
tance of the handle, so that the grade-mark 
symbols may be changed without releasing 
hold on.the handle. When one of the keys is 
pressed down, the holder containing the de- 
sired grade-mark is locked in place directly 
over the center of the trade-mark stamp, which 
at all times occupies a central position between 
two rows of grade-mark symbol holders. With 
one easy downward thrust of the hand, the 
plunger carries the grade-mark and trade-mark 











W. P. Johnson, plant superintendent, Sugar 

Pine Lumber Co., Pinedale, Calif., and Joseph 

Miller, inventor, with newly developed trade- 
and grade-marking machine 


symbols past an automatic inking device to the 
surface of the lumber, on which they leave a 
clear, clean-cut impression, as shown in the 
accompanying illustration.. As soon as the im- 
pression has been made, the pressure on the 
handle of the plunger is relieved and the 
plunger returns automatically to its former 
position. Another grade-mark is then sub- 
stituted if desired, and the action continues as 
before. Each grade-mark symbol may be used 
as many times in succession as desired with- 
out further manipulation of the keyboard, as 
the holder stays locked into position until re- 
leased by bringing another symbol into place. 

The handle of the machine serves two pur. 
poses, first to lift and carry the machine, and, 
second, to operate the plunger. Should the 
plunger accidentally be thrust downward when 
there is no grade-mark symbol holder in posi- 
tion, an automatic stop prevents it from reach- 
ing the board or marring its surface. The 
plunger can also either be lengthened or short- 
ened according to the position in which it is 
to be used, or to the height of the operator. 


The machine can be built to accommodate as 
many or as few grade-mark symbols as de- 
sired, the process merely adding or deducting 
three-eighths of an inch to or from the width 
and height of the machine for every two sym- 
bols. The machine illustrated uses twelve 
grade-marks and weighs only 8% pounds. 
Lighter weight material can, however, be used 
in its manufacture, thereby cutting down its 
weight considerably. For all practical pur- 
poses, eight grade-marks will serve for any 
one mill, if so desired, and the machine will 
consequently be reduced in size and weight 
proportionately. 

The machine is sturdy, reliable and speedy. 


‘It is simple of operation, handy, and can be 


used with a minimum amount of effort by the 
operator even after hours of constant work 
with it. It is furthermore very compact, meas- 
uring only 6 inches in height, 5 inches in width 
and 6% inches in depth, exclusive of the height 
of the plunger and keyboard. Having a flat 
base and being exceptionally well balanced, the 
machine readily adjusts itself to the surface 
of the boards and will stamp either rough or 
smooth finished lumber. It has won unstinted 
praise from all who have seen it in operation, 
and it promises to fill a long-felt want in the 
trade- and grade-marking line. 

A patent on the machine is now pending at 
the United States patent. office. 

Mr. Miller, the inventor, has been in the 
employ of the Sugar Pine Lumber Co. for 
nearly five years and is co-designer of the 
portable shook piler recently installed by the 
company and now in successful operation. He 
is still a young man, but has had sixteen years 
of experience in all lines of the machinist’s 
trade. The last eight years he has spent largely 
in the designing and building of new ma- 
chines. 

Among the enthusiastic backers of the trade- 
and grade-marking machine is W. P. Johnson, 
plant superintendent for the Sugar Pine Lum- 
ber Co., who has long interested himself in 
the possibility of developing a machine of this 
kind. 


Operating One Shift 


Reepsport, Ore., May 12.—The Umpqua 
Mills & Timber Co.’s plant started last Wednes- 
day after a shutdown of several months. Only 
one shift will be run and 60 men will be em- 
ployed. The one shift capacity is 125,000 feet 
daily. 


Buys Timber for Ten Years’ Supply . 


Sawn Francisco, Cauir., May 15.—Announce- 
ment was made here yesterday that the Mc- 
Cloud River Lumber Co. had purchased 1,250,- 
000,000 feet of standing timber from the Red 
River Lumber Co., the tract being known as 
the White Horse tract in Shasta, Modoc and 
Lassen counties. The announcement follows 
closely the McCloud River company’s decision 
for expansion, brought about by increased busi- 
ness. 

The timber will furnish a 10-year supply 
for the McCloud mills, allowing the reforesta- 
tion work on the present McCloud lands to 
materialize to some extent. It is hoped that 
at the expiration of cutting on the new lands. 
some of the cut-over lands will have furnished 
trees of commercial size. 

Plans for cutting the newly acquired stand 
of timber, which includes mostly California 
white pine, call for a railway at least 25 miles 
long, work on which will begin during the 
present season. 

Under the purchase contract closed, the tim- 
ber is to be paid for as cut, according to mill 
reports, and the cut-over land will revert to 
Red River Lumber Co. Reforestation by the 
Red River company is provided for. The price 
per thousand was not made public. 
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Hardwood Stocks Lower; Prices Firming 


Southern Mills Take Firmer Stand 


Mempuis, TENN., May 14.—Demand for 
hardwoods continues slightly more active, with 
a much better feeling existing among produc- 
ers. Some manufacturers have started to raise 
their prices, and it is the general opinion that 
they will be advanced within the next thirty 
days to a more profitable basis. Reports indi- 
cate that orders are on the increase while pro- 
duction is on the decrease. Stocks at mills are 
gradually being cut. More mills report to the 
Hardwood Manufacturers’ ‘Institute each week, 
429 units reporting last week. Their produc- 
tion was down to 63 percent, while orders were 
65 percent. 
500,000,000 and 4,000,000,000 feet of production 
is now represented in these reports. 

The best demand is still from the automo- 
bile industry. Most automobile plants are 
operating full time, and are constantly in the 
market for hardwoods. The next best is com- 
ing from the building trades. This demand 
is showing improvement every week. Retail 
dealers are sending in good orders. There is 
only a fair demand from furniture manufac- 
turers, but sales are said to have been rather 
good at the midseason shows and no doubt 
more business will come to hardwood pro- 
ducers within a very short time. There is a 
fair demand from the flooring factories, as 
the demand for flooring has not been in- 
creased to any great extent. There is only a 
fair demand from interior trim manufacturers. 
Box and crating manufacturers are taking 
a fair volume of low grades. The export 
demand continues good, with shipments heavy. 

Weather conditions are favorable for heavy 
production and there are plenty of logs, but 
production continues below normal and below 
sales. Many mills are operating 45 and 48 
hours a week. Log prices are unchanged. 


Volume Makes Encouraging Gain 


Jackson, Miss., May 14.—The hardwood 
operators of this territory reported better busi- 
ness last week. While prices are still unsatis- 
factory, the volume of business is such that 
those in close touch with the situation believe 
a steady improvement in returns will be ef- 
fected. Good weather throughout this section 
has greatly helped the manufacturers of hard- 


wood and the mills report a steady supply of 
logs available. 


Some Items Have Advanced 


Louisvitte, Ky., May 14.—The hardwood 
market looks just a trifle better, and some pro- 
ducers are quoting slightly stiffer prices for 
a few specific items. Quartered white oak has 
been in fair export and domestic demand, and 
some houses have advanced their price to 
around $105, mill, for southern stock, while 
Appalachian is quoted around $125 and up. 
Poplar has been fairly active in the common 
grades, but slow in top grades. Soft maple, 
hard maple, magnolia and automobile woods 
have been good. Flooring oak is moving in 
smaller volume. Railroad buying has been 
somewhat slower than had been expected. The 
building trades have been taking some oak, 
poplar, cypress and chestnut. Gum has not 
been especially good, although there has been 
fair movement in common sap and plain com- 
mon red. Quartered is dull in’ both red and 
sap. Prices at Louisville are about as follows: 
Walnut, FAS, $240; selects, $160; No. 1, $90G 
95: No. 2, $40@45. Ash, FAS, $80@85; com- 
mon $50@55. Quartered red gum, FAS, $95 
@100; common, $55; plain red, FAS $90@95; 
common, $50. Quartered sap gum, FAS, $60 
@62; No. 1 common, $46@48; plain sap, FAS, 


It is estimated that between 3,-. 


$50@55; common, $39@40. 
FAS, $87; saps and selects, $70; common, 
$48@50. Appalachian poplar, FAS, $100; com- 
mon, $55; saps and selects, $75. Chestnut, 
$80 and $55. Southern plain oak, FAS, red, 
$70; white, $75; common red, $52; white, $55. 
Appalachian, FAS, red, $80@85; white. $90@ 
95; common, $57 and $62. Quartered white 
oak, $110@125; common, $60@65. 

The Louisville Hardwood Club abandoned 
its scheduled meeting of May 8 on account 
of the death of Morton V. Joyes, father of 
Preston P. Joyes, vice president and treasurer 
of W. P. Brown & Sons Lumber Co., Louis- 
ville. Mr. Joyes was away virtually all last 
week, not only because of the death of his 
father but due to the serious illness of two 
children. 


The Kentucky Retail Dealers’ Association 
held one of its group meetings at Henderson, 


Southern poplar, 


Many Buyers Holding Back 

CINCINNATI, OnI0o, May 14.—In some fe- 
spects mid-summer dullness prevails in the 
Cincinnati hardwood market, with orders 
largely hand-to-mouth, and prices barely steady, 
Some mills are quoting direct to customers 
from $1@5 under prices quoted regularly by 
wholesalers. April trading was dull, and May 
is opening in many respects hardly better ex- 
cept for fill-in orders for retail yards. How- 
ever, better things are looked for as the build- 
ing program develops and orders for hard- 
wood for flooring and interior trim. start, 
Orders from automobile factories are being 
curtailed, some business already booked hav- 
ing been suspended for the time. Body build- 
ers are not cutting down production yet, al- 
though there are rumors that orders are to be 
curtailed soon. Weekly orders from those 
sources continue but in smaller lots. The fur- 
niture trade is holding 





MAY HIS SHADOW NEVER GROW LESS 


off also, and the cab- 
inet trade is retrench- 
ing to a degree. Ex- 
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The prize winning cartoon on Lindbergh, drawn by Nelson Harding 
and appearing in the Brooklyn Daily Eagle 





port buying is very 
light and prices highly 
competitive and gen- 
erally unsatisfactory. 
Walnut specialists. still 
report a buyer’s mar- 
ket, with orders few. 

Southern pine com- 
mon lumber for build- 
ing is strong, and the 
most active wood in the 
market here. Prices 
are up $1 for spot 
stocks, there being nos 
arrivals at all due to 
mill troubles and_ bad 
weather in the South. 
Nothing but spot stocks 
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are quoted, and pre- 
miums are $1. over 
those of last week, 


which were up $1.50 
over the previous week. 
Planing mills and re- 
tail yards are ordering 
freely. Cypress also 
is active, with prices 
firm, sales being largely 
of C grade lumber for 
interior trim. . 
The Pardee & Cur- 
tin Lumber Co., hard 
wood producer of 
Clarksburg, W. Va. 
has just completed a 
double band mill to 
operate on a_ 30,000 
acre timber tract on 
Elk River. George 
Curtin, well known to 
Cincinnati Jumbermen, 


ileal 





Ky., on May 4, at the Soaper Hotel, presided 
over by William H. Walker, of the Henderson 
Builders’ Supply Co. About a dozen were in 
attendance. A meeting will be held at May- 
field, Ky., on May 15, at the Hotel Hall. 


W. A. MacLean, president Wood Mosaic 
Co., Louisville, and his son, Paul MacLean, 
have left for Lake Desert, in Quebec, where 
they will spend a few weeks at the MacLean 
hunting lodge. 


Marc Lewis Wymond, of the Chess & Wy- 
mond Lumber Co., Louisville, who has been 
managing one of the company mills at Bunkie, 
La., has been in the city for two weeks, in con- 
nection with the birth of a son, Marc Lewis 
Wymond, jr., on April 30. 


For Current Market Prices on Hardwoods See 


is the manager and the 
mill started work on May 15, according to 
advices received here today. 


News of Buffalo Doimgs 


Burrato, N. Y., May 14.—An Architects’ 
and Builders’ Exhibit is being held on the 
ground floor of a large office building on 
Niagara Street, downtown, and displays are 
being made of numerous kinds of building 
material and equipment for heating, lighting 
and other domestic purposes. The National 
Lumber Co. is making a display of oak floor- 
ing and also new color effects in maple floor- 
ing. The Whitmer-Jackson Lumber Co. 15 
making an exhibit of sash and doors. There 
are no advertising or selling features about 
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the exhibit and no salesmen are present. The 


. jdea is to interest the architects and builders 


in a varied line of products entering into the 
construction and equipment of homes. Those 
sufficiently interested to inquire are informed 
where the products may be obtained. No such 
large and complete display has hitherto been 
made in this city. 

The Buffalo Lumbermen’s Golf Club played 
its first games of the season at East Aurora 
yesterday, and reélected President Harold 
Hauenstein and Secretary-treasurer Gerard 
Zimmermann, Harry L. Abbott was chair- 
man of the nominating committee. It is planned 
to play weekly games on different courses 
during the golf season. 


Mill Stocks Being Reduced 


BrooKHAVEN, Miss., May 14.— Hardwood 
output has been curtailed, while shipments 
have increased. Stocks at manufacturing 
plants are low, and dry stocks in this section 
are very low. The best demand is for auto- 
mobile woods. Production appears about 
thirty days ahead of orders, and if a 30 days’ 
let-up on production could be worked out the 
hardwood business would find itself. Ash is 
not in surplus. Beech, elm, maple and mag- 
nolia have been in excellent demand. Sales 
of poplar are heavy. Only scattered demand 
is reported for gum. Oak, sycamore and 
tupelo do not seem to be wanted. 


Poplar and Ash in Best Demand 


Macon, Ga., May 14.—Poplar was the most 
active hardwood in the domestic market this 
week, with ash in best demand for export. 
Low grades of poplar have been in big de- 
mand for several weeks, as have low grades 
of gum, box factories of the South absorbing 
supplies. A prominent manufacturer this week 
declared that in this territory there is no 


Southern Pine Salesmen Discuss 


New Orveans, La., May 15.—Salesmen’s 
meetings of the southern pine industry have 
been held in several cities recently, at Louis- 
ville, Ky., on May 9, at Indianapolis on May 11 
and at St. Louis on May 14. Each of these 
meetings was well attended, where discussion 
was led by J. F. Carter, field representative of 
the Southern Pine Association, 

From reports which have come into the 
office of the Southern Pine Association about 
these meetings there seems to be a desire on 
the part of salesmen that more active work 
of a personal contact nature be done with the 
contractors, builders and architects in the 
southern pine consuming territory. This urgent 
request on the part of salesmen probably grew 
out of news of the proposed campaign of the 
End-Matched Bureau which proposes to start 
a direct-mail campaign to 20,000 contractors, 
builders and arehitects within the next two 
weeks, according to a statement by H. C. 
serckes, secretary-manager of the Southern 
Pine Association. This rather comprehensive 
campaign is being operated for the purpose of 
selling- the idea of end-matched lumber to the 
men who use or specify lumber, thus creating 
the necessary demand under which lumber re- 
tailers will stock the items. 

It must not be expected, says Mr. Carter, 
that lumber retailers are going to stock an 
item which is not in demand. The fact must 
be kept in mind that lumber retailers are re- 
tailers, and retailers of no commodity will 
stock items unless they are in demand. It is 
poor business to do so. However much there 
may be talk of “merchandising,” the retailer 
has just about enough to do to keep up with 
the demands which are passing through his 
office, and it is my observation that he has 
little time to devote to actual merchandising. 
However, it is noticeable that here and there, 
where retailers of lumber learn of the larger 
plan of the End-Matched Bureau they are 
Planning to put on special campaigns of their 
own to advise the contractors, builders and 
architects in their own communities that they 
are stocking end-matched lumber. This, of 


more Nos. 2 or 3 common in either poplar 
or gum. Total production has been 16 per- 
cent under orders, according to reports. For 
the last four weeks, production has ranged 
from 11 to 16 percent under sales. There has 
been a steady movement of hardwood to east- 
ern and overseas markets, but there is still 
room for improvement. 


Expect Better Furniture Buying 


Lauret, Miss., May 14.—The demand for 
southern hardwoods shows a slight decrease, 
probably because many buyers are now at- 
tending the furniture shows. Increased sales 
are likely as soon as these have been completed. 

While a disastrous fire destroyed the pine 
sawmill of Eastman, Gardiner & Co. a few 


‘days ago, two affiliated hardwood companies, 


the Pascagoula and the Eastman-Gardiner 
Hardwood Co., are operating full time. East- 
man, Gardiner & Co. may decide to operate 
them for a while on double shift to give em- 
ployment to a number of the pine men. East- 
man, Gardiner & Co. expect soon to begin 
rebuilding their pine ‘plant. They plan to 
build a double band mill with horizontal re- 
saw. They will also install a number of 
modern dry kilns. The mill, when rebuilt, 
will represent the very latest in sawmill con- 
struction. 


Notes of Baltimore Events 


BaLtimMorE, Mp., May 14.—Charles Burgan, 
for many years connected with the Burgan 
Lumber Co., and with its predecessor, William 
M. Burgan, has branched out on his own ac- 
count in the wholesale trade. 

The Lewis Waggner Co. has experienced 
some financial difficulties, and Felix Adler, an 
industrial and consulting engineer, has been 
called in. Mr. Adler has found overhead too 
heavy. He has sent out a request to some 


course, will have two effects: That of adding 
impetus to the direct-mail campaign of the 
bureau, and that of bringing contractors and 
builders into their own yards perhaps for the 
first time. Such wide-awake methods are 
commendable. 

The subject of moisture content is receiving 
an increased amount of attention on the part 
of southern pine salesmen, and it has been 
called to their attention that the Southern Pine 
Association is once more leading the race in the 
matter of moisure content in lumber. Special 
work is being done to acquaint the manufac- 
turers with the possibilities, and to explain to 
them what are the very distinct advantages of 
shipping dry lumber. 


Better Methods of Merchandising 


Kansas City, Ma, May 16—At one of the 
best attended meetings of lumbermen in this 
city, J. F. Goodman, of the Dickason-Goodman 
Lumber Co., E. E. Woods, secretary of the 
Southwestern Lumbermen’s Association, and 
J. F. Carter, of the Southern Pine Associa- 
tion, spoke today in the interest of better lum- 
ber and better methods of merchandising lum- 
ber. 

E. E. Woods led by pointing out to the meet- 
ing of southern pine salesmen the way which 
seems to become better charted, that of the use 
of better lumber, and the use of lumber for 
purposes for which it is best suited. He re- 
marked that education of lumbermen as to 
their own product is so increasing that it is 
surprising all the old-timers in the lumber in- 
dustry who knew everything there was: to be 
known about lumber. One of the things to 
which~he called attention was the number of 
hog and poultry houses which are needed on 
the farms of the western farmer today, 
amounting to a total of no less than 200,000,000 
feet of lumber. 

The results which had come from the vari- 
ous meetings at Washington a brief two weeks 


creditors, asking if they will not accept in- 
stalments. It is confidently expected that the 
company will be entirely rehabilitated. 

Roland Perry has become the representative 
at the national capital of the Union Lumber 
Manufacturing Co., a subsidiary of the Amer- 
ican Car & Foundry Co. Mr. Perry, though 
paralyzed from the waist down, has not al- 
lowed this disability to interfere with his ac- 
tivities as a lumber salesman, but commands a 
big trade and is held in great esteem. He 
goes about in an automobile and has buyers 
come to the side of the vehicle. He is deter- 
mined to take his chancees with other sales- 
men and wants it distinctly understood that 
he will take business only because he de- 
serves it. 


Find Export Market Best 


JACKSONVILLE, FLa., May 14.—The _ hard- 
wood market is not showing any improvement. 
Ash is moving very well. So is poplar. But 
most of the demand for these two woods is 
for export. The domestic market is very 
quiet and is being over-worked by those mills 
not equipped to put their stocks into the for- 
eign markets. Red and sap gum in the bet- 
ter grades are lagging considerably, demand 
being light for rough stock. A good many 
mills are running their- accumulations into 
moldings and trim, and are using their lower 
grades for cut-up items. The demand for 
magnolia, and for other southern hardwoods 
now being used by automobile plants in place 
of ash and oak, continues good. Weather 
has shown a decided improvement and _ the 
mills are beginning to get out their orders 
on time. Western Florida mills that were 
flooded out some weeks ago have not yet been 
able to get their plants going. They are log-- 
ging, however, and as soon as their log sup- 
ply is replenished and minor repairs made they 
will be in position to operate. 


Merchandising 


before were the burden of the talk made to 
this meeting by J. F. Goodman. He told how 
the matter of grade-marking has swung over 
to become a national question, purely aside 
from what might be the vote or the feelings 
of any regional organization of retailers; of 
the subject of moisture content and how the 
standardization committee deemed it wise to 
have this subject settled very shortly inasmuch 
as the moisture content of a piece of wood 
affects the width and thickness of it. And he 
brought before the meeting at the close of his 
talk a booklet on steel frames which was inter- 
esting. 

The talk of Mr. Carter had to do in the 
main with the failure of sales managers to 
interpret the changing conditions of today, and 
to quote their lumber on any other basis than 
that which they had used in times past. 


In this he mentioned the conditions under 
which a sales manager finds himself with a 
heavy stock of one item and cuts the price 
$5 in order to move it, not realizing that the 
mere cutting of price did not produce a de- 
mand, but, on the other hand, caused the 
potential customer to think the price might go 
lower, and thus caused that potential customer 
to withold his business until a more auspicious 
moment. Following this he mentioned the sub- 
ject of short lengths of lumber, pointing out 
that there are so few short lengths at the mill 
that a sales manager can not really make a 
price on the basis of their presence, for they 
are not there in the quantities which people 
think. He deplored the use of the expression 
“short lengths,” and asked the sales managers 
to look carefully at their mills to see whether 
they have not been mistaken as to the amount 
which actually is present. In closing he men- 
tioned moisture content, saying, that the mills 
of the South are once again leading the way 
and that they will come out in a brief time 
with a study on moisture content which will 
decide the matter for the entire industry. 
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Millwork Men Form National Institute 


Organization Committee A ppointed—Plan Trade Extension Activities—Hold Joint Confer- 
ence With Federal Trade Commissioners—Unfair Practices Defined 


A National Millwork Institute was formed 
by unanimous vote by a large gathering of 
manufacturers and jobbers of sash, doors and 
millwork, representative of all sections of the 
country, at the Stevens Hotel, Chicago, on 
Tuesday, May 15, in connection with the mill- 
work trade practice conference held on that 
day on the invitation of the Federal Trade 
Commission. The organization of this insti- 
tute, for the purpose of consolidating the in- 
dustry into a workable national unit and among 
other things of “developing a standard sys- 
tem of grading, adopting a uniform cost sys- 
tem, establishing a trade extension service, and 
organizing and maintaining a complete statis- 
tical service,” was hailed by the meeting as 
the most forward step the millwork industry 
has so far taken. 

The resolution leading up to this action, as 
presented by S. F. D. Meffley, secretary of 
the Wholesale Sash & Door Association, and 
unanimously adopted, read as follows: 


For the purpose of enabling the industry, 
in codperation with the Federal Trade Com- 
mission, to secure the widest possible observ- 
ance of the rules adopted at this conference 
and, in general, to promote the well being 
of the industry through the establishment 
and maintenance of sound business relations 
among the members and with the public, 
the representatives of the millwork industry, 
assembled at this trade practice conference 
of the industry in Chicago on May 15, 1928, 
hereby record their approval of the forma- 
tion of a National Millwork Institute to be 
and to act as the national representative of 
the millwork industry in all of its branches. 
In the performance of its functions as above 
provided, the National Millwork Institute 
shall undertake to develop a standard sys- 
tem of grading, adopt a uniform cost sys- 
tem, establish a trade extension service, or- 
ganize and maintain a complete statistical 
service, and do and perform such other acts 
and functions as may be necessary and 
proper for such organization. 


Working Committee Appointed 


A committee of five was elected to set up 
the necessary machinery for the new organiza- 
tion, this committee being empowered to se- 
lect four additional members in such manner 
that all sections of the country and all con- 
cerned branches of the industry be fairly rep- 
resented on it, as finally constituted. The 
committee chosen consists of E. A. Nicholson, 
of the Millwork Institute of California, Los 
Angeles; Earl Kenyon, of the Long-Bell Lum- 
ber Co., Kansas City, Mo.; George J. Osgood, 
of the Wheeler, Osgood Co., Tacoma, Wash.; 
P. A. Richardson, of the Foster-Lothman 
Mills, Oshkosh, Wis.; and Harry S. Knox, 
presiderit of the Wholesale Sash & Door As- 
sociation, Chicago. This committee was in- 
structed to report back to the conference 
within thirty days, by which time it was ex- 
pected that the institute would begin func- 
tioning. To make the work of the commit- 
tee more widespread a sub-committee was 
appointed at a later meeting consisting of 
Frank J. Moss, of Kansas City, Mo.; E. J. 
Curtis, of Clinton, Iowa; E. W. Tibbetts, of 
Boston; Morgan Davies, of Oshkosh, Wis.; 
L. Ray, of Memphis, Tenn.; George Evans, 
of El Paso, Tex., and Walter Robison, of 
Kansas City, Mo. 

In another resolution the committee of five 
was authorized to select other members of the 
industry to be added to the working com- 
mittee and S. F. D. Meffley was appointed as 
secretary to get busy on the organization plans 
of the National Millwork Institute, which are 
to be reported on within thirty days. 


It is planned to work on an annual budget 
of $100,000 which will be collected by assess- 
ment on the membership and an additional 
$100,000 annually is expected to be obtained 
by subscription and voluntary contributions, 
the whole fund to be used in trade promo- 
tion activities and in conjunction with the Na- 
tional Lumber Manufacturers’ Association 
trade extension campaign, which organization 
is expected to assist in the work on an equi- 
table basis. 


Trade Practice Conference 


The trade practice conference which pre- 
ceded this action was held under the leader- 
ship of Federal Trade Commissioner G. E. 
Ferguson and M. Markham Filanney, chief 
of the trade practice conference division, Fed- 
eral Trade Commission. Commissioner Fer- 
gusé6n opened the conference by explaining 
the functions and purposes of the commission, 


~ 





Ss. F. D. MEFFLEY, 
Chicago; 
Appointed Secretary 


GEORGE J. OSGOOD, 
Tacoma, Wash.; 
Member of Committee 


and made it plain that any action taken dur- 
ing this conference would be an expression of 
the trade’s interpretations and definitions only, 
the commission and the courts reserving the 
right to give their own interpretations and 
definitions in any case that might arise. How- 
ever, he declared, the commission is heartily 
in sympathy with movements of the kind un- 
dertaken by the millwork industry and would 
be guided as far as possible by its recommen- 
dations and findings, and would give every aid 
within its authority in working out the prob- 
lems encountered. 


The conference then took up a series of reso- 
lutions, prepared during a number of confer- 
ences held on the previous day, and passed 
them, as follows: 


1. That the wilful interference by any per- 
son, firm, corporation, or association, by any 
means or device whatsoever, with any exist- 
ing contract between a manufacturer and a 
wholesale distributer, or between a whole- 
sale distributer and a retail distributer, con- 
tractor, or consumer in or about the produc- 
tion, manufacture, transportation, purchase, 
or sale of any millwork product, or the per- 
formance of any contractual duty or service 
connected therewith, such interference being 
for the purpose or with the effect of dissi- 
pating, destroying, or appropriating, in 
whole or in part, the patronage, property or 
business of another engaged in such indus- 


try, is an unfair 
mously adopted.) 


2. That the marking or branding of prod- 
ucts of the millwork industry for the purpose 
or with the effect of misleading or deceiving 
purchasers with respect to the quantity, 
quality, grade, or substance of the goods pur- 
chased is an unfair trade practice (Unani- 
mously adopted.) 


3. That the sale or offering for sale of 
any product of the millwork industry with 
intent to deceive customers or prospective 
customers as to the quantity, quality, sub- 
stance, or size of such product is an unfair 
trade practice. (Unanimously adopted.) 


Secret Rebates 


4. That the payment or allowance of 
secret rebates, refunds, credits, or unearned 
discounts, whether in the form of money 
or otherwise, or extending to certain pur- 
chasers special services or privileges not ex- 
tended to all purchasers under like terms 
and conditions is an unfair trade practice. 
(Unanimously adopted.) 


5. That any discrimination in price of 
millwork products between purchasers of the 
same class, not including discrimination in 
price on account of the difference in grade, 
quality, or quantity of the product sold, or 
which makes only due allowance for differ- 
ence in cost of selling and transportation, 
or discrimination in price in the same or 
different communities not made in good faith 
to meet competition, where the effect of such 
discrimination may be to substantially lessen 
competition or tend to create a monopoly, is 
an unfair trade practice; provided, however, 
that nothing in this resolution shall be con- 
strued to prevent the publication and use of 
a special quantity price applicable to a defi- 
nite quantity of goods which are placed in 
one order and, at the option of the shipper, 
are moved as one shipment. (Unanimously 
adopted.) 


trade practice. (Unani- 


Price Discrimination 


6. That as the failure of the industry to 
adopt uniform practices with respect to re- 
quiring purchasers of millwork products to 
pay transportation and trucking charges has 
inevitably resulted in unfair price discrimi- 
nation, the allowance of transportation or 
trucking charges on products sold on an 
F.O.B. mill basis, or if such products are 
sold on a delivered basis transportation 
charges to be paid by the consignee, the al- 
lowance of transportation or trucking 
charges in excess of the actual amount of 
such charges is an unfair trade practice: 
provided, however, that nuthing herein shall 
be construed to prevent the payment by the 
seller at his option of trucking charges 
within city limits. (Unanimously adopted.) 


7. That as packing charges are neces- 
sarily reflected in price and as the variable 
practice on the part of sellers of millwork 
products of requiring purchasers in some in- 
stances to pay packing charges and in other 
instances of assuming such charges causes 
unfair price discrimination, the failure of the 
seller of millwork products to require the 
purchaser in each instance to pay published 
charges for packing is an unfair trade prac- 
tice. (Adopted on divided vote.) 


8. That the sale or offering for sale of 
any products of the millwork industry under 
any form of guaranty to the purchaser or 
proposed purchaser against both an advance 
and protection against decline in the price 
of the said product is an unfair trade prac- 
tice. (Adopted on divided vote.) 


9. That the practice of certain manufac- 
turers and wholesale distributers of shipping 
considerable quantities of surplus stock into 
territories outside their particular markets 
and of selling such stock at prices below the 
prices established for their own territories 
seriously tends to demoralize the market for 
millwork products within the territories into 
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which shipments are made, disrupts normal 
competitive conditions throughout the entire 
industry, and is condemned as an unfair trade 
practice. (Unanimously adopted.) 


A Qualified Distributer 


10. That the industry hereby records its 
approval of the definition of a qualified 
wholesale distributer of millwork to be one 
whose principal business is selling millwork 
to the retail distributer, carries a well 
selected stock of merchandise, buys in suit- 
able quantities, warehouses a reserve stock 
for retailers within a radius of economical 
distribution and convenience of _ service, 
re-sells in proper units to the retailer as eco- 
nomically as possible, assumes the credit 
risk and such other obligations as are inci- 
dent to the transportation, warehousing and 
distribution of sash, doors and millwork. 
(Adopted on divided vote.) 


11. That the industry hereby records its 
approval of the practice of making the terms 
of sale a part of all published price schedules 
and the failure on the part of wholesale dis- 
tributers or manufacturers to adhere strictly 
to such terms of sale and enforce collection 
under such shall be termed an unfair trade 
practice. (Unanimously adopted.) 


12. That the industry hereby records its 
approval of the practice of distributing and 
circulating to the entire industry current 
price lists and all notices of advance or de- 
cline in prices made by any individual dis- 
tributer or manufacturer either by the indi- 
vidual distributer or manufacturer or by the 
association or group he may be identified 
with. (Unanimously adopted.) 


Arbitration 


13. That the industry hereby records its 
approval of the practice of handling disputes 
in a fair and reasonable manner coupled with 
a spirit of moderation and good will, and 
every effort should be made by the disputants 
themselves to arrive at an agreement. If 
unable to do so, arbitration under some one 
of the prevailing codes should be agreed 
upon, as at all times preferable to litigation 
with its costly handicaps and delays. (Unani- 
mously adopted.) 


14. That the acceptance by wholesale dis- 
tributers and manufacturers of contracts for 
the sale of millwork to dealers or whole- 
sale distributers of this product without 
statement of specifications affords oppor- 
tunity for the rejection of such contracts by 
the purchasers on decline of price, provides 
an artificial stimulus to the industry through 
the existence of large numbers of uncon- 
firmed contracts with resulting enhancement 
of prices to consumers, and constitutes an un- 
fair trade practice; provided, however, that 
nothing herein shall be construed to prevent 
the acceptance of contracts for the sale of 
millwork under the terms of which complete 
specifications will be furnished within ten 
days from date of execution. (Unanimously 
adopted.) 

15. That the industry hereby records its 
approval of the definition of a qualified manu- 
facturer of sash, doors and millwork to be 
one who sells to qualified wholesale dis- 
tributers and to the legitimate retail trade 
in not less than carload lots at a reasonable 
differential in price over the price at which 
the manufacturer sells to the wholesale dis- 
tributer. (Unanimously adopted.) 


A Reasonable Differential 


16. That recognizing that the expense of 
manufacturing, selling, and transporting 
millwork products is appreciably higher for 
small-quantity than for large-quantity lots 
and that the failure to apportion to each ship- 
ment of millwork its correct proportion of 
such expense necessarily increases the cost 
of other shipments, the millwork industry 
hereby records its approval of the principle 
of a reasonable differential in prices in the 
several types and characters of sales. (Unani- 
mously adopted.) 


17. Wuereas, It is the general practice of 
sash, door and millwork distributers to issue 
price schedules from time to time, such 
schedules presumably representing their sell- 
ing price on given quantities for shipment to 
the destination or territory indicated; while 
as a matter of fact in many instances the 
sole purpose of sending out such schedules is 
with the idea of gathering in such orders as 
may come from the unwary buyers and trust- 
ing customers; at the same time making 
secret prices to favored buyers and competi- 


tor’s customers in the way of rebates and 
supplying certain items at cost or less, spe- 
cial cash discounts and gifts and many other 
unbusiness-like methods in order to effect 
the sale; ’ 


WHEREAS, Such practices are discriminatory 
as between purchasers and encourage dis- 
honesty on the part of salesmen and the pub- 
lic and should be condemned by other reputa- 
ble merchants, therefore be it 


Resolved, That the members of the National 
Millwork Institute, while maintaining abso- 
lute freedom in the issuance of price sched- 
ules from time to time in conformity with 
the established trade practices, do adopt as 
a cardinal principle that there shall be no 
discrimination as between purchasers of 
like amounts and conditions in the same ter- 
ritory and that where published prices are 
issued by any member, same shall set forth 
plainly the price and terms and conditions 
and that such published prices shall truly 





represent the sales price in all cases where 
the goods sold and the quantities and condi- 
tions and terms are set forth in the con- 
signor’s current price schedule, and any 
deviation from the principle expressed herein 
shall be termed an unfair trade practice. 
(Unanimously adopted.) 

That a uniform sale contract be made 
applicable between manufacturers and whole- 
sale distributers and wholesale distributers 
and retail dealers. Terms of sale to apply 
as published by manufacturers and/or whole- 
sale distributers. 


Commissioner Ferguson indicated that the 
Federal Trade Commission’s findings in regard 
to the action of this conference would be re- 
ported back within sixty days. 


At the close of the conference, a hearty vote 
of thanks was extended to S. F. D. Meffley 
for the initiative he has taken in bringing 
about the formation of the National Millwork 
Institute. 


To Further Wooden Barrel Use 


_St. Louis, Mo., May 14.—While the Asso- 
ciated Cooperage Industries of America, at 
its thirteenth annual convention at Hotel Jeffer- 
son here last Tuesday, Wednesday and Thurs- 
day, decided to drop the plan proposed for 
trade extension and advertising, the associa- 
tion authorized the expenditure of $1,000 by 
the trade extension committee in the prepara- 
tion of a new plan to further the interest of 
the wooden barrel. E. P. Voll, chairman of 
the committee, announced his resignation be- 
cause of the pressure of his own business, and 
a new committee will be appointed. 

M. L. Sigman, a tight stave manufacturer of 
Monticello, Ark., was elected president of the 
-association, and C. G. Hirt, who has been sec- 
retary since 1922, was elected secretary and 
treasurer. The various groups elected officers 
as follows: 

Slack stave and heading group: Vice presi- 
dent, George Wunderlich, president Bolz Coo- 
perage Corporation; member executive com- 
mittee, N. F. McGowin, W. T. Smith Lumber 
Co., Chapman, Ala. 

Tight stave and heading group: Vice presi- 
dent, Travis Smith, Nashville, Tenn.; member 
executive committee, W. W. Roberts, W. W. 
Wilson Stave Co., Little Rock, Ark. 

Coopers’ group: Vice president, Stephen 
Jerry, Stephen Jerry & Co. (Inc.), Brooklyn, 
N. Y.; member executive committee, C. E. Mur- 
ray, Decherd, Tenn. 

The next semiannual meeting will be held 
in Chicago some time in November. 

In his annual address, President T. J. Nash 
pointed out that “it becomes more apparent 
each year that one of the chief problems of 
an industry now is to protect itself and ag- 
gressively maintain its position in the face of 
competition from other industries,” and he ex- 
pressed the hope that something constructive 
in the way of trade-extension work would de- 
velop. 

Secretary Hirt in his annual report pleaded 
for teamwork among the members, declaring 
that it is “essential to the success of any 
worth while undertaking, and is a most effec- 
tive method toward eliminating trade abuses 
which lead to unfair competition and tend to 
hinder real progress in any industry.” Mr. 
Hirt reviewed the progress made by the traffic, 
trade extension, inspection, and statistics de- 
partments of the association. 

The activities of the traffic department were 
given in detail by C. A. Brucker, traffic man- 
ager. 

H. P. Bussman, vice president of the Buss- 
man Manufacturing Co. and president of the 
Advertising Club of St. Louis, spoke at a 
luncheon of the tight coopers’ group on “Sales- 
manship.” Mr. Bussmann said that better 
salesmanship was a means of correcting the 
evils of price competition in the cooperage 
industry. He pleaded for greater supervision 
of sales work. , 

“The best way to sell a product,” he said, 











“is to tell only things that a salesman believes 
to be true, that he does not doubt. A sales 
talk should be free from expressions of the 
salesman’s own personal opinion, such a3 ‘This 
is the best barrel made; we will give you the 
best service.’ All these bests and superior 
comments should be eliminated. They can not 
be used in the talk, unless the.prospect already 
knows them to be true, and in that event he 
is buying from you.” 

L. R. Padberg, secretary of the Missouri 
Retail Merchants’ Association, spoke at the 
general session on Thursday on “The Advan- 
tages of the Wooden Barrel.” 

The annual dinner of the association was 
given on Thursday evening at Hotel Jefferson, 
the entertainment being provided by the St. 
Louis members. 


Collection Agencies Increase 


MitwavuKkeE, Wis., May 14.—A report has 
been given to lumbermen of Wisconsin by the 
secretary of state on the collection agency 
business in the State, which reveals that there 
has been an increase of 25 percent in this busi- 
ness in the last year. ; 

Two reasons are given for the increasing 
number of collection agencies. One is that 
there are an increasing number of “slow pay” 
accounts due to the growth of credit extension 
and of installment buying, which necessitates 
collection pressure such as is exerted by col- 
lection agencies. The other is that the collec- 
tion business itself is alluringly profitable and 
that a number of persons have just discovered 
the amount of money to be made and the com- 
parative lack of restriction of the business. 

Each firm or individual operating a collection 
agency must post annually with the secretary 
of state a $5,000 surety bond. There are now 
between $400,000 and $500,000 of these bonds 
listed in the secretary’s office. Attorneys act- 
ing as collectors are exempt from the surety 
bond requirements and business men’s associ- 
ations are allowed to combine their collection 
efforts on behalf of all members, furnishing 
one $5,000 bond to cover all their work. 

Under some forms of contract employed by 
collection agencies, extra charges, such as at- 
torney’s fees, may be levied against business 
firms by the collection agencies representing 
them. Another form of contract employed by 
agencies allows them the first $100 collected, 
15 percent on all amounts after that, and 50 
cents for each amount listed with them for 
collection. 

Legislation to prevent “sharp practices” by 
collection agencies was defeated in the 1925 
session of the legislature. The proposed law 


would have required registration of all such 
agencies, and made possible the revocation of 
the license of any company or individual op- 
crating under its provisions when a complaint 
was filed against the agency by ten clients. 
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Associations Plans and Activities 


May 21—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting board of 
directors. 


May 23—Georgia Retail Lumber & Millwork Asso- 
ciation, Lanier Hotel, Macon, Ga. Semi-annual 
meeting. 


May 25—Northern Wholesale ardwood Lumber 
Association, Milwaukee Athlétic Club, Milwau- 
kee, Wis. 


May 26—East Texas Mill Managers’ Association, 
Lumbermen’s Club, Houston, Tex. Annual. 


June 1-2—Pacific Northwest Millwork Association, 
Portland, Ore. 


June 9—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Alexandria, La. 
Quarterly meeting. 

June 9%—Southwest Missouri Retail Lumber Deal- 
ers’ Association, Springfield, Mo. Annual. 


June 19-20—Canadian fvrestry Association, Fred- 
ericton, N. B. Annual. 

July 17-18—Southern Sash Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 

July 19-20—Virginia Lumber & Building Supply 
Dealers’ Association, Virginia Beach, Va. Mid- 
summer meeting. 

Aug. 16-17—Carolina Retail 
sociation, Asheville, N. C. 


Southwest Missourians Set Date 


SprincrreLp, Mo., May 15.—The annual 
meeting of the Southwest Missouri Retail 
Lumber Dealers’ Association has been called 
for Springfield, June 9. 

eaaeaeaeanaaaanst 
Virginia Vacation Meeting 

Roanoke, Va., May 14.—Announcement has 
been sent out by M. Harris Mitchell, secretary 
of the Virginia Lumber & Building Supply 
Dealers’ Association, this city, concerning the 
mid-summer vacation meeting to be held on 
July 19 and 20 at Virginia Beach, Va. It 1s 
expected that about 200 representative dealers 
will be present as well as others connected 
with allied interests. Not a great deal of 
business will be conducted and the program 
will be divided between business and entertain- 
ment. 


Lumber Dealers’ As- 
Summer meeting. 


Pacific Millworkers to Meet 


PortLanp, Ore., May 12.—The Pacific 
Northwest Millwork Association will hold a 
convention in this city June 1 and 2. Secre- 
tary H. W. Hansen urges members and non- 
members alike to attend, as reports will be re- 
ceived from the catalog committee and the 
committee on millwork information and speci- 
fications, and consideration will be given to the 
proposed merger with the West Coast Lumber 
Trade Extension Bureau. 


Louisiana Retailers’ Quarterly 

New Orveans, La., May 14.—The quarterly 
meeting of the Louisiana Retail Lumber & 
Building Material Dealers’ Association will be 
held in Alexandria, La., on June 9. One im- 
portant question reported as due to come up 
fcr discussion at the meeting is that of the 
manufacturers’ selling direct. 


East Tennessee Retailers Confer 

CHATTANOOGA, TENN., May 14.—Fifty-three 
retail lumber dealers of upper east Tennessee 
met at the Kingsport Inn, Kingsport, on May 
8 to discuss the National advertising campaign, 
direct selling by manufacturers, speculative 
building and more ethical practices between 
dealers. Many of those present took part and 
expressed satisfaction at the progress made in 
the work of the association. During the din- 
ner held at 7:30 p. m., Attorney DeFries, of 
Bristol, called attention to the danger of in- 
Hated loans and over-appraisals, the duty of 
the tax revision committee and the’ difficulties 
encountered in arriving at an equitable basis 
of taxation. J. H. Armstrong, of the Knox- 
ville office of R. J. Beaman & Co., stressed 
the value to retail yards of having their books 


uniformly arranged to indicate where losses 
are sustained. 

C. E. Brooks, of the Citizens Supply Corpo- 
ration, Kingsport, president of the Johnson 
City group, presided. W. H. Picklesimer, of 
Knoxville, who is president of the State asso- 
ciation, was present and took an active part in 
the discussions. 

Secretary J. A. Minnick reported that five 
new members had been added to the associ- 
ation roster: since the first of the month. 


Canadians Discuss Proposed Council 


Toronto, Ont., May 14.—The Border Cities 
Retail Lumber Dealers’ Association held an 
interesting meeting in the Prince Edward Ho- 
tel, Windsor, Ont., on May 11, attended by 
C. F, Smith, Harrow; J. L. Naylor, Essex; 
R. Downs, Amherstburg; Mr. Forester, Wind- 
sor; W. Griesinger, Windsor; S. Herath, 
Windsor; E. C. Poisson, Ford; Mr. Clements, 
Windsor; H. W. Tallcot, Detroit; Mr. Doster, 
Detroit; James D. Branch, Walkerville; A. L. 
Poisson, Tecumseh; and A. W. Osborne, Sand- 
wich. 

Secretary James D. Branch, of Walkerville, 
introduced a discussion or. the proposed cen- 
tral council of those interested in retail lum- 
ber, building supplies and construction indus- 
tries. A motion was unanimously carried in 
support of the general principle of this plan. 
A committee of the -Ontario Retail Lumber 
Dealers’ Association, of which Mr. Branch is 
the chairman, is making a thorough study of 
this subject, and expects to report at an early 
date. 


Michigan Dealers’ New Headquarters 


LANSING, Micu., May 14.—Announcement is 
made by R. B. Walborn, secretary of the Mich- 
igan Retail Lumber Dealers’ Association, that 
the organization’s new quarters are now located 
at 301 Mutual Building, this city, which is also 
the headquarters for the Retail Lumber Deal- 
ers’ Mutual Insurance Association. The asso- 
ciation officers are very proud of the new 
offices and invite all dealers to pay them a 
visit when in Lansing. 

Seeaaeaenaeaaaaare 
Discuss Maple Flooring Merchandising 

PHILADELPHIA, Pa.. May 15.—A_ conference 
was called recently by the Philadelphia Whole- 
sale Lumber Dealers’ Association and L. R. 
Putman, of Chicago, to discuss the ethics of 
present merchandising tactics of members cf 
the Maple Flooring Manufacturers’ Associa- 
tion, Mr. Putman being merchandising counsel 
for the organization. 

The wholesalers claimed that members of 
the flooring association are quoting prices 
direct to retail buyers on a par with the prices 
named to wholesalers. Instances were shown 
where direct quoting at same prices has ex- 
tended to even larger users. Owing to such 
a policy, the wholesalers declared, business is 
becoming impossible, and because of this they 
have refrained from actually going after it. 
It was also asserted that the “unethical” policy 
of the producers has virtually cost the loss of 
this section as a maple-using community. 

The ground lost by this could be regained, 
said Fred S. Underhill and others, if the man- 
ufacturers would adopt some policy whereby 
the wholesalers would find it profitable to han- 
dle this material. The first step, however, 
they declared, would be to adopt a protection 
policy for the wholesalers, ‘and adequate com- 
inission, or profits and rights to that business 
developing in his territory. 

Ben C. Currie claimed that the producers 
should individually appoint agents among the 
local wholesalers, and turn over to those agents 
whatever business might develop in the sec- 
tion, and refrain from quoting direct to re- 


tailers and consumers. In that way, he de. 
clared, local wholesalers would find some ip- 
ducement in boosting maple flooring. Funda- 
mental psychology would indicate that, due to 
the present chaotic merchandising policy fol- 
lowed by the producers’ association, whole- 
salers would endeavor to sell any other kind 
of flooring in preference to maple. 

Mr. Putman promised to lay the whole- 
salers’ cause before the members of his asso- 
ciation. He stated, after explaining the con- 
ditions confronting his clients, that he would 
rather hear the complaints of the wholesalers 
than proceed at length in explaining the prob- 
lems of the producers. Mr. Putman’s attitude 
was deeply appreciated by the wholesalers. 


Given Watch on Retirement 


Tacoma, Wasu., May 12.—Robert B. Allen, 
retiring secretary of the West Coast Lumber- 
men’s Association, was presented with an elab- 
orate Hamilton watch at the close of a meet- 
ing of West Coast lumber sales managers 
Thursday. 

Andrew H. Landram, spokesman for the as- 


. sembled sales managers, waited until motion 


for adjournment was made, then interrupted 
with a brief speech during which he lauded 
“Bob” Allen for the constructive work he has 
done during his regime as secretary of the as- 
sociation. “I think Bob has broken a record 
in being able to retain his place as a secretary 
of an association of this character—with more 
than a hundred “bosses” to please—for eleven 
and a half years. Speaking for we sales man- 
agers I want to say, Bob, that you have always 
extended a helping hand; your advice has al- 
ways been good, and we might have profited 
more had we always acted on your sugges- 
tions. We are glad we have had your help; 
we hope we may always have your friendship 
and advice.” 

The inscription on the watch reads “pre- 
sented by lumber sales managers to Robert B. 
Allen in appreciation of good work accom- 
plished.” 


Virginia Millworkers Confer 


RicHMonp, VaA., May 14.—The Southern 
Sash, Door & Millwork Manufacturers’ Asso- 
ciation, with headquarters in Atlanta, Ga., held 
one of its group meetings last Thursday in the 
tea room of the Jefferson Hotel here. The 
meeting was held for the States of North 
Carolina and Virginia with a morning session 
at 10 o’clock and an afternoon session at 3 
o'clock. 

An invitation was extended to all members 
of the Virginia retail association engaged in 
the millwork business. The meeting was pre- 
sided over by A. S. Parker, of High Point, 
N. C., president of the association, who was 
the principal speaker. Secretary C. B. Har- 
man followed with a discussion of prospective 
business in North Carolina and Virginia. 

This group meeting was one of a number 
of such meetings that are being held through- 
out the southern territory. Similar meetings 
have recently been held in Charlotte, N. C.; 
Augusta, Ga.; Columbia, S. C.; Savannah, 
Ga., and Birmingham, Ala. No real business 
is being transacted at these meetings, but the 
groups are being called together in an effort to 
stimulate business, and to confer on prospects 
and for an interchange of ideas. 

After the meeting here, those attending the 
conference went by auto to Suffolk, Va., where 
a short meeting was, held Friday. The mem- 
bers of the conference also made an inspection 
tour through Dismal Swamp, for the purpose 
of examining forestry there, Secretary Har- 
man being a member of the Georgia State 
board of forestry. 

O. L. Appleton, secretary the Millwork Cost 
Bureau of Chicago, spoke at the Jefferson 
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Hotel meeting on the subject of “Costs,” his 
bureau having representatives in Virginia and 
other parts of the South. 

In an interview with a representative of the 
AMERICAN LUMBERMAN, Mr. Parker said that 
everything in North Carolina is in good shape 
so far as volume is concerned and prospects 
are good for furnishing lumber in a_ better 
seasoned condition than a few years ago. 

In the logging end of the business, rains have 
been and still are interfering seriously with 
movements particularly in Florida and Georgia, 
Mr. Harman said. He added that millwork 
prices are holding up fairly well and that 
wholesale sash and door prices have advanced 
two or three points in the last thirty days. 

After making an inspection tour of forests 
in several parts of Virginia, Secretary Harman 
Florida, where he will attend the an- 
nual meeting of the Florida Lumber & Mill- 
work Association, to be held in Orlando, May 
17 and 18. 

The Southern Sash, Door & Millwork 
Manufacturers’ Association will hold its an- 
nual meeting for the entire South in Ashe- 
ville, N. C., on July 17 and 18. 


Four L Districts Meet 

SpokKANE, WasuH., May 12.—The nineteenth 
semiannual meeting of the district boards 9 
and 10 (Spokane and Coeur d’Alene) of the 
4L was held today in the assembly room of 
the Associated Industries in the Eilers Build- 
ing. Reports as to the general conditions in 
the industry were given and election held to 
fill several vacancies on the boards. There was 


James Woffard, Coeur d'Alene; E. J. Mont- 
gomery, Orin, and Walter Leuthold, Deer 
Park. The meeting of the general board of 
the organization will be held in Portland, May 
21. At this meeting District 9 will be repre- 
sented by J. P. McGotdrick and R. W. Gehrke, 
of Spokane, and District 10 by E. H. Van O3- 
trand, of Coeur d'Alene, and Z. E. La Voy, 
of Elk River. 


Rules Committee to Meet 


The inspection rules committee of the Na- 
tional Hardwood Lumber Association will 
meet on Tuesday and Wednesday, May 22 and 
23, at the headquarters of the association in 
the Straus Building, Chicago. The meeting 
will be held to consider revision of the hard- 
wood grading rules as well as suggestions and 
recommendations for changes therein. 


Have Annual on Board Ship 


Sarnia, Ont., May 14.—The Southwestern 
Ontario Retail Lumber Dealers’ Association 
held its annual meeting today on the steamer 
Hamonic, during a delightful sail from Sarnia 
to Windsor. President H. S. Ludlam, of 
Leamington presided, with M. R. Bogart, of 
Chatham, as secretary. 

The attendance numbered about a hundred 
including a number of ladies and wholesalers. 
The annual business meeting opened at 2:30 
p.m. The treasurer’s report was satisfactory. 
The secretary’s report told of a successful year’s 
work, marked by three good meetings and 
much dissemination of valued information. 


on building construction in the East. Rev. 
Canon Collins, rector of St. George’s Church, 
Sarnia, gave a splendid talk on “Some Present 
Day International Relationships.” Bridge and 
guessing contests and a good dinner completed 
the afternoon program. In the evening a suc- 
cessful dance was held on board and some 
of the older folks visited the Detroit shops 
and theaters. 

The Hamonic sailed from Windsor on the 
return trip to Sarnia at midnight and after 
enjoying the breakfast on board ship the trip 
ended at Sarnia. 


Wholesalers’ Committee Appointments 

New York, May 14.—The executive com- 
mittee of the National-American Wholesale 
Lumber Association has been appointed, as fol- 
lows; Ben S. Woodhead, Beaumont, Tex., pres- 
ident; G. M. Stevens, New York; C. A. Mauk, 
Toledo, Ohio; C. *%. Goodman, Marinette, 
Wis.; Dwight Hinckley, Cincinnati, Ohio; 
A. C. Manbert, Toronto, Canada; W. H. 
Schre'te, Pittsburgh, Pa.; Horace F. Taylor, 
Buffalo, N. Y.; M. G. Truman, Chicago,- and 
I, S. Underhill, Philadelphia, Pa. 

President Ben S. Woodhead has appointed 
the following chairmen of- the standing com- 
mittees, the remainder of the personnel to be 
announced shortly: Trade extension, Dwight 
Hinckley, Cincinnati, Ohio; joint committee, 
manu facturers-wholesalers, B. C. Currie, Phil- 
adelphia, Pa.; railroad and _ transportation, 
J. H. Burton, New York; arbitration, C. F. 
Kreamer, Philadelphia, Pa.; legislation, C. N. 








Interior of Democratic national convention hall at Houston, Tex., showing adaptability of wood to this form of architecture. 
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was built entirely of wood, with the Lamella type of roof, more than a million feet of southern pine being used 





comment on the unusual situation presented by 
a good demand for lumber with an inadequate 
price for it brought about by over-production 
and the fact that many mills are taking an 
afternoon off each week, usually Saturday, to 
make a five-and-a-half-day week and avoid 
the necessity of shutdowns. 

W. C. Ruegnitz of Portland, 4L president, 
was in attendance. Discussing the matter of 
increased efficiency in production with improved 
machinery and the education of the public in 
the use of wood instead of the substitutes 
which have gained such a foothold, he said 
that the employees are cooperating wholeheart- 
edly with the mill owners, realizing that what 
is good for the company and for the industry 
at large is also good for them individually and 
collectively.. In many plants employees have 
formed organizations among themselves to 
promote the sale of wood products and com- 
bat the use of substitutes wherever feasible 
and where wood serves the purpose as well 
or better. 

Those who were elected as members of one 
or the other of the boards were: V. M. Pem- 
ber, Deer Park; George Coffee, Spokane; 


He spoke a good word for the wholesalers for 
their codperation in maintaining controlled dis- 
tribution. Also he commended the Ontario 


Retail Lumber Dealers’ Association for its 
assistance. 
Messrs. Herath, Warwick and Hubbell were 


appointed a nominating committee. Election 
of officers resulted as follows: 

President—J. D. Branch, Walkerville. 

Vice president—M. F. Clatworthy, 
Bogart, Chatham. 
Ford, and J. A. 


London. 
Secretary-treasurer—M. R. 
Auditors—E. C. 

McPherson, Merlin. 
Directors—J. L. Naylor, 

Wallaceburg; H. O’Brien, 


Poisson, 


Essex; E. C. Morse, 
Chatham; Leo N. 


Kernohan, London; E. C. Poisson, Ford; J. A. 
McPherson, Merlin; B. F. Clarke, Glencoe; H. 
S. Ludlam, Leamington. 


J. L. Naylor, vice president of the Ontario 


association, spoke on behalf of the provincial 
association. H. Boultbee, secretary-manager 
of the Ontario association, spoke also, followed 
by G. B. Van Blaricom. T. C. Warwick, of 
Bleinheim, who recently returned from a trip 


to the Mediterranean, gave an interesting talk 


Buffalo, N. Y.; bureau of information, 
M. J. E. Hoban, Brooklyn, N. Y.; cost, G. M. 
Stevens, New York, N. Y.; audit, A. C. Crom- 
bie, New York. 

That the election of Mr. Woodhead to the 
presidency of the association is a most pop- 
ular one among the membership is evidenced 
by the large number of personal communica- 
tions received by Mr. Woodhead, compliment- 
ing him upon his election. Secretary Schup- 
ner states that this response has been most 
unusual and demonstrates the loyalty and en- 
thusiasm on the part of the members for the 
new administration. 

There is no question, Mr. 
that the reaction of our last convention is 
most favorable to the wholesaler. The discus- 
sions at that meeting and the messages from 
representatives of manufacturers and retail- 
ers as well as the general spirit pervading 
throughout the convention, satisfy the whole- 
saler that the time has gone by when he 
has to argue about his economic place in the 
industry. That place exists and the whole- 
saler knows it, and, with a full appreciation 
of that fact, the individual wholesaler has set 
out to make himself a most efficient lumber 


Perrin, 


Schupner says, 








64 


AMERICAN LUMBERMAN 


May 19, 1998 





distributer in meeting keen present competi- 
tive conditions. He sees what his association 
has done in enhancing his standing in the in- 
dustry and he also sees his association so 
highly respected by the other branchz:s of the 
industry that he is more ready than ever liter- 
ally to “take off his coat’’ and interest non- 
member wholesalers in the organization, so 
that the national voice which speaks for the 
wholesaler may be brought to its highest 
state of economical representation. The com- 
munications which have come to President 
Woodhead from all sections of the United 
States and Canada manifest a renewed zeal 
for organized effort.on the part of the whole- 
saler. 


Adopt Reorganization Plan 


NewakkK, N. J., May 14.—At a well attended 
meeting of the general membership of the Ma- 
son Material Dealers’ Association of New Jer- 
sey, held here at Newark Athletic Club May 9, 
it was voted unanimously to adopt the reorgani- 
zation plan as set forth in printed pamphlet 
form under the title “A More Expansive Pol- 
icy.” The members were very enthusiastic 
about the new set-up of the association, and de- 
clared that doubling of the dues, to raise the 
necessary finances to put the plan into effect, 
would be one of the finest and most profitable 
investments any member could make. 

Immediately after the meeting at large, the 
sub-committee on re-organization met and au- 
thorized the selection of a new field secretary 
to take the place of James M. Reilly, who has 


league; William Lutz; Thomas V. Heston, oi 
the Thomas V. Heston Lumber Co., and Jay 
H. Lewis, vice president of the Detroit Hoo- 
Hoo Club. 

The emblem of victory, a beautiful cup 24 
inches high and now twelve years old, is en- 
graved with the names of the annual winners. 
This year it will be on display in the office of 
the Braun Lumber Corporation, whose team 
No. 1 rolled the: highest score. Prizes were 
also given for highest individual and team 
scores. ° 

Officers for the new year were elected as 
follows: President, Dan. W. Meyers, Huebner 
Lumber & Manufacturing Co.; vice president, 
Stanley Koziol, Detroit Lumber Co.; secretary, 
Russell A. Arbogast, F. L. Lowrie Lumber & 
Finish Co. (reélected); treasurer, Albert C. 
Wind, Huebner Lumber & Manufacturing Co. 
(reélected). 


Study Farm 


CotumsiA, Mo., May 14.—On Thursday and 
Friday of last week there was held at the Col- 
lege of Agriculture of the University of Mis- 
souri, located here, another of the series of 
short courses in farm building design and con- 
struction that are being conducted under the 
auspices of the agricultural colleges situated 


ee 


Penn Wholesalers Pay Unlawful Taxes 


PHILADELPHIA, Pa., May 16.—Many whole. 
salers have been paying large sums in mer. 
cantile taxes not called for by law. That was 
indicated in a letter from the auditor general 
of Pennsylvania received by F. A. Dudley, 
former president of the Philadelphia Wholesale 
Lumber Dealers’ Association, and read by Mr. 
Dudley at the Monday luncheon meeting of the 
wholesalers. The letter stated that mercantile 
taxes are due only on lumber bought in and 
sold in the State. Lumber bought outside of 
the State and sold either in or outside the 
State is not subject to the tax, according to 
the letter. Any hopes held by the wholesalers 
that refunds may be obtained for overpayments 
were shattered when several of the members 
asserted that there is no provision in the law 
to permit refunds. 


Construction 


Essie Heyle, 
economics. 
Technical addresses on the control of ter- 
mites, and the use of wood preservatives in 
rural construction, were given at the closing 
session by K. C. Sullivan, assistant professor 
of entomology, and Charles M. Kerr, field en- 


assistant professor of home 








Retail Lumber Dealers in Attendance at 


been made a director-trustee of the association 
to serve on the board in an advisory capacity 
to the new secretary. 

The meeting was one of.the most enthusias- 
tic the association has had in recent years, and 
New Jersey dealers are expected henceforth to 
be an important and active factor in the mason 
material situation throughout the State. The 
new association promises to be one of the finest 
and livest in the trade, embracing also many 
of the largest and most progressive lumber 
dealers in the States. The permanent head- 
quarters and offices will be in Newark, definite 
address and location to be announced later. 


Detroit Bowlers Conclude Season 


Detroit, Micu., May 14.—More than a hun- 
dred members and invited guests gathered on 
the evening of May 5 at the Hotel Fort Shelby 
here to attend the twenty-fifth annual banquet 
of the Lumbermen’s Bowling League of this 
city. Founded 25 years ago when there were 
few retail yards in this city, an eight league 
team of bowlers was formed of three men 
each; now the league boasts twelve teams of 
five men each, every man a qualified lumber- 
man, 

Following a sumptuous banquet, a number 
of the old timers and charter members made 
addresses, interesting talks being given by 
C. J. Wallich, whe reviewed the history of the 


in the territory of the Southwestern Lumber- 
men’s Association, with the active codperation 
of that organization. Dealers in attendance 
numbered 115, breaking all previous records. 
Eleven managers of one line-yard concern were 
present, and five general managers became 
“students” for the two days. 

A high degree of interest was manifested in 
the program of instructive addresses and lec- 
tures given by experts of the college staff, and 
others. Dean F. B. Mumford welcomed the 
visiting lumbermen, and later on in the program 
gave an address on the agricultural situation. 
C. G. Scruggs, of Jefferson City, president 
of the Southwestern Lumbermen’s Association, 
presided at one of the sessions, and also de- 
livered the closing address. E. E. Woods, sec- 
retary of the Southwestern, spoke on “The 
Retail Lumber Dealer’s Opportunity and 
Obligation.” 

Addresses tending to show the desirability of 
good farm buildings, from the economic stand- 
point, and also concerning the types and con- 
struction best fitted for this region, were given 
by various members of the college staff. Bur- 
dett Green, district manager National Lumber 
Manufacturers’ Association, told of the func- 
tioning and progress of the National trade ex- 
tension campaign. A talk on planning farm 
homes was given by W. G. Ward, professor 
of rural architecture, and the “Missouri plan” 
for home improvement was outlined by Miss 


Recent Short Course in Farm Construction, State College of Agriculture, Columbia, Mo. 


gineer American 
tion, respectively. 

A banquet was held on the evening of the 
10th, at the Daniel Boone Tavern, which was 
addressed by Dean Mumford, State Forester 
Frederick Dunlap, L. T. Metz, of Poplar Bluff; 
W. S. Bates, L. F. Caldwell and F. N. Daniels, 
of Kansas City. President Scruggs was toast- 
master. ¥ 

The instructors stated that the course was 
unusually successful, and offered to make it 
available another year if desired. There was 
unanimous decision on the part of the dealers 
that a similar course be held next year. 


To Make Truck and Coach Bodies 


INDIANAPOLIS, IND., May 14.—The Plymouth 
Body Works has been incorporated at Ply- 
mouth, Ind., to manufacture motor truck and 
coach bodies. The corporation has an initial 
capital stock of 5,000 shares of no par value 
and $30,000 of preferred stock. Those inter- 
ested in the new concern are Frank A. Schot- 
ters, Floyd M. Cullison, Oscar Cullison and 
Frank Cullison. 


Wood Preservers’ Associa- 





THE NUMBER Of inquiries on foreign markets 
received by the Bureau of Foreign and Domes- 
tic Commerce has increased from 700 a day in 
1921 to more than 10,000 a day at present 
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District Meetings Reveal Optimistic Spirit 


GALESBURG, ILL., May 14.—Members of the 
third district of the Illinois Lumber & Mate- 
rial Dealers’ Association, meeting here last 
Thursday afternoon at the Galesburg Mer- 
chants’ Club, went unanimously on record as 
favoring doubled dues to finance the employ- 
ment by the association of one or more addi- 
tional field secretaries. Similar action was 
taken the day previously at the meeting of the 
second district, held at the Elks Club at Dixon, 
and on Tuesday at the first district meeting at 
Aurofa. 

The consensus was that though the associa- 
tion has proved itself a mighty factor in bring- 
ing about close and cordial relations between 
retailers, with inestimable benefits to the busi- 
ness, yet there is room for improvement in 
local relations that can be attained only through 
an increase in the association staff. While at 
present it is the association’s purpose to add 
only one or two men, many expressed the hope 
that eventually there will be one field secre- 
tary assigned to each of the nine districts into 
which the organization is divided. While this 
would necessarily entail a much increased ad- 
ministration expense and consequently larger 
annual dues, it was clearly pointed out, the 
savings in profits to the individual dealers that 
the contemplated system would inevitably bring 
would return the original investment manyfold. 

The meeting at Galesburg was preceded by 
a delightful luncheon, and was opened by E. E. 
Hinchliff, president of the Hinchliff-Yates 
Lumber Co., of Galesburg, chairman of the 
third district, who introduced George F. Col- 
ton, of the Crumb-Colton Lumber Co., of 
Rockford. Mr. Colton spoke effectively on 
“Costs of Doing Business,” in general from 
the same angle as at the Aurora meeting, re- 
ported in full on pages 58-59 of last week’s 
issue of the AMERICAN LUMBERMAN. J. F. 
Bryan, secretary of the Illinois Lumber & 
Material Dealers’ Association, delivered his 
report on current business conditions and prob- 
lems, also printed in full in the foregoing re- 
port. 

As at the Aurora meeting, a feature at the 
session was the illuminating address on “Sales 
Helps” made by Henry O. Reitsch, of the 
Reitsch Bros. Co., Rockford, Ill, in which he 
described the uses to which his company puts 
plan books, home builders’ catalogues and ad- 
vertising of varied nature. 

“Mr. Bryan’s report shows conclusively that 
those suffering a loss of business and facing 
what they call ‘poor prospects’ are those who 
are doing nothing in the way of advertising 
or promotion work,” declared Mr. Reitsch. “If 
business is poor, in town or from the farms, 
it is possibly due to your neglect of advertising 
and promotion, both of which are essential in 
the conduct of modern business. If Mrs. Jones 
has a little money saved wp, it is a question 
with her whether to spend it for a new car 
or a radio, or on a new porch to her home 
or a new shingle roof. If you sit back and 
keep quiet, the chances are pretty big that it 
will be the car or the radio, whereas if you 
speak up, it is more than likely that it will be 
the porch or the new roof.” 

Mr. Reitsch told how he distributes plan 
books in the doctors’ and dentists’ offices, bar- 
ber shops and wherever they are likely to catch 
the public eye, and also of the success of the 
plan of keeping a home builders’ catalogue in 
the public library. When this scheme first oc- 
curred to him, he asked the Rockford librarian 
if people ever came ta the library seeking in- 
formation on home building. She replied that 
droves of them did, and that it was quite a 
task to find anything suitable to refer them to. 
Sometime after he had given a home builders’ 
catalogue to the library, he went back to see 
if it had been used. He found the cover al- 
most torn off the book, every leaf well thumbed 
and half of them loose, indicating strenuous 
usage. He thereupon put an additional copy in 
the library. 


The plea for doubled dues to finance the as- 
sociation’s expansion plan was forcefully pre- 
sented by Fred M. Faber, of the Faber-Musser 
Co., Peoria, Ill. Another speaker on this sub- 
ject, pointing out the vital need of additional 
field secretaries, was A. C. Gauen, of the Gauen 
Lumber Co., Collinsville, Ill., ex-president of 
the association. Mr. Gauen detailed the serv- 
ices of the State association, 

W. G. Joyce, field secretary of the associa- 
tion, in his report declared that this year prom- 
ises a nice volume of business for the retail 
lumber dealer—as good or better than last 
year’s. “The volume is obtainable,” he said; 
“the profits are up to you. You can make them 
what you wish. Taking the State as a whole, 
relations between the dealers are good. Our 
chief difficulty is to iron out petty local differ- 
ences, and this will be the duty of the enlarged 
field staff.” 

Chairman Hinchliff then introduced Walter 
S. Robinson, of the Robinson Lumber Co., 
Abingdon, one of the new State directors, who 
spoke briefly. 

The election of district officers resulted in 
the reappointment of E. E. Hinchliff as chair- 











Outlook [s Encouraging 


In a letter to the American 
Lumberman, one of the large 
southern pine producers says: 


I feel more encouraged over the out- 
look for lumber at present than I have 
for a long while. If the western people 
keep their feet on the ground and don’t 
try to glut the country with lumber, we 
are going to have better times and bet- 
ter conditions. Southern pine is in a 
healthy condition Consumption has 
been ahead of production for about six 
weeks, which always indicates improv- 
ing conditions. If this same result ob- 
tains in the West, matters soon will ad- 
just themselves and by the first of July 
we will have a living market—some- 
thing we haven’t had in several years. 











man, and of Ted Middendorf, of Middendorf’s 
(Inc.), Quincy, as secretary. 

The Dixon meeting on Wednesday was pre- 
sided over by H. W. Harms, of the Wilbur 
Lumber Co., Dixon, who first introduced as a 
new State director Frederick G. Smith, of the 
Fred A. Smith Lumber Co., Rockford, III. 
“Mr. Smith,” said Mr. Harms, “is new in the 
lumber business, but has been eminently suc- 
cessfui during the short time he has been in it.” 

Mr. Colton spoke also at this meeting, advo- 
cating not only the use of a monthly depart- 
mental cost sheet for the information of the 
individual dealers regarding the details of their 
businesses, but also group costing, to enable 
each individual to judge whether he is in line 
with the average. He emphasized in particular 
the necessity of entering as cost every item of 
expense, including an adequate salary for the 
proprietor,.interest on investment in the busi- 
ness, and depreciation. “Do not fool your- 
selves into believing that your costs are 16 or 
18 percent, when in reality they are 22 to 24 
percent, or even higher,” warned Mr. Colton. 

“Tf we are to build our business, we must 
create business,” stated Secretary Bryan 
following the presentation of his report. “We 
must tell our public that we are here and ready 
to serve, and not wait for the mail order 
houses, the fly-by-night roofers and the rest of 
the outsiders to come in and take our business 
away. We’ve got to be alive, and we've got to 
be fair, to our customers and to our competi- 


tors as well. The worst thing we can do is to 
try to beat the other fellow to a job.” 

The association plan service was explained 
by R. E. Bateman, of the Potter Lumber & 
Manufacturing Co., Downers Grove. Plans 
with colored pictures of the completed home 
are the most effective, he declared. A colored 
picture has a vastly greater effect, especially on 
the women, than the black and white. The 
plan books should not be hoarded but should be 
handed out to every customer. They should be 
placed in banks, libraries, doctors’ and dentists’ 
offices—wherever the public will see them and 
look into them. Plan books are good not only 
for creating a desire for new homes, said Mr. 
Bateman, but also for suggesting changes to 
home owners. “Many will see in a plan book 
a suggestion of how their own home would 
look if a porch, or a French window or some 
other feature were added, and I believe that 
plan books are most effective in promoting 
remodelling,” he declared. He further sug- 
gested that a copy of the home builders’ cata- 
log be presented to each contractor, and one 
placed in each bank and library where they 
become available to the public. “Dealer pres- 
tige is greatly heightened by the use of plan 
books, blue-print service. and cost informa- 
tion,” he concluded. 

Albert M. Potter, of Potter Bros., Morrison, 
was elected chairman of the second district, and 
Dement Schuler, of the Home Lumber & Coal 
Co., Dixon, was chosen district secretary. 


Hear Talk on Business Building 


La Satie, Itt., May 15.—Thirty-five deal- 
ers were present "today when the fourth dis- 
trict meeting of the Illinois Lumber & Ma- 
terial Dealers’ Association was called to order 
by L. M. Bayne, of Ottawa, the meeting being 
preceded by a dinner at 12:15. C. C. Ridinger, 
of Saunemin, district chairman, was unable to 
be present. 

J. F. Bryan, secretary of the State associa- 
tion, made a report on the State-wide business 
survey recently made by the association, cov- 
ering this in about the same way as at previous 
meetings that have been reported in the 
AMERICAN LUMBERMAN. All of the dealers 
present were tremendously interested in this 
survey and felt that in making the survey Mr. 
Bryan’s office had rendered a valuable service 
to every dealer in the State. 

An intensely interesting address on “Business 
Building Methods” was made by E. E. Hinch- 
liff, of the Hinchliff-Yates Lumber Co., of 
Galesburg, who described his concern’s use 
of plan books, told of its display room and of 
a model home that was built, kept open for 
ten days, during which time it was the center 
of attraction for hundreds of visitors, and 
then was sold. Mr. Hinchliff also discussed 
the question of remodeling old buildings, toid 
of hew his company made a display of photo- 
graphs of homes that had been modernized and 
showing changes that had been made. This 
was a helpful talk in every respect and all 
the dealers were greatly interested. 

E.-C. Peterson, of the Lehigh Portland Ce- 
ment Co., made an interesting talk in which he 
explained that company’s survey of business 
methods used by dealers and the two recent 
books issued by his company on the subjects, 
“Delivery Service,” and “Costs and Collec- 
tions.” This talk was illustrated with pictures 
projected on a screen and was helpful in every 
respect, as this information is just what is de- 
sired by dealers who are handling cement. 

A general discussion followed these ad- 
dresses, in which every dealer present partici- 
pated, this roundtable discussion being the 
most valuable and interesting feature of the 
meeting. 

J. N. Rolph, 
was elected district chairman and W. 
of Peoria, district secretary. 


of the Streator Lumber Co.., 
C,. <a 
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News Stories of Lumber Club Activities 


Better Built Home Campaign 


BikMINGHAM, Ata., May 17.—The Retail 
Lumbermen’s Club, sponsoring the “Birming- 
ham Better Built Homes” campaign, had 200 
of the city’s representative business men-in the 
building and allied industries, as their guests 
at a dinner today at the Highland Park Club. 
This was part of the better building program 
being carried on in this city in connection with 
the construction of the Southern Pine Associa- 
tion building, in which trade-marked and 
grade-marked long- and shortleaf yellow pine 
lumber is being used exclusively. 

L. R. Putman, merchandising counsel of the 
Southern Pine association, Chicago, made the 
principal address of the evening. Representa- 
tive leaders of the city were also given a place 
on the program, and a report was made upon 
the progress of the building which has been 
under way for the last ten days. 


H. G. Berckes, secretary of the Southern 
Pine association, New Orleans, La., will ad- 
dress the lumbermen at their noonday lunch- 
eon tomorrow, using as his subject “The Bet- 
ter Built Home Movement.” 


Manual training students of the several local 
high schools have been busy constructing min- 
iature “Better Built” homes under the instruc- 
tion of J. W. Paddock, traveling representative 
of the Southern Pine association. 


See Better Times in Hardwoods 


MemPuis, TENN., May 14.—That the hard- 
wood market had reacned the turn in the road 
and that prices would advance from $2 to $3 
a thousand within the next thirty days was 
the statement of John W. McClure, secretary- 
treasurer of the Bellgrade Lumber Co., of this 
city, at the regular semi-monthly meeting ot 
the Lumbermen’s Club of Memphis, which 
was held last Thursday at the Hotel Gayoso. 
S. A. Godman, president of the club, presided 
at the meeting, which was termed the most 
optimistic one the club ever held. 

In my years of experience in the hardwood 
business I have seen many ups and downs, 
said Mr. McClure, and it is my opinion that 
the present slump is at an end and that prices 
will again start to get back to normal, or to 
levels where the production of hardwoods 
will at least be profitable. I do not think that 
there is going to be a boom, and prices will 
go sky high, but I do expect fair prices within 
a short time. Mills are curtailing, and should 
continue to curtail. Production will not be 
large during the summer months and not a 
large stock is on hand. Consumers are in need 
of hardwoods, and mills that have been flood- 
ing the market with hardwoods because of 
financial stress are now getting back to nor- 
mal. The bottom has been reached and we 
are now on the upgrade. Producers are coip- 
erating for the first time in years, 


But Mr. McClure was not the only manu- 
facturer to express himself on market con- 
ditions. K. L. Emmons, president of the Mis- 
sissippi Valley Hardwood Co. (Inc.), agreed 
with Mr. McClure and said that times are 
better now. He said low prices didn’t have 
to be accepted and that if producers would 
turn down a few orders they would soon be 
in position to sell at profitable figures. He 
pointed out the need for continued curtailment. 

A. L. DeMontcourt, lumber buyer for the 
E. L. Bruce Co., both producer and consumer, 
admitted that prices are advancing on 
some items, and that he felt better things 
are in store for producers. He did not pre- 
dict exorbitant prices but confirmed the belief 
of others who had spoken. 

A number of manufacturers joined in the 
talk, confirming the report of Mr. McClure 
and pointing out that better times are just 
around the corner. Some told of better prices 
being paid and that lists had been changed. 


They pointed out that production was low and 
urged that mills continue to operate on 40-, 45- 
and 48-hour schedules and not start heavy pro- 
duction. They also told of the advance in pine 
prices, which is always followed by an ad- 
vance in hardwood prices. 

Announcement was made by Keith Spurrier, 
chairman of the entertainment committee, that 
plans have been completed for the annual golf 
tournament of the club to be held on Thursday, 








WHO OWNS THE MISSIS- 
SIPPI? 


The river belongs to the nation, | 
H The levee, they say, to the state; | 
| The government runs navigation, ? 
i] The commonwealth, though, pays the | 
| freight. | | 
| Now, here is the problem that’s heavy— I 
Please, which is the right or the | 
wrong ?— 
When the water runs over the levee, | 
_ ‘To whom does the river belong? i 
| 


It’s the government’s river in summer 
When the stage of the water is low, 
But in spring when it gets on a hummer | 
And starts o’er the levee to flow; 
When the river gets suddenly dippy 
The state must dig down in its till 
And push back the old Mississippi 
Away from the farm and the mill. 





I know very little of lawing, 

\ I’ve made little study of courts, 

|| I've done little geeing and hawing 

1} Through verdicts, opinions, reports; 

|| Why need there be anything more said 

When the river starts levees to climb? 
If the government owns the aforesaid 

It must own it all of the time. 


If the bull you are leading should bel- 
low 
And jump over somebody's fence, 

There isn’t much doubt you’re the fellow 
Expected to bear the expense; , 

If it follows a Sunday school teacher 
And chases the maid up a tree, 

You’re the owner the same of the crea- 

ture 

Undoubtedly all will agree. 


|| If some time should somebody’s chickens 
| Get into your garden and dig 
] 





And pull up the plants like the dickens, _ 
Or somebody’s bull pup or pig, | 

The owner thereof cannot blame it 
On you or some party remote; | 

The owner thereof can’t disclaim it ] 
The chick or the pup or the shoat. 





If it’s your Mississippi in dry time, 
It’s yours, Uncle Sam, when it’s wet; 
If it's your Mississippi in fly time, {| 
In flood time it’s your river yet. H 
There’s no other“way you can make it, l 
And so, when I give the alarm, 
Come and get your darned river and | 
‘ take it | 
Away from my timber and farm! 


pi rcs, 


There is an old saying, “The third time is the 
charm.” The above poem was printed in the 
“American Lumberman” in 1912, again in 1922 
and for the third time in 1927. President 
Coolidge this week signed the bill under which 
the Federal Government assumes entire respon- 
sibility for Mississippi River flood control 


May 24, over the course of the Colonial Coun- 
try Club. The tournament will follow the 
last meeting of the club prior to summer ad- 
journment and luncheon will be served in the 
club house at 12 o'clock sharp. The first 
players in the 18-hole tournament will tee off 
at 1 o'clock sharp. More than fifteen prizes 
have been donated. 


Cincinnati Club Standing Committee; 


Cincinnati, Onto, May 14.—President Eg. 
ward H. Ward, of the Cincinnati Lumber. 
men’s Club, this week appointed his list of 
committees who are to carry on the club's 
work the coming year. Chairman of the 
standing committees are as follows: 

Arbitration, W. C. Barlett, Barlett Hard- 
wood Lumber Co.; entertainment, Montgomery 
Christie, James Kennedy (Ltd.); membership, 
H. W. Brock, Ward-Brock Sash & Door Co,; 
boosters, Murat H. Davidson, Davidson Lum. 
ber & Coal Co.; publicity, James C. West, J, ¢ 
West Wholesale Lumber Co.; transportation, 
Theodore Davis, manager Cincinnati Lumber 
Traffic Bureau; inspections, Edward M. Bon- 
ner, president Atlas Lumber Co.; auditing, H, 
A. Forney, Barlett Lumber Co. 

Announcement was made this week of the 
arrangements for the annual outing of the 
Lumbermen’s Club which is to take place at 
the Miami Boat Club at Miamiville, June 6, 
Every lumberman in the trade here and a-num- 
ber of visitors from the outside are expected 
to participate. One of the star events on the 
program will be the annual baseball game be- 
tween the Yellow Piners and the Hardwooders. 

C. J. Edelman, assistant manager Cincinnati 
Lumber Traffic Bureau and recently elected 
secretary of the Cincinnati Lumbermen’s Club, 
was the victim of a painful accident late last 
week at his home. His foot was_ badly 
wrenched. 

J. Watt Graham, president Graham Lumber 
Co., hardwood wholesalers, who was recently 
elected treasurer of the Lumbermen’s Club, 
was last week presented with a Rotary button 
for five years’ perfect attendance at meetings 
of the Cincinnati Rotary Club. 


Will Honor Former President 


Rosuott, Wis., May 15.—The Central Wis- 
consin Retail Lumbermen’s Club will convene 
here on May 24 and the meeting will be in the 
nature of a homecoming celebration for C. F. 
Kellogg, who has recently returned from St. 
Petersburg, Fla., where he has been for sev- 
eral weeks. Mr. Kellogg was the first presi- 
dent of the club and is held in high regard 
by his fellow-dealers in this section of the 
State. A large attendance is promised to do 
him honor on the occasion. 


Importance of Co-operation Stressed 


AtLanta, Ga., May 14.—The importance of 
codperation between lumbermen and _ building 
and loan associations, which has been featured 
in several recent issues of the AMERICAN LuM- 
BERMAN, was the subject of a talk before the 
Hoo-Hoo Club of Atlanta at its meeting on 
May 7, at which there were present more than 
fifty club members and guests. President J. 
H. Starr presided and Horace Russell was the 
speaker. 


Urges Concentration on Sales 


Bertin, Wis., May 15.—C. S. Sherry, man- 
ager of the Fuller-Goodman Co., at Waupun, 
was elected president of the South Central 
Wisconsin Retail Lumbermen’s Club which 
met at the Hotel Whiting here on May 92%. 
Carl Weinkauf, of the Wisconsin Central Lum- 
ber Co., Green Lake, was reélected secretary. 

R. E. Saberson, of Weyerhaeuser [orest 
Products, was the principal speaker. He talked 
on the merchandising of lumber and_ told 
the lumbermen to take their minds off the 
buying of lumber and concentrate on the sell- 
ing of it. He said: 

We have a product in our yards which will 
make more money for our customers than 
any other thing they can buy. We have been 
so concerned with the technical side of the 
lumber business that we have forgotten what 
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— 
jumber will do. 
not what it is. 

Fear of competition and laziness ruin the 
lumber business, and it all comes back to a 
question of the mental attitude. We look with 
ynseeing eyes at business prospects in our 
yicinity. Keep your business tuned in on the 
proper wave length, for the lumber industry 
jg undergoing great changes, and the oftener 
dealers meet together the better able will each 
one be to keep his own business tuned up to 
that proper wave length so he may know 
what is happening in the industry. 


Talk what lumber does and 


Conditions in the lumber and building matc- 
rials business in this section of the State were 
declared to be satisfactory, by the forty-five 
dealers present. Don S. Montgomery, secretary 
of the Wisconsin Retail Lumbermen’s Associ- 
ation, told the dealers that while the country 
districts are prospering there is a depression 
in Milwaukee and other industrial centers and 
conditions are not as good. 

S. A. Stavrum, field service representative of 
the Northern Hemlock & Hardwood Manu- 
facturers’ Association, discussed the grade- 
marking of hemlock. 


A CHICAGO company which employs an air- 
plane for business travel declares that “the 
flexibility and speed of the airplane have facili- 
tated our business in many ways.” 


Dealer Wins in Blossom Parade 


SoutH Benp, INnp., May 14.—In competition 
with more than 100 lavishly decorated floats 
participating in the annual Blossom Time 
parade, Saturday, in Benton Harbor and St. 
Joseph, Mich., the Preston Lumber Co., of 
Benton Harbor, won first prize. It is esti- 
mated that more than 90,000 persons witnessed 
the parade, which has been ranked by critics 
as comparable with the famous parade of 
roses each winter in California, and was by 
far the most pretentious ever held in the fruit 
belt of southwestern Michigan. The float 
entered by the Preston Lumber Co., all in 
white, was surmounted by a huge emblem in 
the form of a half peach which made a throne 
for a most attractive young woman. 


New Hardwood Course on Lumber 


CAMBRIDGE, Mass., May 14.—Harvard Uni- 
versity has’ established an interesting new 
course covering various business aspects of the 
lumber industry. It is now being given at 
the Harvard University Graduate School of 
Business Administration, and deals with the 
various business problems that arise in connec- 
tion with the lumber industry. Two visiting 
professors are conducting it. They are Dr. 





E. €.. Robbins, dean of the school of business 
administration at the University of Oregon, 
and Dr. R. C. Bryant, holding a chair at the 
Yale school of forestry established there by 
lumber association interests. Prof. Robbins is 
handling discussions relating to the labor prob- 
lems arising in the lumber industry, and Prof. 
Bryant is delivering a course of lectures on 
“Lumber Economics.” 


Repeal Anti-Shingle Building Code 


AppLeton, City, Mo., May 14.—On Mon- 
day night, May 7, the mayor and board of 
aldermen of Appleton City at their regular 
meeting expressed disapproval of the high- 
handed methods employed by the underwriters 
in regulating building construction through 
ordinances, by repealing the building code rec- 
ommended by the underwriters since it was 
discriminatory and greatly increased the cost 
of construction. 

One of the interesting facts brought to light 
during the discussion of the code was a state- 
ment made by the local fire chief who said: 
“In my experience of four years past but 
three roof fires have been traceable to sparks 
on roofs.” Needless to say the chief was 
opposed to an ordinance discriminating against 
wood shingles. 











N. H., last year. The 


My brother bought one of the old abandoned New 
England farms situated down near Melvin Village, 


| My Brother’s Barn—An Idyl of Wood 


The following interesting story, which testifies to the durability of wood, is reproduced by courtesy of the 
Gallmeyer & Livingston Co., Grand Rapids, Mich., from “Shavings,” the company’s house organ. It refers 
to the purchase last year of an old New England farm by Mr. Dreier, brother of the editor of “Shavings.” 





house has been re- 
painted and decorated 
and furnished with 
the kind of things 
they had in the home a 
hundred and sixty 
years ago. Beautiful 
old things that show 
the careful craftsman- 
ship of men who built. 
for future generations. . 

On the farm is #9 
barn which drew me 
across the road many 
times during our stay. 








perfectly hewn so that they fitted together and held with- 
out mortar. 


I sighted along the sides; inside and 


out, the barn still stood 
true. 

Hardwood stanchions 
in the cow stabie were 
rubbed so smooth that 
they seemed as if they 
had been hand rubbed 
with fine sandpaper and 
then oiled and_ var- 
nished. 

The stall partitions 
were made of pine 
planking—some of the 
boards 27 inches wide 
and all in a fine state of 
preservation. The man- 





Every timber in it was 
hewn by hand. Artists 
with the adz and the 
broadaxe had fashioned 
each and every girder. 
I shinned up to the 
cross beams and exam- 
ined the joints. After a 
century and a half they 
were still as tight as 
they were when first 
put together. The dowel 
pins were so tight they 
could not be moved 
with blows from a 
hammer. 











The walls under the barn were of huge granite slabs 
—some six feet or more long and about two feet thick— 





The barn, staunch and sound, after more than century and half of use 


those pioneers did much to help me recreate body and 
mind during my vacation. 


gers, the partitions of 
the granary, the floors 
—all made of this same 
fine lumber. 

Being keenly inter- 
ested, I searched all 
over that barn for loose 
boards and found not 
one—nor did I find a 
single joint in the barn 
that had been carelessly 
put together. 

The time I spent in 
that old barn, sitting on 
one of the mangers and 
thinking of the work of 
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Forest Research Bill Passes House 


The House of Representatives late Saturday 
passed the McSweeney-McNary forest research 
bill. The measure went through by unanimous 
consent, an unusual procedure for a bill of this 
importance establishing a definite arid compre- 
hensive policy of forest research extending over 
a period of ten years. 

In order to expedite final passage of the 
bill, Mr. McSweeney obtained unanimous con- 
sent to substitute the Senate bill, which has 
already passed that body, for the measure re- 
ported to the House. The two bills are identi- 
cal except for the fact that the Senate bill pro- 
vides for three additional forest experiment 
stations and the House measure for five. An 
amendment was adopted making the Senate 
bill conform to the House provision in this re- 
gard. One additional forest experiment sta- 
tion is to be established for the intermountain 
region of Utah and adjoining States, one for 
Alaska, one in Hawaii and one in the tropical 
possessions of the United States in the West 
Indies and another station in a southern State. 

At the outset Representative Curry of Cali- 
fornia was disposed to object to consideration 
of the bill under unanimous consent, on the 
ground that it was too important a measure 
and involved too large authorizations for the 
expenditure of public funds to be so hurriedly 
disposed of. The Californian said he was not 
opposed to the bill itself but he did not think 
it should be considered on the Consent Cal- 
endar. 

Representative LaGuardia of New York in- 
terposed to say that he took the matter up 
with the Department of Agriculture and the 
director of the budget, and reminded Mr. 
Curry he had conferred with him about it. He 
added that he did not think the Californian 
would object to the measure if he studied it 
carefully. Mr. McSweeney remarked that the 
budget bureau had asked for a larger program 
in this regard, and had expressed the hope 
Congress would establish a definite policy. 
Then Mr. Curry said he had confidence in the 
members who were advocating the bill and 
withdrew his objection. 

The bill was introduced at the request of the 
National Forestry Program Committee and is 
designed to furnish a comprehensive forest- 
research program. It is one of a series of 
Federal legislative acts, beginning with the 
Clarke-McNary Act, continuing with the 
Woodruff-McNary bill, and intended when 
completed to cover the forestry functions of 
the various bureaus in the Department of Ag- 
riculture. The committee sponsored the bill 
at the request of the Society of American For- 
esters. 

It codifies and rounds out the existing legis- 
lative authority for forest research. It also 
carries authorizations for different classes of 
research, but no appropriations. It is described 
as a functional program of the kind of re- 
search which can and should be undertaken, 
and a fiscal program which will guide the De- 
partment of Agriculture, the budget bureau 
and Congress in making annual appropriations 
for the Department of Agriculture. 

“The bill,” says the Society of American 
foresters, “is a step toward general recognition 
and endorsement of a clear-cut program. It is 
an attempt to raise the sights on forest re- 
search requirements to something approaching 
national needs and to insure sustained devel- 
opment by setting up definite objectives.” 

The bill provides for all classes of forest re- 
search and expansion of these activities already 
under way along well ordered lines, with a 
gradual increase in research appropriations 
during the 10-year period until the maximum 
amount authorized in any one year, $3,575,000, 
is reached. 

No serious difficulty is expected in securing 


the consent of the Senate to the House amend- 
ment, which merely provides for two more ad- 
ditional forest experiment stations. 


Takes Lead in Short Length Use 


Through buying lumber in short lengths, less 
than 8 feet, instead of sawing up long lengths, 
the War Department has just made a saving of 
50 percent on its white pine purchases, ac- 
cording to a report received from the depart- 
ment by the National Committeé on Wood 
Utilization. The War Department based its 
specifications changes on recommendations 
made by the committee. Col. H. W. Schull, 
commanding officer of the Springfield ( Mass.) 
armory, in a report to the chief of ordnance 
explained that he desired to investigate the 
possibilities of using short lengths for small 
arms ammunition boxes, which had resulted in 
appreciable savings at other arsenals codperat- 
ing with the committee in the use of short- 
length lumber. 

Heretofore white pine lumber 14 and 16 feet 
long had been purchased at a cost of $80 to 
$90. a thousand feet. Changing the specifica- 
tions to include the maximum amount of short 
lengths enabled the armory to buy this mate- 
rial at $40 a thousand feet. 

It is gratifying that the War Department 
should take the lead in this sensible use of 
wood, said Axel H. Oxholm, director of the 
committee, because it is one of the largest 
users of forest products in the country. Vari- 
ous industries are following these tests with 
the greatest interest, and comparable savings 
are daily reported to the committee as the 
result of using short-length lumber. 


Champion Wood User 


Under the caption, “United States—Cham- 
pion Wood User,” the Department of Agri- 
culture says: 

More wood is used in the United States 
than in any other country. As much saw tim- 
ber is consumed in this country as in all 
other countries combined. 

Although the United States has only 6 per- 
cent of the world’s population, it has 35 per- 
cent of the railway mileage, and for trans- 
portation facilities alone as much timber per 
person is used as is required for all purposes 
in Great Britain, France, or Germany. This 
country consumes more paper, most of which 
is made from wood pulp, than the rest of 
the world combined. Although from time to 
time substitutes are found that take the place 
of wood, new uses-for it are constantly devel- 
oping. Newsprint (made from wood pulp), au- 
tomobiles, phonographs, radio cabinets, and 
many other articles which require wood in 
their construction have all come into wide use 
within comparatively recent years. 


Second Draft of Uniform Lien Act 


The Department of Commerce announces 
that a tentative revision of Sections 5 and 6 
of the second draft of a uniform mechanics’ 
lien act has been adopted by the Standard 
State Mechanics’ Lien Act Committee. The 
amendment to Section 5 provides that an owner 
of property who has contracted for its im- 
provement shall retain from the contractor 10 
percent of all money as it becomes due instead 
of requiring the contractor to give the owner 
at the time of each progress payment a sworn 
statement showing his outstanding obligations, 
as was contemplated in earlier drafts of this 
section. The contractor would still be required, 
however, to submit such a sworn statement be- 
fore receiving the final payment and the 
amounts retained by the owner. Minor amend- 
ments have been made in Section 6 to con- 
form with those of Section 5. 

The members of the committee are repre- 
sentatives of the principal groups engaged in 
the construction industries, including the 
American Federation of Labor. The National 





Conference of Commissioners. on Uniform 
State Laws, which is a body composed of offi. 
cial delegates from each State and which js 
interested in all uniform State legislation, js 
cooperating in this work through a committee 
appointed for that purpose. The recent meet- 
ing at which the tentative revision of Sections 
5 and 6 was agreed upon was a joint meeting 
of these two committees. 

Copies of the revised sections may be had 
on request from Dan H. Wheeler, secretary 
Standard State Mechanics’ Lien Act Commit: 
tee, Department of Commerce, Washington, 


Headquarters Forest Established 


Establishment of a headquarters forest for 
the Allegheny Forest Experiment Station at 
Camp Ockanickon, near Medford, N. J., is an- 
nounced by the Forest Service. The chief for- 
ester has signed an agreement with the trus- 
tees of the camp for the use of certain areas 
as the headquarters experimental tract of the 
Federal research men. This will be one of a 
number of centers of field work which will be 
developed in time by the Allegheny Experi- 
ment Station in New Jersey, Pennsylvania, 
Delaware and Maryland. The Camp Ocka- 
nickon tract consists of about 500 acres jointly 
owned by the county Y. M. C. A.’s of Burling- 
ton, Camden, Gloucester and Monmouth. It 
contains two artificial lakes, one of which has 
already been developed for recreational pur- 
poses. The agreement just entered into gives 
the Allegheny Experiment Station the use for 
a period of years of the land lying back from 
the lakes. This area shows quite a variety 
of conditions, some of the land having recently 
been cut over, and a small tract bearing timber 
50 years old. The bulk of it, however, is a 
25-year-old stand of mixed hardwoods an 
pine. A variety of soils’ also is represented. 


LUMBER TRANSPORTATION 


Florida Rates to New England 


WASHINGTON, D. C., May 15.—The Interstate 
Commerce Commission has suspended until 
Dec. 12 the operation of schedules as pub- 
lished in Supplement No. 35 to Agent J. H. 
Glenn’s tariff I.C.C. ‘No. A-541, which propose 
to increase rates on lumber and related articles 
from points in Florida on the Atlantic Coast 
Line and Seaboard Air Line to destinations 
in New England and Trunk Line territories, 
including Western termini, by one cent a 
hundred pounds. 


SaSSS2S22E2288: 


Gaim in Revenue Freight Loadings 


WASHINGTON, D. C., May 16.—Loadings of rev- 
enue freight for the week ended May 5 
amounted to 979,662 cars, compared with 961,- 
928 cars for the preceding week, or an in- 
crease of 17,734 cars, with gains being 
reported in total loading of all commodities 
except live stock, coal and coke, which 
showed slight decreases. The total for the 
week of May 5 was a decrease, however, of 
45,099 cars below the same week in 1927, as 
well as a decrease of 16,554 cars compared 
with the corresponding week two years ago. 
Loadings for the week of May 5 were dis- 
tributed as follows: Forest products, 65,752 
cars; grain, 43,741 cars; live stock, 28,447 
cars; coal, 154,356 cars; coke, 10,313 cars; 
ore, 16,096 cars; merchandise, 263,961 cars; 
miscellaneous, 396,996 cars. 

















A case of real safety first was commented 
upon by a Louisville (Ky.) paper last week, in 
connection with the fire department having re- 
sponded to a silent alarm at the yards of the 
W. R. Willett Lumber Co., at Fifteenth and 
Magnolia streets, and stood by through the 
day, for use if needed while employees were 
burning up accumulated refuse, which is done 
periodically, but with an engine on hand to 
put out the blaze should a high wind come up, 
or anything occur which might spread the 
flames to the yard and adjoining yards. 
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Lumber Yellow 


Now, some like blue and some like red; 
It’s funny, though, about a fellah; 

Of all the tints, ve always said 
The one I like the best is yellah. 

I don’t mean gold, or yellow bills; 

But way up yonder in the hills 
You see that spot of color there? 
There ain’t no finer anywhere. 


It has to be a certain kind 
Of yellah to be yellah proper, 
It’s not the yellah that you find 
In shining brass or burnished copper. 
It’s not the yellahness of gold, 
A yellah rich but yellah cold, 
It’s’ not the yellah of old age 
You'll find upon the yellah page. 


No, that’s the yellah that you see, 

That spot upon the mountain yonder, 
When some young fellah such as me 

Decides to wed and not to wander. 
That yellah spot up there is mine, 
That yellow spot is yellah pine, 

The yellah of a nice new board 

The poorest fellah can afford. 


Oh, there’s the yellah of a crown, 
And there’s the yellah of the flowers, 
The yellah when the sun goes down, 
The yellah of the moonlit hours, 
And yet the prettiest of all, 
Of all the yellahs I recall, 
Is that new splash against the green— 
For Jumber yellah’s what I mean. 


We See b’ the Papers 


Uhle may not remember me, but Cleveland 


will certainly remember Uhle. 
Bob Becker says the trout don’t bite this 
year. A pessimist would have said doesn't. 


You may not be able to love a man, but it 
ought to be equally impossible to hate him. 


Which would you rather be, pitching ace 
of the home team or mayor of the home town? 

But for a really close world’s series we 
would like to see a contest between Athens and 
Edinburgh. 


The center of the universe has been located 
by astronomers, but the fellow in love located 
it long ago. 

Playing baseball with the Yankees is about 
as much pleasure as playing Russian bank with 
your wife. 

Yesterday we received 159 letters asking for 
copies of a certain poem, four of them en- 
closing stamps. 

They are talking about beautifying Chicago’s 
North Side, which reminds us that if anybody 
paints it ought to be the men. 

Someone should write a book sometime about 


the men who should have been President, 
Blaine, Hughes, Davis—there are a lot of 
them. 


In the American League the race is for 
second place, and you know how desirable that 
is if you ever called on a girl and found some 
other fellow there. 


The Chicago Tribune prints an expose 
showing that the New York night clubs seli 
liquor without hindrance, quite forgetting the 
8x10 beam in Chicago’s own eye. 

The fellow who talks about the way women 
change their minds is the same fellow who 
is yelling now for Coolidge but wouldn’t let 
Roosevelt have a third term. 

If the Democrats nominate a nullificationist 
and the Republicans a Socialist-minded near- 
Democrat, the American voter will have to 
scratch not only his ballot but his head. 








An aerial camera has been built that’ takes 
a photograph of an area four miles square. 
Now some of the ladies who are trying to 
reduce can give their friends that gift that no 
one else can give them. 

Al Mann, son of Fred Mann, whose Rainbo 
Gardens in Chicago have just been closed by 
court order, it is said will be appointed boxing 
commissioner by Gov. Small. Thus does virtue 
continue to collect the usual reward. 


Between Trains 


GALvA, ILt.—The Rotary Club gathered to- 
night, and among the gatherers were many 
lumbermen. Our old friend W. O. Houghton 
was there, of course, and G. A. McClintock, 
and A. H. Johnson. Joe Saunders came over 
from Kewanee to sing, so altogether it was a 
big night tonight for us lumbermen. 


DeLavaANn, Wis.—This is one of our famous 
summer resorts, in the heart of the lake region 
of southern Wisconsin. One of the nicest ways 
to see the lake region of England is to buy a 
ticket to some lake country in our own land. 
It’s nearer, and it’s cheaper, and you’re not so 
likely to get seasick. 

We often wondered what people in a summer 
resort town do in the winter. Well, for one 
thing, the Rotary Club has a ladies’ night. The 
inhabitants have to have something to make 


them forget the summer resorters, and the. 


speed maniacs, and the folks who laugh at the 
local yokels, folks who are yokels themselves, 
only on a larger scale. People who laugh at 
the small town ought to hear the small town 
laugh. 


Viroqua, Wis.—In speaking about Waynes- 
boro, Pa., recently we had something to say 
(anyway, we said it) about these good little 
towns that are located a little off the main line 
and have closer community contacts than those 
towns that are kept awake nights by the 
through freights and kept jumping around days 
with labor troubles and such like. 

Ralph Nuzum, well known lumberman, it was 
that invited us to Viroqua, our official host be- 
ing the Shrine Club. The town is in the three 
thousand class in population, but nevertheless 
some four hundred of the inhabitants gathered 
at the Masonic Temple tonight; and we feel 
sure it was to hear Ralph’s speech of introduc- 
tion, which was quite a classic, and much 
amused the neighbors, although they knew 
Ralph had it in him all the time. 


A Little Sugar 


A little sugar helps to make the quinine easier 
to take, some orange for the flavor’s sake 
helps down the castor oil; 

There’s hardly any medicine that Mother can’t 
put something in, or make it thick or make 
it thin, with just a little toil. 

Yet I know men who try to give advice regard- 
ing how to live to men with souls as sensitive 
as any girl or boy, 

Who pound the pulpit good and strong, and 
say the world is sin and wrong, and preach 
their sermons loud and long without a word 

_ of joy. 


Well, I have found this world of ours has 
lots of thorns but more of flow’rs, and more 
of sunshine than of show’rs, and less of 
night than day. 

For every man who did me ill I’ve found a 
hundred honest still, and life is not the bitter 
pill that lots of people say. 

And so I say to preaching men, who preach 
with pulpits or a pen, to set the world to 
rights again talk less of guilt and guile. 

To make them take your medicine, put just a 
little sugar in—to win their souls, the way to 
win is win them with a smile, 





National Forest Timber 
FOR SALE 


Sealed bids will be received by the Dis- 
trict Forester, Ogden, Utah, up to 2 o’clock 
P. M. July ’20, 1928, for all live timber 
marked or designated for cutting on two 
areas as follows: 

1. About 6,000 acres located in what will 
be when surveyed, approximately T. 34 N., 
R. 114 W, and 115 W. and T. 35 N., R. 114 
W, 6th P. M. within the Horse Creek water- 
shed, Wyoming National Forest, Wyoming, 
estimated to be 1,160,000 hewed and sawed 
lodgepole pine, Douglas fir and Engelmann 
spruce railroad ties, more or less, and an 
unestimated amount of mine timber, poles 
and alpine fir ties; the. removal of mine 
timbers, poles and alpine fir ties will be 
optional with the purchaser. No bid of less 
than 9c per tie of lodgepole pine, Douglas 
fir and Engelmann spruce and \c per linear 
foot for mine timber and poles and 2c per 
tie for alpine fir ties will be considered. 

About 16,000 acres in Sections 2, 3, 4, 
6, 7, &, 3. 30, 22, 14, 16, 27,. 38, 16. BK Si, 
22, 23, 27 and 28, T. 2 N., R. 13 E. and Sec- 
tions 18, 20, 22, 28, 30, 38, 34, and 35 T. 3 
N., R. 13 E., Salt Lake Meridian, West Fork 
of Smith’s Fork watershed, Wasatch Na- 
tional Forest, Utah, estimated to be 1,445,- 
000 hewed and sawed lodgepole pine, Doug- 
las fir and Engelmann spruce railread ties, 
more or less, and an unestimated amount of 
mine timber, poles and alpine fir ties; the 
removal of mine timbers, poles and alpine 
fir ties will be optional with the purchaser. 
No bid: of less than 7%c.per tie of lodgepole 
pine, Douglas fir and Engelmann spruce and 
Ye per linear foot for mine timbers and 
poles and 2c per tie for alpine fir ties will 
be considered, 

In each sale the purchaser will be re- 
quired to deposit in advance of cutting in 
addition to the stumpage payments, one 
cent per tie to cover the cost of disposal of 
diseased trees, brush and other debris that 
may result from cutting operations and for 
fire protection. 

$5,000 must be deposited with each bid on 
each area to be applied on the purchase 
price, refunded or retained in part as liqui- 
dated damages, according to conditions of 
sale. The right to reject any and all bids 
is reserved. Before bids are submitted full 
information concerning the timber, condi- 
tions of sale and submission of bids should 
he obtained from the District Forester, 
Ogden, Utah. 
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Coupon Books 


SAVE 
Labor and Money 


Oar facilities enable 
US Lo Vive ERCEHHON+ 
ALY HROEMPPE VARS. 


POR SAMREES AND PRES 
WRERIS: 


SOUTHERN couPO (0, SIRMINGHAM, ALA 


RNS BORG 


C. B. Richard & Co. 


29 Broadway, NEW YORK 











Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 


= cargo, collect invoices 
Ocean Freight  giiitsourt gam. 
Brokers for exports & imports 








Special department handling export lumber shipments | 





WARREN AXE & TOOL CO. 


WARREN, PA. 
Vere award hic 
honors Panama-Pactic GRAND PRIZE 
International Exposition scesssessesssssss 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND OROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 500Axes 4 Tools 





EVERY LUMBERMAN OUGHT TO HAVE 
in his house at least one book by “the lumberman 
poet,’” or more. We suggest ‘“‘Come on Home.” $2. 
postpaid. American Lumberman, 431 S. Dearborn 
St., Chicago, Ill, 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yeliow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


es Ark We Solicit 
Senmood, Ack. Your Patronage 










































LONGLEAF 


HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments from 
New Orleans, Gulfport, 
Mobile and Pascagoula of 


TIMBERS, YARD 
AND SHED STOCK 


Dantzler Allied Mills 


L N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents. 


MILLS AT 
Moss Point, Howison Ten Mile Cedar Lake 


Daily 
Capacity 
400,000 Feet 























Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress and Tupelo 


WE SPECIALIZE IN TUPELO 
FLOORING, TRIM and MOULDING 





















CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 






















The Woods 
Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 
$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn Si., CHICAGO 


$< 223 














Tractor Firm A Adds New _ 


One of the oldest and best known manu- 
facturers of Fordson equipment, the Trackson 
Co., of Milwaukee, Wis., announces the ad- 
dition of a line of Trackson loaders and 
shovels to its present line of Trackson Full- 
Crawlers. The announcement comes from the 
officials of the company—F. E. Hinners, sec- 
retary and treasurer; L. E. Dauer, sales man- 
ager—and states that the Trackson loader 
and shovel are on the market, ready for im- 
mediate delivery. 

The enlargement of the Trackson Co.’s lines 
of manufacture is of great importance to the 
tractor equipment industry and to users of 
such equipment. The excellent reputation 
which the company has established with its 
lines of Trackson Full-Crawlers, and its years 
of experience in the tractor equipment field 
are sufficient to guarantee the new products. 
Also the addition of these new Trackson ma- 
chines unites two very closely related lines 
of equipment, simplifying distribution, serv- 
icing, etc. 

Already the manufacturer reports orders 
for, Trackson loaders and shovels coming in 
almost as fast as de- 
livery can be made, 





sand, gravel, snow, clay, etc. Trackson Full- 
Crawlers will greatly increase the efficiency of 
either the loader or the shovel. The crawlers 
give the tractor a sure footing where wheels 
would slip or mire, enable the outfit to turn 
in its own length, make much larger loads 
possible, and guarantee the delivery of every 
ounce of power at the drawbar. These aq. 
vantages combined mean more. materia] 
handled per day and work speeded up, and 
these in turn guarantee reduced costs on every 
job. 


Determining Stamina of Trucks 


DETROIT, MicH., May 14.—Trucks and com- 
mercial cars must pass road tests even more 
exacting than those to which passenger cars 
are subjected before they can be sold with 
assurance to their owners of dependable and 
economical performance. Statistics compiled 
by Graham Bros., the commercial car and 


truck division of Dodge Bros. (Inc.), show 
that trucks of the company average nearly 
200,000 miles annually on highway test runs 
under the most trying conditions. 
Realizing that trucks must perform and 





which points to an ex- 
tremely promising fu- 
ture. A number of the 
machines are in use |™™ 
and the owners and - 
operators are enthusi- ; 
astic about their per- 
formance, economy, 
simplicity of operation 
and versatility. 

The best engineering 
talent available was 
employed to design and 
construct these Track- 
son products. The best 
suggestions from con- 
tractors and other 
heavy-duty users have 
been incorporated, and 
the results of many 
months of concentrated 
work are a Trackson | 
high-lift loader and ~— 
low-lift shovel which 
are as thoroughly fool- 
proof as such devices 
tan possibly be made. 

The high quality of materials and work- 
manship guarantees a maximum of strength 
and durability. The shovel with a 3%-foot 
lift, has a large field of activity, replacing 
from four to ten men and as many as four 
teams on excavating jobs, building grades, 
sub-grading, filling ditches and bridge ap- 
proaches, digging trenches, etc. However, 
the Trackson shovel is not designed only for 
digging and excavating, but also is a re- 
markably efficient back-filler or bulldozer. It 
may be used for leveling or pushing mate- 
rials over embankments, and will handle 
from 80 to 160 yards a day, replacing hand 
labor entirely. 

The high-lift loader with a 7-foot lift will 
load a truck or wagon in a few minutes’ 
time, and this equipment will prove valuable 
to contractors, quarries, coal yards, industrial 
plants, waterworks and garbage departments 
etc. Both machines are built to stand long 
hours and days of constant service, and their 
rugged construction and simplicity of opera- 
tion and repair assure owners of day-after- 
day reliability and consistency. 

The mechanical operating principle of the 
Trackson loader and shovel has thoroughly 
proved its satisfaction and efficiency, as is at- 
tested by the fact that almost all big shovels, 
loaders, cranes etc. are constructed on the 
same principle. Cable tighteners insure even 
hoisting of the bucket. The clutch is the mul- 
tiple disc type with hardened and ground 
saw steel discs, and anti-friction béarings and 
an extra long pinion shaft bushing of highest 
grade bronze increase the machine’s efficiency 
and strength. 

The Trackson buckets are adapted to mount- 
ing on either wheel or crawler-equipped Ford- 
sons, but for work in difficult ground con- 
ditions such as soft, loose soil, mud or swamp, 








The Trackson low-lift shovel mounted on the Trackson-Fordson, for 
excavating, backfilling, leveling and carrying materials 


make money for the buyer the first day and 
every day they are in operation, engineers of 
Graham Bros. cite these experimental runs as 
an important factor in having trucks ready 
for immediate use when delivered. Four 
trucks, loaded with iron blocks, weighing 500 
pounds each, and over-taxed from 50 to 100 
percent of their rated capacities, are now ona 
1,600-mile trip from Detroit to Chattanooga, 
Tenn. 

At Chattanooga, testing place for Graham 
Bros. several times each year, the trucks are 
operated up and down the highways on Signal 
and Lookout mountains to check pulling 
power, speed and brakes. The steep grades 
of 8 percent, leading up three miles to an 
altitude of 2,500 feet, form ideal conditions 
to determine stamina of a truck. On these 
grades the trucks are operated day and night 
constantly by two shifts of drivers. Often 
a truck of 2-ton capacity is driven up the 
mountain roads with a load of six tons. On 
their return to the factory the trucks will 
be dismantled and all working parts examined 
for effects from the three weeks’ gruelling 
grind. Accuracy records are kept on gasoline 
and oil consumption and wear on tires, so that 
averages may be tabulated for the entire mile- 
age of the trip. 

(SRE aeaeaaaea 

The Cleveland Tractor Co., of Cleveland, 
Ohio, builder of Cletrac crawler tractors for 
farm and industrial uses, has recently issued 
four new pieces of Cletrac literature, each 
piece being 9x4 inches, resulting in an easy 
and convenient form for mailing in a No. 10 
envelope. Each folder is complete on the sub- 
ject covered, in that full specifications are 
given of the equipment illustrated, which em- 
braces the full line of Cletracs, the “20,” ‘30,” 
“40” and “106.” 
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PETER CORCORAN, a prominent Michigan 
lumberman, and one of the leading citizens of 
Saginaw, Mich., died at a hospital in Jackson- 
ville, Fla., on Wednesday, May 9, after an ill- 
ness of several weeks following an operation. 
Mr. Corcoran was on his way to Palatka, Fla., 
to attend a meeting of the directors of the 
Wilson Cypress Co., when taken sick. Born in 
Saginaw, Mr. Corcoran had been a resident of 
that city all of his life and while still a youth 
had entered the lumber industry there. For 
many years he was associated as a partner 
with the late Henry and A. E. Wilson, of Sagi- 
naw, and had offices in Duluth and Ashland, 
also. In the early ’90s the two Wilsons and 
Mr. Corcoran established the Wilson Cypress 
Co., with headquarters at Palatka, Fla., of 
which the deceased was treasurer and an ac- 
tive official. Later Charles A. Rust and James 
G. McPherson, of Saginaw, and David W. Rust, 
of Detroit, and John F. Rust, of Cleveland, 
all now deceased, became associated with him. 
Of the early stockholders in the company Mr. 
Corcoran was the last survivor and witnessed 
the growth of the business into one of the 
larger lumbering establishments of the South. 
Mr. Corcoran was active in local civic affairs 
and was for many years a director of the Sec- 
ond National Bank of Saginaw. During the 
War he was active in the various campaigns 
for contributions and was always a generous 
giver. He was especially active in the work 
of the Saginaw Welfare League. For over 
half a century he had been one of the out- 
standing business men of Saginaw and en- 
joyed a large circle of intimate friends in all 
walks of life. The esteem of all those with 
whom he had business or social contact was 
his. Mr. Corcoran lost his wife many years 
ago. One daughter, Mrs. Arthur T. Treanor, 
and two sons, Arthur A. and Charles P. Cor- 
coran, survive him. 


MRS. HENRY WEHRENBERG, mother of 
Fred Wehrenberg, president of the Standard 
Lumber & Supply Co., of Fort Wayne, Ind., 
and widow of Henry Wehrenberg, who was 
until his death two years ago, president of 
that company, died at her home in Fort Wayne 
on May 2, following an operation. Mrs. Wehr- 
enberg was born in Germany, Oct. 24, 1863, 
and came to America with her mother, broth- 
ers and sisters in 1882. She had lived in Fort 
Wayne ever since coming to this country. 
Four sons survive, Fred, Paul, Henry and Al- 
fred, and one daughter, Mrs. Walter Helmke. 
There are also four brothers and two sisters 
and ten grandchildren. 


JAMES A. HAMILTON, a partner in the 
Northern Lumber Co., wholesaler of Boston, 
Mass., died suddenly on May 6 at his home 
in the Dorchester district of Boston. Mr. 
Hamilton was of Scotch descent and a native 
of Halifax, Que., where he was born 65 years 
ago. Early in life he become a resident of 
St. Johnsbury, Vt., where he entered the em- 
ploy of the Northern Lumber Co. He later 
joined the Boston staff of the company and 
later became a member of the firm. 


ROGER W. PIPKIN, aged 35, .lumberman, 
of Beaumont, Texas, and descendant of a pio- 
neer line of lumbermen, died at Lubbock, 
Texas, Thursday night, May 10, of double 
pneumonia, following an illness of but five 
days. Mr. Pipkin had been in Lubbock about 
ten days arranging the details of a lumber 
contract and his death, following so brief an 
illness, was a profound shock to the lumber 
fraternity, among whom he had many friends. 
Deceased’s father has for years been secretary 
of the Nona Mills Co., of Texas, and the Nona 
Mills Co. (Ltd.), of Louisiana. Mr. Pipkin 
was a nephew of S. W. and Bruce Pipkin 
and of the late John N. Gilbert and the late 
Lipscomb Norvell, prominently identified with 
the lumber and banking interests of Beau- 
mont. He was a graduate of Peacock Military 
academy at San Antonio and of the Jacob 
Tomes school of Port Deposit, Md. He was 
married 10 years ago to Miss Bess Chance, 
of Beaumont, who survives with two sons, 
Roger W. and Linn Gilbert Pipkin. 


J. O. GRAGG, aged 73, president of the 
Gragg Lumber Co. at Amsterdam, Ga., died 
Tuesday night, May 8, after a short illness at 
the home of his son, E. A. Gragg, in Bain- 
bridge, Ga. Although Mr. Gragg had made 
3ainbridge his home for only a little more 
than a year, going there after his purchase of 
the timber of the Sumatra Tobacco Co., he 
made many friends in business and church 
circles there, and was always responsive in 
community activities. Mr. Gragg is survived 
by four sons: E. A. and J. T. Gragg, of Bain- 
bridge; A. W. Gragg, of Amsterdam, and J. H. 
Gragg, of Toomsboro. 


JOHN J. SCHILLO, president of the Adam 
Schillo Lumber Co.. of Chicago, died on May 
15 at the age of 63, following an illness of 


several years. Funeral services were held on 
Friday morning from the late residence, 1722 
Mohawk Street, to St. Michael’s Church, with 
burial in St. Boniface Cemetery. A widow, 
Mrs. Mary Schillo, two sons, Adam J. and 
Joseph L., and a daughter, Mrs. Elmer Niemz, 
survive, also two sisters. One son, Joseph, was 
associated with him in business and is secre- 
tary of the Adam Schillo Lumber Co. 


‘NORMAN L. GODFREY, secretary National 
Door Manufacturers’ Association, Chicago, 54 
years of age, died May 10 from diabetes, fol- 
lowing an acute illness of two weeks’ dura- 
tion. Mr. Godfrey had been in poor health, 
from the above cause, for a long time, and 
about two years ago suffered a breakdown 
which confined him to the hospital for a time, 
followed by several months’ absence from 
business for recuperation, after which he was 
able to resume his accustomed activities until 
the attack which resulted in his death. Mr. 
Godfrey had been identified with the sash and 
door industry for many years, and was widely 
known in that field. Of an affable disposition, 
he was highly esteemed by a host of friends. 
Mr. Godrey’s connection with the sash and 
door industry dates back to the years when 
the Palmer-Fuller Co., Chicago, which liqui- 
dated its business around 1906—of which con- 
cern he was saies-manager—was prominent in 
the wholesale field. In 1906 Mr. Godfrey was 





THE LATE NORMAN L. GODFREY 


made secretary of the Mississippi Valley As- 
sociation, with headquarters at Davenport, la., 
continuing that connection until 1918 when he 
came to Chicago to become secretary of the 
Wholesale Sash & Door Association, which 
post he relinquished about a year ago to be- 
come secretary of the National Door Manufac- 
turers’ Association. He is survived by his 
wife, a sister, Mrs. J. M. Sturdevant, of 
Omaha, Neb., and two half-sisters residing in 
the same city. 


JEROME M. BAKER, vice president of the 
Morgan Co., -.millwork manufacturer of Osh- 
kosh, Wis., died at his home in that city on 
May 13, of heart failure. Mr. Baker had been 
with the Morgan Co. for the last 34 years. 
His death was entirely unexpected as he had 
suffered no premonitory symptoms until that 
afternoon. He had recently returned with his 
wife from a trip to the West. Mr. Baker was 
born on a farm in Wisconsin in 1853 and would 
have been 75 years old had he lived until Au- 
gust. With his family he moved to Oshkosh 
while still a child and he had resided there 
almost continuously ever since. He was a 
graduate of the Oshkosh High School and 
when a young man went West for a few 
years. He entered the lumber industry many 
years ago and became associated with the 
Morgan Co. in 1894 as accountant. Later he 
was in charge of the purchasing department 
and finally looked after the lumbering opera- 
tions of the company. He was secretary of 
the company from 1909 until last January 
when he was elected vice president. Mr. 
Raker was president of the Morgan Lumber & 
Cedar Co., of Foster City, Mich., from 1903 
until 1924 when operations were discontinued. 
He was recognized as one of the leaders of 
the lumber industry and had a wide acquaint- 
ance in all parts of the country as in his ca- 
pacity as purchasing agent he had visited all 
the lumbering sections. A widow, Mrs. Viola 
Baker, and a sister survive. 


‘ment methods, financial- 
‘condition and 











The Lumberman’s 
Ten Commandments 


By Roy A. Dailey, Mer., North Coast District, 
National American Wholesale Lumber Association. 


This is the first installment of these witty 
admonitions. Others will follow weekly. 


1. Customers: Thou 
shalt submit thy pros- 
pective customer to sev- 
eral tests; 
business 


character, 
history, pay- 





reputa- 
tion. “Chance diminishes in proportion as 
knowledge is augmented.” 


Thou shalt make clean-cut 
contracts direct with buyer and seller, in 
accordance with the teachings ye have re- 
ceived. Put not thy faith in certain com- 
mission sellers and buyers, lest thou be 
stung twice in the same place as a result of 
garbled orders. 


2. Contracts: 


3. Complaints: The gift of making friendly 
and equitable adjustments is not given to all 
men, but is available if ye know where to 
seek it. Remember that “a kind word 
turneth away wrath,” and the party in pos- 
session of the goods and the money is sit- 
ting rather pretty. 


Watch for Our Ad Next Week! 


* * * * * 


Arizona Calls Vacationists 


Thousands of people have spent their vaca- 
tions traveling among the wonders and en- 
joying the beauties of the Grand Canyon of 
the Colorado. Many of them had no idea that 
within a few miles were thousands of acres of 
the finest quality Arizona White Pine trees. 


Lumber dealers! Plan to spend your vaca- 
tions in Arizona this year. There’s many a 
pleasant surprise in store for you here in the 


Southwest. 
* * *& kK * 


Write today for latest stock list, prices 
and interesting market data on Arizona 
White Pine—The Pick of the Pondosas. 


- a we «tk © - 
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southwest euiinel 


sales Corporation 
451 Occidental Life Building 


ALBUQUERQUE, NEW MEXICO 
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Arthur A.Hood. Pres. J.A Robison, 
WG. Ramshaw, VP Pas Lilley, Treas. 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


‘ei Hardwoods | 


j Kentucky and 
West Virginia 
White and Pondosa Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
| Spruce and Hemlock. 


BRANCH OFFICES 
New York City, 415 Lexington Ave. 
Chicago, 11L, 1518 Fisher Bldg. 
Providence, R. L., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., 525 Maccabees Bldg. 
Johnstown, Pa., Title & Trust Bldg. 
Sea'tle, Wash., 4432 White Bldg. 
Cincinnati, Ohio, 324 First Nat'l Bank Bldg. 











We are ready to contract 
for the sale of our 1928 
output of 


Pennsylvania Cherry 


| IN GRADES OF 
No. 2 Common and Better 


Write us now regarding 
your individual needs. 


A. L. CAFLISCH & SONS’ 
LUMBER COMPANY 


UNION CITY, PA. 























hine€’ Cypress Products 


y 


Longleaf Rift and Fiat 


FLOORING 


Shortleaf Finish 
Band Sawn Stock 


Boards Shiplap 
\ Dimension Roofers 


PINE PLUME LUMBER © 


MONTGOMERY ALA. 





North Carolina Pine and 
West Virginia Hardwood 








Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 
hn. - Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA, 











Truce OAK FLOORING ... 
THE Best Oak Hooting i= 


list. 


Mixed car shipments of oak, gum, beech and Ar- 
kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 











News Notes from Ame 


Seattle, Wash. 


May 12.—Prices on red cedar shingles re- 
main strong, with the single exception of 
XXXXX, which have receded slightly due to 
overproduction of that grade. Several mills 
are down; some of them have small prospect 
of re-opening due to the scant supply of 
cedar logs. 

The Sumner Iron Works, of Everett, has 
been awarded contracts for approximately 
$175,000 worth of machinery for the new 
mills the Weyerhaeuser Timber Co. is build- 
ing at Longview, Wash. 

Murry Jacobs, of Murry Jacobs Co., dis- 
tributer of Ross carriers and other machin- 
ery to the lumber industry, has just returned 
from a two weeks’ visit to the company’s 
offices at Los Angeles and San Francisco. 

Charles B. Monday, Seattle lumberman, and 
Mrs. Monday, has recently returned from a 
trip to Lake Charles, La., their old home. 
They left Seatle by boat, taking their car 
along, and drove from San Diego to Lake 
Charles. On their return trip motoring from 
Lake Charles to Seattle, they got into an 
Arizona sandstorm. 

George Houston, general sales manager 
Long-Bell Lumber Co., and J. H. Lane, mana- 
ger of its railroad and car material depart- 
ment, Kansas City, were visitors here during 
the week. 


Tacoma, Wash. 


May 12.—No business of importance was 
transacted at the regular meeting of the 
Tacoma Lumbermen’s Club yesterday. Vice 
President E. A. Wright presided and called 
for committee reports. Ernest Dolge, speak- 
ing for the trade extension committee, an- 
nounced the expected arrival on the Coast 
of Col. W. B. Greeley May 16, and Roy Sharp, 
of the advertising committee, reported on the 
collection of the advertising fund. The meet- 
ing adjourned early to allow more time for 
the usual meeting of manufacturers. 

Considerable improvement in the market 
is reported by local manufacturers this week, 
largely as the result of the curtailment of 
production by many Northwest mills. Prices 
have advanced 50 cents to $2, and the market 
is now a seller’s rather than a buyer’s. While 
no organized effort has been made locally to- 
ward curtailment, many of the larger plants 
are following the general movement and will 
reduce operations by 20 percent for the pres- 
ent month. The curtailment movement is 
reported as spreading in all lumber manufac- 
turing districts, and is given the credit for 
the more favorable conditions now devel- 
oping. 

Cargo shipments of lumber over the 
Tacoma docks last week: From the McCor- 
mick, Baker and Shaffer terminals and 
Portacoma piers, 2,890,000 feet: St. Paul & 
Tacoma Lumber Co., 4,305,000 feet; Wheeler, 
Osgood Co., 500,000 feet; Defiance Lumber Co., 
1,950,000 feet; Dickman Lumber Co., 500,000 
feet; Puget Sound Lumber Co., 1,185,000 feet; 
Tidewater Mill Co., 625,000 feet, and Tacoma 
Harbor Lumber Co., 400,000 feet—a total of 
12,355,000 feet. Destinations: Atlantic coast, 
4,910,000 feet; California, 2,770,000 feet; 
Japan and China, 2,940,000 feet; Europe, 
1,185,000 feet, and South America, west coast, 
550,000 feet. Other than lumber: The At- 
lantic coast took 900,000 shingles, 2,400 doors 
and 1,100 bundles broom handles. Europe 
took 63 tons plywood and 1,900 doors. South 
America, west coast, took 700 tons box 
shook, 50 tons plywood and 500 doors. 

The first of the steamers purchased by the 
Tacoma & Oriental Steamship Co. for the 
Puget Sound-Oriental run was turned over to 
it by the Government yesterday. The vessel 
was renamed the Shelton, in honor of that 
Puget Sound port. The re-christening took 
place at the Shaffer terminal No. 2, with Mrs. 
Mark A. Reed, wife of Shelton’s leading lum- 
ber manufacturer, aS sponsor. More than 
250 Sheltonites attended the ceremony and 
were guests of the officials of the steamship 
company at a luncheon at the Tacoma hotel, 
at which a silver service was presented the 


ee 


officers of the ship. Mr. Reed was one of 
the principal speakers at the luncheon. 

Edward S. Evans, of Detroit, president of 
the Evans Auto Loading Co., of that city, one 
of the largest single consumers of lumber 
in the United States, visited Tacoma last 
Monday. Mr. Evans is negotiating for the 
purchase of 3,000,000,000 feet of standing 
timber in the Pacific Northwest. He alsc 
conferred with a number of local manufac- 
turers who now supply his firm with mate- 
rial. He made the trip from, Detroit by 
airplane. Mr. Evans said his company uses 
90,000,000 feet of lumber a year. 

Search is being made in Tacoma for Kar] 
L. Utz, Bellingham lumberman, who recently 
dropped out of sight when his company went 
into the hands of a receiver. Mrs. Utz visited 
Tacoma last Saturday to ask police assist- 
ance here. Mr. Utz suffered from nervous 
collapse and disappeared while on a trip 
from Bellingham to Seattle. It is feared he 
is a victim of amnesia: 


Portland, Ore. 


May 12.—The lumber market here is show- 
ing some improvement with a good volume 
of business and manufacturers avoiding any 
crowding of production. The weather is 
favorable and most mills are operating, both 
in the fir belt and in the pine district. Pine 
prices are strengthening gradually, with 
No. 2 common appearing to be the strongest 
item on the list. There was considerable 
movement of fir lumber by water out of 
Portland and from points on the Williamette 
and Columbia Rivers during the week. 

The Jacobs Bros. Lumber Co. is operating 
a new sawmill at North Powder, Ore., manu- 
facturing eastern Oregon soft Pondosa pine. 
It is a band mill, of four units, electrically 
driven. For the present the output will be 
held down to 55,000 feet a day. 

The Owens-Oregon Lumber Co.’s sawmill 
at Medford, Ore., will hold its production this 
year to 70,000,000 feet. This means that the 
mill will, not operate on the double shift 
basis, as originally planned. At a _ recent 
conference between the company operators 
and the employes, it was deemed more satis- 
factory to operate steadily a single shift 
than to operate double shifts with probabili- 
ties of spasmodic shutdowns. 

One of the largest fir timbers ever shipped 
out of Oregon was started on its way to 
Detroit this week from the Prouty Lumber 
Co.’s mill at Warrenton on the _ Iower 
Columbia River. The stick is moving east 
on three flat cars. It is 86 feet long and 
24 by 24 inches square. 


Spokane, Wash. 


May 12.—An effort to curtail production, to 
a level more in line with the present market 
demands, is being made by a number of 
Inland Empire mills. They are shutting 
down Saturday afternoons and thus making 
a 5%-day week. This plan was adopted in 
the last few days by several of the Coeur 
d’Alene mills. The Rutledge Timber Co. 
plant is operating its day shift on the regu- 
lar schedule, confining the change to the 
night shift, but the Blackwell and Winton 
mills are running both day and night shifts 
on the 5%-day basis. 

The new 7-foot band mill of the Hedlund 
Lumber & Manufacturing Co., at Republic, 
has been completed and started one shift 
last week. It is expected that its logging 
railroad will be completed within sixty days. 

A second unit of the Washington Wood 
Preserving Co.’s plant at Hillyard has been 
completed, which doubles its capacity. A 
new office building is to be erected soon. Ac- 
cording to H..R. Gilkey, secretary-treasurer, 
it is now treating 5,000 ties daily in addition 
to bridge timbers, posts, poles, piling and 
car lumber. 

The Western Pine Manufacturing Co. has 
just purchased, jointly with the Union Iron 
Works, twenty acres adjoining its plant on 
the east, from the Washington Trust Co. as 
trustee for the bondholders of the Phoenix 
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Lumber Co. The Western Pine company will 
use ten acres of this as additional yard 
space, giving it a total of thirty acres for 
this purpose. 


Vancouver, B..C. 


May 12.—General conditions in the lumber 
business are much brighter this week. Prices 
have advanced about $1 for Atlantic sea- 
poard, 50 cents to $1 for merchantable, and 
$1 to $2 for European clears. The mills are 
pretty well booked up with business, and 
inquiries from all points are increasing. Ex- 
porters are still in the market for large quan- 
tities of British railway ties, but the mills 
are not inclined to accept this ‘business at 
present prices. Several good sized orders for 
lumber for China have been placed this week. 
The South African market is showing a little 
more activity and a steamer has been 
chartered to load late June-July for South 
African ports. West Indian business is in- 
creasing and a steamer is due to begin load- 
ing late May for West Indian ports. The 
Atlantic seaboard market is improving. 
Price on dimension has advanced $1 and the 
demand is good. It is generally expected 
that this improvement will continue. The 
shingle mill order files are in fine condition. 
In fact the mills can not supply the Canadian 
market with XXX _ shingles. 

The fir log market continues weak, prices 
having pretty well dropped to 1927 level. 
There is no decided increase in stocks, which 
continue sub-normal, and any appreciable 
strengthening in the lumber market will re- 
sult in immediate advance in log prices. Al- 
though list prices remain the same, there 
seem to have been few sales made at list 
last week, a large percentage going at 50 
cents below list on all grades. The cedar log 
market is firm at list, and a premium is 
being obtained on an occasional good shingle 
boom. An increase of $1 on Nos. 2 and 3 
is expected during the next ten days. The 
hemlock log market is steady and stocks 
continue short. 


Duluth, Minn. 


May 14.—Wholesale and retail sales are 
showing increases. Inquiry for box and other 
medium and lower grades of northern pine 
continues a _ feature. Trade conditions are 
shown by new price lists making advances 
of $1 to $3 in a few items in better grades. 
Further bookings of B&better pattern stock 
for the middle West were reported. Contrac- 
tors are busy receiving supplies of pulpwood 
for shipment to paper mills, which this year 
are taking a larger proportion of peeled stock. 
Production of lath has increased with receipt 
of better inquiry from middle West points. 
Portable sawmill operators are sawing some 
of their surplus pulpwood into lath, and get- 
ting better financial results. 

The sawmill of the W. T. Bailey Lumber 
Co. at Virginia, Minn., was destroyed by fire 
on May 11, entailing a loss of $70,000, covered 
by insurance. Arrangements have been made 
for rebuilding. A fire broke out in the cedar 
yards of the Cross-Dodds Lumber Co., at Wil- 
liams, Minn., on May 10, but caused only a 
moderate loss. 


Kansas City, Mo. 


May 15.—The improved conditions in the 
market were well maintained last week, and 
the outlook for retail sales is considered good 
by sales managers. The industrial end of the 
market is not so good. More retailers are 
showing faith in the future by laying in stock 
ahead of their requirements. The official esti- 
mate last week that the Kansas wheat crop 
will be 142,000,000 bushels was cheerful news 
to lumbermen here, as it forecasts large crops 
in Oklahoma and Nebraskd as well as northern 
Missouri. This means great prosperity for 
the middle West. At the same time there is 
likely to be a renewal of development in 
Southwest oil fields, which will create a larger 
demand for lumber. 

Carpenters and contractors of Kansas City 
will be guests of the manufacturers and 


ricas Lumber Centers 


wholesalers at the 110th Engineers Armory 
the evening of May 22 at a dinner. L. R. 
Putman, merchandising counselor of the 
Southern Pine Association, will be there to 
make a talk to the guests on the possibility 
of increasing the use of lumber. 

A meeting of salesmen under the auspices 
of the Southern Pine Association will be held 
Thursday at the Hotel Muehlebach. J. F. Car- 
ter, field representative of the association, will 


speak, 
Milwaukee, Wis. 


May 15.—This lumber market continues 
very active, building demand having in- 
creased considerably, and industrial users are 
buying in better lots for current needs. 
Stocks in retail yards are heavier than they 
have been in recent years, but the retailers 
are continually in the wholesale market to 
fill-in. Strong prices prevail here for West 
Coast items and southern pine. West Coast 
lumber is particularly firm, due to the fact 
that mill assortments are badly broken and 
dry stocks are light. With reports being re- 
ceived of curtailment by the western mills, 
local buyers want to be covered for the next 
few months. The retailers want quick de- 
livery, but aré being forced to wait. 

The northern hardwoods are in increased 
demand by industrial users, but no orders 
being placed are for advance delivery. Auto- 
mobile body plants are in the market but 
their takings are small. The box factories 
and sash and door plants are better buyers, 
and the sash and door factories are getting 
into good production. Hemlock continues 
strong, and there is quite a good movement 
of it to the country yards. 


Macon, Ga. 


May 15.—Roofer manufacturers report a 
stronger market, prices being firm at $19 and 
$20. Some manufacturers claim to be getting 
a little better from wholesalers with whom 
they have long established connections.  In- 
quiries have been plentiful. Manufacturers 
say the trend is upward. The weather has 
shown considerable improvement and there 
has been a marked increase in the activity of 
all roofer mills. There is a steady movement 
to the East, and a good demand from builders 
here. 

Longleaf pine manufacturers in southeast 
Alabama and southwest Georgia have been 
able to reach nearer normal production than 
in a long while, as better weather enables 
logging crews to reach swamps. Wholesalers 
report that railroads continue as good buyers, 
especially of dimension. 


Albuquerque, N. M. 


May 14.—Albuquerque retailers are stocking 
in anticipation of a good summer’s trade. At 
least three dealers received shipments of 
Coast material last week, and several cars of 
fir and oak from the Breece mills at Alamo- 
gordo and Louisiana were among receipts— 
the oak including a new 3-inch width in floor- 
ing, with offset on back to prevent warping. 

The annual meeting of the George E. Breece 
Lumber Co., held last week, was attended by 
Col. Breece, T.-M. Stribling, and Ray Moore, 
local officers, and by George W. York, vice 
president, and A. G. Webb, of Cleveland; Mar- 
tin DeVitt, of Los Angeles, and Arthur Selig- 
man, president of the First National Bank of 
Santa Fe, members of the executive commit- 
tee. The meeting was exceedingly optimistic 
following a review of the operations of the 
different plants. Volume of orders is gratify- 
ing. 

The Acme Lumber Co. has removed a parti- 
tion between office and salesroom, bringing 
paints, hardware, and other shelf goods into 
view of every office caller, and giving it the 
atmosphere of a “department store for home 
builders” described by J. Carl Hertzog at the 
recent retailers’ meeting. 

Jay P. Kinney, of Washington, D. C., chief 
supervisor of forests of the Indian Service, 
accompanied by Mr. Moak, was in Albuquerque 
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Hardwoods 


O AK Plain and Quartered 

Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray GRobinson 


Lumber Company 
CINCINNATI, OHIO 


























Maple, Birch, Beech 


FLOORING 


Made fron. Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 




















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 


























Manufacturers 


Short Leaf Pine and Hardwoods 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 
BIRCH- SOFT ELM 
Try HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 
Us “Sure Fie” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster- Latimer 
MELLEN, 


wis Lumber Co. 












Rotary Cvt 

Northern 
Members of 

Veneers ces 





FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce 
Hemlock, Cedar Posts and Poles, Lat and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand 

Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 


The Northwestern Cooperage P 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1331 Monadnock Block. 
Minneapolis Office: 516 Lumber Exchange. 








Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























17 17 
VON PLATEN-FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
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Surface Measure 


ESTIMATOR 


A new publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid es:imating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior a..d exterior finish, 
pam. doors, sash, blinds, door and window 

es, etc, etc. Send for circular containing 


sample pages. 


Pocket Size (444 x 64"’) $5.00, Postpaid. 
American Lumberman 























431 So. Dearborn St., CHICAGO, ILL. 


———— 














last week conferring with R. F. Lilly, secre- 
tary of the Cady Lumber Corporation, which 
buys timber from White Mountain Apache In- 
dian reservation near McNary, Ariz.; and with 
Col. George E. Breece, purchaser of stumpage 
in the Mescalero reservation, near Alamogordo. 

Jack C. Stutz, superintendent Whitmer-Jack- 
son Co.’s sash and door factory, returned last 
week from Oshkosh, Wis., where he attended 
the funeral of his father, Ignatz Stutz, who 
died in his 85th year. The latter was a log- 
ger and timber land owner in Bohemia, com- 
ing to Oshkosh in 1888. He had a family of 
eleven children, and since the death of his 
wife in 1898 had resided with a daughter, 
Mrs. George Putzer. 


Birmingham, Ala. 


May 14.—With ideal weather, retailers have 
been busy with delayed deliveries as well as 
new business. Sales have been on the in- 
crease, mostly for larger buildings. Dealers 
as a rule have been able to fill in, but have con- 
siderable trouble in getting delivery of cer- 
tain items, one being 2x10-inch, 14-foot. Green 
stock is being put on jobs. Another scarce 
item is No. 3 1x6-inch sheathing. Cars of 
6-inch and wider are plentiful, but straight 
ears of 6-inch, needed 
for form work, have 





of the committee on arrangements, have com. 
pleted plans. A representative from 
member firm will be on hand. . 


Pittsburgh, Pa. 


May 15.—A shortage of Appalachian hem- 
lock is a recent development, West Virginia 
mills being unable fully to supply building 
demands. There is also an increased demand 
for West Virginia soft poplar and hard maple, 
More optimism prevails: among retailers on 
account of good weather, and they are very 
hopeful that reduction in freight rates on bity- 
minous coal to the Lake region may improve 
business in mining regions. Small house 
building in Pittsburgh is in larger volume 
than had been expected, and with many large 
building operations has kept retail volume at 
a fair level. There is improved demand for 
West Virginia maple, chiefly 6/ and 8/4. At 
present sound wormy chestnut is in surplus 
at mills, but in general the demand is a little 
ahead of production. Industrial demand in 
Pittsburgh district has not reached normal, 
and cheap grades of lumber are selling at low 
figures. Mills are holding firmly the prices 
that have prevailed in southern pine in the 
last three weeks, No. 2 common and better 


every 





been hard to get. Con- 
tractors use end 
matched S2S&CM for 
form, stock, and have 
reported higher recov- 
ery than in using plain 
end, especially in 
heavy construction. 
New price lists carry 
advances of 50 cents to 
$4, and mills have 
small stocks of wanted 
items, but good 
weather will enable 
production of these to 
be speeded up. Prob- 
ably the greatest ad- 
vance was in No. 2 and 
better shortleaf dimen- 
sion. The 2xé6-inch 
S2S&CM passed $20, 
mill basis, and No. 2 
and better and No. 1 
factory flooring show 
improvement. Car deck- 
ing demand seems to 
be picking up, and sid- 
ing and lining in No. 1 
and C are called for, 
but prices are un- 
changed. Small timbers, 
especially Rosemary or 
dense longleaf, are in 
good demand. For the 
2x14- and 2x16-inch up 
to 28-foot, fir is being 
used. All Bé&better 


cipal 





Planting a tree in celebration of American Forest Week, in front of 
City Hall, Albuquerque, N. M. Picture shows Arthur A. Hood, past 
Supreme Snark of Hoo-Hoo, wielding the shovel, while Mayor Clyde 
Tingley is signing the “Friends of the Forest” pledge. 
left is Parson P. A. Simpkin, Hoo-Hoo chaplain, who was the prin- 


Second from 


Speaker on this notable occasion 





items are weaker, and 
some mills have been able to sell No. 1 and 
C within 50 cents of B&better price. Dropping 
grades in 1x6-inch and wider kiln dried finish 
are in good demand, as well as straight cars 
of 1x6-inch worked from No. 1 and C into 
jambs, casing and base. A few cars of No. 1 
and C, or No. 1 and better, moldings are being 
sold. Shiplap, 8- and 10-inch, is being largely 
used as sub-floors. There is unusual call for 
1x8-inch S1S only, 1x6-inch worked }}-inch, 
and for 2x6-inch and wider No. 3 dimension 
for resawing because regular sheathing stock 
is scarce. There is little call for S2S&CM 
plain end stock, unless at a price in line with 
1x4-inch flooring of the same grade. 

Increased demand is noted for 1x4-inch and 
wider, S2S&CM, plain end white and red oak 
flooring planks, which have been used in 
several of Birmingham’s show homes, though 
end matched would be more satisfactory if 
obtainable. A number of manufacturers are 
offering treated oak flooring. There is being 
sold here red and white oak plain end flooring, 
4- to 18-foot on 2-foot multiples, handled more 
in the manner of pine flooring. 

The Webb-Hewit Wrecking Co. is a concern 
newly formed to deal in “used”’ lumber exclu- 
sively. Its plant is at 15th Street and Ave- 
nue “A” South. ; 

The Retail Lumberman’s Club of Birming- 
ham has accepted the invitation of the Mobile 
Retail Dealers’ Association to enjoy a two 
days’ fishing trip, and will leave here on the 
evening of May 24. H. B. Reynolds, president 
of the local club, and Allen K. Wood, chairman 


boards and roofers and ‘No. 2 common and bet- 
ter dimension continuing strong. Prices on 
all kinds of white pines are being well main- 
tained. 

The Joseph W. Cottrell Lumber Co. has 
moved to the Federal Reserve Bank Building. 

A new addition to the lumber fraternity in 
Pittsburgh is the Empire Lumber Co., which 
has been organized by George H. Young, who 
is sales manager, and is located in the 
Empire Building. Mr. Young states it is the 
intention of his company to do a general 
wholesale commission lumber business. 


Boston, Mass. 


May 15.—The Woodstock Lumber Co.’s mill 
at Eagle Lake began to saw last Thursday, 
and the Madawaska Lumber Co.’s mill is again 
in operation. Production of eastern spruce is 
now substantially larger than a month ago, 
but prices remain firm. 

Wholesalers say that spruce frames are 
quiet but firm at $42 base. The tendency in 
random prices is upward. Spruce and hem- 
lock boards are very firm because of scarcity 
of dry stock. Spruce and hemlock lath are 
moving rather slowly at last week’s prices. 
Although the Coast market for fir is strong, 
transit lots are offered at attractive prices. 
Oak flooring prices are still irregular. One 
large manufacturing company is_ shading 
prices on Idaho white pine. Southern pine 
roofers are firm, the 8-inch air dried selling 
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easily at $30.50, and as much as $31 being 
quoted. Local specialists in West Coast lum- 
per have been notified that the Intercoastal 
Conference rate on cargoes in July will be 
$14, the same as in May and June, and $1 
above the April rate. 

Col. W. B. Greeley, recently selected as sec- 
retary-manager of the consolidated West Coast 
Lumbermen’s Association and the West Coast 
Lumber Trade Extension Bureau, was in Bos- 
ton last week interviewing wholesalers and 
retailers who are handling Coast woods. 

One of Boston’s old lumber wharves and 
mill sites, located on the East Boston water- 
front directly opposite the Charlestown Navy 


Yard, is to be sold at public auction May 28. 
Shreveport, La. 
May 14.—Demand and production have been 


about on a par. Weather has been good and 
shipments have been fairly heavy, but mills 
still have a good number of unfilled orders. 
Prices are firmer than usual at this time of 
vear. Mills are showing a readiness in ‘ttak- 
ing on business to keep them busy through 
the summer slack period. The greatest vol- 
ume of orders is coming from “Central Freight 
Association Territory.’ Detroit, Chicago, and 
St. Louis all are contributing generously. 
There is very little haggling about prices. 
B&better grades in finish, flooring, drop siding 
and other items are slow, though the spread 
between B&better and common grades is so 
narrow that the B&better looks too low. De- 
mand from Texas and Oklahoma is just fair, 
but this is not their season for heavy buying. 

Hardwood is still dragging. Inquiry is light. 
Mills are curtailing all they can. 


Jacksonville, Fla. 


May 14.—Just a slight easing off in volume 
of orders has been noted by shippers of south- 
ern pine. The mills have orders for practi- 
cally all of the stock they can get out for the 
time being, and are not over-anxious for fur- 
ther bookings until they can get caught up 
after the delays caused several weeks ago by 
heavy rains. Shipments are moving steadily. 
The woods are beginning to dry out nicely. 
Prices have been steady. 

Cypress mills and wholesalers seem to be 
enjoying the best business they have seen for 
the last twelve months. Stocks are moving in 
just about the assortments the mills desire. 
The demand for better grades of finish has 
increased, although it is bought in mixed cars 
only, and orders are sufficient to take care of 
production. It is to be hoped that orders will 
increase sufficiently to mové some of the older 
stock. The best moving items in straight cars 
are Nos. 2 and 3 common for sheathing. There 
is very little of these two grades to be had at 
any price these days, especially in specified 
widths, and it is almost impossible to buy 
either grade in straight cars of 10- and 12- 
inch, no matter at what price the business is 
offered. There is a scarcity of 10- and 12-inch 
in “C” and a good many of the mills are get- 
ting their trade to substitute ‘‘B” in these 
wider widths. Cypress lath are moving 
nicely, and No. 1 are bringing about $5 at mill. 


New York, N. Y. 


May 14.—Good wholesale business one day 
and bad the next has been the order of things 
for the last two weeks or more. Retailers 
are not buying in volume commensurate with 
their own sales. Westchester and Long 
Island yards are busy without exception, and 
yet wholesale orders are scarce. Retailers 
themselves—or a majority of them, at least— 
are not complaining of business. One of them 
said there was no use of piling up stocks 
when he can get orders filled on the shortest 
notice, and at virtually the same prices as 
prevailed a month ago. But the wholesaler 
who does not feel that he is better off this 
spring than he was last is the rare excep- 
tion. 

William S. Beckley, jr., is making consid- 
erable improvements in his property at 425 
West Thirtieth Street. Mr. Beckley said a 
new 4-story warehouse had been opened and 
that the general brightening up around the 
place was due to this being the firm’s twen- 
tieth anniversary. 

Robert C. Thackara, chairman United States 
Intercoastal Conference, has gone to the Pa- 
cific coast, where a western branch of the 
conference will be established. Mr. Thack- 


ara was formerly with the Luckenback Steam- 
ship Co. . 

Robert J. Bamber has severed connections 
with the Comfort Coal & Lumber Co., Hack- 
ensack, N. J., and has joined the staff of the 
Fairmont Coal & Lumber Co., also of Hacken- 


sack. 
Laurel, Miss. 


May 14.—The local pine mills report de- 
mand considerably better. Practically all 
prices are advancing. The situation today ap- 
pears better than it has for a long time. Pro- 
duction is considerably under normal through- 
out this section. Weather last week has been 
very good, and has favored logging and ship- 
ping. The export market is beginning to show 
some response to bettered domestic condi- 
tions. Export shipments have -been going for- 
ward at a good rate. There is very little 
export lumber in the hands of manufacturers. 
Therefore, sales being made from day to day 
and orders booked are mostly for stocks yet 
to be manufactured. Prices are _ therefore 
holding firm. 


Philadelphia, Pa. 


May 15.—The market was not very brisk 
this week. Retail dealers, however, report 
that a pretty fair volume is moving out of 
their yards, but say that it is not up to par 
for this season. 

Continued rains in producing sections of 
the Southeast made shipments slow, and a 
little premium was asked for prompt delivery 
of air dried boards and dimensions. 

H. Benton Leedom, of Bethayres, was 
elected a director of the Pennsylvania Lum- 
bermen’s Association at the annual meeting 
of the Bucks County unit, to succeed William 
Hobensack, who resigned recently. A definite 
budget was voted, and an impressive program 
of advertising was established. Other mem- 
bers elected by the unit were: Elmer K. 
Moyer, Perkasie, president; Louis K. Leedom, 
vice president; and David Watson, reélected 
secretary-treasurer. 

Members of the Philadelphia Wholesale Lum- 
ber Dealers’ Association were guests of Mel- 
ville G. Wright, president, at a birthday party 
in connection with the regular weekly meeting 
on May 7 at the City Club. L. R. Putman, 
merchandising counsel for the Maple Flooring 
Manufacturers’ Association, also a _ guest, 
spoke on trade ethics. Mr. Wright was pre- 
sented with a silver service by association 
members. 

The Mell & Sons Lumber Co., manufacturer 
and wholesaler of pine and hardwoods, re- 


cently moved its offices to the Union Bank 
Building. 
es 
Brookhaven, Miss. 
9 
May 14.—Orders that are being held up in 


Alabama and Georgia on account of floods are 
being replaced. with mills in this section, and 
a number of the eastern retailers are finding 
themselves short of lumber and are wiring hot 
tracers for shipment. On account of mills 
having so many orders ahead that must be 
put through the planing machines, they are 
being delayed four or five days. Of course, 
orders for stock flooring, ceiling, siding etc., 
can still be given quick dispatch. Orders last 
week were about 25 percent in excess of pro- 
duction. An outstanding feature is the de- 
cided scarcity of 2-inch dimension, especially 
in dry stock, so there is complete willingness 
on the part of many buyers to permit partly 
dry stock to be loaded. Price lists going ‘into 
effect this week are showing substantial ad- 
vances on all 2-inch lumber from No.1 on down 
through No. 3 in all sizes. The mills-are de- 
termined in their attitude to get the price up 
to where there is a living in this business. 
Notwithstanding the general bullish tone of 
the market, all mills in this section are clos- 
ing down Saturday at noon. 


Pine flooring market is in excellent demand, 
except possibly 1x4-inch B&better and No. 2, 
as these items continue in heavy surplus. 
Rift flooring items have been selling in excel- 
lent volume, but mills in this section have no 
surplus. Drop siding sales have been showing 
some increase, but prices are still rather low. 
There appears a decided improvement in de- 
mand for %x4- and %x4-inch ceiling items. 
Demand for %x4-inch partition, except No. 2, 
is practically at a_ standstill. Bevel and 
square edge siding have shown very little 
activity. Pine moldings are not selling read- 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - RAYMOND, WASH. 
General Sales Office: PORT LAND, ORE, 
Chicago Representative 
Western Wood Products Co., 2251 S. Loomis St. 


Old 
Growth 








Here’s the Place to Buy— 


Flooring —_‘Finish 
Soft Yellow Siding Moulding 
Ceiling Thick Clears 


FIR 


Factory & Industrial Stock 
[Fir Plywood co 





Try Our CEDAR 
SPRUCE WESTERN 
HEMLOCK PINE 














SULLIVAN [ 


LUMBER CO. 
Portland, Oregon 














CALIFORNIA 


Redwood 


Finish— Siding 


Here’s the lumber dealers are 
selling because it’s the kind 
builders want. 


Write for list and prices today. 


Albion Lumber Co., Aision Catfornis. 


Mills: Albion and Navarro, Cal. Sales Office: Hobart San Francisce. 
San Di 320 poet hag 
Los Angeles Office, "397 Pacific Electric Bldg. 

















HERE HE IS! 


the 
Douglas Fir 
HOUN’ !!! 


You met him at the lumbermen’s 
conventions. He'll work for you— 
. as he is working for many live lum- 
ber dealers now—in a hundred different ways; as a 
prize to your townspeople who bring in new custom- 
ers; for Boy Scouts who bring in roofing prospects, etc. 
A Real Business Booster, and yet very inexpensive. 
Write for prices and methods now being successfully 
used by other dealers. 


TILLICUM TOYS, inc. 


Tacoma, Washington 
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| TRY OUR 
No. 2 Common S4S 
Dimension 
The grade is good—You will 


like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


TNasn” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg , Minneapolis, Minn, 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Frank Probst, P.O.Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.E. Wade, - - - ~- =~ Lincoln, Nebraska 




















We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 


SATTTLETE A tte teeees 


Keep bank 
credits open 


for seasonal and emergency 
needs. Let peak seasons carry 
the burden of off seasons. Pay 
as you cut. 


We underwrite bond issues of 
$100,000 upward for West Coast 


logging, lumber and pulp opera- 
tors. Call or write. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRST NAT. BK.BOG. BARTLETT BLDG. 











Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











ily, possibly due to the desire of the mills to 
get a little better price. Finish items have 
been a little slow, except export saps, which 
have been rather active, 

Four-inch No. 2 fencing has been moving in 
fairly good volume, but the present price of 
$20 f. o. b. mill is holding down orders to some 
extent. Stocks are not very heavy. Six-inch 
No, 2 fencing and flooring are extremely firm 
at $21.50, and some sales are being made at 
$22 or about $4 above quotations of early in 
the year. Eight- and 10-inch No. 2 shortleaf 
is readily selling at $22 to $22.50, and some of 
the largest buyers in Chicago territory are 
offering $3 in excess of what they were offer- 
ing a few weeks ago, but are still below 
today’s market. No. 2 lumber is strong, ex- 
cept 12-inch, which is still sluggish. The 5/ 
and 6/4 No. 2 is about all sold out, as the 
export market has been taking this stock very 
readily. No. 3 has been moving pretty well. 
Stocks of 8- to 12-inch No. 3 boards are fairly 
well assorted, but the 4- and 6-inch widths 
are very scarce. This is true of both longleaf 
and shortleaf. The grain door operators are 
active and making bids for No, 4. This stock 
readily sells for $9. Box shook business has 
been holding up quite well, and today’s rain 
will certainly be a great help to the cabbage 
crate business, / 

Domestic inquiries and orders for pine tim- 
bers have been extremely heavy, while export 
has slowed up a little. This is a happy situa- 
tion for the mills, as they will be better able 
to care for interior trade. Of No. 1 longleaf 
dimension, 2x10- and 2x12-inch, 8- to 24-foot, 
there is practically no stock to be had, either 
green or dry, and buyers are willing to take 
green stock. Dry mill stocks of all dimension, 
both longleaf and shortleaf, are very scarce. 
Sales of No. 2 dimension have been very 
heavy. No. 3 stocks are rather low. 

Pine lath sales have continued in good vol- 
ume. A number of nice orders for pine shin- 
gles have been received. 


Norfolk, Va. 


May 14.—North Carolina pine enjoyed 
another week of good demand. Bad weather, 
however, is seriously curtailing production 
and shipments. The millman therefore con- 
trols the price situation. The weather is 
clearing up a little. Prices on a number of 
low grade items are advancing. A great deal 
of lumber is being inquired for, but buyers 
are fighting strenuously against higher prices. 

Demand for 4/4 edge No. 2 and better, both 
band and circular sawn, has been fair only. 
Edge 4/4 No. 3 continues very quiet. No. 2 
and better 4/4 stock widths have been mov- 
ing a little better. Good circular finish is very 
scarce, for good logs come from swamps and 
lowlands and it is impossible to log in these. 
No. 3 4/4 stock widths are moving a little 
better. The 5/4 and 8/4 No. 2 and better have 
been quiet, but more 6/4 could be sold if avail- 
able. Miscuts, 4/4 are also in good demand. 

Sales of 4/4 edge No. 1 box, kiln dried rough, 
have been light. More airdried could be sold 
at a good price if available. Edge box 
dressed and resawn is in fair demand. Edge 
4/4 No. 2 box dressed, has been in better 
demand in small lots. Dressed stock gives a 
better net return than rough. No. 1 4/4 stock 
box, kiln or air dried, continues active and very 
scarce. Prices are still advancing, particu- 
larly on dressed box, and mills are turning 
down a great volume of business because they 
do not wish to sell further ahead. No. 2 4/4 
stock box continues in brisk demand, and 6-, 
8- and 10-inch widths are hard to buy for quick 
shipments. The 12-inch is now moving a little 
better. Prices are stronger. Edge box, 5, 
and 6/4, dressed and resawn is moving a little 
better. Box bark strips, 4/4, continues active 
with price showing no change. Pine and hard= 
wood dunnage are also very active and are 
scarce. 

There has been a good demand for mixed 
cars of flooring, partition, roofers ete. and 
roills are getting slightly better prices. Stocks 
at small mills are pretty well broken up, and 
millmen are unable to quote on many inquiries. 
Solid cars of one width of flooring and parti- 
tion are hard to sell, even at rather low prices, 
for oak flooring competition is seriously felt. 
Kiln dried roofers are very active, and prices 
have been advanced further, a number of mills 
being oversold. Air dried roofers are very 
scarce, but the weather in roofer sections 
has cleared up. The 6-inch air dried are quoted 
at $19 to $19.50 f.o.b. cars Georgia main line 


rate, and $1 more for other widths. Caroling 
roofer mills seem to be getting a little better 
than this for quick shipment. 


Jackson, Miss. 


May 14.—Good weather has been a great 
boon to pine shippers, and loading has been 
brisk, though the broken condition of stocks 
hinders the prompt filling of many orders. A 
nice volume of new business has also been 
booked. No. 2, in 8- and 10-inch, is still the 
leader at about 50 cents higher than last 
week. Dimension plants have had as heavy 
or heavier bookings than during the previous 
week. A number of items are still short, 
especially 2x4-inch, 8- and 9-foot lengths, 
while 2x8-inch, 12-foot is bringing a premium 
for prompt shipment. Crating lumber has 
moved in a large volume. None of the mills 
have any 4-inch No. 2 strips, and these bring 
an unusually high price. There was some ex- 
port business booked. A number of the smaller 
retail yards have difficulty in keeping their 
stocks well balanced, because they do not 
give the producers time enough to assemble 
mixed orders. The lath market is somewhat 
stronger with sales slightly larger. Heavy 
joists have started moving and a number of 
the mills report good bookings. A number of 
the smaller units cutting joists and other 
items of No. 2 and better dimension are still 
closed down due to unsatisfactory prices. 
Longleaf timbers for the interior market are 
still very strong. Good prices have been paid 
for large schedules for very quick shipment. 
There is a good deal more stability to the 
market today. No large blocks of stock are 
being forced on the market, and sales mana- 
gers are adhering to price lists. 


The local lumbermen were entertained at 
their regular weekly luncheon last Thursday 
by Misses Annie Myrtle and Ruth Robertson, 
who sang several popular and classical num- 
bers, accompanied by Mrs. J. W. McKewen at 
the piano. Mr. Kendle, connected with the 
Hardwood Manufacturers’ Institute, of 
Memphis, gave-.a very encouraging talk on 
conditions in the hardwood industry. Paul P. 
Bellenger, assistant sales manager of Trenton 
Lumber Co., stated that the pine market is 
rapidly stiffening. 


Aberdeen-Hoquiam, Wash. 


May 12.—Wm. Donovan, of the Donovan 
Lumber Co.; Neil Cooney, of the Grays Har- 
bor Commercial Co.; B. B. Averill, of the 
Aberdeen Lumber & Shingle Co.; F. H. Hul- 
bert, of the American Mill Co.; Thorpe Bab- 
cock, of the Northwestern Lumber Co.; Clar- 
ence Blagen, of the Grays Harbor Lumber 
Co.; G. G. Kellogg, of the E. K. Woods Lum- 
ber Co.; J. H. Wilson and Wm. C. Wilson, 
of the Wilson Bros. Lumber Co., and F. G. 
Foster composed a group of lumbermen who 
journeyed to San Francisco to confer with 
C. M. Weatherwax in regard to the proposed 
merger of lumber interests on Grays Harbor. 
No definite infomation has been received in 
regard to the development of the proposed 
organization. F. H. Hulbert, of the Ameri- 
can Mill Co., on his return from San Fran- 
cisco, stated that the enforced curtailment 
was having a beneficial effect on the market, 
and that both the California and Atlantic 
coast markets were showing an improve- 
ment. 


A record was established at the camp of 
the Saginaw Logging Co., Brooklyn, Wash., 
recently when 134 cars were loaded contain- 
ing 432 logs, 891,000 feet woods scale. The 
loading was done in eight hours elapsed time 
by one side at one landing by one duplex 
engine. This establishes a new record for 
speed in log loading. 


A. L. Davenport, general manager Pacific 
Lumber Agency, suffered the fracture of two 
ribs in a recent automobile accident. 

Employees of five Grays Harbor mills— 
the Bay City Lumber Co., E. C. Miller Cedar 
Lumber Co., Donovan Mill No. 1 and Schafer 
Bros. Lumber & Door Co.—were recently ad- 
dressed by George Pearson, of Bend, Ore., 
who urged them to coéperate in promoting 
the use of wood. At the conclusion of the 
meeting the employees asked the manage- 
ments and owners of sawmills on Grays Har- 
bor to assist in the formation of wood pro- 
motion committees. 


(Continued on page 86) 
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Letters From the Mail of a Wholesaler 


JACKSON, Miss., March 5, 1928. 
THe HiGH GRADE LUMBER Co., New Orleans, La. 


Gentlemen: A year slips around mighty fast. 
I have just nad the stenographer transferring 
the files and throwing away a lot of the mail 
that has served itS purpose and will never 
be any good any more except to take up 
space in the files. Is it not strange how 
some firms keep records forever and clutter up 
their places with ancient files, thinking perhaps 
some day they may need to refer to them? 
At the end of a year or shortly thereafter I 
run through mine and destroy all that I know 
is of no value. I keep my books, of course, 
but what is the use of keeping mail forever, 
or the records on a car after it is paid for 
and the freight bill has been checked and 
the claim, if any, has also been paid and the 
whole file is marked “Closed”? 

But what causes me to write you is the 
fact that in going through the mail I ran 
into a letter I wrote you April 2 last year ask- 
ing you to let me know what you thought 
of 1927. Your reply is attached and I have just 
read it over. You were really a fair prophet, 
because except for the flurry that came in 
May as a sequence to the Mississippi flooded 
area, the market settled down to a compar- 
atively low level and stayed there. 

Not having heard from you in a long time 
I am wondering if you are still spending part 
of your time “prophesying,” or are now so 
busy running the details of the business that 
you have no time to study trends, nor tell 
your friends about them. Let me hear from 
you. Yours truly, B. GREEN. 


New ORLEANS, La., March 7, 1928. 
Mr. L. B. GREEN, Jackson, Miss, 


Dear Sir: You are correct about how swiftly 
the time flies. They say it seems to go faster 
as we get older. I think it is because we 
live more strenuously and feverishly. There 
is no question but what when we permit busi- 
ness to absorb us, and our chief motive is to 
make our business a success and see how 
much better we can make this year than last, 
from a business viewpoint; and when all our 
thinking processes have a background of busi- 
ness, the time flies. It is also because our 
expenses and responsibilities are greater and 
we are under such pressure to make ends 
meet, the time flies by before we make it, and 
if we make one end meet, we are under more 
pressure to make the next one meet, and there 
are always more ends out ahead of us. 

It was really a shock to me to know that 
nearly a year had passed since we had that 
little exchange of views, yet it is true and 
we are now in the midst of 1928, hoping that 
it will be better, even as we hoped in start- 
ing out ’27. It does look as though with 
timber constantly getting scarcer, and the fact 
that when a mill cuts out, it is becoming in- 
creasingly harder to find another satisfactory 
location, the market for lumber would be more 
satisfactory. But it is not and the buyers 
are not to be stampeded at all. So we are 
settling down for another year to meet con- 
ditions as they are and make the most of them. 

I have been tied down to more detail lately, 
as you suggest, and have not had time to 
express myself on trends even if I knew any- 
thing about them. But we have made some 
changes in the organization now which will 
give me more time, and I am going to let my 
old friends hear from me more than once a 
year. When you have anything of interest 
put it before us. Yours truly, 


HiegH GRADE LUMBER Co. 


H. G. L.-H. H. G. Logan. 


JACKSON, Miss., Mareh 9, 1928. 
THE HigH Grape LuMBER Co., New Orleans, La. 


Gentlemen: We have your good letter of 
the 7th and are glad to hear from you. Since 
writing you we have a proposition from Cross- 
land & Bell, of Brocton, asking us to con- 
sider handling their output on a 10 percent 
basis, advancing them $18 a thousand. We 
can hardly finance this ourselves, and are 
wondering if we can make some arrangement 
with you by which we might handle it to- 
gether. We will look after the details and 
you arrange for ‘the financing. Think it over 
and if you are interested, outline a plan by 
which we might handle it together. Yours 
truly, L. B. GREEN. 





New ORLEANS, LA., March 12, 1928. 
Mr. L. B. Green, Jackson, Miss, 


Dear Sir: Replying. to your letter of the 
9th, we would be glad to be associated in a 
deal with you but wish to discourage the pres- 
ent proposition on the ground that the mem- 
bers of the Institute, as you know, have re- 
cently held regional meetings all over the 
country making a real effort to control pro- 
duction. The best minds in the lumber busi- 
ness are behind the movement both in pine and 
hardwood. It looks like a solution if unanim- 
ity of action can be had. Now in the face 
of this, if we start up Crossland & Bell at a 
time when the movement is on to curtail, will 
we not be running in the face of what we 
know is best and right for the general good 
of the business? Here is the point: For the 
last year and at present, and it looks like for 
a considerable time ahead, a good order is 
more of an asset than a good mill, because 
there is plenty of lumber for a _ wholesaler 
to handle, and plenty of stocks on which he 
can make a reasonable margin without an ad- 
vance, if he has the orders in hand. Why 
then should he go out and put up his good 
money in advance to help some fellow run a 
mill, the output of which is not needed, and 
on which he will not make any more in the 
long run than he can make on stock that re- 
quires no advance? Yours truly, 

HicgH GraApDE LUMBER Co. 


EH, G: L.-H. H. G. LOGAN. 


JACKSON. Miss., March 18, 1928. 
Tur High GrapE LUMBER Co., New Orleans, La. 


Gentlemen: We have your letter of yester- 
day. We considered before writing you the 
matters you covered, and thought your high- 
minded sense of the general good might lead 
you to that conclusion, but thought it no harm 
to put the matter before you and get your 
views. There is this side of it. All the whole- 
salers. are not as conscientious as you. Cross- 
land & Bell wrote us they can get a St. 
Louis wholesaler to make the advance and take 
over their sales on the 10 percent basis, but they 
would rather deal with you through us as they 
know us both and will feel better in our hands. 
So when they have made up their minds to run, 
and feel that they have to run, as they have 
their timber payments to meet, also have their 
mill to keep up and their organization to keep 
together, they are going to run whether we 
finance them or not and the timber will be on 
the market through some other hands if not 
ours. We are members of the Institute and 
will handle the production in accordance with 
their schedule. Far be it from me to say or 
do anything that would influence you toward 
lowering your high standard of honor as to 
what is best for the general good, but I have 
to be thinking about L. B. and you better be 
thinking of the High Grade Lumber Co. Here 
is a good output that we can handle and if 
we do not St. Louis will handle it. With my 
assurance that the production will be under 
the Institute plan’s control how do you feel 
about taking it on? Yours truly, 

L. B. GREEN. 


New OrR.EANS, La., March 14, 1928. 
Mr. L. B. GREEN, Jackson, Miss. 


Dear Sir. I have before me your letter of 
the 13th. What are you trying to do: Make 
me take back all I said in my letter of the 
12th? It looks like when a lumberman wants 
to do right and try to keep a sawmill from 
running he is blocked at every turn and the 
mill runs anyway. Nothing but fire or actual 
bankruptcy will stop a sawmill. Even bank- 
ruptcy does not always do it; because then 
they appoint a receiver or refinance temporarily 
to cut up whatever timber may be left. 

Of course, if those boys are going to run 
anyway, and you are coéperating with the In- 
stitute on limiting the production in accordance 
with their plan, I can see no harm in us taking 
a shot at financing it as well as St. Louis. We 
really do not need the output, but controlling 
it has this advantage: We can tell them what 
to cut in the way of thicknesses that will best 
meet our ideas of the market. Further we can 
make some contracts with customers based on 
this definite source of supply and character of 
stock, that we might otherwise be unable to 
handle. 

We will want to put in the contract that we 


can stop’ them for awhile ourselves if we see 
fit, in addition to the Institute’s control of total 
production. If this can be done you might 
bring them down with you and we will see if 
we can get together. Of if you think best I 
will run up there and we will go out to the 
mill where we will all be on the ground to- 
gether. Yours truly, 
HigH GRADE LUMBER Co. 
H. G. Logan. 
H. G. 1.-H. 
[Another instalment of these Letters from 
the Mail of a Wholesaler will appear in a later 
issue.—En1ror. ] 


CI CALIFORNIA Coo 


—— White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


‘ . ’ 
CALIFORNIA 


REDWOOD 














Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 





Crocker Building, - - San Francisco 
Lane Mortgage Bldg , - - Los Angeles 
Grand Central Terminal, - New York 
London Guarantee Building, : 
306 North Michigan Avenue Chicago 
W. O. W. Building, - : Omaha 
| Bankers Trust Bldg., - - ieenees J 


















ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 
CLEARS 


Our Service 
will please 
you. 
Try 
us, 


H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 


R. H. Downman 
J. W. McWilliams 


C. D. Terwilliger, 
Sec.-Treas, & Gen. Mgr. 


F. E. Walker, Asst. Sec. & Treas. 


Clover Valley 


Lumber Co., ‘ox{rornia 
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California White Pine 
California Sugar Pine 
California 


California 
White Fir | Redwood 


Yard, Factory and Industrial Lumber. 


Monadnock Bldg., 
FRANCISCO, CAL. 
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WALNUT SQUARES 


AND DIMENSION 


For table legs, chairs, dressers and other fur- 
niture. Clear four sides andtwoends. Cut 
to exact size, steamed and ends paraffined. 


Gram-Willis Lumber Co. 


228 N. LaSalle St., CHICAGO, ILL. 
Telephones: Franklin 3485-6 








Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 








Reduce Those Credit Losses 


—by selling on the ratings and reports of an 
agency that has specialized in this field for 
over 50 years. 


Clancy’s Red Book Serv- 
ice covers the lumber buy- 
ing trade thorougly, re- 
porting new names and 
rating changes TWICE a 
week. 


Ask for rates and 
Pamphlet No. 49-S. 
Our Collection Depart- 
ment is always at your 
command whether or not 

you are a subscriber. 


Lumbermen’s Credit Association 
308 So. Dearborn Street, CHICACO 
Eastern Headquarters: 35 So. William St., 
| New York City 














O TIMBER ESTIMATORS O 





JAMES W. SEWALL 


Consulting Forester 
Old Town, tt Maine 








TIMBER 
ESTIMATORS 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


Wis Comlbesbgs- NEW ORLEANS 


asper Lemieux 
rederick Lemieux 
H. Day 

















Lumberman’s Actuary 
Does a Man’s Work 


Shows at a glance number of bd. ft. in given num- 
ber of pieces, how many pieces it takes to make a 
on number of bd. ft., cost of any number of bd. 
t between 2 and 29,000 by quarter dollars from $6 
to $75 per M. Includes tables for figuring lath, 
shingles, wall board; tables for estimating stud- 
ding, joints, rafters, roof sheathing, shiplap, floor- 
ing, etc , etc. 
Will save its cost in 3 months. You can’t afford 
to be without it. 


Price postpaid, 
bound in leather $8.50. 
American Lumberman 
431 South Dearborn Street, CHICAGO 
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W. E. Snider, manager of the Chicago office 
of the Natalbany Lumber Co., left last Friday 
for a ten days’ visit to the mills at Hammond, 
La. 


W. D. Wheeler, of W. D. Wheeler & Co., 
Marshfield, Wis., was in Chicago this week 
calling on his friends in the local northern 
hardwood trade. 


D. S. Watrous, sales manager of the Perfec- 
tion Oak Flooring Co., Shreveport, La., spent 
a couple of days in Chicago this week visiting 
among his friends in the local trade. 

Thomas M. Stribling, assistant general man- 
ager of the George E. Breece Lumber Co., Al- 
buquerque, N. M., when in Chicago last week 
reported the shook business very good. 


E. M. Tilden, of the Tilden Lumber & Mill 
Co., prominent retailer of Oakland, Calif., was 
in Chicago on Saturday last on his return to 
headquarters following an eastern business 
trip. 


D. W. Dardis, of the Dardis Lumber & Fuel 
Co., Burlington, Wis., when in Chicago on 
Tuesday of this week reported that the retail 
business in his territory was of seasonable 
volume. 


Frank Blair, sales manager of the Von Pla- 
ten-Fox Co., prominent manufacturer of north- 
ern hardwoods of Iron Mountain, Mich., when 
in Chicago Monday reported a fairly good vol- 
ume of business. 


Under date of May 9, the Hudson Hard- 
wood Flooring Co., of Memphis, Tenn., ad- 
vises that effective May 7, the Nat F. Wolfe 
Lumber Co., of Chicago, has been appointed 
exclusive representative for the sale of its 
flooring in the Chicago and Milwaukee dis- 
tricts 


L. W. Wilson, manager of the Chicago office 
of the Sugar Pine Lumber Co., announces 
the addition to the sales force of H. J. Ford, 
who has been.employed at the Pinedale ( Calif.) 
plant for a number of years. Mr. Ford is 
well versed in the manufacture and use of 
California white and sugar pine. 


A. L. Mattes, formerly manager of the 
Prince Albert Lumber Co., of Prince Albert, 
Sask., Canada, was a visitor in Chicago last 
week. Mr. Mattes and his family motored 
here from Santa Monica, Calif., where he now 
resides. They contemplate visiting eastern 
Canada before returning to their home. 


The H. K. Porter Co., well known manufac- 
turer of logging locomotives, with headquar- 
ters at Pittsburgh, Pa., announces the removal 
of its Chicago office from 447 Monadnock 
Block to the new Engineering Building, Wells 
Street and Wacker Drive. George Kirtley, dis- 
trict manager of the Chicago office, remains in 
charge as heretofore. 


A. E. McIntosh, sales manager of the Grays 
Harbor Veneer Co., Hoquiam, Wash., stopped 
over in Chicago for a couple of days this 
week on his return to headquarters from a 
business trip to eastern and southeastern con- 
suming centers. While here he conferred with 
the Gram-Willis Lumber Co., exclusive sales 
representative in the middle western territory. 


H. A. Libbey, assistant to General Manager 
H. W. Cole, of the Little River Redwood Co., 
Crannell, Calif., spent several days in Chicago 
last week in the course of an extended eastern 
trip for the purpose of making a survey of 
redwood conditions. While here Mr. Libbey 
conferred with Milton V. Johns, sales man- 
ager of the Redwood Sales Co., of which the 
Little River Redwood Co. is a member. 


George Holden, sales manager of the Mc- 
Goldrick Lumber Co., Spokane, Wash., well 
known manufacturer of Idaho white and Pon- 





dosa pines, was in Chicago this week in the 
course of an extended business trip through 
the middle west. He expressed himself as well 
pleased with the volume of orders being re- 
ceived from the consuming territory he vis- 
ited, 

Among the prominent out-of-town lumber- 
men in Chicago this week in attendance at the 
trade practice hearing before the Federal 
Trade Commission at the Stevens Hotel were 
the following: M. B. Nelson, president, and 
Earl Kenyon, manager of sash and door sales 
of the Long-Bell Lumber Co., Kansas City, 
Mo.; Walter Robison, vice president of the 
Pickering Lumber Co., Kansas City, Mo., and 
George J. Osgood, president of the Wheeler, 
Osgood Co., Tacoma, Wash. 


Chicago World’s Fair Centennial 


The general atchitectural character of the 
buildings to be erected for the Chicago World’s 
Fair Centennial Celebration to be held in 1933 
will be decided upon at a meeting on May 23 
in the office of Edward H. Bennett, 80 Eas: 
Jackson Boulevard, Chicago, of the members 
of the World’s Fair architectural commission, 
consisting of Mr. Bennett, Arthur Brown, jr., 
of San Francisco; Hubert Burnham, Chicago; 
Harvey Wiley Corbett, New York; John A. 
Holabird, Chicago; Raymond Mathewson 
Hood, New York, and Ralph Thomas Walker, 
New York. Paul Philippe Cret, of Philadel- 
phia, the eighth member, is in Europe and 
will be unable to reach Chicago in time for 
the meeting. 

The architects will hear the story of the 
World’s Fair and the plans for it at a luncheon 
to be given them at the Chicago Club by 
President Rufus C. Dawes and the other cen- 
tennial trustees on May 23. The rest of that 
day and the two succeeding days will be de- 
voted to sessions in Mr. Bennett’s office. Dur- 
ing their stay the members of the commission 
will be taken over the fair grounds area in 
automobiles and an airplane. - 


Fine Record by Lumbermen’s Mutual 


“We finished last year with the best record 
in every respect that we have ever made,” said 
President James S. Kemper in his address to 
the policyholders of the Lumbermen’s Mutual 
Casualty Co. at the sixteenth annual meeting 
held at the home office of the company in Chi- 
cago on May 15, which was followed by the 
semiannual meeting of the directors and ad- 
visory board. Continuing, Mr. Kemper said: 


Outstanding among our accomplishments 
were an increase in premium income of al- 
most $1,500,000—the greatest of any year in 
our experience; an increase in assets of 
$1,400,000—the greatest gain in our experi- 
ence; an increased payment of dividends to 
policyholders—more than $1,000,000—tthe larg- 
est amount in our history; an increase in net 
surplus of almost $400,000—the largest gain 
we have ever made, and this after paying 
dividends and providing substantial additions 
to required and voluntary reserves; an auto- 
mobile premium income of over $5,000,000— 
the largest in our history and exceeding that 
of any other mutual or participating company. 


Mr. Kemper included in his address a state- 
ment as to the meager financial provisions for 
the operation of insurance departments iv 
several States. 

The tax bill of our company on 1927 busi- 
ness will approximate $100,000, Mr. Kemper 
said. Most of this is a premium tax to the 
individual States ostensibly collected to sup- 
port the various insurance departments. Ac- 
tually, but a very small percentage is used 
for that purpose. As a, matter of fact, the 
large majority of the insurance departments 
are inadequately financed and as a result are 
badly undermanned. This is poor economy on 
the part of the State legislators from the 
standpoint of insurance buyers. Less than 10 
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a 
per cent of the income from taxation of insur- 
ance companies would be more than enough to 
adequately staff the average State insurance 
department, That necessary appropriations 
should be withheld when the income from 
insurance taxes is so many times the cost of 
maintaining an adequate insurance depart- 
ment is difficult to comprehend, Furthermore, 
present tax methods constitute an indirect and 
expensive charge against the insurance buyer. 


Reports were made by other officers with 
reference to the operation of the company at 
its home office in Chicago and its branch offices. 
Announcement was made of the appointment 
of H. G. Kemper and Graham Rudd as sec- 
retaries of the company. Both have been with 
the company since its inception. H. G. Kem- 
per is also executive vice president and Mr. 
Rudd has been assistant treasurer. 

The report of the treasurer as to purchases 
of securities showed that the company has 
continued its policy of investing in high grade 
Federal, State and municipal bonds, and in 
addition has substantially increased its holdings 
of first mortgage loans on real estate worth 
from two to five times the amount loaned. 

An analysis of the comparative increase in 
premiums written in the last ten years by the 
thirteen largest mutual casualty companies in 
1918 showed that the record of the Lumber- 
men’s Mutual Casualty Co. in this respect was 
by far the best, with an increase of over 1500 
percent in premiums written in 1927 related io 
premiums written in 1918. The next best 
showing was made by the Federal Mutual Lia- 
bility Insurance Co., of Boston, Mass., of 
which Mr. Kemper recently became president 
and which company it was announced will in 
the future be operated in close affiliation with 
the Lumbermen’s Mutual Casualty Co. 


Change in Local Sales Office 


Announcement has been made by Walter J. 
Wood, district sales manager of the E. L. 
Bruce Co., that the local sales office has been 
moved from 1524 South Western Avenue to 
Room 2318 Tribune Tower, Chicago, and the 
telephone number changed to Superior 3739. 
Mr. Wood further states: “In making this 
change we have also changed the location of 
our local warehouse in that we have made an 
arrangement with the North Branch Flooring 
Co. of 2415 Barry Avenue, which is now 
handling our stock on a warehousing basis. 
The North Branch company will carry a com- 
plete stock of Bruce oak flooring and Ceda’line, 
as well as Bruce CELLized oak flooring, oak 
floor planks and oak floor blocks. Orders for 
local shipment will continue to be handled 
through this office.” 


(SESS BEGSBELLZZE22S 


Hymeneal 


ROGERS-SCOTT. The engagement is an- 
nounced of Don W. Rogers, of Minneapolis, 
Minn., and Miss Margaret Scott, of Evanston, 
Ill. Mr. Rogers is interested in the Rogers 
Lumber Co. with his father who has been 
prominently identified with the Minneapolis 
lumber industry for many years. Allan Rog- 
ers, a brother of Don, is vice president of the 
H. B. Waite Lumber Co., of Minneapolis. Miss 
Scott’s father is one of the executives of Car- 
son, Pirie, Scott & Co., of Chicago. It is un- 
derstood that the wedding will take place 
some time in September. 


BROADDUS-MARSHALL. Frank L. Broad- 
dus, manager of the Rutland, Ill, yards of 
Hunter, Allen & Co., lumber dealers, and Miss 
Irma Marshall, also of Rutland, were married 
May 10 in the Methodist church in Lacon, IIL, 
by Rev. E, E. Atherton, pastor. They left im- 
mediately upon a two weeks’ motor tour. 





HUGHES - CUNNINGHAM. William H. 
Hughes, of Magdalena, N. M., and Miss Eva 
Cunningham, daughter of Mr. and Mrs. John 
Cunningham, of Raton, N. M., were married 
at Albuquerque, N. M., Saturday evening, May 
12, Rev. J. Wayne Drash, pastor of the First 
Christian Church, officiating. Mr. Hughes is 
the eldest son of the late W. H. Hughes, and 
is associated with his brothers Ted, Brian and 
Ivan, in sawmilling southwest of Magdalena. 
The bride has been a teacher in that section 
for the last year. The young couple left after 
a wedding dinner, for a two-weeks’ trip to the 
Grand Canyon and Phoenix, Ariz. 
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De Luxe Edition of Saw Catalog 


One of the most complete catalogs ever 
compiled by an industrial concern is that re- 
cently issued by E. C. Atkins & Co. (Inc.), 
the “Silver Steel Saw” people of Indian- 
apolis, Ind., and designated by them as the 
de luxe edition of their No. 20 catalog, repre- 
senting the best efforts and the best thought 
of the Atkins organization. The high quality 
of the catalog reflects the high quality of 
Atkins products, consisting of saws of all 
kinds, saw tools, saw specialties, bench, wall 
and floor scrapers, machine knives, grinding 
wheels, cantol belt wax, files of all patterns, 
and many other kindred items. 

The catalog contains 256 pages, and is 
profusely illustrated. In an introductory it 
is stated: “The Atkins Family have been 
identified with metal working for genera- 
tions. From one generation to another, they 
have actually followed the growth of the 
saw from its most primitive type to its pres- 
ent state of development. They have been 
students; they are a family of inventors; to 
them the world is largely indebted for the 
innovations that have taken place in the saw 
world; the commonplace has never satisfied 
their ambitions—the slogan has ever been, 
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Reproduction of cover of the de luxe edition 
of Atkins new No. 20 catalog 


‘Atkins Always Ahead.’ This means more 
than a mere catch phrase. It means that the 
policy of the Atkins Family has been to 
maintain the highest standard in all things 
pertaining to the making of the very finest 
saws, saw tools and machine knives. It 
means that cost of manufacture is not to be 
considered where it will add one whit to the 
result-giving qualities of the product. So 
that it is with feelings of extreme pride that 
we present to the world what we believe 
to be the finest and most comprehensive book 
that has ever been published on this subject, 
as we also believe the various items shown 
herein represent the highest development in 
their different lines.” 

The spring issue of the Saw Kerf, the 
Atkins house organ published quarterly, and 
principally for the friends of E. C, Atkins 
& Co., has recently been distributed to over 
40,000 readers. This latest number contains 
24 pages devoted to articles on saws and 
kindred subjects of interest to the lumber 
and allied industries. 





IN STUDYING trees killed by the western pine 
beetle, scientists have discovered that in a large 
proportion of cases these beetles select for 
attack trees that are not in thrifty condition. 


FRED H. BURNABY FRED LEIDINGER 


INLAND EMPIRE 
LUMBER Co. 


— SPECIALISTS— 
INLAND EMPIRE PRODUCTS 


Idaho White Pine Englemann Spruce 
Pondosa Pine White Fir 
Fir & Larch Cedar 
Telephone Central 5691 


111 W. Washington St., CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL: 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“‘Soo Brand’”’ Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - : CHICAGO 





akin Dried | ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308 W. Washington St., CHICAGO 





PIKE - DIAL LUMBER CO. 
AND 
WESTERN WOOD PRODUCTS CO. 
High Grade Western Yard and Factory Stocks 
DOUGLAS FIR — SITKA SPRUCE 
From Our Chicago Yard or Direct From Mill. 
Phone, CANAL 0049 2251 So. Loomis St., CHICAGO 





Every Lumberman 
Should Have This Book 


“Tote -road and 
Trail,” the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy. or serve as a more v ricome gift 
to his friend. 

“Tote-road and Trail” has been printed 
in the manner of which it is worthy; bound 
in clota, golo %tampea and witr gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 








TOTE-ROAD 
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DOUCLAS MALLUCH 
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USINESS CHANGES, 








Business Changes 


ALABAMA. Wetumpka—E. L. Clark Lumber 
Co. succeeded by Clark-Hudson Lumber Co. No 
change in ownership, management or business pol- 
icy. F. E. Hudson, who has been a partner in 
the business for some time will handle the sales 
department, 

ARKANSAS. Warren-—R. W. Baxter has ac- 
quired the plant of the Arkansas Lumber Co, and 
will dismantle and sell equipment. 

IDAHO. Bonners Ferry—P. L. Sadler Lumber 
Co. hds purchased the sawmill of the Meadow 
Creek Lumber Co. 

St. Maries—J. D. Miller and associates have pur- 
chased the box factory of St. Maries Modern Box 
Co. and will continue under name of Stine Lumber 
& Shingle Co. 

- L, INOIS. Lee—Lee Grain & Lumber Co. sold 
to A. Johnson & Co. 

x. Fort—George Wise succeeded by George 
Wise Lumber & Hardware Co: 

INDIANA. Terre Haute—August Fromme has 
purchased the interest of the late Herman Fromme 
from his widow and is now sole proprietor of 
the A. Fromme Lumber Co. 

IOWA. Glenwood—J. H. Stivers has purchased 
an interest in the Nichols Lumber Co. 

KANSAS Minneola—Williams-Mills Lumber Co. 
sold to T. M. Deal Lumber Co. 

KENTUCKY Barbourville—Patterson 
Co. succeeded by Rapp Lumber Co, 

Louisville—Fred G. Jones & Co., millwork job- 
bers, have sold the manufacturing plant and other 
buildings at auction. Will continue jobbing busi- 
ness; former employees have formed the Jones 
Realty Holding Corporation which will lease to 
Fred G. Jones & Co, 

MISSISSIPPI Hickory—O. 8S. Hopkins Lumber 
Co. succeeded by Nettleton & Welch Co. 

MISSOURI. Lees Summit—S. E. Hunt sold lum- 
ber yard to J. C. Jones Lumber Co. and the two 
yards will be consolidated. Mr. Hunt becomes 
associated with the Jones organization. 

NEW YORK Northville—David B. Abrams suc- 
ceeded by D. B. Abrams & Sons, incorporated, with 
capital of $120,000. 

NORTH CAROLINA. Thomasville—Thomasville 
Lumber Co. has been sold by G. E. Carter, who 
recently purchased it, to J. M. Bryant, of Wil- 
mington, N. C., who will enlarge plant and install 
machinery, 

NORTH DAKOTA Hunter—Gale Carr & Co. 
(Ine.) succeeded by O. 1. Grotte Lumber Co. 


Lumber 


Largest Seller 
because best 


Guaranteed 90% or more 
red face heartwood and 100% 
oil content. Accurately ton- 
gue and grooved sides and 
ends. Sealedat mill indouble 
face fibre board cartons. Now 
sold from coast to coast. 
Write for samples, circulars 


and prices. 


CRBROW ¢ 


MEMPHIS © 
WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR, 


i: 





OREGON. Marshfield—C. F. McGeorge & Sons, 
incorporated, have purchased the sawmill and lum- 
ber yard of the Marshfield Mill Co. 

Mount Vernon—Ray R. Clark has purchased an 
interest in the Lakeside Western Lumber Co. 

Roseburg—Smith Bros., of Medford, have pur- 
chased the building materials business of the L. W. 
Metzger Co. 

TENNESSEE. Murfreesboro 
succeeded by Bell Bros. & Co. 

WASHINGTON. Abderdeen—Herren & Ewart 
have succeeded to the logging business of Cedar 
Logging Co. 

Hoodsport—Fred Dammann has sold his interest 
in the sawmill of the Dammann & Harris Lumber 
Co. to E. A. Harris. 

Kelso—Emil Gassman has purchased the saw- 
mill and equipment of B,. S. Powell. 

WISCONSIN. Horicon—cC. B. Cotton succeeded 
by Van Brunt Co. 


—~Maugans-Bell Co. 


New Ventures 


ARKANSAS. Monticello—Ozark-Badger 
Co., of Wilmar, opening branch. 

CALIFORNIA. Los Angeles—George B. Lancas- 
ter has engaged in business at 2057 E. 15th St., 
as Angelus Hardwood Lumber Co. 

San Francisco—Pacific-Atlantic Lumber Corpora- 
tion being formed by four lumber firms here to 
cut overhead on Atlantic shipments. 

COLORADO. Waldon—Chas. Emigh has started 
a retail lumber yard, 

GEORGIA. Jones—G. S8. 
has started a planing mill. 

ILLINOIS. Chicago—vVirtus Sash & Door Co. has 
started a millwork plant. 

Grayville—Abner Carey has started a sawmill. 

INDIANA. Indianapolis—Norwood Sash & Door 
Mfg. Co., an Ohio corporation, has qualified to do 
business in Indiana. Deals in lumber, millwork, 
ready-cut jouses and garages; $100,000 to be rep- 
resented in Indiana and Smiley N. Chambers is 
named State agent; office Fletcher Savings build- 
ing. 

LOUISIANA. Alexandria—Benoit-Spencer Mfg. 
Co. has started a sash and door manufacturing 
business. 

Ruston—E. L. Tuten opening wholesale and re- 
tail lumber business. 

MICHIGAN. Grayling—Grayling Mfg. Co. has 
started a dowel and tie plug manufacturing busi- 
ness. 

NEBRASKA. Herman—Jas. Harrison has begun 
a retail lumber business. 

NEW YORK. Brooklyn—Walter Omla (Inc.) has 
started a retail lumber business. 

OHIO. Cleveland—Allen Lumber Service Co. will 
open wholesale yard and office at 11700 Harvard 
Ave., formerly the Singer Lumber Co.’s yard, 
Headquarters, Park Bldg. 

OKLAHOMA. Cordell—c. D. 
started a retail lumber business. 

Enid-——-L. H. Thorne has started a planing mill. 

OREGON. Greenleaf—Ivan Hale has started a 
sawmill. 

Portland—John K, Honey and Harry P. Edwards 
have engaged in business under name of Edwards 
Sash & Door Co. 

SOUTH CAROLINA. Sumter—Sumter 
Factory (Inc.) starting a handle plant. 

TEXAS. Corpus Christi—Texas Lumber Co. will 
erect and open new yards here. 

Hamilton—Higginbotham Bros. & Co. will es- 
tablish a lumber yard with Claude Huddleston as 
manager, 

Lufkin— 
mill. 


Lumber 


Dellinger Lumber Co. 


Burkholder hag 


Handle 


3enoit Lumber Co. will start a planing 


Incorporations 


CALIFORNIA. Oakland—Swift & Call Co., Iin- 
corporated; capital, $200,000; H. L. Call, 579 High 
St.. incorporator. 

Palo Alto—Palo Alto Lumber Co., incorporated. 

San Francisco—Highland Lumber Mills, incor- 
porated. 

Temple—Temple Lumber Co., incorporated, 

DELAWARE. Dover—Eastern Carbon Black Co., 
incorporated; 100,000 shares common stock: main 
office for corporate purposes Wilmington; empow- 
ered to engage in timber and coal trade. 

Dover—Tidewater Rolling Mills, incorporated; 
capital, $1,000,000; to deal in lumber in addition 
to iron, steel, Manganese, coke and copper. 

FLORIDA. Clearwater—Clearwater Lumber Co., 
incorporated; capital, $20,000. 


Jacksonville—Florida Hardwood Sales Co., incor- 
porated. 
St. Petersburg—Dickson Lumber Co., incorpor- 


ated; building material, lumber, etc. 
ILLINOIS. Chicago—Hugo M. Carlson Co., in- 
corporated; to manufacture ironing boards, cab- 
inets, etc; 1809 Balmoral Ave. 
Waukegan—Shore Lumber Co, 
from $60,000 to $75,000. 
INDIANA. Fort Wayne—H. E. Saylor Co., in- 
corporated; capital, $10,000 common and $20,000 
preferred; will carry on general mercantile and 
merchandise business, dealing in lumber, lath, 
building materials and fuel; Harold E, Saylor, 
incorporator. 
LOUISIANA. New Orleans—Timber Storage Co., 
incorporated; capital, $5,000; to handle timbers 
from west coast, remanufacture or export. 
New. Orleans—J. H. Hines Tie & Lumber Co., 


increasing capital 





charter taken out in Dover, Del., 
$12,500 employed in Louisiana, 

West Monroe—Frost Mfg. Co., incorporated; cap. 
ital, $25,000. 

MASSACHUSETTS. Boston—Northern Timber. 
lands & Pulpwood Co. has begun business with a 
Massachusetts charter and capital of $71,000; Frank 
S. Early, of Dorchester, president. 


MICHIGAN. Scott-Lugers ae Co., 
increasing capital from $50,000 to $200,0 


NEW YORK. Brooklyn—Sash & my ‘Supply 
Corporation of New York, incorporated; capital, 
$20,000; Harry Waxman, 902 43rd St., incorporator 

Farmingdale—Nuhome Corporation, incorporated; 
capital, $10,000; general woodworking business, 

North Tonawanda—tTreat-Nantke Co., incorpor- 
ated; capital, $200,000; to carry on a lumber and 
coal business. Walter M. Nantke, one of the in- 
corporators, 

NORTH CAROLINA. Greensboro—E. E. Bain 
Lumber Co., incorporated; 1,000 shares no par 
value. 

OHIO. Cincinnati—Norwood Sash & Door Mfg, 
Co. reincorporated under same name; capital, 
$100,000. 

OREGON. Eugene—Owens Lumber Co., incor. 
porated; capital, $100,000. 

Portland—West Coast Forest Products Co., incor. 
porated; capital, $15,000. 

Portland—Beaumont Lumber Co., 
capital, $10,000. 

Rogue River—Pitschman Development Co., incor. 
porated; capital, $5,000; logging, lumber, etc. 

Roseburg—-Umpqua Valley Lumber Co., incor- 
porated; capital, $10,000; sawmill. 

TENNESSEE. Nashville—Shelby Ave. 
Co., incorporated, 

Obion—Forcum-James Cooperage & Lumber Co, 
increasing capital to $250,000. 

TEXAS. El Paso—Breece-Carr Sales Co., incor- 
porated; capital, $30,000; wholesale and retail. 

Houston—Maurice Angly Lumber Co., incorpor- 
ated; capital, $20.000. 

Houston—Joe Huggins Lumber Co., incorporated; 
capital, $25,000. 

San Antonio—Dewey Strauch Lumber Co., incor. 
porated; capital, $10,000. 

Texline—Big Jo Lumber Co 
concern. 

Trinity—tTrinity Lumber Co., 
ital, $30,000 

WASHINGTON. Everett—Associated Log Buy- 
ers, incorporated; capital, $50,000; logs, timber and 
other products. 

Seattle—Ray-Pon Lumber Co. 
ital, $10,000. 


BRITISH NORTH AMERICA 


QUEBEC. Three Rivers—Howe Lumber Co, 
(Ltd.), incorporated under Quebec laws to take 
over assets and business of its predecessor of the 
same name, Operates mill at Three Rivers and 
a branch at Shawinigan Falls; also imports Brit- 
ish Columbia lumber by water. 


listed as having 








incorporated; 


Lumber 


., incorporated. Old 


incorporated; cap- 


, incorporated; cap- 


New Mills and Equipment 


IDAHO. Cambridge—Cambridge Lumber Co. re- 
building planing mill which was wrecked by wind 
storm; operations to be resumed at once. 


LOUISIANA, Meridian—Meridian Lumber Co., 
owned by Crowell and Spencer interests, will at 
once rebuild burned plant. 


MINNESOTA. Minneapolis—H. J. Nelson is 
erecting two-story addition to woodworking fac- 
tory at 1400 Van Buren St., N. E. 


OKLAHOMA. Enid—Kiowa Lumber Co. will 
erect building to cost $25,000 on site recently pur- 
chased for lumber yard at Walnut and Santa Fe 
tracks. 


OREGON. Alturas—Crane Creek Lumber Co. re- 
cently purchased 200,000,000 feet of timber north- 
west of this city and will begin construction of 
sawmill and logging road early in the summer. 

Maupin—Reported that Tim Linn is about to in- 
stall a sawmill here. 


WASHINGTON. Centralia—W. C. Hamilton and 
F. P. Etheridge will open a remilling plant here 
as soon as building is completed. 

Everett—Walton Lumber Co. has under con- 
struction a dry-shed to house about 3,000,000 feet 
of lumber. 


Casualties 


FLORIDA. Ocala—Reid 7 ged Co., loss by 
fire between $50,000 and $75,000 


MINNESOTA. a ‘ate Lumber Co., 
loss by fire, $10.0 

RMN ag Woodworking plant of the 
Bousfield Woodenware Co. has been damaged by 
fire with loss of about $20,000. 


NEW YORK. Buffalo—-L. N. Whissel Lumber 
Co., loss by fire, $350,000; planing mill, 170 feet 
of storage sheds, building containing transforming 
rooms, and 3,000,000 feet of lumber included in 
losses. 


OREGON. Klamath Falls—The Anna _ Creek 
Lumber Co.’s plant north of here burned with a 
loss of $40,000; owned by Crater Lake Box Co., of 
Klamath Falls, which is considering plans for 
rebuilding. 


PENNSYLVANIA. Oil City—Borland Lumber 
Co.’s yard destroyed by fire which caused a total 
loss,in the business section of the city amounting 
to $600,000. 

Wilkesbarre—South Side Lumber..Co., loss by 
fire, $75,000, largely in finished stock. 


WASHINGTON. Everett—Jamison’ Lumber & 
Shingle Co.’s mill damaged by fire; loss over 
are five dry kilns and 11,000, 400 paingtis dam- 
age 
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i This Week’s Lumber Prices 








Following are f.o.b. mill sales prices as 











SOUTHERN PINE 





reported from Kansas City, Mo., for the week ended May 11: 























Plooring Pinish, All 10-20’ Jambs | Shiplap Shortleaf Dimension, _ Longleaf Timbers 
1x3” E.G.— B&Btr Rough: B&better: | No. 1 (all 10-20’ 8181E No. 1 Sq. E&S S458, 
. 3 | wf ): A 
BABIT. 16-20"... 6524 | TESS vvonerees SEA8 | Vy Lip & Oxh og | TxBe eee ees 29.95 | 2x12", 10° ..... gang | 32, ond under: oo 
NO. VS | S£840 coeoceve a. eS OE me } PS abewwse ° E heeee * i Be Pa ae . 
No. 2, 6-20"... 88.31 | 1x5 and i0”.. 45.63 | panies S18, 10-20 Mig (10-20) re | ae oR asset 34.56 
a 39.07 | 5/4x4, 6&8". B75 | N91 am? toe Siw wag APTI 
No, 1, 10-20’.... 29.14 5/4x5, 10&12”, 66.40 | ilies santa 34. apg leh che oa { TE OL We cssess SO ” , 
1x4” E.G.— 6/4 & 8/4x4, 2, taba 13 | No. 3 (all 6-20’); 12° 1... 1959 | No 2) By 4i-- 2.69 
B&Btr, 10-20’.. 60.76 6&8" ...... 2.25 | No_2- | 1x8" ose eeee 7.63 page 21.63 | N° 2 %”, 4’.. 1.66 
No.,,1,, 6-20"... 36.00 6/4 & 8/4x5, Te A pawcinet: gh SEIU 6. wesene 17.74 18&20°°:. 2285 | | | Byrkit Leth |. 
1x4” ag ance Gee or a ae aoe Se iad Shortleaf Dimension, 2x ~. AG cecee 20.23 an : 2ose s 7 
see: 1020.-- 036 abetter Surfaced: | | 1x4” ........ 14.27 181 | + 19.28 . gy Bg SEL 13.50 
No. 2, 10-20"... 23.34 7 44.64 | 1x6” .......- 15.03 | no, 1— | 18&20’ .. 22.13 ~~ 
5 aaa 43.67 | poaras. S18 | (All 1x4 & 6”); 
Ceiling 1x8” * 4406 | oards, S18 or S28 a A are i) Be eee, eee 21.47 | BeBtr., 9 and’ 
%&x4”, 10x20’— 1x6 and 10”. 50.65 | ™ 1 (all 10- a9’): 12” weeeee 24.65 | 12’ ..... 17.84 8’ 0.00 
Bratt acee |. SHEET <cnsase. et BE cxsaewns 3.68 ee 25.85 | Oe tx 24.37 | 19 and 20°... .: 36°00 
gy wibpesceo $3.67 By/4x4, 6&8". 59:84 | anne? 222022. 39.59 18&20’ .. 28.15 er ... Bio he 
No. eae 20°50 5/4x5, 10&12”. 71.46 | denne wai 46.36 2x 6” 10° aban aaa 23.03 2x10”, 10’ : 21.00 26 oe. 35.00 
6/4 & 8/4x5, | No. 2 (all 10 to 20°): 12” ws ee 22.74 12”... 22.25 12 & 14’..... 35.00 
Partition 10&12” ... 68.50 | ieee 08 eae 23.41 | a 23.36 
1x4”— ie AS amen 23°50 18&20’ .. 24.18 | 18430’... 20.24 |... . Caz Sule 
B&Btr 36.00 ed: | 4x12”. aa. | Sa 0", Oe .... 24.03 | 2x12”, 12’ ..... 22.25 | S48 Sa, E&S— | 
1x5 and 10”.. 44.00 , m 
ag Piatti 21.50 | sen ® tom Gone | ewes 24.25 Babee 19.75 | Up to 9”, 37-38" 39.00 
Drop Siding Casing and Base | NG 5060 0 57 167 arts 2E88 | ao, 9 1be2O’ «++ 2400 | EP ig “8S 
a, Sao a Be - “Besar 17-83 | x10”, 10° ..... 27:50 | 2x4” . 14.63 | Upto 9”, 34-86" 37.00 
B&Btr ... 37.57 Sane O..+. 55.31 | 1x12” ........ 18. awa Gee .peeqece 12.59 37-38" «2-60 39.00 
No. Ts See 2a ae, wees 54.57 | No. 4, all widths | , LTE 28.57 | are 14.42 | Stringers 
| a SRE ee 24.71 5 and 10 59.15 and lengths.. 8.08 18&20’ 26.25 | 2x10” 13.25 Sq. E., 26 to 28’ 53.00 
Prices f.o.b. Chicago on kiln dried Engel- The following are f. o. b. mill prices: PRs —— gd oe ee 
mann waite spruce boards, S48, D&M, shiplap, | No. 1 Hemlock Boards, sis— bene ae, Sour CF ave Cee, > O'S: 
drop siding, ceiling and standard patterns in 12’ 14’ 16’ 5 
lengths 6- to 16-foot, containing not more than | |X 4", ----- $27.00 $28.00 $28.00 $29.00 | Bane aan Standard —™ es 
10 percent of shorts nor more than 60 percent | ix g” ..:..:. 31:50 3250 $2.50 34.00 | Extra SE Wihcsnssvcssiessoeses BE 
Dé&better No.1 No.2 No.3 See haeeene 3.00 34.00 34.00 35.50 | Extra clears, straight cars ....... 2.20 2.30 
7 4/4 65/4 6&8/4 4/4* 4/4* 4/4* ee. wen enibn 34.00 35.00 35.00 36.50 Extra clears, mixed with lumber.. 2.35 2.45 
‘. sciadeetht eee es oe vee Po vepee vores For merchantable S1S deduct $3 from price a Pa ee Cr ee ene emits byt bert 
eros 65 82 82 54.00 39.00 35.00 | °F No. 1; for No. 2, deduct $5 IIIS) cs ov.desacconnteudes 4.05 4.25 
10” -.... 80 85 85 55.00 40.50 365.00 For shiplap or flooring, add 50 cents to | Royals .......c cscs ccc ceeeeeeees 9.50 © 9.75 
18” :..:. 81 95 85 60.00 47.00 35.00 oe ye oe 28, 6", and wider, 6’ Dimensions, 6”, 6/2........c.0.0- 2:70 2.85 
*For 5/, 6/ or 8/4 in No. 1, add $10 to price . ay rey fama 
of 4/4 in same width; in Ne. 2, add $6; in and longer, No. ’2, $26.00; No. 3, $22. Pirst Grades, Rite-Grade Inspected Stock 
No. 3, add $5 . . No. 1 Hemlock, S1S1E — —s BAe eceeresereeeesee es 
Random Widths, 6- to 16-foot lengths— 8’ 10’ 14’ 16’ Batre pr ee te piece stelle Sohedae 260 2.90 
ot eategd/® 882-50: 6/4. $96.60; 6/4, $28.50: A ee $31.00 $31.00 $30.00 = $31.09 | Porfects, 6/2 ........--cazs----+> $16 B86 
No. 4, 25. t hick 29. 2x 8” : ; 3 é ; ‘ : 30.00 31.00 30.00 31.00 Eurekas PTeEPUEPELEE SY tt bemeseooeee 3.40 
a BAA, $2 oe: her thisbpecsen, $29.50. elec 30:00 32°00 32°00 33.00 | Perfections ......-+++-+e¥eeeeeeee 4.16 4,26 
Spruce lath, 4-foot, No. 1, $8; No. 2, $6.95. 2x12” ow ce eee 30.00 33.00 33.00 34.00 Second Grades, B. C. Stock, at 
vf Standard Seattle 
No. 2 hemlock, rough, 6’ and lon =. 2x4 Com. stars, 1p PRR tee ins 3.20 
WEST COAST SPRUC and wider, $22.00; 1x4” and wider, $22. Pee ko! eee ee Re o> Se 
E For No. 2 dimension, deduct $4 from ‘price ype 1.15@1.20 Burekas ...... -- 4.05 
of No. 1, Com. clrs.. 1.70@1.75 Perfections ..... 4.25 
[Special telegram to AMEriIcAN LumMBERMAN] 
Portland, Ore., May 15.—The following are 
prices for mixed carlots prevailing here today: NORTHERN PINE RED CEDAR SIDING 
ruieh— te ate ig ae 00 Duluth, Minn, May 14.—Following are Seattle, Wash., May 12.—Prices for red cedar 
wll nwaxews wre 1%” srr reet''%97.00, | Prices on northern white pine f. o. b. Duluth: | siding in mixed cars, new bundling, 8- to 
Bevel ite ‘ 1%” eae werean 27.00 | Common BOARDS AND FENCING— 18-foot, f. o. b. mill: 
%x4” me Kee eo No. 1, 1x 4” wae. It 16 tt | width — ee ee on 
x6” 32... : 26.00 Green box imbr. 16.00 | N° % 3% fy ------+-84800 $4800 F400 | d-inch .........00. $24.00 ae 00 $18.00 
 ? ae .. 50.00 50.00 48.00 Bem 60 cc 2ccossen 27.00 24.00 21.00 
TE sacveses 58.00 55.00 53.00 OS Peo 31.00 27.00 22.00 
WEST COAST LOGS BEE coccesss 75.00 73.00 71.00 Clear Bungalow 
ed TS ae ee ee “ee AER 
ae ee ee ee rn i ke ere é ; . eR ais se sg A ecalcieuie ae : . 
[Special telegram to AMERICAN LuMBERMAN] ere 40.00 39.00 See 1 SOON be.cceveessaenncsa sone 54.00 42.00 
Portland, Ore.. May 15.—Log market quota- > -. 42.00 40.00 88.00 | 12-inch ....ceeeeeeeeeeeeeees 65.00 sees 
tions: is 2, Powis oia ts pS +4 yt 
Fir, yellow: No. 1, $22.50; No. 2, $17; No adie oa Typist Rete 30.50 30.50 31.50 
» $12. ix 8” lllllll] 32100 «= 82.00 ~—Ss«82.00 POPLAR BEVEL SIDING 
Fir, red: Ungraded, $15@16. 1x10” ...... .. 33.00 32.00 82.00 
a Lag: eon ded, $10.8 ¢ 1x12” ‘stowe Oe 33.00 33.00 Rowterta : e, Ey~ Lard a —Bnostbent wentdes 
emlock: Ungraded, 50 and $11. is stimulating building, and there is a r 
For all white pine N 2 and 3, add $1; | amount of frame construction, and relatively 


Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., May 12.—Log quotations: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of shingle logs only, 
lumber logs, $30. 

Hemlock: No. 2, $13; No. 2, $11. 


Spruce: No. 1, $28; No. 2, $18; No. 3, $11. 


$17; 


Vancouver, B. C., May 12.—Latest log mar- 
ket quotations are as follows: 
Fir: No. 1, ag No. 2, $16; No. 3, i. 


Cedar: No. 23; No. 16; No. 8. 
Hemlock: $11 ? ~e y 








o. 1, 
ix4 & wadr., 6 to 20’, No. 4, $26 00; No. 5, $18. 
For 81S or 82S add $1. For resawing add 
$1. S4S, D&M, drop siding etc., add $1.50. 


No. 1 Precs Sturr, 8iSiE— 


10’ 12’ 14’ 16’ 18&20’ 
2x 4” ...$33.50 $32.50 $31.50 $31.50 $33.50 
2x 6” 31.50 31.50 30.50 30.50 32.50 
2x 8” 33.50 83.50 31.50 31.50 83.60 
2x10” ... 37.50 87.60 37.50 85.50 87.50 
2x12” ... 38.50 38.50 9388.50 86.50 38.50 

No. 2 piece stuff, $3 less than No. 1. For 
rough, deduct $1. For D&M, add $1.50. 
SIDING 4- AND 6-INCH, 4- TO 20-FooT— 

Noewey 
Bé&btr Cc E Cé&bt 
OF. ..4edes $41. 50" $36.50 $27. 00 $17.00 ey 9 
 sseees 46.00 41.00 31.00 20.00 





good demand for poplar bevel siding. Prices 
are firm at the following levels: 

FAS Select No. 1 No. 2 
6-inch ..... $50 $38@$40 $28@$30 $22@$24 
ae” eee 50 386@ 38 26@ 28 20@ 22 
4-Inch ..... 50 35@ 36 22@ 24 18@ 20 





SOUTHERN PINE TIES 


New York, May 14.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


a a 6”— Sap Heart 
Cale a ed aed tite a cba ee $1.35 $1.65 

oer saa anleen, Catena cael 1.25 1.55 
De  whs. exe ect i atkxehorbeste 1.15 1.25 
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DOUGLAS FIR 


[Special telegram to American LuMBERMAN] 
Portland, Ore., May 15.—F. o. b. mill prices 
on actual sales of fir May 11, 12 and 14, direct 
and wholesale, reported by West Coast mills 
to the Davis Statistical Bureau, were as fol- 
lows: 


Vertical Grain Plooring 


B Bé&btr. Cc D 
Pers $05.08 ea $28.50 By 
i  catSec nae wee oeee 
Bree” © se«es aa 375 
‘Flat Grain a 
Dr -cepce teed eo ceed 23.25 19.25 
nT «ene seee¥* er 29.75 25.75 
Mixed Goats weetag 
Dt. hints enedee® $15.25 
‘Ceiling 
PE” siweesadu es ‘wen 23.75 19.25 
a Car seed 24.25 19.00 
Drop Siding, 1x6” 
Dt -cdostwevetews eeu 28.75 24.50 
EE Tien a dinincera i's aud 28.75 25.75 amie 
Se err soak vane eee 16.00 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
Pe ey er $38.50 $40.00 $52.00 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
errr $18.00 $16.25 $17.50 $19.75 
yy 2 Pee 10.25 11.25 11.25 13.00 
ra Vonsebaseah 7.50 7.75 7.75 eee 
Dimension 


12’ 14° 16’ 18’ 20’ 22824’ 26&32’ 
No, 1, 2” thick— 
i g6-25 $1600 § 7.75 $18.75 $18.25 ... 
6”. 15.50 15.25 17.00 17.00 17.25 $20. 00 $21. 00 
8”. 15.75 15.75 17.00 17.50 17.00 19.75 21.00 
10”, 16.50 16.50 17.75 16.25 18.00 20.00 22.75 
12”. 17.00 17.00 17.75 18.00 18.00 20.75 23.00 


2x4”, 8’, $15.75; 10’, $16.25; 2x6”, 10’, $14.25 


Random—2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 ...$10.00 $10.50 $10.25 $11.25 $11.00 
No. 3 ... 7.50 6.50 i dl nae wnas 
Ho. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced........... $18.75 
wae SO LReIs” te 40, TOUR. ccccccccecves 18.00 
5x5 to 12x12” to 40’, surfaced........... 18.50 
Fir Lath 
ER RS ee ae $2.50 
B&better, Flat Grain Car Siding, 9 or 18’ 
i tn s6ch eoheet eet ebnvenaaes ceanente $27.50 
a an 6k in wed Bid ee we ded oes keane 35.00 





INLAND EMPIRE PINES 


Portland, Ore., May 12.—The Western Pine 
Manufacturers’ Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders reported by mem- 
bers during week ended Wednesday, May 9. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an §$2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Feet . Average 
Sold Pondosa Pine Price 


10,500 1x8” No. 1.common S2S AL....$36.82 
333,000 1x8” No. 2 common 82S AL.... 22.91 


383,500 1x8” No. 3 common S2S AL.... 19.14 
259,500 4/4 No. 4 common S2S RW RL.. 14.25 
75,000 1x6” D select S2S RL.......... 41.34 
14,000 5&6/4x4” & wdr. D sel. S2S RL.. 51.24 
Seen ane 6C €melect BS8 Rby....ccccces 53.67 
19,000 5&6/4x4” & wdr. C sel. S2S RL.. 63.25 
43,000 6” C bevel siding SM.......... 31.17 

346,000 5&6/4 No. 3&Btr. shop S2S— 
Eh eae 
DE cb og adacehcbines eee 23.73 
OE Se ae eee 17.75 

Idaho White Pine 

17,000 1x8” No. 1 common S2S RL.... 40.04 
96,000 1x8” No. 2 common 82S RL.... 29.02 
153,000 1x8” No. 3 common S2S AL.... 22.14 
@ 28,500 4/4 No. 4 common S2S RW RL.. 18.63 
10,000 1x6” D select S2S RL.......... 45.75 


8,000 5&6/4x4” & wdr. D sel. S2S RL 59.00 
6,500 1x6” C select 52S RL 6 
6,500 5&6/4x4”" & Wadr. C sel. S28 RL 74.00 


16,000 6” C bevel siding SM........... 40.00 
3,000 5&6/4 ts 3&btr. shop S2S— 
i it ee gba sc enbueseue seed 59.25 
No. 2 a ae er 34.25 
ESS eer yee. ee 31.25 


Larch and Pir 
25,000 2x 4” 16’ No. 1 dimension....... 1 
30,500 2x10” 16’ No. 1 dimension....... 1 
18,000 1x8” No. 3 common _828 RL.... 1 
"500 4” C&btr. vert. ger. fig. RL...... 3 





CALIFORNIA PINES 


San Prancisco, Calif., May 15.—The follow- 
ing are average prices on California pines for 
the week ending May 12. Prices on commons 
include only 1-inch stock. 


California White Pine 


No. 1&2 clr. Csel. D sel. No.3 clr. 
All widths— 
4/4xa.w. 7. 85 eet. 80 $57.90 $45.70 
5/4xa.w. .. 69.50 7.20 58.55 55.85 
6/4xa.w. .. 69.75 54, 70 48.90 56.05 
8/4xa.w. .. 82.85 66.95 58.60 65.00 

California Sugar Pine 
4/4xa.w. ..$98.50 $80.30 $64.75 $57.75 
5/4xa.w. .. 83.30 85.50 58.75 61.15 
6/4xa.w. .. 88.50 67.25 49.95 69.75 
8/4xa.w. .. 98.50 84.00 66.75 86.90 
White Pine Mixed Pines 

Inch shop...... $34.15 Common— 


No. 1 5/4xa.w.. 40.35 No. 1 common. .$40.30 
No. 2 6/4xa.w.. 25.85 No. 2 common.. 23.85 
Panel %xa.w... 77.30 No. 3 common.. 21.90 


B&btr. bev. 34.00 
sidg. xa.w.. 
Sugar Pine s. % 
Lath— 
Inch shop...... $39.05 No. 1 ..cceoe 4.40 
No. 1 5/4xa.w.. 45.75 a re: 3.65 
No. 2 6/4xa.w.. 28.20 RRS 1.55 
No. 1 dimension, 27.70 
EIOEB.W. seve a 
Waite iz WEE ccciieua dae’ 21.35 
Dimension 18.20 Cabtr. ........ $41.95 
Dimension ..... 15.15 
Cedar WHbOP ccccsccs BIO 


Common, 4/4x 


Pencil stock... .$24.00 a.w. 





ARKANSAS SOFT PINE 


Following are average sales prices, these 
f. o. b. mill figures being based on short-leaf 
weights, obtained by Arkansas soft pine mills 
during the week ended May 5: 


Plooring 
Edge grain—Bé&better........ $59.25 $61.25 
Pas ck eewes apie 27.00 
Flat grain—Ba&better. Bee ee sated 38.25 
| Se ee 33.50 
No th ts aie S ste 24.75 
Partition and Siding 
Boston partition, 1x4”, B&better........ $38.00 
Drop siding, 1x6”, B&better ssa aa tt ali at 38.00 
Finish and Moldings 
Finish, 1x5&10” Bé&better.............. $62. 
‘ 


5/4x5&10” B&better 

Case and base, 1x5&8” f 
Discount on moldings: 1-5/8” and under. 37% 
1-3/4” and over.. 28% 


oards and cine 


Boards and shiplap, 1x 8”, No. 1....... $36.00 

1x12”, No 2 bs sea-aralaete 25.00 

els id 5 wnt wl @ o's 21.75 

Dimension 

ek ye en Se EE EE 8 cv cee caleeaewd $23.50 

SS ae ee "eee 24.50 

OGG, GE Ge Wi vc ccccscccccevss 30.25 

oe a” Be I oss cntaesedvnvdme 21.50 
Lath 

ee DO A rave 600 écccveeescewes $3.35 





WEST VIRGINIA WOODS 


Philadelphia, Pa., May 14.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 

Ash: FAS 4/4, $100@105; 5/ ene 6 4, $1165 
120; 8/4, $125; 10/ 1000" 12/4, $135@1 140" yo 
mon, 4/4, $62; 5/ and 6/4, $75; 8/4, 

Chestnut: FAS, 4/4, $88@90; 5/ aa 6/4, 
$110. Common, 4/4, $55 5@ ST: 5/ and 6/4, $60 
@62. Sound wormy, 4/4, $40@42. . 
4/4, $28@30. 


ge Ry ., _ SE5SS 1390; 5/ and 6/4 


$130. up: 4/4, $85; As 
and 6/4 “950 neo. “3/4 sio0g tio. 
4/4, $62@65; 6/ and oie, 70 : 8/4, sso8: 
2—A commen. 
348: 8/4, $51@54 “3 common, ras $40: 
5/ and 6/4, S638 8/4, $34@36 
Red Oak: FAS, oft $110@115; 5/ and 6/4, 
rg 138: RY $120@125. Common and select, 
50; 5/ and 6/4, $65 967. 50; 8/4, $76 
common, oct 45 @47. 50; 5/ and 
1 S47 050: = Ly 0@55 
White Oak: 4/4. $115@120: 5/ and 6/4. 
Ve Foor 8/4 M180 140. Common a 
4/4 - 8 
No. 2 common, 


0@53; 6/ and 6/4 
58; 8/4, $60@63 


sel 
/ and ‘ 4, $75@80; 8/4, $e0 ri 





HARDWOODS AT CHICAGO 


Following are sales prices f. 0. b. Chicago 
basis, as made by southern hardwood mills 
during the week ended May 8: 


4/4 5/4 6/4 8/4 


Rep GuM, FIGURED— 
pee - $131.25 


Qtd. FAS ° coe 
PE wvsvies wee ae 
Pin. FAS 133. 00 127.75 $132.75 $132.75 
Rep GumM— 
Qtd. FAS .... 98.75 104.00 104.00 106.75 
eS eee a aia 61.25 58.75 61.75 
Pin. FAS .... 96.25 102.50 <a oan 
Se a 52.25 53.50 65.75 70.00 
gaan 32.75 pp nae ‘ 
Sap GumM— 


Qtd. FAS .... 61.75 66.00 66.00 67.75 
No. 1 & sel. 46.50 51.50 cree 52.00 
Pin. FAS .... 55.50 60.00 cove 0494 
No. 1 & sel. 40.50 45.50 45.50 49,25 


Se gee 26.50 26.25 27.00 

TUPELO— 
a EEE 45.00 47.25 47.25 
a 2 oom... 36.00 sue ap aM 
. i ee 29.50 28.25 


Qtd. FAS .... 119.50 132.75 141.75 1465 

, ‘ .75 cove 83.50 89.00 

Pin. FAS .... 84.75 101.00 102.25 118.25 

No.1 & sel. 56.50 67.00 72.50 86,25 
No. 2 woes 42.25 cece 47.75 oe 

No. 3, fig... 29.75 eoee cece 


Pin. FAS .... 75.00 97.50 116.00 126.50 
No. 1 & sel. 53.25 60.75 67.00 83.25 
WO, 2 ceveces 41.75 ones cece 


Pin. FAS .... 80.25 95.75 102.50 Bi 
No.1 & sel. 52.75 .... 62.75 56.25 
No. 2-A..... 35.75 37.00 .... 40.50 
No. 2-B.... 31.00 28.00 28.00 27.75 


eer 80.00 87.50 95.00 102.50 

No. 1 & sel... 49.75 sree 57.75 70.25 

+S ae 34.00 oelieh 32.75 33.75 
Sort MAPLE— 

i ae er — seated 75.75 

| eS eo * Seer cae 73.50 60.75 
BEECH— 

i 2a vane eee 66.50 

No. 1 & sel... eee ene 50.50 
Hickory— 

 } e- wae cake dees 37.50 
Sorr ELmM— 

. eee 48.50 yeahs 66.75 72.75 

No. 1 & sel... 38.50 er 61.75 56.25 

ee ae are Satan 26.50 31.25 
CoTTron wooD— 

No. 1 & sel 38.25 Gettin 41.25 

_ 2S 34.50 36.50 36.00 
Basswoop— 

ME, Veena eae 57.75 

No. 1 & sel. 44.75 

2 Lees 30.75 
SycAMORE— 

Pin. FAS .... rs 51.75 — 

No. 1 & sel. waeke 41.75 er 

MAGNOLIA— 

Pe creecces TE58 77.50 eis 87.75 

No. 1 & sel... 48.50 52.75 ainy 58.75 

Pe Soe diswes 30.25 eee wae 33.75 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended May 5, as reported by the 
Oak Flooring Manufacturers Association: 


8x2%” 38x1%” %x2” %x1h” 
lst qtd. wht. 


+ Ss $102.00 $95.65 wat 
ist qtd. red.. 76.11 80.20 veces O60.R0 
2nd qtd. w&r.. - 68.87 64.50 ba se Re 
ist pln. wht... 70.74 63.15 59.24 51.80 


Ist pln. red... 69.32 59.13 55.07 44.81 
2nd pin. wht.. 61.74 53.73 40.32 40.46 
2nd pin. red... 60.76 54.77 40.00 37.16 


3rd war ...... 41.23 36.88 ae 30.07 
Fourth ....c+- 14.99 en 11.57 
%x2” %x1l%” feat” rr 


lst qtd. wht... $75.50 
2nd qtd. w&r.. 65.56 65.50 

Ist pln. wht... 69.94 63.48 - $68. 94 
ist pln. red... 65.27 


2nd pin. wht... 58.00 48.50 84.61 $39.15 
2nd an. red... 55.34 49.00 49.21 52. 00 
3rd w&r ...... 37.85 35.50 31. 50 
DPeGGG ésrwees 17.25 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, 4s 
reported to the Maple Flooring Manufactur- 
ers’ Association, averaged as follows, f. 0. b. 
cars flooring mill basis, during the week ended 


12 
— MFMA MFMA MFMA 
Maple— First Second Third 
Se eet $60.60 
rai atte Sah we SO a ee 70.58 61.75 41.36 








Tom 
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NORTHERN HARDWOODS 


yellowing are prices of northern hardwood, 


f. 0. b. Wausau, Wis.: 
AsH— 


FAS Sel. No.1 No.2 No. 3 
4/4 ...$ 80.00 $ 65.00 $ 55.00 $ 38.00 $ 20.00 
5/4 ... . 95.00 80.00 65.00 40.00 20.00 
6/4 ..- 110.00 95.00 65.00 40.00 20.00 
8/4... 115.00 100.00 75.00 45.00 21.00 
Basswo0oD— 
4/4 74.00 64.00 48.00 31.00 22.00 
5/4 74.00 64.00 48.00 33.00 23.00 
6/4 77.00 67.00 53.00 35.00 24.00 
8/4 82.00 72.00 658.00 35.00 24.00 
10/4 90.00 80.00 65.00 45.00 eoee 
12/4 100.00 90.00 75.00 655.00 nee 
Key stock, v4, $75; 5/4, $80 or on grade; 


FAS, $90; No. 1, $70. 


1ix4-inch No. 1 face 
inch, $75. 


BrrcH— 
4/4 - 86.00 66.00 
5/4 - 91.00 71.00 
6/4 - 96.00 76.00 
8/4 - 101.0 81.00 
10/4 - 110.00 100.00 
12/4 ... 115.00 105.00 
/4 ... 80.00 65.00 
5/8 ... 77.00 62.00 


clr. & btr., $60; 1x65- 
44.00 28.00 20.00 
52.00 34.00 20.00 
58.00 36.00 20.00 
70.00 44.00 21.00 
90.00 60.00 o0ee 
95.00 60.00 eee 
40.00 25.00 ee 
35.00 25.00 sane 


For 10-inch & wdr., add $30; 8-inch & wadr., 


on $15; for 56-inch & war., 
$ 
Price of é & 6-foot lengths, $28. 


red, add $15 


8-foot & lgr., add 


For sel. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
clear, $90; one and two face clear, $70; run of 


pile, $68. 
Sort ELM— 
4/4 65.00 55.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 30.00 22.00 
8/4 85.00 75.00 63.00 35.00 22.00 
10/4 95.00 85.00 70.00 40.00 ee 
12/4 100.00 90.00 75.00 45.00 
Rock EtmM— 
4/4 70.00 m 45.00 25.00 19.00 
5/4 75.00 . 50.00 28.00 20.00 
6/4 75.00 . 50.00 28.00 20.0 
8/4 - 80.00 ; 60.00 35.00 *%25.00 
10/4 ... 95.00 icon 75.00 60.00 partie 
12/4 - 105.00 winhit 85.00 65.00 30.00 
*Bridge plank 
Sorr MarpLe— 
4/4 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 50.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oaxk— 
4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00° 70.00 42.00 19.00 
6/4 110.00 90.00 75.00 465.00 19.00 
8/4 115.00 95.00 80.00 50.00 21.00 
Harp MAPLE RovuGH F.oorine Stock— 
No. 1 No.2 No.3A 
com. com, com. 
_, ae neneeeavedtowe $40.00 ey 00 $20.00 
ae «seenctauen cocunaee 43.00 3.00 23.0 


Harp MaPLte— 


Bel. . 1&Sel. 


FAS 6"&w 6"&wdr. No.2 No.3 

CFO. ss ome by re $ a8. ‘on $ 42.00 $ 30.00 $ 17.00 

5/4 ° 45.00 33.00 19.00 

6/4 38.00 68. 00 55.00 33.00 19.00 

8/4 95.00 75.00 63.00 34.00 21.00 

10/4... 110.00 90.00 75.00 45.00 30.00 
12/4 - 118.00 98.00 83.00 50.00 30.00 
14/4 ... 135.00 125.00 110.00 60.00 35.00 
16/4 - 160.00 145.00 130.00 60.00 35.00 


Add for 8-inch and wider, $15; 
12-inch and wider, $40. 


wider, $30; 


10-inch and 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 
and 8/4, 20 percent; 10/ to 16/ 


wes 5/, 6/ 


30 percent. 


BrECH— . 
FAS _ Sel. He. 1&Sel. No.2 No.3 
s/s No. 2 com. & bett ° $33.00 $16.00 
4/4 ...$ 55.00 $40.00. * $35.00 25.00 19.00 
5/4 , 60.00 650.00 40.0 30.00 22.00 
6/4 ... 70.00 60.00 60.00 385.00 22.00 
8/4 ... 80.00 seen 60.00 40.00 25.00 
Enp Drigep WHITE MaPLe— 
FAS and 
Nos.1 & 2 Nos.1 & 2 
OE nani ee ned tae $110.00 85.00 
OE Seeks acbnkehanke +++ 115.00 90.00 
|, ery ae 120.00 95.00 
Oo ueebacaue> - 130.00 105.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, May 14.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAK— 


4/4 5/4&6/4 8/4 
a “Sis zee os er $155@165 
Selects a ee 10 115@120 
No. 1 com. 130 138 - 13S 0 90 95 
No. 2 com.... 45 50 54 59 55 60 


Sound wormy. 43 45 52 57 55 60 
QUARTERED Rep Oak— 


RE es: ocige<are $110@115 
No. 1 com.... 60 i kee eee. em ee 
No. 2 com.... 40 we wnt. con o¢e, bed 
PLAIN WHITE AND Rep Oak— 
Se cnesievns $105@110 $115@120 $125@135 
OS ees 70 75 8 85 90 
No. 1 com.... 60 65 70 75 75 80 
No. 2 com.... 45@ 50 50@ 55 51 57 
No. 3 com.... 22 24 23 25 24 27 
Sound wormy. 46@ 48 60@ 62 60@ 65 
Basswoop— 
, eae $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.... 53 55 58 61 65 79 
No. 2 com.... 28 31 33 38 38@ 43 
CHESTNUT— 
| eee $ 90@ 95 $105@110 $115@120 
No. 1 com.. 55 60 60@ 65 65@ 70 
No. 3 com.. 20@ 21 21 a3 - 33 22 


Sd. wormy and 





No. 2 com.. 29@ 31 33@ 35 %365@ 37 
No. 1 common 
& better, 
sound wormy 85@ 38 40@ 42 42@ 44 
Birrco— 
er $100@110 $105@115 $110@120 
No. 1 common 
and sel. ... 65 70 T70@ 75 70 75 
No. 2 com.... 33 35 38 40 40 42 
BrecH— 
i ae $ 60 65 $ 65 70 $ 70 75 
No. 1 com.... 40@ 43 45 48 45 50 
No. 2 com.... 25 28 28 30 30 33 
PoPpLaR— 
Panel & No. 1, 18” & 
WHORE ccccve $135 $150 $160 
Pe pkacwees 105 120 130 
Saps & Sel... 80 95 110 
N@. 1 ccccccce 63 68 7 
No. A...-...$ 388@ 41 44@ 46 46@ 48 
eee 6 28 28@ 30 
MaPLE— 
FAS .........$ 70@ 75 $ 75@ 80 $ 83@ 88 
No.1 common é 
and sel. .... 46@ 61 68@ 63 63@ 68 
No. 2 com.... 34@ 36 40 38@ 40 


Prices obtained for southern hardwoods dur- 
ing the week ended May 8, reduced to an 
f. o. b. Cleveland basis, were as follows: 


WHITE OAK— 


4/4 5/4 6/4 8/4 

Qtd. No. 1....$102.50 -+-+ $110.50 acne 

Pim, PAR <<a ces S2a0te ese $180.26 
No. 1 & sel 60.25 80.50 83.50 90.25 
| i ee 45.50 47.00 <ehe 65.25 
a 26.50 ee —_— ee 
Sd. wormy 55.25 58.75 70.00 72.50 

Rep OaAK— 

Pin. FAS . 105.50 -+++ 185.60 150.50 
No. 1 & sel 62.75 80.50 raat a ii 
Wk SF aes ves 41.25 juan 

MIxED OAK— 
Sd. wormy.... 58.75 
PoPLAR— 

Pin. FAS .... 110.75 122.75 shat 131.50 
 wa0s 6 82.75 oe ovate pees 
No. 1 & sel. 59.75 > 84.50 
eS eee 44.00 as eee 
No. 2-B .... 33.25 37.75 
Pe eae 26.75 ase 

Sort MAPLE— 

No. 2 com.... 34.25 
HarRD MAPLE— 

as 78.25 95.50 
CHESTNUT— 

Pin. FAS .... 84.25 106.75 107.00 121.50 
No. 1 & sel. 55.75 55.25 58.00 65.50 
kD 5 ads0> 25.00 mere if eet pitas 
Sd. wormy. 38.50 41.25 

Basswoop— 

i ees 77.25 83.50 

No. 1 & sel 48.75 63.50 

BO Sc cceweer 29.75 owes 





PHILADELPHIA PRICES 


Philadelphia, Pa. May 14.— Wholesale 
prices secured from authoritative sources ex- 
clusively for the AMERICAN LUMBERMAN aré 
as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern nant, 


3&4x4” ‘41 1.00" Mase Se 

Le 5 55.00 
inn owned 38 weiae 
SAREE? 500. ceeccee 41:00 44.50 51.00 
2&4x10” ..:....... 60.00 52.50 56.00 
5&10x10” eudeacsey ae 49.50 64.00 
2&4x aiidacgid ian 64.00 $3.90 
baineia”” ist exes GEE 61.00 61.00 
NE ce nck: Gaee 67.50 71.00 
baiaeia” sath aites <ahaans 64.50 69.00 
2&4x16” eeeeoeeveeeee eeee eeee 3.0 


CHIGEIO” 2.0 cvccs 
Lengths 22 to 24 feet, add $ 
yao ch 2 feet additional, add % 00 to 32-foot 
price. 


Each 1 foot over 32 feet, add 31. 
Longleaf Pine Flooring, 25/32x2%,-inch Face 
(Rail Delivery) 








B&btr. ht. rift.$84.00 No. 1 sap flat. .$43.00 
B&btr. sap rift. 69.00 No. 2 sap flat.. 28.00 
B&btr. flat..... 49:00 No. 3 sap flat.. 18.00 
Air Dried Mo. 2 Common Roofers 
1x6”, %x5%...$28.00 1x10”, %x 9%..$29.50 
1x8”, %x7%... 29.00 1x12”,%x11% .. 30.00 
Shortleaf Dimension, S48, 44-inch Scant, 
10- to  46-foot 
Pe  wiwiecenet 2 7A. $30.50 
Se wsteeeeee™ ) ee eee 31.50 
Se” esveevveve 9.00 
North Carolina Pine Flooring 
No. 2&btr. No. 3 No. 4 
SEG” BELO clenccves $67.00 $62.00 aouie 
anon GEE ccccenve 46.00 40.00 $28.00 
Kiln Dried North Carolina Roofers 
1x6”, %x5%...$31.00 1x10”, %x 9%..$32.50 
1x8”, %x7%... 32.00 1x12”, %x11%.. 33.50 
tg-inch thick, $1. more. 
Red Cedar Bevel Siding 
Sat OY, CRORE 0600000 senseeceeenccsccss cee 
%x 8”, clear ..... oe cebeccgeecbenesecee ME 
TRIO”, GEEF ccccccccescccecessccccsees CRE 
Maple Flooring f.0.b. Philadelphia 
4§x2% 1lygyx2 
MFMA First grade........... $79.00 82.5 
MFMA Second grade.......... 69.00 74.50 
MFMA Third grade.......... - 49.00 52.50 
Pondosa Pine Dressed 
Cc D No. 2 No. 3 
MO Seseaele ee $ 67.50 $57.50 $44.25 $36.75 
die awiawieme 72.5 62.50 41.25 38.25 
Ee vvcbicees 72.50 62.50 41.25 38.25 
 § stkeoweed 82.50 72.50 41.25 38.25 
SE Lees sede 97.50 87.50 44.25 39.25 
13” and ‘up Pry 102.50 92.50 8.25 43.25 
Lath, 4-foot No. 1 
Ce ee $6.50 c.i.f.—$6.75 delivered 
pT eee 4.90 cif. 5.50 delivered 
Cincinnati, Ohio, May 14.—The following 


are today’s prices on American black walnut 
f. o. b. Cincinnati: 


ene 4/4, $240; 6/4, $250; 6/4, $255; 8/4, 
se” 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


g/2 513d 1, 4/4, $92.50@95; 5/4, $105; 6/4, $115; 
No. 2, wh $45; 5&6/4, $50; 8/4, $55. 





For Editorial Review of Current Market 
Conditions See Page 39 


NORTHERN PINE 


BUFFALO, N. Y., May 16.—Northern pine 
demand is about steady, with purchases lim- 
ited to small lots in a good many instances. 
Retailers and industrial buyers are in most 
every case carrying but little stock. Some 
items are not easily obtainable. Prices are 
unsettled and are subject to a good deal of 
competition. 


MINNEAPOLIS, MINN., May 14.—Northern 
pine prices have advanced 50 cents to $4. Dry 
stocks at mills are low and in poor assort- 
ment, and the upward price revisions have 
been expected. The mills are carrying bet- 
ter order files than they were a month ago, al- 
though none has more than two or three 
weeks’ business booked ahead. 
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Ayer & Lord Tie Co. 


Incorporated 1893 : 
Railroad Bridge Timbers 


Cross Ties CHICAGO Car Stocks 


Lumber a Piling 
Poles | Posts 
TREATING PLANTS:— 


Carbondale, Ill. Grenada, Miss. North Little Rock, Ark. Montgomery, Ala. 


“FROM THE TREE TO THE JOB” 

















MOULDINGS 
FINISH 
CRAIG BEVEL SIDING 
BASE, ETC. 
MOUNTAIN parse 
QUALITY FACTORY 


LUMBER 














You Can Build Trade 
With This Fine Quality 


Here are lightness, softness and whiteness 
that appeal to carpenters and builders—and 
therefore influence them to deal with the lumber 
i that sells Craig Mountain Quality Pondosa 

ine. 

Put yourself in the carpenter’s place. Wouldn’t 
you, too, favor the stock that is nice to work, 
easy to saw and nail, light to handle? 








Let us mix a car of finish, mouldings, 
bevel siding, casing, base, etc. for you. 


Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 


E. H. VAN OSTRAND, President W. C, GEDDES, Vice-Pres. & Gen. Mgr. 
SALES REPRESENTATIVES: 

G. S. Patterson, P.O. Box 96, O . Wis. Alex W. St , 931 

W. J. Schiller, 4347 Benton Bivd.. Kansas City, Mo. poem — menaaiens 

W. H. Lewis, 406 ber of Commerce, Bidg., D. Clinton Van Ostrand, P, O. Box 99, 


Denver, Colo. Omaha, Neb 


ir 
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EASTERN SPRUCE 


BOSTON, MASS., May 15.—Production of 
eastern spruce dimension has increased with 
the starting of sawing by two large mills and 
some smaller producers. There are just 
enough orders to keep base steady at $49 
Offerings of Provincial random are still light, 
and the market is firm. Narrow random is 
$34@35. Dry boards are very scarce and show 
an upward tendency. Merchantable, 5-inch up, 
8-foot up, D1S, have sold at $36, although not 


bone dry. 
HARDWOODS 


CHICAGO, May 16.—Six quarter and thicker 
No. 1 and better maple, birch and elm are 
being purchased in large volume by the auto. 
mobile body trade, with dry stocks in the 
North almost sold up. It will take at least 
another thirty days for the new cut to become 
shipping dry. Select and better birch are 
moving in fair volume to interior finish fac- 
tories. Furniture plants are buying Nos, 1 
and 2 common birch in small quantities for 
quick shipment. No. 3 hardwoods of aj] 
varieties are in demand from the box and 
industrial trade, dry stocks being very scarce, 
Prices on all grades of northern hardwoods 
hold steady. 


NEW ORLEANS, LA., May 14.—Hardwood 
demand last week was only fair. The ex- 
port movement continued to hold up well, 
with oak and gum leading in shipments, 
Dimension was also listed as an important 
feature in exports. 


ST. LOUIS, MO., May 14.—Southern hard- 
wood business continues below expectations. 
A number of southern mills have shut down 
owing to their inability to operate at prevail- 
ing prices. Thick elm, gum and maple con- 
tinue in active call from the automobile body 
trade, and there is improvement in demand 
for radio cabinet stocks. Low grade box fac- 
‘tory stock, interior finish and furniture woods 
are inactive. Users are demanding cut prices. 


CINCINNATI, OHIO, May 14.—Southern 
hardwood trading is light, and confined mostly 
to fill-in orders from retail yards. Furniture 
orders were hand-to-mouth, and automobile 
factories are holding off. Body builders are 
taking small lots weekly. Specialty firms are 
cutting down orders to mixed carlots. Export 
trading is very dull, with prices unsatisfac- 
tory. 


MINNEAPOLIS, MINN., May 14.—With in- 
dustrials unwilling to commit themselves for 
forward needs, wholesale northern hardwood 
trade here continues to lag, although the last 
few weeks have seen some improvement. 
Among the most important industrial buyers 
are farm implement manufacturers. Prices 
are holding reasonably steady. 


BUFFALO, N. Y., May 16.—The hardwood 
trade does not improve to any noticeable ex- 
tent, the buying being still confined to imme- 
diate requirements of industrial concerns. 
Some yards report doing a slightly better 
business than ldst month, but it is generally 
stated that trade is not as active as it should 
be at this season. The woods most in demand 
are oak, cypress, poplar, ash and basswood, 
but no large quantity is being taken as a rule. 


FIR, SPRUCE, CEDAR 


CHICAGO, May 16.—The feature of the 
local fir market is the demand for mixed cars 
from country yards. There is a better tone 
to the trade, and prices show a higher ten- 
dency. Mill prices on clear grades have been 
advanced $1 a thousand. There is a good 
demand for white fir dimension from the 
country yard trade. Sitka spruce is in fair 
call from industrial consumers. Engelmann 
spruce is moving fairly well at steady prices. 


NEW YORK, May 14.—Wholesalers report 
a steady movement of fir into the yards, al- 
though they continue to complain of the vol- 
ume of purchases. Large cargoes have ar- 
rived in the last week. There is unquestion- 
ably a large supply of fir on hand, but the 
distributers are well provided with storage 
facilities and the harbor is well cleaned up 
at all times. Prices are holding very firm. 


BALTIMORE, MD., May 14.—The fir move- 
ment is perhaps somewhat larger. While 
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quotations are higher than earlier in the year, 
the rise represents the marking up of ocean 
freight rates. 


KANSAS CITY, MO., May 15.—The increas- 
ing number of mill shutdowns is stiffening the 
tone of the market and creating a somewhat 
larger demand for boards, dimension and 
flooring. Most of the orders are coming from 
western Kansas, Nebraska and Iowa. 


CYPRESS 


CHICAGO, May 16.—Greenhouse interests 
are making inquiries for pecky cypress. De- 
mand from tank manufacturers and retail 
yards is just fair. There is a good assort- 
ment of mill stocks generally, and prices 
hold on a steady basis. 


NEW ORLEANS, LA., May 14.—The cypress 
market here last week was reported to be 
holding its own, with perhaps a better tone 
than heretofore. Volume of orders is well 
maintained with inquiry good. 


ST. LOUIS, MO., May 14.—yYellow cypress 
demand covers the entire list, but volume is 
only moderate. All users are, placing fill-in 
orders for tank grades, Nos. 1 and 2 cypress, 
shop and selects. The market is firm. Yards 
continue to supply most of the business in red 
cypress, the volume of which is fair. 


HEMLOCK 


CHICAGO, May 16.—Northern hemlock is 
moving very freely and is in good demand 
from country yards, with dry mill stocks 
almost exhausted. It will take another thirty 
to sixty days for the mills to accumulate a 
reasonable assortment of shipping dry lum- 
ber. Prices are $3.50@4 off the Broughton 
list, most mills quoting $3.50 off. 


NEW YORK, May 14.—The hemlock situa- 
tion has shown no change in the last month, 
a comparison of prices today showing pre- 
cisely the same quotations that prevailed in 
mid-April. 


BOSTON, MASS., May 15.—Eastern and 
northern hemlock boards are very scarce and 
firm. Sales of dry, clipped have been made at 
$32.50@33. Western are abundant and transit 
lots are moved at rather low prices, though 
mill shipment quotations show a slightly up- 
ward tendency. 


WESTERN PINES 


CHICAGO, May 16.—Sash and door factories 
are in the market right along for California 
white and sugar pine, mill stocks of which 
are badly broken in the factory items. Pon- 
dosa and Idaho pines are moving fairly well 
to retail yards who are taking mostly mixed 
ears. Prices are unchanged and mill stocks 
are better assorted. 


SAN FRANCISCO, CALIF., May 15.—There 
is a sustained demand for pines throughout 
California. Mills report rail demand is slightly 
above normal for May, with prices strength- 
ening. Foreign demand, especially from the 
Antipodes, is good. Mills are increasing out- 
put in efforts to replenish stocks, which are 
reported in none too good shape. Local retail- 
ers report business slightly better. 


NEW YORK, May 14.—Pondosa and Idaho 
prices were a little firmer today than they 
were a week ago. Business was described 
as spotty by wholesalers—good one day and 
bad the next. They say the average business 
for May doubtless will be in excess of that 
in April. 


BUFFALO, N. Y., May 16.—The western 
pines, including California white and sugar 
pine, appear to be plentiful in the better 
grades, but Nos. 2 and 3 shop are scarce, as 
are the Nos. 2 and 3 common grades, espe- 
Cially in 12-inch. Demand from the retailers 
is a little better than it was a few weeks ago, 
but it is not very active. Mill shipments come 
through in rapid time. 


KANSAS CITY, MO., May 15.—Retail de- 
mand for western pines continues good. De- 
mand from factory buyers has fallen off to 
Some extent. There is not much straight car 
business. Prices have shown little change the 
last two weeks. 
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The successful dealer must stand back of the 
goods he sells. 


When a product he sells goes “wrong,” it is the 
dealer who gets the blame, not the manufac- 
turer of the product. 


The dealer must meet his customers face to 
face. They must believe in him if he is to have 
their good will in the future. 


NATALBANY products help the retailer guar- 
antee his goods, because they are guaranteed 
first by NATALBANY, through the trade-mark 
and grade-mark on the end of every stick. 


The word “sterling” on silver doesn’t mean 
more. 


Mills 71-72-73 
on the Illinois Central Speedy Mainline 


NATALBANY 


LUMBER COMPANY, LTD. 
SALES Ss cee 
HAM MOND, LOUISIANA 





A “Complete Supply” of Hardwoods from the 
Pearl River Valley Lumber Company, Canton, Miss. 
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REDWOOD 


CHICAGO, May 16.—Considerable improve- 
ment in the demand for redwood has devel- 
oped within the last two weeks, and the 
volume of business compares favorably with 
that of a year ago at this time. Retailers 
and industrial consumers are well repre- 
sented in the market. Mill stocks of B grades 
and %x6-inch A siding are none too plentiful, 
but there is a pretty fair assortment of clear 
heart. Prices hold firm. 


SAN FRANCISCO, CALIF., May 15.—Red- 
wood business is decidedly good. Both foreign 
and domestic business have shown increases, 
and eastern demand is above normal. Foreign 
demand is exceptionally good. Prices are firm, 
with a slight upward trend in individual 


grades. 
SOUTHERN PINE 


CHICAGO, May 16.—The volume of south- 
ern pine business during the first two weeks 
of May was ahead of the first half of April, 
according to some local distributers of this 
wood. Some mills have advanced prices on 
1x6-inch No. 2 boards 50 cents this week. 
There seems to be a plentiful supply of 8- 
and 10-inch No. 3 boards, but dimension is 
scarce. Orders from city and country retail- 
ers are being received in better volume than 
a couple of weeks ago and dealers are not 
quibbling about prices. Industrial trade is on 
a satisfactory basis. 





ST. LOUIS, MO., May 14.—Demand for 
southern pine is well maintained, and prices 
continue their upward tendency. Both city 
and country yards are participating in the 
demand, which is largely for Nos. 2 and 3 
boards and for dimension, No. 1 dimension 
being more active than No. 2. Industrial 
crating stock is in fair call. Mills are short 
of some wanted items. 


KANSAS CITY, MO., May 15.—Demand for 
southern pine is in good volume, with the 
most active demand from country yards. The 
city demand is not as good as it should be, 
but shows some signs of picking up. Eastern 


demand also is expected to show some increase 
before the end of the month. The demand in 
the South is active. Industrial demand has 
fallen off somewhat. There have been some 
few small changes in prices, but the list as 
a whole still favors the buyer. 





CINCINNATI, OHIO, May 14.—Southern 
pine is stronger, with all items up $1 for spot 
stocks. This applies principally to common 
boards and dimension. Mill shipments are 
much delayed, so premiums on spot stocks 
continue at $1@1.50 over mill shipment orders. 
Demand is active. 





NEW ORLEANS, LA., May 14.—Pine is 
showing an improved trend in the local mar- 


ket. Prospects for building operations are 
better. 





BOSTON, MASS., May 15.—A fair number 
of small orders for southern pine are being 
booked by wholesalers, and their total is fairly 
substantial. But there is keen competition and 
prices generally show an easy tone. 


SHINGLES AND LATH 


KANSAS CITY, MO., May 15.—There is a 
little better demand for shingles but transit 
cars are keeping prices weak. Clears gener- 
ally are $2.15, and stars $1.95. The city trade 
is wanting mostly better grades. Demand for 
lath is a little better, with western pine mills 
getting considerable business. Siding demand 
is about the same, and some buyers are tak- 
ing mixed carlots. 


NEW YORK, May 14.—Eastern spruce lath 
prices are stiffening again, even though ar- 
rivals have been at least on a par with 
sales. Several large boatloads arrived dur- 
ing the week, all of them coming on con- 
signment. Retailers are not carrying large 
stocks. The shingle market could be con- 
siderably better, although there has been 
fairly steady improvement. There have been 
price variations from last week. 


MINNEAPOLIS, MINN., May 14.—The last 
couple of weeks have brought little inquiry or 
trade to Twin Cities shingle wholesalers. The 
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Pn es 
QUALITY “OAK, FLO 


Order ““KILMOTH’ 
Closet Lining in L.C.L. 
or carlots mixed with 


“QUALITY” 
Oak Flooring 


Sledge Ave. and Southern Ry. 





Make Homes Vermin-proof 


Every clothes closet, in old and new homes, should be made 
—_ vermin-proof by the use of 


“KILMOTH” Red Cedar Closet Lining 
Here is a profitable side-line for your business. Go after the 
orders today and we will keep you supplied with stock made from 
famous Tenn. Aromatic Red Cedar. 


“Kilmoth” lining is made in %x2, 2% and 8% inch widths. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


y & 
KILMOTH” CLOSET L! NN 


MEMPHIS, TENN. 











RETAIL LUMBER YARD 
For Sale— 734 PLANING MILL 


Fine Location —Good Business—R. R. Trackage. 
Yard and Buildings cover about 4% acres. 
Convenient to all parts of City. 


Memphis Lumber Corporation, 


Memphis, Tenn. 








preceding two weeks, however, were moder. 
ately brisk. Balsam and jack pine lath stocks 
are accumulating, but only small amounts are 
in shipping condition. Prices are unchanged, 


BOXBOARDS 


BOSTON, MASS., May 15.—Boxboard de. 
mand is about normal and prices are steady, 
Producers are carrying large stocks, though 
they are largely covered by unfilled orders, 
Production is being restricted. Round edge 
white pine, inch, are $27@30. 


CLAPBOARDS 


BOSTON, MASS., May 15.—The demand for 
clapboards has picked up, retailers. taking 
moderate assortments. Castern spruce and 
native white pine are very scarce and firm, 
Some lots of Coast clapboards are offered at 
attractive figures, but the general market is 


steady. 


News Letters 


Beaumont, Tex. 
(Continued from page 76) 


May 14.—As for some weeks, there is a 
scarcity of Nos. 1 and 2 common southern 
pine, especially in shiplap. No. 2 dimension is 
also in small supply. Shortage of these items 
seems likely to continue. Their prices ad- 
vanced 50 cents to $1 some time ago, and no 
further advances have been noted. The new 
ruling of the State railroad commission, 
equalizing export rates from certain eastern 
Texas and western Louisiana common-haul 
points to Beaumont, Orange and Lake Charles, 
has resulted in an increased demand and bet- 
ter prices for hewn and sawn square timbers 
for delivery to the United Kingdom, the Con- 
tinent and the Argentine, and there has been 
a considerable movement through the Sabine 
ports. 


Minneapolis, Minn. 


May 14.—Wholesale trade in the Twin City 
market has been unusually quiet the last two 
weeks, following two weeks of rather spirited 
inquiry and buying. Weather conditions are 
favorable for building construction, and retail 
dealers at many points in the Northwest are 
reporting improvement in consumer buying. 
While considerable building of the larger 
class, such as public buildings, commercial 
buildings, schools etc. is already under way 
or scheduled to begin soon in many North- 
west cities and towns, retail lumbermen in 
most cases are looking to the country for the 
bigger share of their business this year. It is 
thought by some retailers and wholesalers 
that a big pick-up in country trade will, not 
come until the latter part of the year, when 
the best autumn volume in the last few years 
is anticipated. Of all the States in the upper 
Mississippi Valley, South Dakota appears to 
have the brightest prospects. 


M. J. Scanlon, of the Brooks-Scanlon lum- 
ber interests, has returned from a visit in 
Florida. S. H. Bowman, of the S. H. Bowman 
Lumber Co., with retail yards in Saskatche- 
wan, is in Minneapolis after a trip to his 
Canadian yards and to British Columbia mills. 
R. C. Winton, head of the spruce sales de- 
partment of the Winton Lumber Co., is con- 
fined to a local hospital recovering from an 
operation. 





Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each, State number of patent and name of in- 
ventor when ordering: 


1,667,712. Floor joiner. Samuel C. Awbrey, Kan- 
sas City, Mo. 

1,667,969. Wood splitter. Otto R. Guderian, Dun- 
durn, Sask. 

1,667,996. Barking drum. Peder Pederson West- 
bye, Peterborough, Ont. 

1,668,004. Dowel machine. Desire Caron, Grand 
Rapids, Mich. 

1,668,119. Machine for boring tapering holes. 


Charles D. McArthur, Pittsburgh, Pa. 


1,668,361. Sawfiling machine. Hugh B. Foley, 
Minneapolis, Minn., assignor to Foley Saw Tool Co. 
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| HOO-HOO DOINGS 


Pleads for United Support 


Sr. Louis, Mo., May 16.—More than 100 
Hoo-Hoo of St. Louis and vicinity attended 
a concatenation at Congress Hotel last night 
under the direction of L. M. Borgess, Vice- 
gerent Snark for the eastern district of Mis- 
souri. Seven candidates were initiated. 

The concatenation was preceded by a dinner, 
at which Mr. Borgess presided, and short talks 
were made by Julius Seidel, past Snark of the 
Universe of Hoo-Hoo; Henry R. Isherwood, 
secretary-treasurer of the order, and Marvin 
Meacham, president of St. Louis Hoo Hoo 
Club No. 6. 

Mr. Seidel pleaded for united support by 
the wood-working interests of the efforts of 
the Hoo-Hoo club to put the forest products 
interests of St. Louis on a sound basis. Mr. 
Meacham also told of the work of the club, 
and announced the appointment of Lester W. 
Lease as paid secretary, as published elsewhere 
in this issue of the AMERICAN LUMBERMAN. 
Mr. Isherwood stressed the importance of the 
lumber industry to the nation as a whole. 


To Entertain Contractors 


Kansas City, Mo., May 14.—In pursuance 
of the Hoo-Hoo policy of boosting wood, the 
Kansas City Hoo-Hoo Club will give a smoker 
on May 22 at the Armory, at which it will 
have as its guests contractors, carpenters, 
woodworkers, millmen, cabinet makers and 
others connected with the wood industries. 
Tickets are being distributed through the lum- 
ber dealers and with the compliments of the 
lumbermen of Kansas City, and the affair is 
being widely advertised. The principal speaker 
of the evening will be L. R. Putman, of the 
Southern Pine Association, who will deliver 
a 20-minute talk on “Who Butters Your 
Bread.” Many entertainment features will be 
provided and an attendance of 1,500 is ex- 
pected. 


Host to Lumber Consumers 


Lewiston, IpAHo, May 12.—The Lewis-Clark 
Hoo-Hoo Club, of this city, is busily engaged 
in the promotion of wood, and at a banquet on 
May 9 had as its guests more than a hundred 
persons, including contractors, builders, archi- 
tects and other consumers of forest products. 
The program was in charge of the wood pro- 
motion committee of the club, and the story of 
wood was told in an impressive manner. The 
principal talks were made by five members of 
the wood promotion committee, who discussed 
the merchandising success of wood substitutes 
due to aggressive advertising; the superiority of 
wood sash over steel sash; wood siding com- 
pared with stucco, brick and other materials; 
wood lath compared with other lath; and su- 
periority of wood shingles over prepared roof- 
ing. 


Trouble and Litigation 


ANDERSON, IND., May 15.—The Farmers’ 
Trust Co. of this city has been named in cir- 
cuit court here to take over the Anderson 
Lumber Co. The appointment was made on 
the application of Myron B. Reynolds, who 
alleges that the company is indebted to him 
in the sum of $35,000. T. V. Valentine, man- 
ager and secretary-treasurer, admitted there 
had been some difficulties between him and 
other officers of the company. 





.KKELSO, WASH., May 12.—Sam Adams, of 
Woodland, has been appointed receiver for the 
Woodland Lumber Co., which operates a mill 
at Woodland, Wash. 


HIGHWAY competition, a rising scale of 
wages, the farm problem and high terminal 
costs are endangering railway service, declared 
F. W. Green, vice president, St. Louis South 
Western Railroad, in a recent address before 
the St. Louis Railway Club. 





Advertisements will be inserted in 
this department at the following rates: 


30 cents a line for one week. 

55 cents a line for two consecutive weeks. 

75 cents a line for three consecutive weeks. 

90 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted, 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Come must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be 
under heading Too Late to Classify. 


























FOR RENT—TWO PRIVATE OFFICES 


with reception room, very desirable, very modest 


rent. Inquire ROOM 803, Manhattan Bldg., Chicago, 





YARD AND MILL SUPERINTENDENT 


Wanted by large New York organization. Appli- 
cant must be thoroughly familiar with modern yard 
procedure including unloading vessels, handling of 
laborers, lumber inspectors, and machine men, grad- 
ing, sorting, etc. 
He must be thoroughly conversant with efficient 
shop methods, must have thorough, practical knowl- 
edge of how a moulding and planing mill should 
be operated, so as to get the maximum efficiency 
from the various departments. 
Replies will be treated confidentially, and should 
state in full and complete detail past experience; 
and what your responsibility and duties were in 
each position that you held; and what your earn- 
ing capacity has been, 

Address “K. 102,’ care American Lumberman. 


WANTED 
A good sash and door man, also a cabinet maker 
for work in planing mill. State experience, age 
and wages expected. 
Address “‘L. 118," care American Lumberman. 


WANTED—A YOUNG MAN 
With experience in cut-up factory making cut 
lengths pine sash, doors and other cut stock, in 
connection with box factory. 
Address “K. 103,” care American Lumberman. 


WANTED—LIVE MANAGER 
For yard Southern Kansas town. Good mixer and 
outside man. Good housekeeper. Salary and per- 
centage. 
Address “K, 101," care American Lumberman. 


WANTED—EXPERIENCED 
Millwork Estimator and Salesman on special odd 
millwork, on school houses, churches, residences, 
etc., from Architects’ plans, with New York State 
evnerience Apply THE MARKERT MANUFAC- 
TURING CO., Syracuse, N. Y 


ESTIMATORS ON SPECIAL AND STOCK 
Millwork. Can also use good detail man with cost 
book “A” experience. No sales ability required. 
Position holds chance for rapid promotion and fu- 
ture opportunity. Fosition in central office or one 
of our branches in South. Address P. O. BOX 1422, 




















Shreveport, La. 





WANTED—EXPERIENCED 
Young lumberman to join the writer in establish- 
—_ and operating a branch lumber yard at Scioto- 
ville, O. 
A. F. G., BOX 707, Portsmouth, Ohio. 





WANTED 
A thoroughly experienced wholesale or commission 
man to affiliate himself with large wholesale con- 
cern. Prefer one who has operated in either 
St. Louis or Chicago. Prefer one with transit car 
experience. State age, experience and salary ex- 
pected. 
Address “K. 124,” care American Lumberman. 


WANTED—ASSISTANT FOREMAN 
For sash and door factory in southwest Louisi- 
ana. Must know estimating. Chances for promo- 
tion to right party. Give age and all recommen- 
dations in first letter. Information. confidential. 
Address “‘K. 125,” care American Lumberman. 


WANTED—ESTIMATOR AND PRICE CLERK 
Must be thoroughly familiar with Cost Book “A.” 
— JOHNSON-MAAS COMPANY, Indianapolis, 
nd. 


FROM OWNER OF AN ILLINOIS YARD 
I have just sold my yard. It might interest you to 
know that the buyer and seller were brought 
together through an ad in the American Lumber- 
man. 














OPPORTUNITY FOR A MAN 
Between 30 and 40 who has managed a retail 
yard and who made a success of selling, particu- 
larly the complete job to home builders, as sales- 
man with a progressive retail firm in a medium 
sized Eastern city. Must have energy, enthusiasm 
and ability to develop sales on own initiative. We 
want a man with sufficient executive ability to 
take charge of other salesmen. An opportunity 
will be given to acquire an interest in the business 
after ability has been demonstrated. 
Address ‘“‘H. 105,’ care American Lumberman. 


WANTED ESTIMATOR AND SUPERINTENDENT 
Who is capable of working men for middle size 
millwork plant. State age, salary expected, ex- 
perience and give references in first letter. 
Address “G, 103,” care American Lumberman. 








EXPERIENCED ESTIMATOR-SALESMAN 
To cover territory in Missouri and Kansas. Must 
be experienced in use of Cost Book ‘‘A,” capable 
of figuring and selling large contracts as well as 


stock goods. Reply only if capable. 
AMERICAN SASH & DOOR COMPANY, 
Kansas City, Mo. 


WHEN YOU WANT TO SELL 
Machinery, Locomotives, Cars, Rails, Lumber 
Shingles, Timber, Timber Lands, Retail Yards 
Woodworking Plants, Factory or anything used in 
the Lumber Industry, write us, Put an advertise- 
ment in the For Sale columns. The American 
Lumberman goes to the people who are in thr 
market for what you have to sell. Send you: 
ad to the AMERICAN LUMBERMAN, 431 8S. Dear- 
born St., Chicago, Ill. 


WANTED SALESMAN 
To sell Industrial and other users of Hardwoods 
White Pine and Western Coast Products on com 
mission basis in New York City. 
Address “H, 106," care American Lumberman. 


EXPERIENCED SALESMEN WANTED 
Southern Wholesale Firm has opening for several 
experienced !umber salesmen familiar with South- 
ern lumber. Location Pennsylvania, New York 
State, Connecticut and Massachusetts. State ag: 
and salary wanted. Give reference and past ex- 
perience. 

Address “B. 133,” care American Lumberman. 


DO YOU WANT EMPLOYEES? 
You can get good help by advertising in the 
Wanted-Employees column of the AMERICA) 
LUMBERMAN. 


WANTED SALESMAN 
To sell industrial and other direct users of South- 
ern Pine, Hardwoods and West Coast products on 
commission basis. Liberal commission and good 
open territory. 
Address ‘“‘M. 15,” care American Lumberman. 




















DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, IIl. 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale departmen' 
when you want to sell something in the lumbe: 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 
born St.. Chicago. Ill. . 


WHY WAIT WHEN YOU WANT SOMETHING? 
When you want a new stock of lumber or shingles 





new or second-hand machinery, engines, boilers. 


electrical machinery, locomotives, cars, rails, busi 
ness opportunity, timber and timber lands, or any- 
thing used in the lumber industry, you can get i 
at a small cost by advertising in the ‘“Want- 
Columns” of the AMERICAN LUMBERMAN, Man.- 
hattan Building, Chicago, III. 
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EXPERIENCED LUMBERMAN 
Desires exclusive representation arrangements with 
a Lumber Manufacturing or Wholesale Company 
with sufficient production to properly serve the con- 
suming trade direct and justify sales engineering 
of lumber by personal contact with the highest 
type trade East of the Mississippi River; am qual- 
ified to offer services above the average by reason 
of an extensive acquaintanceship and a thorough 
knowledge of lumber and its production, and us- 
ages, acquired in successfully wholesaling North- 
ern, Southern and Western woods, over a period 
of twenty-five years. 
Address “K. 107,’ care American Lumberman. 


WANTED—POSITION AS 
Hardwood lumber buyer and shipper. Have had 
twenty years’ experience in W. Va. and bordering 
states. Best references. 
Address “L. 105," care American Lumberman. 


WANTED—POSITION AS SUPERINTENDENT 
Or manager of sawmill or mills. Not afraid of 
hard proposition where there is chance of success. 

Address “L. 106," care American LumbDerman. 


POSITION WANTED AS 
Planing mill foreman or superintendent. Under- 
stand electricity; 25 years’ experience. Middle West 
preferred. 
Address “L. 102," care American Lumberman. 


PRACTICAL LUMBERMAN 
12 years experience mill and general office wants 
connection, sales, accounting or purchasing with 
reliable concern in Philadelphia or vicinity. 
Address “K. 105,” care American Lumberman. 


POSITION WANTED 
By lumberman, 16 years experience in the Yellow 
Pine field, both mill and wholesale. Several years 
office and traveling experience. 38 years of age, 
character and habits above reproach. Willing to 
start on reasonable salary with high class, depend- 
able company, either mill or wholesale. 
Address “K. 106.” care American Lumberman. 


POSITION WANTED 
Stair builder or Cabinet foreman. 20 years’ experl- 
ence as general foreman in general millwork, Six- 
teen years with one firm. 
Address “K. 108," care American Lumberman, 


TRAVELING SALESMAN OR BUYER 
Wants position, thoroughly experienced in Pacific 























Coast Products, Inland Empire, and California 
Pines. Prefers to travel, salary and commission 
basis, any territory. Would also accept buying 


position, am now located West. 
Address “K. 115,” care American Lumberman. 


WANTED—POSITION AS MANAGER 
Opportunity to manage and buy interest in small 
lumber yard five years’ experience in retail lum- 
ber and kindred lines. 

Address “L. 116," care American Lumberman. 


POSITION WANTED—WHOLESALE OR RETAIL 
Actual mill experience Inland empire, west coast 
and southern hardwoods. Can handle correspond- 
ence. 28 years old. References. 

Address “K. 116,” care American Lumberman. 


SASH, DOOR & MILLWORK SALESMAN 
With years of experience on the road selling re- 
tailers and jobbers, would like a connection with 
a live young jobber where there is a good future. 
Best of reference. 

Address “K. 118,” care American Lumberman. 


MANAGER OR SUPERINTENDENT 
With technical education and twelve years experi- 
ence as logging engineer, logging supt. and plant 
manager desires new connection. Would prefer 
hardwouod operation. 
Address “K. 112,” care American Lumberman. 


EXPERIENCED AUDITOR-ACCOUNTANT 
And general office bookkeeper. Available at once. 
Fifteen years’ wholesale and retail experience. 

Address “G, 112." care American Lumberman. 

















POSITION WANTED 
By combination saw and planing mill map up to 
date on machine work and band resaw filing any 
kind of power. References good. 

Address “L. 119," care American Lumberman. 





EXECUTIVE OR SALES 


Married man (32)—Two years charge sales, Chgo. 
office largest manufacturer, Hardwood and Hem- 
lock in north. Two years buyer, wholesale. One 
year salesman, Manufacturer, Wisc., Minnesota 
One year wood operation. Five years hardwood 
inspector. Thoroughly familiar, Minn., Wisce., IL. 


Trade, Best 
Address “L. 


references. 
117," care American Lumberman. 





WANTED—A POSITION 

As a general traveling salesman for large lumber 
or paper mill manufacturing company or sheath- 
ing paper. Have had a wide experience and wide 
acquaintance—worked for three concerns in the 
last twenty years. Can furnish first class refer- 
ences. 


Address “L. 108,’ care American Lumberman. 





EXPERIENCED YARD MANAGER 
Wants to make a change for the best of his family. 
Thirty days’ notice. Lumber only or combined 
with hardware, implements, etc. Speak German. 
Whatever you expect of a first class man you can 
get here. 


Address “L. 109,’ care American Lumberman. 





HARDWOOD LUMBER INSPECTOR 
Wants employment. National experience, 
to take offer of same. 

Address “L. 112,’ care American Lumberman. 


GOOD COMPETENT BAND SAWYER 
Wants work. All I want is a job where they 
can use a man with a willing heart and honest 
hands. No adventure, thoroughly experienced and 
well posted on grades. References. 

Address “‘L. 114,’”’ care American Lumberman. 


EXPERIENCED LUMBERMAN 


Ready 








Twelve years’ experience operating retail yards 
with hardware in connection. Desire connection 
with chances for advancement. Best references. 


Will go anywhere. 
Address “‘L. 115,” care American Lumberman. 


WANTED CONNECTION ON COMMISSION 
Basis with hardwood concern, Wisconsin, Northern 
Illinois and Mississippi Valley points. 

Address “G. 122,” care American Lumberman. 


EXPERIENCED SASH, DOOR, AND 
MILLWORK SALESMAN 
Would like to connect with a good retail yard or 
line yard as buyer of sash, doors, millwork. Best 
of reference. 
Address ‘*'K. 








119,” care American Lumberman. 


WANTED POSITION 
By experienced hard-wood buyer and 
Prefer road job. A-1 references. 
Address “F. 117,” care American Lumberman. 


POSITION WANTED 
Permanent position wanted by practical all round 
well versed Sash and Door Superintendent with 
16 years’ experience. With Firm who intends to 
add young man to organization. No adventurer. 
Thoroughly experienced and well posted on produc- 
tion methods of present day efficiency. Have or- 





inspector. 





ganization ability and can produce results. Prac- 
tical mechanic and professional man. A No. 
Biller, Detailer, Lister Designer and thorough 


knowledge of all branches connected with Mill and 
office routine. Will connect with firm doing high 
class general millwork where an opportunity is 
offered to young man. Age 37. Married, refer- 
ences. Confidential. Prefer Midwest. 

Address “H. 109,” care American Lumberman. 





HIGH GRADE LOGGING SUPT. 
Now employed, wishes to make change. 
best references furnished. 
Address “K. 120," care American Lumberman. 


EXPERIENCED SASH AND DOOR MAN 
With executive ability, seeks perm. connections 
with reliable firm. 18 years’ practical exp. Mfg.; 
Estimating; Selling; and C. B. A. Stock and odd 
work. Thorough, accurate and a good salesman. 

Address “H. 125,"" care American Lumberman. 


POSITION WANTED 
EXPERIENCED SHORTLEAF PINE OPERATOR 
AVAILABLE AS PLANT MANAGER 
20 years’ experience as manager and officer in one 
of the South’s largest sawmill plants. Now seek- 
ing new connection owing to termination of present 
timber supply. Successful record. Wide acquain- 
tance in consuming territory with large dealer, 

millwork and industrial buyers. 
Address “H. 124,” care American Lumberman. 


POSITION WANTED AS MANAGER OR 
Any other job you may have open, 28 years’ ex- 
perience retail lumber, millwork, buying, selling, 
estimating and general office, well liked by con- 
tractors. Salary can be erranged. Start now. 
Addvreap “K. 126." care American Lumberman. 


MILLWORK ESTIMATOR WANTS POSITION 
where investment is possible. 
Address “L. 110," care American Lumberman. 


Very 














WANTED—BY EXPERIENCED LUMBERMAN 
A situation. Know manufacturing and sales ends 
of both Southern and west coast woods. Would 
like position as road salesman. Know the grades 


of West Coast and Southern products. 14 years’ 
road selling experience in Eastern, Middle West 
and Southern States. Might consider handling 


yard or mill. 
Address “‘K. 129,” care American Lumberman. 





WANTED 
Our Philippine client desires to get in touch with 
parties who can offer for sale part or all the equip- 


ment necessary to construct a complete sawmill 
and logging outfit to produce 20,000 to 30,000 feet 
per day. Principally large logs, semi-hard and 
hard woods. Write us what you have and give 
lowest prices 


ACROSEAS AGENCIES, Inc., 70 Beaver St., 
New York 








HAVE YOU SOME MACHINERY 
Standing idle taking up room? Why not sell it? 
An advertisement placed Mm the Wanted and For 
Sale Department would reach the buyers. 





WANTED .- 
7 to 10 miles 20 or 25 Ib. Rails for logging— 
Southern Kentucky—with cars. State condition 





AMERICAN LUMBERMAN, 431 S. Dearborn St., 
Chicago, Il. 


and location. 
Address “‘K. 127," care American Lumberman. 











CALIF. FARMS FOR SALE 
Or trade for hardwood timber with or without 
sawmill. 
OWNER, 206-C. N. Grand, Los Angeles, Cal, " 


OWNERS OF TIMBER LANDS 
Can get in touch with buyers through the AMBERI. 
CAN LUMBERMAN. Put an advertisement in the 
Wanted and For Sale department. 








LARGE QUANTITIES 
2x8 and 2x10, 10 to 16 feet No. 2 and No. 3 com- 


mon and better shortleaf standard dressing de- 
livered on Jersey City rate of freight draft terms, 
TURNER LUMBER AGENCY 
Welti Building, Ridgewood, N. J. 


WALNUT LOGS WANTED 
Five hundred cars walnut logs. Twelve inches and 
up diameter, eight feet and up long. We inspect 
at shipping point and pay cash. 
G . W. HARTZELL, Piqua, O. 














WANTED TO BUY 


Small going lumber business, 
Rockford, III. 


Address “L. 101,’" care American Lumberman. 


WEST COAST OR SOUTHERN ACCOUNTS 
Wanted by wholesaler of fifteen years experience 
with office in New York City to sell their stocks 
in the Metropolitan District. Have well established 
trade and would be willing to work on salary or 
commission basis. 

Address “K. 109,” care American Lumberman. 


WHOLESALE CONCERN COVERING 
New England, parts of New York and Pennsylva- 
nia, looking for a good reliable connection to han- 
dle Southern Hardwoods on a commission. What 
have you to offer? 
Address “R.-8,’’ care American Lumberman. 


SALESMAN IN SASH & DOOR BUSINESS 
Desires, as a side line, to cooperate with concern 
selling roofing boards. 

Address “E. 121," care American Lumberman. 


HAVE YOU SOMETHING TO SELL 
Advertise in the Wanted and For Sale department 
when you want to sell something in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear 
born St.. Chicago, Ill. 

WANTS SUPPLIED 
Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 &. 
Dearborn St., Chicago. 


in the vicinity of 


























WANTED: MANUFACTURERS AND SHIPPERS 


Of lumber to know we will take care of troubled 
cars in this district free storage and dispose of 
same at prices to be agreed upon. 
PITTSBURGH LUMBER & BUILDERS SUPPLY 
CO., 3209 West Carson St., Pittsburgh, Pa. 
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WANTED YOUNG MAN FAMILIAR WITH 
THE WHOLESALE LUMBER BUSINESS 


To take $5,000 to $10,000 interest and active charge 

of business. Owner desires to retire account of 

age and ill health. An exceptional opportunity. 
Address “‘L. 104,’’ care American Lumberman. 





FOR SALE—WOODWORKING PLANT 
15 woodworking machines, 50,000 ft. kiln, about 
10,000 ft. floor space, plenty oak, chestnut timber 
locally. In town 600 population. 2 railroads and 
on ocean to ocean highway. Can buy at your own 
price to settle estate. 
KUHN BROS., Warsaw, O. 


FOR SALE BY THE OWNER 
Retail yard stock, sawmill and planer, 
Mont., county seat town, one yard point, 
good business. Write for details. 
Address ‘“‘L. 103," eare American Lumberman. 


HAVE YOU SOMETHING TO SELL? 
Advertise in the Wanted and For Sale department 
when you want to sell anything in the lumber 
industry. AMERICAN LUMBERMAN, 431 S. Dear- 





Eastern 
doing 








born St., Chicago, Ill. 
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